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KYHIBEJIbHA TOBEAIHKA IIOKOJIIHb Z TA ALPHA TA il BILTAB HA
TPAHC®OPMAIIIO CTPATEI'IU MEPYHAHJAU3SHUHI'Y

Y crarri gocnipkeHo ocobsmMBOCTI KyriBe/IbHOI MOBEJIHKMU MOKO/IHE Z Ta Alpha, ik HOBUX K/IIOHYOBUX CEMMEHTIB PUHKY
CrioXuBaYiB. [1poaHasi30BaHo iX MOBEAIHKOBI XapakTEPUCTVKY, QAaKTOpU BI/MBY Ha IPMUHSATTS DIlUEHb PO MOKYrKYy Ta po/ib
UMDPOBOro cepesoBmLLa y GopMyBaHHI CIIOKUBYNX 3BUYOK. BUIHAYEHO OCHOBHI BIAMIHHOCTI Ta CIli/IbHI PHUCH 3@3HAYEHNUX ITOKOJTIHb.
O6IrpyHTOBAHO BI/IMB 3MiH Y KYiBEIbHIY MOBERIHLI HA TPAHCEOPMALIIO CTPaTerii MEDYaHAGHZNHIY, 30KPEMA 4YEpEe3 PO3BUTOK
OMHIK@Ha/IbHUX 11IAX0AIB, NEPCOHAN3aLIi Ta HTerpaLii UngpoBNX TEXHOIOMV Y TOProBe/bHM NPOCTIP. 3arporioHOBaHO MPaKTUYHI
DPeKoMeRAALIT 4151 MIAMPUEMCTB LOAO aAaNTaLlii MEPYAHAAN3NHIOBUX CTPATENV 4O HOBUX YMOB.

KI1to40Bi ¢/10Ba: MOKO/IHHS Z, MOKO/iHHS Alpha, KyriBe/ibHa NOBEAIHKE, MEPYAHAANINHI, LUNPDPOBI3aLIS, OMHIKAHA/IbHICTS.
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PURCHASING BEHAVIOR OF GENERATIONS Z AND ALPHA AND ITS IMPACT
ON THE TRANSFORMATION OF MERCHANDISING STRATEGIES

This article examines the purchasing behavior of Generation Z and Generation Alpha as emerging key consumer segments
in the modern marketplace. The study focuses on identifying the behavioral characteristics of these generations, the main factors
influencing their purchasing decisions, and the role of digital environments in shaping their consumption patterns. Generation Z is
characterized by a high level of digital engagement, reliance on social media, value-driven consumption, and a tendency toward
impulsive buying decisions. Meanwhile, Generation Alpha represents a new cohort of consumers whose behavior is formed in a fully
digitalized environment and is significantly influenced by their parents, particularly miflennials.

The research highlights both: similarities and differences between these generations. Common traits include digital
orientation, rapid decision-making, and strong responsiveness to visual content. However, Generation Alpha demonstrates a higher
dependence on parental influence and earfier brand exposure, while Generation Z shows greater autonomy and value-based decision-
making.

The article further explores how these behavioral changes drive the transformation of merchandising strategies. Traditional
merchandising approaches are increasingly being replaced by digital-oriented, customer-centric models that emphasize omnichanne/
Iintegration, personalized experiences, and interactive technologies. The importance of visual storytelling, social proof, and seamless
online-offline integration is emphasized.

The findings underfine the necessity for businesses to adapt their merchandising strategies in response to evolving consumer
expectations. Practical recommendations are provided, including the implementation of digital tools, enhancement of in-store
experiences, and the development of personalized communication strategies. The study concludes by outlining nepcriektvsu for
further research, particularly in relation to Generation Alpha and the impact of artificial intelligence on consumer behavior.

Keywords: Generation Z, Generation Alpha, purchasing behavior, consumer behavior, merchandising, merchandising
strategies, digitalization, omnichannel retailing, consumer experience, social media influence, personalization.
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IOCTAHOBKA IMTPOBJIEMMU Y 3ATAJIBHOMY BUI'JIAAI
TA i 3B’S30K 13 BAXKIUBUMU HAYKOBUMH YU IPAKTUYHUMU 3ABJIAHHAMHU

Y cyyacHHMX yMOBax pO3BHTKY TJI00aJbHOi EKOHOMIKM CHOCTEpIraeTbcs CyTTeBa TpaHchopMariis
CIIO’KMBYOTO PHHKY, LII0 3yMOBJIEHA IpoLecaMy I (poBi3alii, pO3BUTKOM COILIaTEHUX MEPEX Ta 3MIHOIO ITOKOJIIHb
cnioxxuBauiB. Oco0amBoi yBaru noTpeOyroTh nokoustiHHs Z Ta Alpha, sKi HOCTYIIOBO CTarOTh KJIIOYOBUMH Cy0’€KTaMu
(hopMyBaHHS IOITUTY.

KymniBensHa moBeiHKa UX MTOKOJIHD CYTTEBO BiIPi3HAETHCS Bij MOTEPEHIX, IO MPOSBISETHCSA Yy BHCOKIH
M POBiH 3aTydeHOCTI, Opi€HTAIli1 HA Bi3yaJlbHUH KOHTEHT, BIUIMBY COIIAJIbHUX MEPEK Ta 3pOCTaHHI POJIi eMOIIHHUX
(hakTOpiB y Iporeci MPUHHATTS pillleHb Hpo MOKYyNKy. Lle, y cBoro uWepry, 3yMOBIIOE HEOOXiTHICTH MEperisimy
TPaIUIIIHHNX MiAXOIB 10 MEepUaHIa3HHTY, K IHCTPYMEHTY CTUMYJIIOBAaHHS MIPOJAXIB.
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TakuM YMHOM, BIUIMB KyIiBEJILHOI MOBEAIHKM NOKoJiHb Z Ta Alpha nHa Tpancdopmarnito crpareriit
MepYaH/Iai3UHTY € aKTyalbHUM JOCIIKEHHSIM SIK 3 HAyKOBOI, TaK 1 3 IPaKTHUYHOI TOUKH 30DY.

