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BEHYMAPKIHI'OBI JOCJIPKEHHS SAK CKJIAJIOBA MAPKETUHIT'OBUX
JOCJIIIPKEHD PUHKY B2B

Y crarTi 4oCTimKeHO posib 6EHYMAPKIHIOBUX AOC/TIKEHD 51K CK/IGA0BOI MaPKETUHIOBUX AOC/TIIKEHD puHKY B2B B ymMoBax
EKOHOMIYHOI HECTAbIIbHOCTI Ta 3POCTaHHS HEBU3HAYEHOCTI 30BHILLIHBOroO cepegosuLya. ObrpyHTOBaHo, 1O Y MK@IPMOBOMY CErMEeHT!
BEHYMAPKIHI TPaHCHOPMYETLCS 3 IHCTPYMEHTY [IPOCTOrO MOPIBHSIHHS MOKa3HUKIB Y MEXAHI3M CTPATENTYHOIro a4aNTUBHOIO YIpAas/liHHS,
OPIEHTOBaHMI HA KOMIT/IEKCHM aHasl3 BI3HEC-MPOLIECIB, MOAENEY B3EMOAI 3 KITIEHTaMM, CEDBICHNX CTaHAAPTIB, JIOMCTUYHUX PILUEHD
[ yrpas/iiHCLKUX PaKTUK rasy3€Bux JI4EPIB.

BU3HAYEHO KJIHOYOBI BUAN OEHYMAPKIHIY Ta CUCTEMATU30BAHO KPUTEDIT BiAGODY KOMIIaHIN-ETA/IOHIB 3 ypaxyBaHHIM
crieyn@ikn - MPKQIpMOBUX  BIAHOCUH, LYO TIABULLYE OOIrPYHTOBAHICTL  YIIPAB/IIHCLKUX PDILUEHb | E@QEKTUBHICTL DOPMYBaHHS
MAapKETUHIOBUX CTpaterii Ha puHky B2B. [JOBEAEHO, WO B YyMOB3X BOEHHOIO CTaHY GEHYMAPKIHIOBI AOC/IXEHHS CrIPUSIOTH
CKOPOYEHHIO YacoBMX | IHQOPMALIIVIHNX BUTPAT HA aHa/liTUYHE 336E€3IIeYEHHS CTPATEITYHUX PILEHD, TMIABULIEHHIO aAaMTUBHOCTI
TTIAMPHUEMCTB, 3MILIHEHHIO X KOHKYPEHTOCTPOMOXHOCTI Ta CTIUKOCTI Ha MDKGQIPMOBUX PUHKEX.

KIto4oBI C/10Ba: MaPKETUHIOBI AOC/IIKEHHS], OEHYMAPKIHI, PUHOK B2B; KOHKYDEHTOCIIPOMOXHICTL, aAanTUBHI CTpaTerii;
KOMI1aHIi-eTasIoHN.
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BENCHMARKING RESEARCH AS A COMPONENT OF B2B MARKET MARKETING
RESEARCH

The article examines benchmarking research as an integral component of marketing research in the B2B market under
conditions of economic instability and increased environmental uncertainty. It is substantiated that B2B markets are characterized by
a limited number of customers, high concentration of demand, significant contract values, and complex multi-level decision-making
processes, which substantially differentiate them from consumer markets. Under such conditions, traditional marketing research tools
focused primarily on market size, demand dynamics, or market share analysis do not provide sufficient analytical depth for managerial
decision-making.

The study argues that in the B2B segment benchmarking evolves from a simple comparative tool into a mechanism of
strategic adaptive management. It is oriented toward the systematic analysis of business processes, customer interaction models,
service standards, logistics solutions, and managerial practices of industry leaders. Unlike B2C markets, where consumer behavior
dominates analytical frameworks, B2B benchmarking focuses on functional and managerial practices that determine the long-term
value of interfirm relationships and partnership sustainability.

The key types of benchmarking are identified and classified, and the criteria for selecting benchmark companies are
systematized with regard to the specific features of interorganizational markets. This approach enhances the validity of comparative
analysis and improves the substantiation of marketing and strategic decisions in B2B enterprises. Particular attention is paid to the
role of benchmarking in the formation of value propositions, where comparisons of supply conditions, service quality, contractual
flexibility, and digital customer support enable firms to identify and strengthen their competitive advantages.

