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IHCTPYMEHTH KPOC-MAPKETHUHI'Y B YMOBAX KOHBEPTEHIIIi KAHAJIIB
MPOJAKY

Y cTaTTi 34WICHEHO TEOPETHYHE Y3aralbHEHHS Ta PO3BUHYTO MAX0AMU A0 PO3YMIHHS [HCTPYMEHTAPIO KDOC-MaDKETUHTY B
YMOBax KOHBEPIreHLii KaHasliB B3aeMoZii' 3/ CrioxvBavyamu. BCTaHOB/IEHO, WO CyYacHi ripouecy uu@poBi3allii 7@ OMHIKaHa/IbHOCTI
3YMOB/IOIOTE  TPAHCEGOPMALIIIO  TPAAMLIVIHUX MAPKETUHIOBUX [HCTPYMEHTIB | OTPEBYIOTH X CUCTEMHOIO [OEAHAHHS Y Mexax
T18PTHEDCHKMUX B3AEMOLAIN,

CucremMatnzalia  HCTPYMEHTIB  KPOC-MAPKETUHIY, 34IMCHEHa HAa OCHOBI €/IEMEHTIB MAaPKETUHI-MIKC, [03BO/N/E
CTPYKTYpYBaTH ix 3@ @YHKLIOHA/IbHUM PUIHAYEHHSM Ta BU3HAYUTU OCOGJIMBOCTI 3aCTOCYBAHHS B yMOBAX IHTErpauii oHaaiH- 1a
oQriaviH-kaHasiB. OBIpyHTOBaHO AOUIIbHICTL BUKOPUCTAHHS cyi GPeHAy K 6a30BOro KPUTEDIO BHOOPY IHCTDYMEHTIB Kpoc-
MapKETUHTY. 3arporioHOBaHMi IiAXi, O MEPEAOAYAE BUIHAYEHHS IHTEMPAIbHOMO 1OKa3HUKA CWIM BGPeHAy 3 yDaxyBaHHSIM
PUHKOBUX, [TOBEAIHKOBUX Ta LMQGPOBUX METPUK, L[O3BOJISE ANPEPEHLIIOBATU [HCTPYMEHTU 3a/IEKHO Bif CTPATEMTYHUX LiIeEq
TiAPUEMCTBE. PO3PO6IIEHII MEXAHI3M BUOOPY IHCTPYMEHTIB Yy MEXAaX MAaPKETUHI-MIKC 3a6€3I1eYyE iX Y3rOMKEHE BUKOPUCTaHHS Ta
MIABULLYE EPEKTUBHICTL KPOC-MapKETUHIOBUX 3aX04IB 38 PaxyHOK LOCIIHEHHS CUHEPITYHOIO eQhEKTY.

KIto40BI C/10Ba.: MEPEXPECHNMI MADKETUHI,; IHCTPYMEHTU B3GEMOZI 3 KITIEHTaMU,; MAPKETUHI-MIKC, C1/1a BPEHAY, JI0SIbHICTb,
SEO-meTpuka.
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CROSS-MARKETING TOOLS IN THE CONDITIONS OF CONVERGENCE OF
SALES CHANNELS

The article provides a theoretical generalization and further develops approaches to understanding the toolkit of cross-
marketing under the conditions of convergence of consumer interaction channels. It is established that contemporary processes of
digitalization and the rapid development of omnichannel strategies fundamentally transform traditional marketing instruments and
require their systematic integration within partnership-based interactions. In this context, cross-marketing evolves from a set of
isolated promotional practices into a comprehensive mechanism for coordinating joint value creation across interconnected physical
and digital touchpoints.

The systematization of cross-marketing tools, carried out on the basis of the marketing mix elements makes it possible to
structure them according to their functional purpose and to identify the specific features of their application in the context of online
and offline channel integration. The study substantiates the feasibility of using brand strength as a key criterion for selecting cross-
marketing tools. The proposed approach involves the development of an integral Brand Strength Index based on a combination of
market, behavioral, and digital metrics, which enables a more precise differentiation of tools depending on strategic objectives such
as customer acquisition, conversion, and expansion of the customer base.

The mechanism for selecting cross-marketing tools within the marketing mix framework is developed, ensuring their
coordinated application and improving the effectiveness of marketing activities through the achievement of a synergistic effect. The
approach to synergy assessment is proposed, based on an integral Synergy Score that incorporates the level of channel integration,
communication consistency, and the quality of partner fit. The findings confirm that under conditions of channel convergence, cross-
marketing should be considered not merely as a promotional tool but as a strategic instrument for integrating enterprises into
collaborative value creation ecosystems.
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MOCTAHOBKA IMTPOBJIEMMU Y 3ATAJIHOMY BUTJISIAI
TA 1i 3B°S130K 13 BAXKJIMBUMHW HAYKOBUMU YU IIPAKTUYHUMU 3ABJJAHHSMHU
CyuacHuii puteiin mepedyBae y cTaHi r1obaidpHOI TpaHCOpMalii, 3yMOBIEHOI CTPIMKHM PO3BHTKOM
IUPPOBUX TEXHOJIOTIH Ta 3MiHOIO CIIOXHMBYOI MOBeAiHKA. Tpaanmiitanii o Ha o¢raliH-TOPTIiBIIO Ta e-COmmerce
OCTaTOYHO BTPA4a€ CEHC IIiJf THCKOM IIPOIECY B3a€MOIIPOHMUKHEHHS Ta 3MHUTTS (i3NYHUX 1 TH(PPOBUX TOUOK TOTHKY
3 KIIIEHTOM. Y IIbOMY CepeJIOBHUINI KOHKYPEHIIisl EPEMIIYEThCSI 3 TUIOMINHY «TOBAp - I[iHA» Y IIOMINHY «KII€HTCHKUI
JIOCBi», 10 3MYILIYE TOPTOBENBHI IiJPHUEMCTBA BIiJMOBIISITHCS BiJl PO3PI3HEHHX MAapKETHHIOBUX CTpAaTeriH,
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30KpeMa, Ha KOpHCTb Koylabopauiii. Kpoc-mMapkeTHHr y Takux yMoOBax IiepecTae OyTH JIHMIIE TaKTHYHUM
IHCTPYMEHTOM CTUMYJIIOBaHHS 30yTY 1 TpaHC(OPMYETHCS Y TEXHOJIOTII0 CTBOPEHHS CIUIbHOT IIIHHOCTI. AKTYaJIbHICTh
JIOCJIIJDKEHHS MiJICHITIOETBCS. THM, 10 B YMOBaX KOHBEpreHIii crioco0iB pearizanii IpoayKIil TpaauLiiiHi METOI!
KpOC-TIPOCYBaHHsI BTPavyaloTh e(heKTUBHICTB, IOCTYNAIOUNCh iHTerpoBaHuM Phygital-iHcTpymMeHTam, ski HoTpeOyoTh
TIMOOKOTO HAyKOBOTO OCMUCIICHHS Ta OOIPYHTYBAaHHs MEXaHI3MiB ajanTarii 10 AWHAMIYHUX 3MiH y IMOBEIIHII
OMHIKaHAIbHUX TMOKYIIIIIB.