AHAJII3 OCTAHHIX JOCJIIKEHbD I TYBJIIKALIA

Cepen HayKOBIIB Ta aHAJITHKIB, sIKi JOCHIIPKYyBald OCOOJIMBOCTI KYyIMiBEJIbHOI NMOBEIIHKH CHOXHBAUiB y
CyJacHHX yMOBaxX LU(pOBi3allii, a TakoX TpaHCPOPMALIiI0 MAPKETHHTOBHX 1 MEpYaHIAM3MHIOBHX CTpaTerii,
OUITPHO BUAUTUTH K KITACHYHI HAYKOBI IMIAXOIH, TaK i Cy4acHI aHAITHYHI HochimkeHas. 3okpema, Kotmep @. Ta
Kemnmep K. [8] 3axnanu pyHIaMeHTaNbHI TEOPETUIHI OCHOBH Cy4acHOTO MapKETHHT'Y, BU3HAUMBIIH KITIOYOBI (pakTopn
BIUIMBY HA TOBEIHKY CIIOKMBaYa, BKIIOUAIOYN COILaNbHi, KyIbTYpHi, TICHXOJNOTi4HI Ta 0cOOMCTiCHi acmekTH. Ixmi
MiAXOMN 3alUINAIOTBCS AKTyallbHUMH Wy KOHTEKCTI IM(poBOi TpaHCOpMAaIlii, OCKUIBKH JO3BOJISIIOTH
iHTEepIpeTyBaTH HOBI (hOpMHU B3a€EMOZII crIoKIBaya 3 OpeHIOM.

3HaYHMI BHECOK y JOCIIKEHHS MOBEAIHKU CIIOXKHBaviB y TOPTOBEIEHOMY CEPEOBHILI 3p00HB AHIEPX i
II. [9], sikumii 30cepeluB yBary Ha MOBEJiHKOBAX MOJENAX MOKYMNIiB y (i3MYHMX MarasuHax. Moro mpami
JIEMOHCTPYIOTh, IO PIIIEHHS NP0 MOKYINKY YacTO HMPUMMAIOTHCS 0E3M0CepeaHbO B TOULI MPOJAXy ITiJ BILIUBOM
(akTopiB cepenoBHUINA, 1[0 € BaXIMBUM JJIsI PO3YMIHHS TpaHchopMalil MepuaHJal3MHTy B Cy4acHHX yMOBax
No€eIHaHHS odJIaifH- Ta oHNIalH-(QopMaTiB.

3apa3 3HauHY POJIb BiJIrparOTh JOCIIIKCHHS MKHAPOIHUX aHATITHYHAX KOMITaHif Ta OCBITHIX IHCTUTYMIH.
3okpema, aHanmiTnyHa mwiatgopma GWI [1] Bu3Havae, 1m0 MOKOMIHHS Z - 1l HaiOimbn nudpoBo-iHTErpoBaHa rpymna
CIOXKMBAYiB, IS SIKOT XapaKTepHI BICOKAa aKTUBHICTh y COIIaTbHUX MEperkaX, Opi€HTAIlisl Ha MIBUIKE CIIOKHUBAHHS
KOHTEHTY Ta CXWIBHICTh 10 iMmyiabcuBHUX TOKynok. Jocmimkernas ESCP Business School [3] momoBHioe i
BHCHOBKHW, aKIICHTYIOUHM YBary Ha (iHAHCOBIM MOBEIIHII MOKONIHHA Z, HOTro TparHeHHi A0 YCBiIOMIIEHOTO
CIIOXKMBAHHS Ta OpI€HTAIlIl HAa COLIANbHY BiMOBIAIBHICTh OpEHIIB.

Y HaykoBiit poborTi, 1o mpeacTasiacHa Ha mwiatdopmi ResearchGate [2], Hanpukiam 3arpoNOHOBAHO X1
JI0 BUMIPIOBAaHHS CIOXXHMBYOI MOBEAIHKH TOKOJIHHS Z depe3 cremiaiizoBany mkany (Generation Z Consumption
Scale), o mo3BoJIsE cucTeMaTH3yBaTH (DAKTOPH BIUIMBY Ha TPUHAHATTS pilieHb Mpo NOKynky. Lle mocmimxeHHs
MIZKPECIIIOE BAXIIUBICTh TAKMX XapPaKTCPUCTHUK, K IM(POBa aKTUBHICTh, COIaJbHUN BIUIMB Ta 1HIUBIIyasizailis
CIHOXKUBaHHSI.

OxpeMy yBary ciia MPUIUIATH JTOCTIIKCHHSAM KII€EHTCHKOTO JOCBiAY Ta MOBEIIHKH CIIOKHUBAYiB Yy
OaratokaHabHOMY cepenoBuii. Tak, y podoti Court D. ta in. [10] 3anpomoHoBaHO KOHIENIifO customer decision
journey, sika BiqoOpakae HeTiHIHHUHN XapakTep MpoIecy MPUUHATTS PillieHHs Ipo MOKYTKy. Jocmimkenas Lemon K.
ta Verhoef P. [11] po3kpuBae CyTHICTH KIIEHTCHKOTO JOCBIAY SK KOMIUIEKCHOI CHCTEMH B3a€MOJIi CITOKMBada 3
OpEeHIOM Ha Pi3HHX €Tamax, [0 € KPUTUYHO BaXKIIMBUM TSI PO3POOKH CYyJaCHUX MEpPUaHIai3HHTOBUX CTPATETiH.

Amnamitinudi 3Biti Deloitte [12] Ta PwC [13] mOmOBHIOIOTE PO3YMIiHHS MOBENIHKHA CYyYacHHUX ITOKOJiHb,
MiAKPECTIOI0YN BaXIUBICTh TakuX (aKTOpiB, SK JOBipa A0 OpeHIy, MEepCcOHANI3aIlis MpPOMO3HUIlil, IMBUAKICTH
00ciyroByBaHHs Ta UPPOBHI KOMGBOPT. 30KpeMa, BOHH BKa3ylOTh Ha 3POCTAl0Yy POJIb MOOUILHUX MPUCTPOIB Ta
U(POBUX KaHATIB y POLEC NPUHHATTS PillIeHb.

lono nokosinnst Alpha, BapTo 3a3Ha4MTH, 0 HAYKOBHX JOCIIKEHb Hapa3i oOMekeHa KUIbKICTh, OJTHAK
HasIBHI aHAITHYHI 3BITH J03BOJIIOTH CHOPMYBATH 3arajbHe ySIBICHHS PO 110 KOropty. 3okpeMa, Numerator [6] Ta
Teneo [7] mixkpecitO0Th 3HAUYHHIA BIUIMB MOKOJiHHS Alpha Ha cyyacHUiT CHOXKHMBYMI PUHOK, HE3BXKAIOUHU HA TXHIH
Bik. Bu3HauanbHUM (akTOpOM € BILIMB 0aThKiB, IEPEBaKHO NPEICTaBHUKIB MoKoiHHS Millennials, siki BUCTymatoTh
MOCepETHIKAMH Y MIPUHHATTI PIlIEHb NP0 MOKYIKY.

Hocmimkennas McCrindle [14], skuit BBiB MOHATTA NOKOMiHHSA Alpha, akmeHTye yBary Ha iXHI TOBHil
iHTerpanii B 1udpoBe cepeloBHINEe Ta BUCOKOMY PiBHI TEXHOJIOTIYHOI amanTUBHOCTI. 3BiTH SuperAwesome [15]
MiATBEPKYIOTh, IO NPEACTABHUKH I[HOTO ITOKOJIHHS AaKTHBHO B3aEMOMIIOTH 3 OpeHIaMHu depe3 irpoBi Ta
iHTEepaKTHBHI ()OpPMATH, IO CYTTEBO 3MIHIOE ITiIXOIU 10 MAPKETUHTOBUX KOMYHIKAITii.

Kpim Toro, y po6oti Davenport T. tTa Ronanki R. [16] po3risgaeTbes poiib IITYHYHOTO iHTENEKTY B Oi3HecH,
30KpeMa y MpOTHO3yBaHHI MOBEAIHKM CIOXHMBAviB Ta MEpCOHaii3alii MapKEeTHHIOBUX DillleHb, IO € BaXJIMBUM
IHCTPYMEHTOM Yy TpaHchopMallil cCydacHOro MepUYaHIal3uHTy.

Pazom i3 TEM, aHami3 cy4acHOi HAyKOBOI JITEpaTypH CBIAYUTH MPO Te, IO MUTAHHS BIUIMBY KYIiBEIbHOI
MOBEIiHKHU MOKOJiHG Z Ta Alpha came Ha TpaHchopMmaliito cTparerii MepYaHIal3UHTY 3aNUIIAE€THCA HEJOCTATHRO
JIOCHIDKEHUM. BimbmricTe poOiT 30cepekeHa Ha 3arajllbHUX AacleKTaX CIIOKHBYOI MOBEMIHKH, ITHU(PPOBOTO
MapKeTHHTy a00 KII€HTCHKOTO JIOCBiAy, TOAI SIK IHTETpalis IMX MiJX0/AIB Y KOHTEKCTI MepYaHAaii3uHTy MoTpedye
MOJATIBIIOT0 CUCTEMHOTO aHali3y.

TakuMm 4nHOM, iICHYE HayKOBa IOTpeda y KOMIUIEKCHOMY JOCII/KEHH] B3a€MO3B’SI3Ky MiXK ITOBEAIHKOBUMH
XapaKTepUCTUKaMU HOBHX ITOKOJIIHb Ta TpaHc(opMaliero MepyaHIaii3MHIOBUX CTPATETii, 3 ypaXyBaHHIM Cy4acHUX
TEHJEHLIl PO3BUTKY pO3JpiOHOI TOPriBil, LUPPOBHUX TEXHOJOTIH Ta OMHIKaHAJIBHUX MOJeNIel B3aemonii 3i
CHOXKHUBAYeM.
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BU/IIJIEHHS HEBUPIIIEHUX PAHIIIE YACTHH 3ATAJILHOI ITIPOBJIEMU,
KOTPUM NIPUCBAYYETHCS CTATTSL

HesBakaroun Ha 3HaYHY KiJIbKICTh HAYKOBHX JIOCHI/DKEHb Y 3a3Ha4€Hii cdepi, HU3Ka aCIeKTiB 3aIHIIAETHCS
HEJIOCTaTHHO PO3KPHUTOI. 30KpeMa, CIIOCTEepIracThCsi OOMEXEHHH piBeHb BHBYEHHS NOKOJiHHS Alpha sk
CaMOCTIHHOTO CITIO’)KMBUOTO CETMEHTA, a TaKOX BiJCYTHIM KOMIUIEKCHHH aHali3 B3aeMoJii MokoidiHe Z Ta Alpha y
KOHTEKCTi (opMyBaHHA KymiBeIbHOI MOBemiHKH. KpiM TOro, HEJOCTaTHRO MOCIHIIPKEHO BIUTUB ITOBEIIHKOBUX
0COONMBOCTEH IUX MOKOJIHb Ha iHCTPYMEHTH MEpUYaHAai3WHTY, IO YCKIAJHIOE iX e(eKTHBHE 3aCTOCYBaHHS Ha
npaktuni. BoxgHoyac KimacH4HiI MiAXony N0 MEpYaHIaW3WHTY 3aJMINAOThCS HEAOCTATHHO ANANTOBAaHUMHU IO YMOB

UPPOBOi EKOHOMIKH, II0 3yMOBITIOE€ HEOOXITHICTH IMOIATBIINX HAYKOBUX PO3BIIOK y IIFOMY HAPSMKY.