AHAJII3 OCTAHHIX JJOCJIJKEHB I TYBJIKAIIA

VY BiTUM3HAHIN HAyKOBiH JiTEpaTypi CIIOCTEPIra€TbCs 3pPOCTAHHS IHTEpecy 0 MPOOJIeMAaTHKHA KpOc-
MapKeTHHTY, BOJHOYAC OLTBIIICTD MOCITIKEHD Y Iii chepi Mae CXOXKy JIOTiKy MOOyIOBH. ABTOPH 30CEPEIKYIOThCS
Ha BH3HAYCHHI CYTHOCTI KpOC-MapKeTHHTY K (OpMH CITiBIIpalli OpeHIB, OMUCYIOTh HOTO OCHOBHI BHIM, a TaKOX
imeHTU(DIKYIOTh KITFOUOBI YHHHHUKH YCHILIHOCTI Takux B3aemomii. Tak, H. Bo6poBchka [1] aHamizye 3MiCT MOHSTTS
«KpOC-MapKETHHI» Ta oIucye ioro ¢popmu. A. Bosk ta 10. I1leBueHKo [2] OKpecIOI0Th TepeBaru Kpoc-MapKeTHHT'Y,
YMOBH HOTO YCHINTHOT peaizamii Ta po3NOAUISIOTE BCl KPOC-TIPOEKTH Ha TaKTHYHI Ta cTpaTeriuni. JI. CtpammHcpka
Ta A. HekpacoBa po3risaatoTh MPUHIMITY KPOC-MapKETHHTY, IOMUIIKM KPOC-MapKETUHIOBUX aKIii Ta OKPECITIOI0Th
eTaru BOPOBAHKEHHS KPOC-MapKETHHTOBHX 3aX0/iB Ha mimnpuemcteax [3]. B. ['omosbchka [4] anamizye MOXKIHBOCTI
KpPOC-MapKeTHHIy B TYPUCTHYHIN Tajy3i, TakoX 30CepeKylouuch Ha Horo Qopmax Ta ymoBax e(eKkTHBHOI
peaimizarii. Y [5] po3kpuBaIoThCs IepeBaru Kpoc-MapKeTHHTY Y COIlialbHAX Mepeskax. Y po6oTi M. MipoIllHUK Ta iH.
[6] TakoX PO3MIAAAETBCA CYTHICTH KPOC-MApKeTHHIY Ta BapiaHTH HOro 3acTocyBaHHS. HaTOMICTh mo3a yBaroro
HayKOBLIIB 3aJIMIIAIOTECS MEXaHI3MHU peaizallii Kpoc-MapKeTHHIOBHX CTpaTerill, BKIIOYAIOYH aJTOPUTMH B3aEMOJIIi
MapTHEPiB, CyJacHi iIHCTPYMEHTH KPOC-MapKETUHTY B HU(PPOBOMY CEPEIOBHUIII, METOAMYHI IMiAXOIU IO OMIHKH HOTO
e(eKTHBHOCTI.

Awnani3 3apyODKHUX HAyKOBHMX ITyOJiKalid, TEMaTH4YHO HAOMMKEHUX JO KpPOC-MApPKETHUHTY, J03BOJISIE
TOBOPHTH MPO NEpEeBayKaHHs Yy 3apyOiKHIi JliTepaTypi TEpMiHY «KPOCOBEP-MapKETHHIY, SIKMH KOHIETTYAILHO JIyKe
cxoxuid. [Ipore KO BITYM3HSHI Tpali 34€0UIBIION0 KOHIEHTPYIOTHCS HA OpraHi3amiiHux (popMax Ta TaKTHYHHX
nepeBarax B3aeMoii, To 3apyOikHa HayKoBa AyMKa 3MIIye (OKYC Ha CTpaTeridHe 30IMKCHHS raiy3eid, CTBOPCHHS
HOBUX KYJBTYPHUX CMUCIIB Ta ITTMOOKY 1IU(POBY IHTErpalito OpeHAIB, 10 MiJKPECIIOETHCS, 30KpeMa, y podoTax [7-
9]. Pa3zoM 3 THM, HayKOBUI AMCKYpC 3aJIMIIAETHCS OOMEXKEHHM Y YaCTHHI KOMILIEKCHOTO aHali3y IHCTPYMEHTIB
MEPEXPECHOTO MAPKETHHTY, IO TPOSBILETHCS Y BiICYTHOCTI YiTKUX KiIacuikamiid, HeTOCTaTHIH cCHCTeMaTH3AIlii Ta
(hparMeHTapHOCTI MiAXOIB 110 iX ineHTH(IKaIIil.

BU/IIJIEHHS HEBUPIIIEHUX PAHIIIE YACTHH 3ATAJILHOI ITIPOBJIEMU,
KOTPUM IIPUCBAYYETHCS CTATTS
[Nompn HasBHICTH MEBHOTO TEOPETHYHOTO 0Aa3MCy IIONO MEPEXPECHOi B3AEMOJT MApPTHEPIB, 3aIUIIAETHCS
HEIOCTaTHBO PO3POOJCHUM IHCTPYMEHTAPiil KPOC-MapKETHHTY, SKAW 37AaTHUI 3a0e3MednTH OC3IIOBHHM Mepexisn
KJIi€HTa MiX OHJIaiiH-TuIaTopMaMu OIHOrO mapTHepa Ta odialiH-Toukamu iHIIOro. IcHye morpeba B yTOYHEHHI
Ki1acudikanii IMX IHCTPYMEHTIB Ta BU3HAUEHHI KPUTEPITB iX e)EeKTUBHOCTI B yMOBaX BUCOKOI BOJIATHIBHOCTI PHHKY.

®OPMYJIFOBAHHS LIIVIEN CTATTI
MeTOI0 CTaTTi € TeOpeTUYHE OOIPYHTYBAHHS Ta CHCTEMATU3aIlisl IHCTPYMEHTIB KPOC-MapKETHHTY B yMOBax
KOHBEPIeHI[Il KaHATIB MPOJaxy, a TAKOXX PO3POOJCHHS PEKOMEHIANIN MO0 IX IMITIEMEHTAMil A MiABUICHHS
CHHEPTIYHOTO e(peKTy Bill MapTHEPCHKOI B3aEMO/IT TOPTOBEIBHIX ITi IIPUEMCTB.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

KonBepreHiiiss kaHamiB B3aeMOJii 3 KII€EHTAMH € pPE3yJNbTaTOM €BOJIONII IH(POBHX TEXHONOTIH Ta
Tpanchopmallii CroKUBYOI MOBEAIHKH, SKi JOKOPIHHO 3MIHIOIOThH JIOTIKY B3a€MOIl MiK Oi3HECOM 1 KIIIEHTOM.
[MepemyciM po3BUTOK IUMPOBHUX TEXHOJOTIH, 30KpeMa MOOITBHUX MPUCTPOIB, XMAPHUX CEPBICiB, TexHoorii Big
Data Ta mTy4HOro iHTEJIEKTY, CIPHUSIB CTHPAHHIO MK MIXK OHJIAHH- Ta oduaiiH-cepefoBHIIaMu. SIKIIO paHillle KaHaiu
MpoJaxXy GYHKIIIOHYBAIHM BiTHOCHO aBTOHOMHO, TO CHOTOJIHI BOHHU iHTETPYIOThCS Y €IMHY MU(PPOBY EKOCUCTEMY, JIE
iHpopMamiiHi TOTOKHM CHHXPOHI3YIOThCS B pexuMi peampHoro uwacy [10]. Ile mo3Bomse miampueMcTBaM
3a0e3meuyBaTi Y3roDKEHICTh aCOPTUMEHTY, IIiH, KOMYHIKamii i cepBicy HE3aJeXHO Bi TOYKH KOHTAKTy 3i
crioxxuBaueM. BoyHowac, cyTTeBi 3MiHM BinOyucs 1 B oBeAiHNi criokuBadiB. CydacHNH KITi€HT OlIbIe He cripuiiMae
KaHaJIM SIK 130JIbOBaHI CEpe/IOBUINA — TETlep BOHU PO3IIISAAIOTHCS SIK €JIEMEHTH €JMHOTr0 Ipolecy Kymisii. To6To
(opMyeTbCcs KOMIUIEKCHMH KIIIEHTCBKMM IUIAX, IO BKJIIOYAE MHOXXHHHI TOYKM KOHTAaKkTy, $Ki CIIOXHBad
BUKOPHCTOBYE TIOCIIIIOBHO 200 OJTHOYACHO. Y IIMX YMOBAaxX KJIIOYOBHMH CTAIOTh OYiKyBaHHS Y3rOJKEHOCTI KaHaJIiB,
Ge3nepepBHOCTI B3a€MOIIT Ta IIepCcoHaNI3aII] MTPOIO3HLIH.

3pocTaHHs poJli TEepcOHANi3alil JI0JaTKOBO IOCWIIOE IOTpedy B iHTerpamii kanamiB. OdikyBaHHS
1HAMBITyaTi30BaHUX MPOIO3MIIN 3MYIIye KOMITaHii 00’ €IHyBaTH daHi PO KITI€HTA 3 Pi3HUX KEPE, M0 TEXHITHO
MOJKJIMBO JIMINE 32 YMOB KOHBEpreHIii KaHamiB. Y pe3yiapTaTi KaHaIM TPAaHC(HOPMYIOTHCS 3 HE3AIEKHHX TOUOK
MpOAaXy Yy B3AaEMOIOB’SI3aHY CHCTEMY YIPAaBIiHHS KII€HTCBKMM JIOCBiZIOM, Opi€HTOBaHY Ha (HOpMyBaHHS
JIOBTOCTPOKOBOI IHHOCTI KJTieHTa. BiamoBigHO, CydacHa TOPTiBIIs XapaKTepU3Y€ETHCS EBOIIOIIIEI0 MOJIeNIeH B3aeMOIil
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31 CIIOYKMBa4YeM — Biji OaraTokaHalbHHUX 10 OMHiKaHanbHUX. OMHIKaHaJbHA CTpATeris nepeadayae iHTErpalilo BCix
TOYOK KOHTAKTY 3 KJIIEHTOM 3 METOI0 (hOpMyBaHHS ITICHOTO Ta OE3LIOBHOTO JIOCBiAY B3aemosii. Bona 3abesneuye
MOXIIMBICTh 3JIMCHEHHS TOKYNKH Yy OyAb-sKMi uac 1 d4epe3 Oynb-sKui KaHaln Ipu 30€peXeHHi €IMHOTO
iH(OpMAIIIIfHOTO Ta CEPBICHOTO cepepoBUINa. TOOTO OMHIKAHAIBHICTh BHCTYIIAE BINMOBIIII0 HA 3MIHY XapakTepy
KYIiBeJIbHOI MOBEIHKH, KOJIM CII0)KMBayi aKTHBHO KOMOIHYIOTh OHJIAHH- Ta O¢uiaiiH-KaHa 1, BUKOPUCTOBYIOUH Pi3HI
npucTpoi (cMapTdoHH, MIAHIIETH, TEPCOHATBHI KOMIT IOTepH) I MOUTYKY iH(popMarlii, OI[iHIOBaHHS aJbTePHATHB
Ta 3aificHeHHs TOKYIKH [11]. Y BiAmoBiap Ha e miampreMCcTBa BOPOBAKYIOTh IHTETPOBAHI MiAXOAH 0 OpTaHizarlii
B3a€EMO/Iii, CIIpSIMOBaHi Ha 3a0e3rmeveHHs 0e3IIOBHOCTI KITI€EHTCHKOTO JIOCBITY.

Emmipuani gociimpkeHHs MiATBEPAKYIOTh EKOHOMIUHY JOIUIBHICTh TaKkoil TpaHcdopmartii. 30kpema, 3TiaHO
3 [12], xmieHTH, SIKi B3a€EMOJIIOTH i3 OpeHIOM uepe3 KijibKa KaHaliB, BUTpadatoTs Ipuoan3Ho Ha 30% Oinpmie, HiX Ti,
XTO BUKOPHUCTOBYE JIHIIe 0M1H KaHasl. Kpim Toro, OpeHnau, o 3acTOCOBYIOTh KpOc-KaHaJIbHI MapKETHHIOBI CTpaTerii,
JIEMOHCTPYIOTh PIBCHb YTPUMAaHHS KII€HTIB Ha piBHI 89%, IO CBIAYUTH MPO 3POCTAHHS I[IHHOCTI IHTEIPOBAHOTO
KJIIEHTCHKOTO JOCBiqy. AHAaJOTiYHO, BUKOPHCTAHHS TPHOX 1 OLIbIIE MAapKETHHIOBUX KaHAJIB y MeKax OAHIel
KaMmIaHil 3a0e3neuye 3pocTaHHs NMPOAAXIB y cepeqHboMy Ha 14,6% MOpIBHSIHO 3 OJHOKAHAIBHUMH MiAXOZAMHU.
3a3HaueHi pe3yabTaTH JA03BOJISIOTH 3pOOUTH BUCHOBOK, 1110 3pOCTaHHS €()eKTUBHOCTI 3yMOBJICHE HE JIUIIE KiJTbKICTIO
KaHaJliB, ane W iX y3ro/DKEHICTIO Ta B3a€EMOJONOBHIOBaHicTIO. CamMe TOMY B Cy4YacHUX JOCHIDKCHHSAX aKIEHT
MEPEHOCUTBCS 3 MYJBTUKAHAJIBHOCTI HAa OMHIKAHAIBHICTH SIK IHTEIPOBaHY CHUCTEMY YIPABIIHHS B3aEMOJIEIO 3
KIIIEHTOM.

[HCTpyMEHTaIBPHIM MEXaHi3MOM IOCWICHHS €(DeKTy OMHIKaHaJIbHOI B3a€MOJil MOXKE BHUCTYNAaTH KpOC-
MapKeTHHT, aJpKe€ KOHBEPIeHIiS KaHAIIB CTBOPIOE MEPEIyMOBH I PO3IMIMPEHHS IMAPTHEPCHKUX B3aEMOMIN MIX
OpeHIaMu, OCKUTEKH 3a0e3Medye TEXHOJOTIYHY MOXKIIMBICTD IHTETpamii iX MapKEeTHHIOBUX aKTHUBHOCTEH y MeKaxX
€IMHOTO KIIIEHTCHKOTO CEpPEJOBHIIA.