®OPMYJIOBAHHS IIJIEA CTATTI
MeTot0 CTaTTi € AOCIIKEHHsI 0COOJIMBOCTEH KYIiBENbHOI MOBEAIHKY MOKONiHE Z Ta Alpha Ta BU3HaYeHHS
TXHBOTO BIUIMBY Ha TpaHC(opMalilo cTpaTeriii MepuaHIai3uHTYy.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

KyniBenbHa nmoBefiHKa BU3HAYAETHCS K CYKYIHICTB /il Ta pillleHb CIIOKMBaya, OB’ I3aHUX 13 BUOOPOM,
NpuIOaHHSIM Ta BUKOPHCTaHHSIM TOBapiB 1 mociayr. Ha Hei BIUIMBaIOTH colianbHi, CHXOJOTIYHI Ta TEXHOJIOTI4HI
(haxTopu, mo GopMyFOTh SK IHAWBIAYAIbHI IIEPEBary, TaK i KOJICKTHBHI TCHACHIIT CTIOKUBAHHS. Y Cy4aCHHX YMOBaX
UQPOBI3aIli CyTTEBO 3pOCTae poib iHPOPMAMIHHOTO CEepPEeNOBHINA, B SIKOMY CIIO)KHBAad OTPHUMYE, aHANI3ye Ta
IHTEPIIPETyE MapKETHHIOBI CHTHAJIHM. BITUM3HSHI MapKeTOJIOTH BH3HAYAIOTh, IO AHANI3 MOBEAIHKH CHOXHBaHHS
CTaHOBUTH OLUIBII MIUPOKY KOHIIENTYaIbHY OCHOBY, HXK TIOBE[IHKA IOKYIIIS, OCKUJIBKH BKITFOYAE TTONIYK BiMOBIi/II HA
TMUTAHHS A1l TIOAEH 1 MiciId Mporecy KyIiBIi TOBapiB UM MOCHYT. B ycminmHUX opraHi3allisx po3yMiloTh, M0 KOXXEH
aCIeKT MAapKETHUHIOBOI mporpaMu (ipMu Mae po3poOiaTHcs 3 ypaXyBaHHSM IOBENiHKM cnoxuBauiB [4]. Lle
MPU3BOJUTH 10 3MIHH KJIIACHYHUX MOJIEIICH IIPUUHSTTS PillleHb, 30KpeMa Mepexo1y Bij JIIHIHHOT 10 HUKITIYHOT MOei
CIIO’KMBaHHSI, 1€ KJIIOYOBY pOJIb Bifirpae A0cBij B3aemoii 3 OpernoM. CydacHi MOKOiHHS, 30KpeMa IMOKONiHHS Z Ta
Alpha, Bimpi3HSIOTECS BUCOKUM PiBHEM I(POBOT iHTErpallii, [0 BU3HAYAE HOBI MOJIEIi MOBEIIHKY Ha PHHKY.

J1yis Io4aTKy BH3HAYMMO, 110 Take mokojiHas Z ta Alpha. ITokoninus Z (Generation Z) - e nemorpadiyna
KOropTa, N0 SIKOT 3a3BMYall BIHOCATH OCIO, SIKi HAPOJMIMCH MPHUOIM3HO Yy mepion 3 cepeanHu 1990-x g0 moyarky
2010-x pokiB. @opMyBaHHA LBOTO TIIOKOJIHHA BiIOyBaloCsS B yMOBaX CTPIMKOTO PO3BUTKY iH(pOpMamiiHO-
KOMYHIKAaI[IfHUX TEXHOJIOTiH, MOINPEHHS IHTEPHETY Ta COLIATbHUX MEPEX, IO CyTTEBO BIUIMHYJIO HA CTHIb iX
MHCJIEHHSI, MOZIE]Ii TIOBEIIHKH Ta CHOXKHUBYI 3BUYKH.

oxomiaas Alpha (Generation Alpha) - me HactymHa nemorpagidHa KOropTa, sfKa OXOIUIIOE OciO,
HapokeHuX mpuOim3Ho 3 2010 poky i mizHime. Tepmin Oyio BBemeHO AOCHiITHHKOM MapkoM MakKKpiHAJIOM s
MO3HAYCHHS TEPIIOTO MOKOIIHHSA, SIKE 3pOCTa€e MOBHICTIO B yMOBax ImdpoBoro cepenopuma [15]. Ha BigmiHy Bin
MOMNepeHIX OKOJIHb, NPEJICTABHUKK MOKOMiHHS Alpha 3 paHHBOTO BiKy MarOTh JOCTYI 10 HU(PPOBUX TEXHOJNOTIH,
IHTEpPaKTUBHUX TIIAT(HOPM Ta MOOUIBHHUX MTPUCTPOIB.