baratokananapHi Ta OMHIKaH&JIBHI MIANPUEMCTBA AKTHBHO BHMKOPHCTOBYIOTH PIi3HI MapKETHHIOBI
IHCTPYMEHTH JUIsl HOCHJICHHS] PUHKOBOT'O MO3UI[IOHYBaHHs Ta (popMyBaHHsI KOHKypeHTHHX nepesar [13; 14]. [Ipote
MU HE BUSBHWJIM y HAyYKOBHX Ipalsix KOMIUIEKCHUX Kiacudikarii, mo 3abe3nedyBany O IIICHY CHCTEMaTU3allilo
IHCTPYMEHTAapiI0 Kpoc-MapKeTUHTy. BojHouac y niTeparypi 3yCTpiuaroThesi po3pi3HEeHi MiIX0AU 10 OMHCY OKPEMHX
IHCTPYMEHTIB, 30KpeMa KO-OpEHIUHTY, CHUIbHUX PEKIaMHHMX KaMIIaHii, mporpam JIOSJIbHOCTI, Kpoc-poMorii Ta
MApTHEPChKUX aKIiH, SKi, SK MPaBUIIO, PO3IJINAIOTHCS (parMeHTapHO Ta 0e3 HaJIe)KHOI iHTerpauii B €IUHY
KOHIIeTITyaJbHY cucTeMy. Hampukiman, y [4, c. 162] B IKOCTI IHCTPYMEHTIB KpOC-MapKeTUTy 3a3HA4al0ThCS OOHYCH,
MOTapYHKOBI 200 TUCKOHTHI KapTH, cepTu(iKaTH HA 3HIDKKH a00 MPOBEACHHS CIIUTBHOI peKkiiaMHo1 Kammadii. Y [3] B
MeXax aHai3y MiAXOAIB KPOC-MapKeTHWHTY 3TaAyloThCsl TaKi IHCTPYMEHTH, SIK BHAA4a 3allpOLICHb JHCTIBOK,
PO3MIIIEHHS PEKJIAMHHX ITOKAKYHMKIB, TIPOTIO3UIIisl OLTBIN BUTITHAX YMOB KYIIiBIIi; KOHCYJIBTYBaHHS MO0 aKIIHHIX
MIPOTO3HUIIIH MPH 3yCTPivi B TOUI MPOAaxy; KOHTPOJh 3a HASBHICTIO PEKJIAMHUX MaTepiajiB, TOBapiB; TpaMOTHA
noga4ya iH(opmanii. B cBOIO depry, mpakTHKM 30CEpeUKYIOTHCS HA MPOMO3MUIIi AT NPUAOAHHS MOKYMISIM
CYIyTHBOTO TOBapy / MOCIYTH, CHiJBbHINA pekjami, CHiIbHUX 3axojax, cniibHomy PR [5]. Brim, Taki mimxomu
30CEpEe/PKeHI MepeBaXKHO HAa OKPEMHUX acleKTax B3aeMOjlii OpeHIIB i HE BPaxOBYIOTh KOMIUIEKCHOTO XapakTepy
Cy4aCHOTO KPOC-MapKEeTHUHTY, OCOOJIMBO B YMOBaX KOHBEPIeHIIIT KaHAIIB B3aeMOIii 3 kiieHTamMu. KpiM Toro, HasiBHI
JIOCITIZPKEHHS 3/1e01Ib1IIOT0 0OMEKYIOThCS aHAII30M CYTHICHUX XapaKTePUCTHK Ta e()eKTiB MapTHEPChKOT B3aeMOIil,
HE MPUAUISIOYN AOCTATHBOI yBarW CTPYKTypu3alii IHCTpPYMEHTIB 32 O3HaKaMH iX (yHKIIOHAILHOTO MPU3HAYCHHS,
piBHS iHTerpauii kaHaiiB abo Micls B CUCTEMI MapKETHHTOBOT JIiSUILHOCTI T IIPUEMCTBA.

3 METOI0 MOTITHOJIEHHS TEOPETUIHOTO PO3YMIHHS IHCTPYMEHTAPII0 KPOC-MapKETHHTY JOUUTBHO 3MIHCHUTH
fioro cucremarusanito. My po3risgaeMo Kpoc-MapKETHHT Yepe3 MPU3MY KOOpAMHALT MApKETHHI OBUX IHCTPYMEHTIB
MK aBTOHOMHHMH Cy0’€KTaMH pHHKY, IO JO3BOJSE UITKO BIIMEXKYBaTH HOTO SK Bil KPOC-TPOMOIIiT
(IHCTPYMEHTANBHOTO PIiBHA), TaK 1 BiJl KO-MapKeTHUHTY (CTpaTErivyHO iHTErpaliifHoro piBHSI), BIAMOBIIHO HA HAaII
MOTJISA, TAKY CHCTEMAaTH3AIlI0 TOIUIHFHO 3pOOHUTH Ha OCHOBI KOHIIEMIIT MapKeTHHT-Mikc (4P), amantoBanoi 10 yMOB
MapTHEPCHKOI B3aEMO/IIT Ta OMHIKaHAJIBHOTO cepeioBHia. [lepeBaroro Takoro miaxo/y € BU3HaYEHHs 0COOJIIMBOCTEH
iHTerpaii Kpoc-MapKeTHHIY B KJIIOYOBI €JIEMEHTH MapKETHHIOBOI JisNIBHOCTI MIANPUEMCTBA. Y Mexax TOBapHOI
MOJIITHUKK KPOC-MApKETHHT MOXE pPeajli3yBaTHUCS Yepe3 CIIbHE CTBOPEHHs abo amanTaiio npoaykTie. L[iHOBI
IHCTPYMEHTH KPOC-MapKEeTHHTY CIIPSIMOBaHI Ha (OPMYBaHHA JOJaTKOBHUX €KOHOMIUYHUX CTUMYJIB JUIA KII€HTIB. Y
KOHTEKCTI KOHBEpreHIii KaHamiB, enemeHT «Place» (po3moinm Ta kaHamu B3aeMoiii) HaOyBalOTh OCOOIHUBOTO
3HAYCHHS, OCKUIPKM OXOIUTIOIOTH IHTErpaIiio TOYOK KOHTakTy. KoMyHIKamiiHI I1HCTpyMEHTH € HaWOiIbII
PO3BHHEHOIO CKJIQJI0BOI0 KPOC-MapKeTHHry. TakoX y KOHTEKCTI PO3BHTKY OMHIKaHAJIBHOTO CEpeJOBHINA Ta
KOHBEPI'eHI[iT KaHATIB B3a€EMOJIi 3 KII€HTAMH OCOOJIMBOTO 3HAYCHHS HAOYBAa€ I1'STHUHA €IEMEHT MapKETUHI-MIKC —
«People», skuil BimoOpakae poib CHOXHBavya SK AaKTHBHOIO y4YaCHMKA CTBOPCHHs IHHOCTI Ta BinOuBae
NIepCOHANII3aMi0 B3aEMO/IIT Ta YIPABIIiHHS KJIIEHTCHKUM JIOCBIZIOM Yy MEXKaX IMapTHEPCHKUX ekocucTeM (Tabu. 1).

Cucremarusanisi IHCTpyMEHTIB KPOC-MapKETHHIY B yMOBaX KOHBEPIeHIII] KaHaIiB B3a€EMOJIII 3 KIIIEHTaMHU
JIO3BOJISIE HE JIMIE OKPECIHUTH iX (YHKIIOHAJbHE PI3HOMAHITTS, ajie i BUSBUTH IMOTEHLIAI iX KOMIIJIEKCHOTO
BHKOPHCTAHHS Y MEXaxX IMAPTHEPCHKIX B3aeMoIiil. BomgHo9ac ehekTHBHICTh 3aCTOCYBaHHS 3a3HAYEHNX IHCTPYMEHTIB
BH3HAYAETHCS HE CTIMBKUA 1X HASBHICTIO, CKIJIbKM 3[ATHICTIO MIAMPUEMCTB IHTETPYBATH IX Y €IUHY Y3TOJDKEHY
CHCTEMY, OpIEHTOBaHY Ha ()OpMYBaHHS IUJIICHOTO KIII€HTCHKOTO AOCBiAy. B HamomMy po3ymiHHi, iHCTpyMEHTH Kpoc-
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MapKETUHTY € YHIBEpCAIbHUMHE JUIsS MiIIPUEMCTB PI3HOTO PiBHS, OJHAK 1X €()CKTUBHICTh BH3HAYAETHCS HE JIMIIEC
Ha0OpOM, a XapaKTEPOM Ta IHTCHCUBHICTIO BUKOPUCTAHHS 3aJICKHO BiJl CHJIM OpeHY.