Tox, IlokoniHHS Z XapaKTepU3YEThCSl aKTMBHUM BUKOPHCTaHHAM IM(GPOBHX IUIATGOPM 1 COLanbHUX
Mepex, 3HaYHOI0 3aJIe)KHICTIO BiJi PeKOMEHJAIiil iH(IIIOeHCePiB Ta OHJIAWH-CIIUILHOT, 8 TAKOXX OpIEHTAaI€l0 Ha
eTUYHICTh 1 couianbHy BinnosigaibHicTh OpenaiB [1; 2]. ComianbHi Mepexi SBIAIOTH COOOK TEXHOJOTIYHI
wIaThOPMH JJIsi TOPU3OHTAILHOTO OOMIiHY 1H()OPMAITIEI0 MiJK KOPUCTYBaYaMHu, 110 00’ €THAHI CIIIBbHUMH IHTEpECaMU;
BOHH, B CBOIO Y€pry, CTBOPIOIOTh YHIKaJIbHE CEPEIOBHUINE JUIS B3a€MOJIIi, CIILIEHOTO TBOPUOTO TPOIECy Ta OOMiHY
IyMKaMu # imesmu [5]. Takox BapTo 3a3HAYMTH, IO MPEICTABHUKH I[OTO MOKOJIIHHS CXWJIBHI 10 KPUTHYHOTO
MUCJIEHHS BiTHOCHO PEKJIAMHUX MOBIZIOMJICHb Ta JIEMOHCTPYIOTh IiJIBHIIEHY YyTJIMBICTh 10 aBTEHTUYHOCTI OpeHIy
[12]. Bonu BimmaroTe mepeBary OpeHIaMm, siKi JEMOHCTPYIOTH IPO30PICTh, COIialibHY MO3HIIiF0, I[IHHOCTI, SKi
CHIBIANAIOTh 3 IXHIMH BIIACHUMH TePEKOHAHHsSMH. KpiM TOTrO, MOKOJIHHA Z aKTHBHO BUKOPHCTOBYE MOOLIBHI
MPUCTPOT SIK OCHOBHUIT KaHa 3A1HCHEHHS TIOKYTIOK, LIO ITiICKITIOE 3HAYSHHS MOOIJIbBHOTO MapKETHHI'Y Ta ONTHMI3alii
udpooro koHTeHTY [13]. BoHM A€MOHCTPYIOTH CXMIIBHICTH J0 IMITYJIbCUBHHMX MOKYIIOK 1 IIBHIKOTO IPHUHSTTS
pillieHb, o poOUTH TX 0COOIMBO YyTIMBUMH 0 Bi3yalIbHOIO KOHTEHTY Ta IHTEPaKTHBHUX PEKIaMHHX (OpPMATIB.

[oxoniaasa Alpha, B cBOIO uepry, 3pocTajio y MOBHICTIO IH(POBOMY CEPEIOBHIIII Ta 3HAYHOIO MIpOIO J0Ci
nepeOyBae il BIDIMBOM 0aThKiB, OJHAK i3 PAHHBOTO BIiKY NMPOSBISE 3AATHICTh BIUTMBATH HA PIlIEHHS PO MOKYIKY
[6; 7]. BomHOUac mociiIKeHHsI TOKa3yIOTh, 110 JIiTH I[LOTO MOKOJIIHHS MIBUAIIE aIalTyIOTHCS 10 HOBUX TEXHOJIOTIH,
HDK TOnepenHi KOTOpTH, Ta (OPMYIOTh BJIACHI CHOXKHBYI BIOJOOaHHS depe3 HHU(MpoBi IathopmMu, 30Kpema
BiZleocepBiCH Ta irpoBi cepepoBHIa. BoHNM akTHBHO B3a€MOAIIOTH 3 OpeHJaMu 4epe3 reiiMipikoBaHWH KOHTEHT i
MaroTh BHCOKI OYiKyBaHHS I10JI0 iHTEpPaKTHBHOCTI Ta MepcoHamizamii gocsiny. Lle ¢hopmye HOBHIi THII crioKMBayYa,
JUISL SIKOTO TpaJuLiiHi GopMHU peKslaMH € MEHII e()eKTUBHUMH IOPIBHSIHO 3 IHTEPAaKTHBHUMHU Ta PO3Ba’KaIIbHUMHU
¢dopmaramu.

30KkpeMa, MIPUKIAZ0M IHTEpaKTHBHOTO ()OPMaTy € BUKOPUCTAHHS irpOBUX IIaTGOpPM, TakuX Sk Roblox, ne
OpeHnIM CTBOPIOIOTH BJIACHI BIPTyaJIbHI CBiTH a00 IHTEPAKTHBHI KBECTH. Y MeXaxX TaKHX CEPEIOBHII KOPUCTyBadi
MOJXYTh B3a€MOISTH 3 IPOAYKTAMH, OpaTH y4acTh y MiHi-irpax abo oTpuMyBaTH I(POBI BHHATOPOAH, IO CIIPHIE
(hopMyBaHHIO TIO3UTHBHOTO JIOCBiMY Ta MiABHINYE 3alydeHicTh 10 OpeHmy [17]. BaxmuBoro OCOOMUBICTIO TakWX
aThopM € HasABHICTH BOYZIOBAaHUX MEXaHi3MiB IIU(PPOBOi EKOHOMIKH, 30KpeMa BUKOPUCTAHHS BHYTPIIIHIX BaIIOT
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(nanpukiaz, Robux), 3a 10IOMOT0I0 SIKUX KOPUCTYBayl MOXKYTbh 371HCHIOBATH MOKYIIKH BipTyaJIbHUX TOBApiB: OAATY
JUIsl aBaTapiB, akcecyapiB, JOCTYITy 70 €KCKIFO3MBHOIO KOHTEHTY a0 irpoBux MoxinBocte. J{ns mokosinug Alpha
Taki MOKYIIKM MalOTh HE JIMIIE YTHIITApHUIl XapakTep, a i coUiaIbHUH, OCKUIBKHU JI03BOJISIIOTH CAMOBUPAKATHCS,
(opMyBaTH BIIaCHY 1I€HTUYHICTh Y HU(PPOBOMY CEPEAOBHIIII Ta OTPUMYBATH BU3HAHHS 3 OOKY IHIIMX KOPHCTYBayiB
[12; 14]. BnmuB comiaJbHOTO CEpPENOBHINA TAKOXK € TOJATKOBUM (HaKTOPOM: KOPUCTyBadi mokojiHHs Alpha,
MpOCTime KaXy4dw - IMiUITKA, AKTUBHO OpPIEHTYIOTBCS Ha TIOBENIHKY IHMMX TrpaBiiB. [lomymsapHicTts, abo
00MeKEHICTh, MEBHUX BipTyaJbHUX TOBApiB y MeXkaX IUaT(opMu MiBHINYE HMOBIpHICTS iX MPUIOAHHS IHIIUMHA
KOPHCTYBa4aMH{ 4Yepe3 CTPax BTPATUTH aKTyaJbHICTh Ta e(eKT COIialbHOMY IMOpiBHSHHI. BomHouac iHTerparmis
OpeHIIiB y IrpOBUI MPOCTip A03BOIISIE POPMYBATH PAHHIO JOSIIBHICTD, SIKa B MOJANBIIOMY MOXe TpaHchopMyBaTHCs
Y peaiibHi OKYTIKH BXKe B oiaiiH- a0 oHIaitH-Mara3uHax.

e omauM nommpeHnM GopMaToOM € KOPOTKi BiZIeo Ta YeNISHKI B COLiaTbHAX Mepexax, 3okpema y TikTok,
Jie OpeH/u 3alycKaloTh IHTEPaKTHBHI KaMIIaHil 3 BUKOPHCTAHHSIM XeIITeriB abo TpeHIoBUX 3BYKiB. Kopucrysaui
CaMOCTIHHO CTBOPIOIOTH KOHTEHT, B3a€MOJIIOYM 3 IPOAYKTOM, IIO IJBHILYE PIiBEHb JOBIpU Ta OPraHIYHOTO
nommpeHHs iHopmanii [18].

Kpim TOrO0, aKTHBHO 3aCTOCOBYIOTHCSI TEXHOJIOTIT oTIOBHEHOT peasibHOCTI (AR), Hanpukian, depes inbTpu
B Instagram, Snapchat ta TikTok, siki 103BOJISIOTE “NpUMIPATH” MPOAYKT a00 B3aEMOJMISATH 3 HUM Y LH(pOBOMY
cepenosuiii. Lle cTBOprO€e eekT 3amyueHHs Ta MEPCOHATI30BAHOTO JOCBIAY 0€3 He0OX1MTHOCTI (PI3UUHOTO KOHTAKTY 3
toBapoM [18; 19; 20].

I[Mompm BimMiHHOCTI y piBHI aBTOHOMHOCTI Ta BIUIMBI 30BHIMIHIX (AaKTOpiB, OOHWIBA TTOKOJIHHSI
JIEMOHCTPYIOTh CIIJIbHI PHUCH: TU(PPOBY Opi€HTAIlI0, MBHAKICTh MPUHHATTS PIMIEHb Ta BUCOKY UYYTIHBICTH 110
Bi3yaJIbHOTO KOHTeHTY. KpiM TOro, IUIsl HUX XapakTepHa MYJIbTHKAaHAJIBHICTh CIIOKMBYOI OBEIIHKH, KOJU MPOLEC
MomIyKy iH(pOpMamii, OWiHKA aJbTepPHATHB 1 MOKYIKH BiAOYBAa€ThCS OJHOYACHO B KinmbKkoX KaHamax [10]. Boum
OUiKyIOTh OE3IOBHOTO JOCBILY B3a€MOJIl 3 OpeHIoM, 110 nependavae y3roKeHICTh KOMyHIKallii Ha BCiX eramax
customer decision journey [10]. Lli ocoGnuBOCTI MOBENiHKM NPsIMO BIUIMBAIOTh Ha TpaHcdopmamilo crpaTerii
MEpYaHJAN3UHTY.

Konnenuis customer decision journey, BizoOpaxae cy4acHUH MiIXiJ 4O pO3yMiHHS KyHiBeJIbHOT HOBEAIHKU
SIK HEJIIHIMHOTO Ta HUKIJIIYHOTO MPOLECy, Ha BIIMIHY BiJl TPAULIHHOI MO/ “BOPOHKH MPOAAXKIB”, 1ie 0a3yeThCs Ha
TpaHcdopmallii CroKMBYOi OBENIHKK B yMOBaxX IHU(POBOi eKOHOMIKH Ta iH(popMaliiiHoi nepenacuyenocti. Hosa
KOHIICIIIis Tependayvae, 10 CIIOXKUBAY IPOXOAUTD KiJlbKa B3a€EMOIIOB’3aHMX C€TAIliB: MOYATKOBUI eTal - PO3IIIsiA
OpeHIiB, AaJli aKTHBHE OI[IHIOBaHHS abTEPHATHB, MOMCHT ITOKYITKA Ta JOCBIA micist. Ha eTami mouaTkoBOTO po3risimy
(dopMmyeThCst 0OMekeHH Habip OpeHIIB IiJ] BIDIMBOM ITOTICPEAHBOTO JOCBIAY Ta MApKETHHTOBUX KOMYHIKamii. [ami
CIOXWMBAY AaKTHBHO WIyKae iH(POpPMAIlif0, TIOPIBHIOE BapiaHTH Ta B3a€MOJI€ 3 PI3HUMH KaHAIaMH, OCOOIIBO
muppoBUMH. MOMEHT TOKYIKH 3QJIEXKHTh BiJl 3pYYHOCTI, OCTYITHOCTI Ta TMEPCOHANI3amii IPOIO3HIIil.
[icnanpomgaxxHuid JOCBIJ Bimirpae KIFOYOBY POJib, OCKUIEKH BH3HA4Ya€ PIBEHb 3aJ0BOJICHOCTI Ta HMOBIpPHICTH
MOBTOPHOT MOKYIKHK. Y pa3i HO3UTHBHOTO JOCBIY GOPMYETHCS TaK 3BaHHH “IMKJI JIOSUIHOCTI”, KOJIM CIIOYKHBAY Yy
MaiiOyTHbOMY IIPOITYCKAa€ €Tall OL[IHIOBaHHsI Ta 0J[pa3y oOupae 3HaioMuil OpeHI.