Tabmuus 1

Cucremarn3sanisi iIHCTPyMEHTIB KPOC-MAPKETHHIY Ha OCHOBi MapKeTHHI-MiKc

EjeMeHT MapKeTHHT-
. IncTpymenTH PesyabTart
MiKC

Product KO-OpeHaMHToBi mponaykTu (cminbHi  Konekuii, limited editions); | migBUINEHHS CHOPUIHATOI LIHHOCTI
koMmiuiekTHi npomo3uuii (bundling) ToBapiB mapTHepiB; IHTErpamis | MPOLYKTY Ta CTBOPEHHIO YHiKaIbHOL
CepBiCiB (HAMPHUKIA, JOAATKOBI OCIYTH BiJl MApTHEpA); CIUIbHI PIMICHHS | PUHKOBOI MPOMO3HLIT
y cepi qu3aiiHy, yHakoBKH, OpeHIUHTY

Price CHIJIbHI 3HIDKKU Ta aKLilHI Npono3uiii; GOHycHI mporpaMu i Keuibek; | MO3WTHBHHUI BIUIMB HA PIICHHS PO
JIMCKOHTHI Ta MOJApPYHKOBI KapTKU; cepTH(IKATH Ha 3HIKKY; CHEI[ianbHi | MOKYIKY Ta CTUMYIIOBAaHHS
[apTHEPCHKi IiHK NIPU KYMIBJIi TOBApiB Pi3HUX OpeHIiB 301IbIICHHS CEpeIHbOr0 YeKa

Place crinbHi ToukM mpopaxy (shop-in-shop, pop-up npocropu); mapTHEPCHKi | PO3IMMPEHHS AOCTYIIHOCTI IPOLYKTY
MapKeTIUIeHCH; 1HTerpariss OHJaiH- Ta oiaiiH-kaHaniB (click-and- | Ta migBHIIyrOTH 3py4HICT B3aeMOAIT
collect); po3mimieHHS mNpoAyKmii mapTHEpiB y B3aEMHUX KaHalax; | I KJIi€HTa
BUKOPHCTAHHS CNIIbHUX JIOTICTHYIHHUX PillleHb

Promotion CIIIBHI PeKJIaMHI KaMIIaHii; KpOc-TIPOMOITisl Mixk OpeHIaMH; IHTErpoBaHi | PO3MIUPEHHS OXOIUICHHS ayAUTOPii
digital-kamnanii (couianeHi mMepexi, email, kourenr); mapraepceki PR- | Ta  migBuiieHHst — edeKTHBHOCTI
akTuBHOCTI; influencer-MapKeTHHT y Mekax Koaaboparrii KOMYHIKAIlii 3a paxyHOK CHHepril

OpeHiB

People [EepPCOHATI30BaHI MPOMO3UIlii Ha OCHOBI CHUTPHUX JAHWUX IMApTHEPiB; | (OPMyBaHHSI  IEPCOHAIII30BAHOTO
interpoBani CRM-cuctemu Ta customer data platforms (CDP); Tpurepni | mocBimy B3aemomii, miJBUILCHHS
koMyHikamii (email, push, mobile) 3 ypaxyBaHHSIM NOBeIiHKH KII€HTA; | PIBHA 3aJy4eHOCTI KII€HTIB Ta
OMHIKaHAIBHI MPOrpaMU JIOSUTBHOCTI 3 1HAMBIAyalbHAMH YMOBaMH; | CIPHUSHHS 3POCTAHHIO iX JKHTTEBOL
pEeKOMEHJALIHI CHCTEMH; CIUTbHI KIIE€HTChKI Tpodimi B Mexax | LiHHOCTI
MApTHEPCHKUX  ILIAT(OpM; IHCTPYMCHTH YIPAaBIiHHSA KJIIEHTCHKAM
nocgigoM (CX management).

Jxepeno: copmoBaHO aBTOpamMu

Ha namr mormsn, BuOip iHCTPYMEHTIB KPOC-MapKETHHTY MOUUIBHO 3IIHCHIOBATH 3 YpaxyBaHHSIM CHIIA
OpeHIy, OCKITPKH camMe BOHA BH3HAYa€ XapakTep B3aEMOil MiOIPHEMCTBA 3 PUHKOM, PIBEHb HOBipH 3 OOKY
CHOXWBAYiB Ta €(PEeKTUBHICTHP MAPKETHHIOBOTO BIUTMBY. UWM CHJIBHINMHA OpeHA, TUM OiNbINe BiH BH3HAHUH Ta
BiJJOMUI, TUM BHIIIi I[iHH, SIKi KOMIIaHisl MO’KE BCTAHOBUTH 3a CBOT POJYKTH 200 MOCITYTH, Ta TUM OUIBIIY JIOSUTLHICTD
cnioxuBaviB BiH 3a0e3mneuye [15]. CunpHi Ta cadki OpeHau QYHKIIIOHYIOTh Y TPUHIMIIOBO PI3HUX YMOBaX: SKIIO
Heplili CIUPAIOThCS HAa CPOPMOBAHHIA MOIUT 1 BUCOKHUH PiBEHb JIOSIIBHOCTI, TO PYTi 3MYIIEHI aKkTHBHO (opMyBaTH
BITI3HABAHICTH 1 CTUMYJIFOBATH MEPBUHHUIN 1HTEpEC 10 MPOAYKTY. Takoxk cuiia OpeHay 0e3nocepeHbO BILIMBAE HA
CIPUUHSATTS MAPKETHHIOBUX IHCTPYMEHTIB CIIO)KMBaYaMu. 30KpeMa, CTUMYJIFOI0Ul IHCTPYMEHTH (3HMKKH, OOHYCH,
aKuii) sl MaJoBIIOMUX OpEeH[IIB BUCTYNAIOTh 3aCO00M 3HIKEHHSI Oap’€piB MepIoi MOKYIKH, TOJI SIK JUIS CHIIBHUX
OpeHniB X HaaMipHE BHKOPHCTaHHS MOXKE MPU3BOAWTH JO 3HEI[IHCHHS OpEHJOBOi MPOMO3WIii Ta 3HUKCHHS
CIPHUHHSATOT SKOCTI.

VY HaykoBiii JiTepaTypi MpenCcTaBICHO PI3HOMAHITHI ITiIXOU 0 OLiHIOBAHHS CHJIM OpEHAY, SIKi 6a3yIOThCS
Ha BUKOPHCTAHHI BiJIMIHHUX 3a 3MICTOM Ta MPHUPOIOIO MOKa3HUKIB, 30kpema: Brand Expansion, Brand Extension,
Brand Value, Brand Power, Brand Relevance ta Brand Awareness [16]; puHkoBa BapTicTh, MOMYJISIPHICTh, YHIKaIbHA
KopucHicTh [15]; ¢dinaHcOBi (MPHOYTKOBICTH, TEPMiH OKYIHOCTi, PHHKOBA BapTICTh), PUHKOBI (YacTKa PHHKY,
JUCTpUOYLisl, MICTKICTh PHHKY), CHpUHHATTS (IMIZDK, JIOSUIBHICTH, OOI3HAHICTH NpPO OpeHHd), CHOXHBYI
(iHauBinyanpHicTh, UiHHICTB, JigepcTBo) [17]. BomHowac 3a3HaveHi MiAXOAM  MalTh  HEPEBAKHO
3arajJbHOOIHIOBAIBHUN XapakTep 1 CHOpPSMOBaHI Ha BH3HAYEHHS CHIM OpEHIy SK CTPaTeriuHOro aKTHBY
MiANPUEMCTBA, M0 YCKIAIHIOE iX Oe3mocepeHeE BUKOPUCTAHHS Ui OOTPYHTYBaHHS BHOOpPY IHCTPYMEHTIB KpoOC-
MapKeTUHTY. 30KpeMa, BOHU HE BPaxOBYIOTh CIieli}iky IHPPOBOro CepeoBHIla Ta 0COOIUBOCTI B3aEMO/Iii OpeHTy
3 KJIIEHTAaMHU 4epe3 Pi3Hi KaHalH, 10 € KPUTHYHO BAXKIIMBHM B YMOBaxX iX KOHBEpreHIii. Y 3B’A3Ky 3 IIMM y MeXax
JTAHOTO JIOCIIPKEHHSI TPOIIOHYETHCS MIAXIJ O OI[IHIOBAHHS CHIIM OpEHY, SKHH MMOEIHYE TPAAWIiiHI PUHKOBI Ta
MOBE/IIHKOBI MOKA3HUKH 3 METpUKaMH IU(POBOI MPUCYTHOCTI, 110 O3BOJISIE OUIBII TOYHO BiOOpa3UTH 3/1aTHICTH
OpeHIy 110 3aJIydeHHs, yTPUMaHHS Ta PO3LIMPEHHs KII€HTChKOI 0a3u, a TakoK OOIPyHTYBaTH BHOIp IHCTPYMEHTIB
KpPOC-MapKeTHHTY.