3okpema, TpaauiiiHi MiAX0AN MOCTYNOBO 3aMIHIOIOTHCS OMHIKaHAJBHUMH MOJEISIMH, 10 NependavyaTh
iHTerpauio OHJaiiH 1 oduaiiH KaHaiB, BUKOPUCTAHHS HM(POBUX TEXHOJOTIH Ui IepcoHamizalil Mporo3uii i
CTBOPEHHS IHTEPaKTUBHOTI'O JIOCBIY ISl ClIoXKMBaua. Taka TpaHcopMallis 3yMOBJIEHa THM, 1110 Ha KOXKHOMY eTari
customer decision journey CIOXHBad B3a€EMOji€ 3 OpEeHIOM uepe3 pi3HI TOYKM KOHTAKTy, SIKI MalTh OyTH
Y3rO/DKCHUMH Ta B3a€MOJONOBHIOIYUMHU. Y IIbOMY KOHTEKCTI CYYacHHH MepuaHAail3MHI BUXOAMTH 32 MEXi
(Gi3MIHOTO pPO3MIIIEHHS TOBapiB 1 BKIFOYae mU(pPOBI KaHAIH B3a€MOIIii, 30KpeMa MOOUIFHI JAOMATKH, COIalbHI
Mepexi Ta enekTpoHHi mmatgopmu [13]. BaxknmBy poib Bimirpae 3acTOCYyBaHHS Bi3yaJbHOTO CTOPITENIHTY Ta
comianbHUX JTOKA3iB, MO crpusie (OPMYBAHHIO TOBIPH Ta BILTUBAE HA €TAIM OLIHIOBAHHS 1 IIPUIHATTS PIlICHHS IIPO
noKynky [3]. lonaTkoBo epeKTHBHIM IHCTPYMEHTOM CTa€ BUKOPUCTAHHS IITYYHOTO IHTEJIEKTY Ta aHAIITHKY JaHHUX,
SIKI JO3BOJISIIOTH MPOTHO3YBATH IMOBEIHKY CIIOXHMBAYiB 1 aanTyBaTH IMPONO3MUIIT BIIOBIHO J0 IXHIX HMOTped Ha
pi3HuX eTamax B3aemoii [16].

3 mnpakTHYHOI TOYKH 30pYy, MIANPUEMCTBAM JIOLIJIBHO BIPOBA/PKYBAaTH IHTEPAKTUBHI TEXHOJIOTII,
3a0e3meuyBaTy MepCcoHai3allito MPOMO3HUIlil Ta IHTETPYBaTH OHJIAKH 1 odIaliH KaHAIH SIK €IMHY CUCTEMY B3a€MOJIii
31 cnoxkuBaueM. OcoOIMBO BaXIIMBUM € CTBOPEHHS ILTICHOTO JIOCBiAY, SIKUH OXOIUTIOE BCi eTamu customer decision
journey BiJ IepIIOro KOHTAKTY JI0 MiCISAIPOaaKHOT B3aeMoii. BogHouac HEOOXiTHO PO3BUBATH €MOIIIHHUH 3B’ 30K
i3 KIi€HTOM 4epe3 (OpPMyBaHHS YHIKQIBHOIO KOPUCTYBAI[bKOTO JIOCBiAy, IO CHpPHsE IMEPEXOAy [0 “HUKIY
JIOSUTBHOCTI”.

Oco0nMBy yBary ciifi NPHUIUSATH IIBHIKOCTI OOCIyroByBaHHS, 3py4YHOCTI iHTepdeWciB Ta amanrarii
KOHTEHTY ITiJ1 MOO1JIbHI TPUCTPOT, OCKIIBKH came 1i (pakTopu Oe3nocepeJHbO BIUTMBAIOTH Ha €(PEKTUBHICTH B3a€EMO/IIT
31 CHOXKHMBA4YeM Ha eTallax OLIHIOBaHHS Ta MOKYNKH. TakuM YMHOM, KOMIUIEKCHE BIPOBAKEHHS OMHIKaHAJIBHUX
MiAXO/IB, U(PPOBUX TEXHOJOTIH Ta MEPCOHANI3AIIT JO3BOJISE HE JIUIIES MiABUIUTH 3ay4CHICTh CIIOXKHIBAYIB, ale i
3a0e3MeYnTH CTiMKi KOHKYPEHTHI MepeBary, BpaxoBYIOUH ITOBEIIHKOBI 0COOIMBOCTI OKOMiHB Z Ta Alpha.
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BUCHOBKH 3 JAHOTI'O JOCJIAKEHHSA
I HEPCIHHEKTUBU NIOJAJIBIIOI'O PO3BUTKY Y JAHOMY HAIIPSMI

KyniBenbHa moBezninka nokoiine Z Ta Alpha Mae Bu3HauaJlbHMH BIUIMB Ha TpaHC(OpPMAII0 Cy4acHHX
cTparerii MepyaHAaii3MHry. 3MiHM Yy CHOXHBYIH IOBEIIHLI LUX TIOKOJNIHb 3YMOBIIOIOTH HEOOXiJTHICTH
MIEPEOCMHUCIICHHS TPAAUIIIMHUX MiJAXOMAIB 10 Mpe3eHTalil ToBapiB, NOOYIOBH TOPrOBUX MPOCTOPIB Ta B3aEMOIII 3
kiieaTamMu. OCHOBHHUMH TEHACHISIMH, IO BHU3HAYAIOTh CYYaCHUI MepdUaHAal3WHT, € IHu(poBi3amis MpPOIECiB,
MIepCOHATI3AIIS TPOTO3HUITiH Ta iHTErpallis KaHaIiB KOMYyHIKaIlii.

Ha ocHoBi npoBeneHoro aHami3y KymiBeJIbHOI TOBEAIHKH MOKOMiHE Z Ta Alpha momimsHO cdopmymoBaTi
HU3KY TPAaKTUYHUX PEKOMEHMAAIlil M MiANPHEMCTB, CIPSIMOBAaHUX Ha IIIBWIICHHS eQEeKTHBHOCTI iX
MepUYaHIA3MHTOBHUX CTPATETid B yMOBax nu(poBoi TpanchopMariii puaKy.