B Mexax nponoHOBaHOTO MiIX0/y mependadaeThesi BU3HAYCHHS IHTErpaibHOrO nokasHuka Brand Strength
Index (BSI), Ha ocHOBI SIKOTO 31IHCHIOETHCS 1ACHTU(IKAIIS CTPATETIYHUX MPIOPUTETIB MiAIPHEMCTBA — 3aTy4eHHS,
KOHBepCii a00 pO3IMIMPEeHHs KII€EHTCHKOTO cepeioBHIIa (Tadi. 2).

CkiaioBi MOXKHA JTOTIOBHIOBATH B 3aJIEKHOCTI BiJ] creru(iku pUHKY, ramy3i JisIbHOCTI MiANPHEMCTBA Ta
ocobmmBoCTe# #oro nuppoBoi mpucyTHOCTi, 30kpeMa, SEO-meTpukaMu, ajpke BOHU € JOCHUTHh TMOKAa30BHMH JIJIS
OIIIHIOBAaHHS PiBHSA c(hopMOBaHOCTI OpeHIy Y IU(PPOBOMY CEpEIOBHILI Ta XapaKTepy B3aEMOJIl KOPHUCTYBadiB i3 BeO-
pecypcom.
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Tabuuws 2

OcHoBHi ckaanosi Brand Strength Index
I'pyna | KPI | Bamm
PunKkoBI:
BrnisHaBaHicTh % ycBifomieHHs 3 / 6e3 CTOPOHHBOI JOIIOMOTH 0-5
YacTka puHKY % 0-5
IToBeniHKOBI:
JlosibHICTh / TOBTOPHI KyMiBII | NPS / xoedilieHT MOBTOPHHX MOKYTIOK [ 05
ITucposi:
Crpykrypa Tpadiky npsIMUi / opradika 0-3
Yactka OpeH1oBoro Tpadiky % TIOIIYKY 3a OpeHIoM 0-3
ABTOPUTETHICTh CaliTy Oan 0-2
JIOMEHHU-TTOCHIaHHS KUIBKIiCTh 0-2

JIxepeno: copMOBaHO aBTOpaMu

B npencrasnenomy Bapianti BSI = cyma (0-25 6aniB), ne 0-10 6aniB — cnabkuii 6pens, 11-18 6anis — Openn
i3 moMipHUM piBHeM cwiy, 19-25 GaniB — cunbHUiT Opena. BigmosinHo 10 Bu3HaYeHOro piBHA OpeHny GopMmyeThes
Habip IHCTPYMEHTIB y MeXaX eJIEMEHTIB MapKETHHT-MIKC, 1110 3abe3reuye iX y3rokeHe BUKOPUCTaHHS (Tabi. 3).

Tabmuus 3
Martpuus BUOOpY iHCTPYMEHTIB KPOC-MAPKETHMHILY HA OCHOBI cuJiu OpeHay

. Bpenn i3 nomipuum o
Cnadxuii 6penn pex, P CuabHuii 6pens
piBHEM cHiIH
EnemeHnt
. IncTpymeHT Meta
MapKeTHHI-MiKce
Lo . PO3LIHPEHHS
3aJIy4eHHs KJIi€HTIB KOHBepcisl i yTpuMaHHs

€KOCHCTeMH

Product KO-OpeHIMHT, CIUIbHI | AKIEHT Ha ko-OpeHmumHr 3 | CHinbHI MIPOIYKTH 3 | ObmexeHi Kkomaboparii
MIPOJYKTH, bundling | cuiabHIM mapTHEpOM PIBHIMH IapTHEpaMH TUTSL IMIJOKY
TOLIO.

Price 3HUKKH, Oonycu, | MakcumainbHe CerMeHTOBaHI MPOIO3HUIIiT OobMmexeHe
ceptudikaTi, Kem OeK | BHKOPHUCTaHHS BUKOPHCTaHHS (LIIHHICTH
TOLIO. (cTUMyIIIOBaHHS — HEpLIOl OLiIbIIIe 32 3HIDKKY)

TTOKYIIKH)

Place CHLTBHI kaHamy, | Buxiny kananu maptHepa | OMHiKaHaimbHA iHTErparis DopmyBaHHS BJIACHOI
MapKeTIuieiicu, €KOCUCTEMU Ta
iHTerpanis KaHaliB MapTHEPCHKUX
TOLIO.

Promotion KPOC-TIPOMOIIis, MacoBi  kammanii  jgna | TapreroBaHi kammnaHii ImimkeBi komaboparii
CITJIbHA pexiIama, | OXOIUICHHS
digital Tomro.

People CRM, mepconamnisaris, | bazoBa nepconamizamis IToBeninkoBa Data-driven
CDP, tpurepu Tomo. TIepcoHaIi3ais TIepcoHaIi3ais

Jlxepeno: copMOBaHO aBTOpaMHU

OniHrOBaHHA €(QEKTHBHOCTI BHKOPHUCTAHHS IHCTPYMEHTIB KPOC-MapKETHHTY IOUITBHO 3MIMCHIOBATH Ha
OCHOBI IHTerpajbHOrO TOKa3HMKa cuHeprii (Synergy Score), skuili BijgoOpa)kae CTyMiHb Y3TOJDKEHOCTI Ta
B32€MO/IONIOBHIOBAHOCTI €IEMEHTIB MAPTHEPCHKOT B3a€MOIi. 3aIipoIIOHOBaHU MOKa3HUK (hopMy€eThCst sIK cyma OasiB
3a KIIIOYOBHMH KPHUTEPISIMHU, Cepel SKHUX: KUTbKICTh 3aMiSHMX KaHAJIB B3a€MOJIi, PiBeHb IHTErpallii JaHUX MK
MapTHEPaMH, y3TrO/PKEHICTh KOMYHIKAI[IHHUX MOBIZIOMIIEHb, 8 TAKOXK BiJNOBIIHICTH NapTHepiB. KoxeH i3 kputepiis
OIHIOETHCS B Aiana3oHi Big 0 10 5 6ais, 1110 J03BOJISIE OTPUMATH IHTErpaIbHUN MOKa3HUK y Mexax Bif 0 1o 20 Oais.
UuM BUIIUM € 3Ha4YCHHS Synergy Score, THM OUTBII Y3rO/KEHUM i eEeKTHBHUM € ITOE€THAHHS 1HCTPYMEHTIB KPOC-
MapKeTHHTY Ta THM BUIMH MOTEHI[1aJ OTPUMaHHS CHHEPTIYHOTO eeKTy.

OTxe, U TMAMPUEMCTB 13 HETOCTaTHIM a00 MOMIpHUM PiBHEM BIi3HABAHOCTI KPOC-MApPKETHHT TOLITHHO
PO3MIIsIaTH HacaMIlepes SIK IHCTPYMEHT aKTHBi3allii MONUTY Ta PO3MIMPEHHS KIIE€HTChKOI 0a3u. Y 1[bOMY BHIIAJIKy
KJIFOYOBE 3HAYCHHS MalOTh IHCTPYMEHTH, CIIPSIMOBaHI HAa INBHJKE 3aydeHHS HOBHX CIOXHBAdiB i IiJBUIEHHS
BUINMOCTI OpeH[Ty, 30KpeMa CITiJIbHI PEeKIaMHI KaMIaHii, Kpoc-pOMOLisl, MapTHEPChKI aKIil 31 3HWKKaMHu, OOHYCHI
IporpaMM, a TaKOX IHTerpamis y KaHaimu OimbIn Bimomux mapTHepiB. OcoOimBYy e(heKTHBHICTH JEMOHCTPYIOTH
IHCTpYMEHTH, 110 3a0€3MeUyI0Th TOCTYI J0 BXe CPOpPMOBAHOI ayAUTOPil MapTHEPa Ta JO3BOJIAIOTH 3HI3UTH Oap’epn
nepInoi MOKyNKH Yepe3 BUKOPUCTAHHS CTUMYJIIOIOUMX MPOMO3ulliid. BogHouac, y Takux yMOBaxX BaXJIMBUM € BHOIp
MapTHepiB i3 BHCOKMUM piBHEM JOBIpHM Ta pemyTamii, OCKUIBKM YacTHHAa IXHBOTO OpEHIOBOTO KaIliTaxy MOXe
MIEPEHOCUTHCS] Ha MEHIII BiJIoMe MiANMPUEMCTBO, TiICHITIOI0YN HOTO PUHKOBE MTO3UIIIOHYBAaHHS.

Ha Bigminy Bixg crmaOkux OpeHMiB, A SIKUX KPOC-MAapKEeTHHI BHUCTYIA€ IHCTPYMEHTOM CTHMYJIIOBAHHS
TIOTIUTY, JUIsl OpPEH[IIB i3 BUCOKUM piBHEM OpEH/I0BOI JIOSUILHOCTI BiH BUKOHYE (DYHKIIIO PO3IIMPEHHS KII€EHTCHKOTO
cepenoBuiia. Hanpuknaz, anani3 e 1udpoBux nokasHukis Roshen B cknaai BSI cBiguuts npo JoMiHyBaHHS
OpEHIOBHX KaHAJIIB 3aIy4€HHS, 1110 3yMOBIIIOE HEOOXI/IHICTh BUKOPUCTAHHS KPOC-MapKETHHIOBHUX IHCTPYMEHTIB JIIs
BUXOJly 32 MEXI BJIaCHOI ekocuctemH (Tabi. 4).
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Tabnuus 4
OcHoBHi SEO-merpuku edeKTHBHOCTI BeO-pecypey 6penay Roshen 3a siorumii 2026 p.
Iloka3Huk 3HavyeHHs InTepnpeTauis

Domain Rank | 84/100 BHCOKE 3HA4YEHHs, CBIYMUTH IIPO T€, [0 CalT Mae HAJ3BUYAIHO NMOTYXHMI MOcHIanbHUII Npodink i
BBAXXAETHCS ABTOPUTETHUM PECYPCOM Y I100anbHOMy IHTEpHET

Spam Score 0 MOBHA BiZICYTHICTh ClIaM-CUTHAIIIB € 11ealbHUM Pe3yIbTaToOM Ta O3HAuae, 110 MOCHIAIbHA Maca SIKiCHa, a
CaliT He BUKOPHCTOBYE «JOPHHX» METO/IIB IIPOCYBAHHSI

URL Rank 29 3HAYHO HIDKYHH 32 3arajbHUI PEUTHHT JOMEHY; I HOPMAJIBHO /IS FOJIOBHOI CTOPIHKH 200 KOHKPETHOTO
PO3IiLY, OCKIIBKH 3araJbHUH aBTOPUTET OpeHIy (roshen.com) 3aBXAM PO3HOIUILETHCS MiXK COTHSIMH
BHYTPIIIHIX CTOPIHOK

Backlinks 4,1 MiH. JyXe BEIMKa KUIbKICTh IOCHJIaHb, POTE€ BOHU MOXOMSTH Jjmiie 3 1,6k yHiKalbHHX JIOMEHIB; Taka
KOHIIGHTpAllis ~ IOCHIAHb  CBiJUUTh, IO MepeBaXKHa  OUNBIIICT, MOCHIANBHOI MacH €
BHYTPIIIHHOKOPIIOPATHBHOIO (HACKPI3HI IOCHIAHHS 3 MEPEXKi BIACHHUX (ipMOBHX MarasuHiB)

Dofollow 99,89% CBiJYMTH PO TE, IO CAHT-aKIENTOp IHTErPOBAHHUH y III00AIbHY MEPEXKyY 5K By30II 3 BHCOKOIO I0BIpOIO,
[0 aKyMYJIIOE «Bary» BijJ iHIIMX aBTOPHUTETHHX BY3JiB; NMOKAa3HHUK Iy)K€ BHCOKHl Ul HPHUPOZHOIO
podinio, B JAHOMY BHITAJKy MOXKE CBITUHTH ITPO KOPHOPATUBHY EKOCHCTEMY

OpraniyHuit ~10,5k Bi3uTIB | KiIBKICTH JIOAEH, siki 3Halmutk cailt Roshen uepe3 momrykoBy cucTeMy aOCONIOTHO CaMOCTIHHO 3a

Tpadik Ha Micsilb OpEHIOBUM 3aIHTOM; IIe CTa0LIbHA JOsIbHA 0a3a KIIEHTIB

BpennoBuit 110,6k MOKAa3HUK Jiiepa, pakTUIHO Bech Tpadik caiiTy € GpeHI0BHX, TOOTO CHOXKHMBaYi LIyKAKOTh came «PoleH»,

Tpadik a He MPOCTO, HATIPUKJIIA, KKYIHTHU IyKEPKI»; € CBIYUTH [IPO HAIBUCOKY BITi3HABaHICTh OpeHY, 1€ CalT
BHCTYIIa€ OLIbIIE SIK Bi3UTKA Y KaTAJIOT, HiXK IHCTPYMEHT aKTUBHUX IPOAXKIB Uyepe3 3araibHi 3aUTH

IMnatauit 0 KOMIIaHisl He BUTpayae Or0KeT Ha KOHTEKCTHY pekiamy (Google Ads), ockinbku OpeHIOBHUIT 3aITHT 1 Tak

Tpadik TpHMac iX Ha IepIIoMy MicIi

TLD 99,81% JIy’Ke BUCOKHII BiZICOTOK IOMEHiB-IOHOPiB MAIOTh 30HY .COM, 1[0 € THITOBUM TSl ITI00ATbHUX KOPIOpALIii

Jlxeperno: mobynoBaHo Ha OCHOBI [ 18]