[Mo-meprmre, miampreMCTBaM BapTO aKTUBHO BIPOBAKYBAaTH HHU(POBI Ta IHTEPaKTHBHI TEXHOJIOTI] Y IIpo1iec
npe3eHTanii ToBapiB. BukopucTaHHS IHTEPaKTUBHHMX IMCIUIEIB, BigeokoHTeHTY, AR/VR-pimenp 1 MoOUTBHHX
JIOZIATKIB JI03BOJISIE CTBOPIOBATH OUIBIN 3aTyqyIOUUil JOCBI JJIsI CIIOKMBAUiB, 110 OCOOIMBO BaXKIIMBO IS TIOKOJIHb,
SKi BUPOCIH Yy nu(poBoMy cepemoBHili. Takuil MmiAXia crpusie MiJBUILEHHIO YBard 10 IPOAYKTY Ta CTHUMYIIIOE
IMITYJIbCHBHI ITOKYIIKH.

[To-npyre, HEeoOXiqHO 3a0e3MeYNTH BUCOKHI PiBEHb NepcoHai3anii npono3umnii. BukopucranHs faHux mpo
MOBE/IIHKY CIOXHBayiB, iXHI BIOJOOaHHS Ta iCTOPIiIO MOKYMOK Ja€ 3MOT'Y ajanTyBaTH KOMYHiKalilo, GopMyBaTH
IHAMBiTya bHI PEKOMEHIAII] Ta CTBOPIOBATH pPEJIEBaHTHI MPOMO3HIIi A KOxHOTro cermenta [3; 8]. Lle ocobmuBo
aKTyaJbHO JUIS TOKOMIHHSA Z, IKe 04YiKy€e MepCOHANI30BaHOTO MiAXOY Ta MIBHIKOI peaKiii OpeHmy.

[To-Tpere, BaKIMBUM HANPSIMOM € PO3BHTOK OMHIKaHAIBHHX CTpareriid. IHrerpamist oHmaiH- i oduaiiH-
KaHaiB 3a0e3meuye Oe3nMepepBHICTh B3AaEMOMII 31 CIIOKMBAa4YeM: BiJl O3HAHOMJICHHS 3 MPOAYKTOM y COIalbHIX
Mepexax 0 Horo mpuabaHHA B (Di3MYHOMY MaraswHi abo depe3 enekTpoHHi miatdopmu [1; 3]. Takwmit mimxin
BIAMOBiJa€ 3BMYKAM IIOKOJIHHSA Z 10 IIBUAKOTO NPHHUHATTS PILIEHb Ta OYiKyBaHHsAM IoKoyiHHA Alpha mono
0e3110BHOT0 IU(POBOTO JOCBIY.

[To-ueTBepre, MiANPHEMCTBAM JOLUIBHO aKTHBHO BHKOPHCTOBYBAaTH COLIalIbHI JOKa3W Ta iHQIIOEHCEp-
MapKeTHHT. Biaryku, pekomenanii, KOHTEHT BiJ 0JorepiB i KOPUCTYBayiB MalOTh 3HAYHHUI BIUIMB Ha PIlLICHHS PO
MOKYIIKY, OCKUIBKHY MiJBHIIYIOTH A0OBIPY A0 OpeHIy Ta GOPMYIOTh BiqUyTTs MPUHAJIEKHOCTI 10 criibHOTH [1; 2]. e
0CO0JIMBO BaXKJIMBO /st TOKOJIiHHB Z Ta Alpha, siki OpieHTYIOTBCS Ha lyMKY OHJIalH-CepeIOBHIIA.

[Mo-m’site, HEOOXigHO TPHOUIATH YBary Bi3yallbHOMY MEpYaHIOAW3MHTY Ta CTOPITENiHTY. SCKpaBwid,
€MOIIHHO HACHYEHHUH i €CTETHYHO NMPHUBAOIMBHI KOHTEHT CIIPUSE€ HIBUIKOMY 3aly9€HHIO yBard Ta ()OpMyBaHHIO
MO3UTHUBHOTO CIPUUHATTS OpeHny. BukopucTtanHs icTopiii, Bi3yadbHHX 00pa3iB i KOHIENTYalbHHX O(OpPMIICHB
TOPTOBUX MPOCTOPIB A03BOIIsIE €(peKTUBHIIIE KOMYHIKYBaTH iHHOCTI OpeHIY.

Tako, BapTo BpaxOBYyBaTH BIUIMB OaThKiB Ha KYIiBEIbHY IMOBENIHKY MOKOMiHHSA Alpha. MapkeTuHrosi
CTpaTerii MOBMHHI OyTH Opi€HTOBaHI He IMIIEe Ha JiTel, a W Ha IXHIX 0aTbKiB, SKi BHCTYNAIOTh OCHOBHHMH
IUIATHUKaMHM, ajieé BOJHOYAC BPaxXoBYIOTh BHoaoOaHHs nited [6; 7]. lle mepenbavyae CTBOpeHHS NPOIYKTIB i
KOMYHIKAIIii, [110 OJJHOYACHO BiMOBIAal0Th OYIKYBAHHAM 000X ayIUTOPIMH.

Takum unHOM, epeKTUBHA aJanTailis MepuaHjai3uHry J10 0co0aMBOCTeH nokoiHb Z ta Alpha nependauae
KOMIUIEKCHHMH MiJXij, 10 noeaHye nudpoBi iHHOBAIT, TepcoHaNi3allilo, OMHIKAHAIBHICTh Ta aKTUBHY KOMYHIKAIlil0
31 cnoxwuBadem. Peamizaimis  3a3HauCHMX ~ PEKOMEHMAI  J03BOJUTH  MIAMPHEMCTBAM  ITiIBHIIUTH
KOHKYPEHTOCIPOMOJKHICTb, 3MIIHUTH JIOSUIGHICTh KIIEHTIB 1 3a0€3MeYHTH CTIHKUA PO3BHTOK Y Cy4acHOMY
PHHKOBOMY CEpPEIOBHIIII.
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