Omxe, 3a nudpoBUMH MoKasHUKaMK Roshen neMOHCTpye XapaKTepHCTHKH Jy’Ke CHIBHOTO OpeHAy, ajike
CIOXKMBaUi [UIECTIPSIMOBAHO IIYKAIOTh cCaMe el pecypc, MO MiAKPECIIOE BUCOKY JIOSUTBHICTD Ta BIII3HABAHICTD, 1€
CaiiT BHCTyNae HE CTUIBKA IHCTPYMEHTOM TPOJaXiB, CKIJIBKH IMiDKEBUM Xa0OM, CHOCTEpiraeThcs crerudiyaa
CTPYKTypa 30BHIIIHBOI MiATPUMKH. J[MHaMika KiJIBKOCTi JOMEHIB-IOHOPIB TaKOXX MiATBEPHKYE OpPTaHIYHUNA Ta
3IOpOBHI PO3BHUTOK, aike IEMOHCTPYE CTAOUTPHHI BHCXiTHUHA TpeH[ mpoTsaroM 2025 poky — KUIBKICTh JOHOPIB
3pocina 3 npubauzno 1,2k 1o 1,6K. Pazom 3 Tum, omnpu 3HaYHY KiTBKICTh OCKITiHKIB (4,1 MJIH.), BOHH TOXO/STD JIUIIE
3 1,6 Tucsy yHikanbaux gomeniB [18]. Lle Bka3ye Ha cnabky auBepcuDiKaIifo 30BHILIHIX TOYOK BXO/Y Ta KPUTUYHY
3aJIeXKHICTh BiJl BJIACHOI 3aMKHEHOI €KOCHCTeMH. Taka KOHLEHTpaIlisi B MeXaX KOPIIOpaTHBHOI iH(pacTpyKTypH
CTBOPIOE ePEKT «iHpOopMaIiiHOT OyIL0ANIKNY, IC CAlT Maiike HE B3aEMO/IIE 13 30BHIIIHIM, HE OPCHIOBUM ITUPPOBUM
cepenoBuieM. Takoxx Roshen mpakTHyHO He BHKOPUCTOBYE 30BHIlIHI digital-BOPOHKM AJs 3aydyeHHS HOBHX
CErMEHTIB CIIOKMBAYiB, TOKJIAAal0YUCh BUKIIOYHO Ha copmoBaHuii nmonut. bpena Roshen Ha nanomy erami He
NnoTpedye KpOC-MapKEeTHHTY SIK IPSIMOTO IHCTPYMEHTY CTUMYINOBaHHs 30yTy. HaTomicTe mapTHepcTBa Ta Kpoc-
CEKTOpaJIbHI MPOEKTH MAIOTh CTaTH IHCTPYMEHTOM CTPATEriyHOrO PO3BUTKY, & CaMe Ui BUXOJY 32 MEXI BJIACHOT
exocucremu (MOIOTAHHS 3aMKHEHOCTI TIOCHIAIbHOTO PO(DIiNI0), eKCraHcii ayAnTopii (3aay4eHHs CErMEHTIB, Ki He
€ aKTHBHHUMH IyKayaMu OpeHIy B Mepexi), AuBepcU]ikaiii TOUYOK KOHTAKTYy (CTBOPEHHS HOBHX OpraHidYHHX
MPUBOMIIB JUISl B3a€MOJIi 3 MPOJAYKTOM [03a MEKAMU TPaJUIIAHUX OpPEHJOBUX 3amuTIB). Y [BOMY KOHTEKCTI
HaOUTPII e(EeKTUBHUMHU € IHCTPYMEHTH, CIPSMOBaHI Ha IHTErpalilo y 30BHIMIHI IUIATGOPMH, PO3BHUTOK
MapTHEPCHKUX MPOTPaM JIOSUTBHOCTI, (POPMYBaHHS CHIIFHOTO KIIIEHTCHKOTO JOCBITY Ta KOHTEHTHI KOJaboparii, mo
3a0e3MeYyr0Th JIOCTYI IO HOBUX CEIrMEHTIB ayAUTOPIl Ta MiIBUIIICHHS CHHEPTIYHOTO e(heKTy B3aEMO/Il.

BUCHOBKHU 3 JAHOTI'O JOCJIIAKEHH S
I IEPCHEKTUBHU IIOJAJIBIINX PO3BIAOK Y JAHOMY HAIIPSMI

KonBepreHuisi kaHaliB MpOJaXy HE JIHMIIE 3MIHIOE apxiTeKTypy B3aeMofil 31 CIOXuBauem, ane i
TpaHcopMye camy JIOTiKY BHKOPHUCTaHHS MapKETHHIOBUX IHCTPYMEHTIB. Y TakuxX yMoOBax e(EeKTHBHICTb KpOC-
MapKeTHHTY BH3HAYAETHCSI HE OKPEMHMH 1HCTPYMEHTaMH, a 1X 3JIaTHICTIO (DYHKIIIOHYBAaTH SK y3TOJKEHA CUCTEMA,
IHTErpoBaHa B OMHIKaHAJIbHE CEPEIOBUIIIE.

V3arasbHEHHsI IHCTPYMEHTIB KpOC-MAapKETHHI'Y Ha OCHOBI €JIEMEHTIB MAapKeTHHI-MIKC J03BOJISIE
CHCTeMaTH3yBaTH iX 3a (YHKIIOHAJIbHUM IPU3HAYCHHSIM Ta BHSBUTH B3a€MO3B’SI3KH MK OKPEMHMH CKJIaJOBUMHU
MapKeTHHIOBOT AiSJIBHOCTI MIANIPUEMCTBA, 10 3a0e3euye mijgicHe 6adeHHs IX BUKOPUCTaHHS B MEXaxX NapTHEPChKOi
B3aemoii. [Ipu 11boMy B yMOBax KOHBEpIeHIii KaHaliB 0cOOIMBOrO 3HaUeHHs HaOyBae iX iHTerparis, ska 3ade3neuye
(hopmyBaHHS 0€3MIOBHOTO KIIEHTCHKOTO JOCBIAY Ta MiACKIIOE eeKT BiJl KPOC-MAPKETHHTY.

BincyTHicTs yHiBepcambHOTO HAOOPY I1HCTPYMEHTIB KpPOC-MapKETHHTY 3yMOBIIIOE HEOOXIAHICTh iX
aJaNTHBHOTO BUOOPY 3aJ€KHO BiJ iHAMBIIYyaJbHUX XapaKTEPUCTUK ITiIIPHEMCTBA Ta YMOB HOTO (DYHKI[IOHYBaHHS.
BinmosigHo, ix Bubip IOUNBHO 3AIMCHIOBATH 3 ypaxXyBaHHSAM CHIIM OpEHAY SK iHTErpanbHOI XapaKTepHCTUKU HOTO
PUHKOBUX TIO3UINH, PIBHS JIOSUIBHOCTI CIOXHBa4iB Ta NHU(GPOBOI NMPUCYTHOCTI. 3ampoNOHOBAHMK MiAXix 10
OIIIHIOBAHHS CHJIM OpeH/Ty JI03BOJIsiE OUIBIT TOYHO BU3HAUMTH CTPATETI4HI MPIOPUTETH MiAIIPUEMCTBA Ta aJaNTyBaTh
IHCTpYMEHTapii Kpoc-MapKeTHHTY 110 Horo mijel. 3acTocyBaHHS po3po0JIeHOro MexaHi3My BUOOPY iHCTPYMEHTIB y
Me’KaxX MapKeTHHI-MiKC 3a0e3Ieuye IX y3ro/KeHe BUKOPHCTaHHS Ta CIPUSTHME JOCSTHEHHIO CHHEPTIYHOTO e(eKTy,
1110 NPOSIBIATUMEThCS Y IMiABHIIEHHI €(EeKTHBHOCTI MapKETHHIOBHUX 3aX0JIiB, 3pOCTaHHI 3aJIy4€HOCT] CIIOKUBAYIB 1
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(opMyBaHHI TOBFOCTPOKOBOI IIIHHOCTI KJlieHTa. BigTak Kpoc-MapKeTHHI Y Cy4aCHHX YMOBax JOLIJIBHO PO3IIISIATH
HE JIMIIE SK IHCTPYMEHT NPOCYBaHHs, a K MEXaHi3M iHTerpauii MiAINPUEMCTB y CIIBHI €KOCUCTEMH CTBOPEHHS
LIHHOCTI, 110 BiAMOBIIA€ JIOTIIl PO3BUTKY OMHIKAHAHLHOTO PUTCHITY.

[TepcriekTBaM¥M NOAAJBLIMX AOCIIKEHb y JaHOMY HampsiMi € po3poOJIeHHs MeXaHi3My IapTHEPCTBa
MIAPUEMCTB TOPTiBJI 3 ypaxyBaHHSAM piBHS iHTerpauii nudpoBux miatdopm, oOMiHY JaHUMH MK Y4aCHUKAMH
B3a€MO/Iii Ta OLIHIOBAaHHS TIOBTOCTPOKOBOTO CHHEPTIYHOTO e(DeKTy BiJ KPOC-MAapKETHHTOBUX CTpPATETiH.
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