It is proven that under martial law and crisis conditions benchmarking research contributes to reducing time and information
costs associated with the development of marketing strategies by adapting proven managerial solutions of market leaders.
Consequently, benchmarking serves not only as an analytical instrument but also as a practical tool for enhancing resilience,
adaptability, and competitiveness of enterprises operating in B2B markets.
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MOCTAHOBKA IMPOBJEMMU Y 3ATAJIBHOMY BHUIJISIAIL
TA ii 3B’S130K 13 BA’)KJIMBUMU HAYKOBUMH YU TPAKTUYHUMU 3ABJIAHHSAMU
AKTyaJIbHICTh JOCIIJDKEHHS 3YMOBJIEHa 3pDOCTaHHSAM pPOJi MapKETHMHTOBHX JOCTI[DKEHb Y CHCTEMi
YIpaBIiHHS MiANPUEMCTBAMH B YMOBaX HeCTaOlLIFHOrO Ta BHCOKOKOHKYPEHTHOTO PHHKOBOTO cepefoBHIa. Y
Cy4acHI¥ pUHKOBIH €KOHOMILII MApKETHHTOBI JOCIIKEHHS TpaHc(hopMyBallucs 3 IHCTPYMEHTY 300py CTaTHCTHYHHUX
JIAaHUX Y KPUTHYHO BAXKJIMBUI €JIeMEHT OpMYBaHHS Ta peaizalil CTpaTeriyHuxX yrnpaBiiHChKUX PillCHb.
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EdexkTuBHICTh MiSITBHOCTI IMIMPUEMCTB 3HAYHOIO MIpOIO 3aJeKHUTh BiJ X 3MaTHOCTI OIEPATHBHO
oTpuMyBaTH 00’€KTHBHY Ta peJ€BaHTHY iH(POpMaIio PO pUHKOBE cepenoBuine. BomHovyac TpagumiiHi miaxoan 10
MapKETHHTOBHX JOCIIKEHB, IO 30CEPEIKYIOTHCS IEPEBaKHO HA aHANi31 MICTKOCTI, YaCTKHU Ta KOH IOHKTYPH PUHKY,
BUSBJISIIOTHCS HETOCTATHIMU B YMOBAX BHCOKOi €KOHOMIYHOI HEBU3HAUEHOCTI.

Oco0nuBoi aktyanpHOCTI I npoOiema HaOyBae Ha puHKY B2B, ne MapkeTHHroBi IOCHIKEHHS MalOTh
MiBUILEHY YIPaBIIHCHKY 3HAYYLIICTh Y 3B’S3KY 3 00MEKEHOIO KiJIbKICTIO KJIIEHTIB, BUCOKOIO BapTICTIO KOHTPAKTIB,
TPUBAIMMH LIUKJIAMH YXBaJICHHS pillleHb Ta y4acTio 3aKkyniBedabHuX HeHTpiB (DMU). 3a Takux yMOB IOpiBHSJIBHUIN
aHaJi3 He JIMIIe PUHKOBHX IIOKAa3HUWKIB, a W Oi3Hec-NpoLeciB, CEpBICHMX CTaHAAPTIB, YMOB IOCTa4aHHS Ta
KOMYHIKaI[IfHUX NPAaKTHUK KJIIOYOBHUX I'PABIiB CTa€ HEOOXIHUM €IEMEHTOM MapKETHHTOBOI aHAJIITHKH.

BopHouac 3anumaeTbes HEOCTaTHRO OIPAIlbOBAHUM ITUTAHHS IHTErpanii 0EHUMapKiHTOBHUX JIOCHIIPKEHb Y
CHCTEMy MapKETHHTOBHUX JOCIHiIKeHb pUHKY B2B sk iHCTpyMEHTY miIBHIIEHHS OOTPYHTOBAHOCTI CTPATETiuHUX
VIPaBITiHCBKUAX PIOIeHb. Y IHOMY KOHTEKCTI OCHUMApKiHTOBI IOCHTIIHKEHHS IOIIBHO PO3TIIAATH SK BAXKIHBY
CKJIIaJOBY MAapKETHHIOBHX JOCH/KeHb pPHHKY B2B, mo 3a0e3medye BHSABICHHS Ta aJaNTallilo Kpamumx
VIPaBITiHCBKAX 1 PUHKOBUX MPAKTHUK MO crermdiku MiX(IpMOBHX BiIHOCHH Ta CIPHUSIE 3POCTAaHHIO CTIMKOCTI W
KOHKYPEHTOCIIPOMO>KHOCTI ITi IIPHUEMCTB.

AHAJII3 OCTAHHIX JJOCJIJKEHD TA ITYBJIKAILIIA

IIpobnemaTtka OCHUMApPKIHIY Ta MapKCTHHTOBUX JOCHIDKCHb 3HAMIUIA BiTOOpaKeHHS Yy Mparpsix
BITUM3HSIHUX 1 3apyODXKHUX HaykoBLiB, 30kpema A. B. Meiim [1], C. E. Amonca [2], JI. C. Bepertina [3],
C. C. spemenxka [4], C. 0. Xaminiua [5], T. O. Kopuienko [6], H. Bykaino [7], 3. Bapnanis [8], A. B. Cragnauka [9],
B. B. Jlaze6nuxka [10].

VY HaykoBHX Npalsix 3a3HAUYEHHX AaBTOPIB PO3KPUTO TEOPETHKO-METOAMYHI 3acajd MapKETHHTOBUX
JOCTIKeHb, OOTPYHTOBAHO iX POJIb Y CHCTEMi YIPaBIiHHS MiANPHUEMCTBAMH Ta BU3HAYEHO OCOOIMBOCTI aHANI3y
PUHKOBOTO CEpeIOBHINA B YMOBaX HecTaOimpHOCTI. OKpeMi TOCTiIKSHHS IPUCBSTYeHI OEHIMAPKIHTY K IHCTPYMEHTY
CTPATEriYHOTO MAPKETHHIOBOTO YIIPABNIHHS, 30KpEMa BH3HAUYEHHIO HOTO BHWIIB, €TaIliB YIPOBa/UKCHHS Ta
MOXIIMBOCTEHl BHUKOPHCTaHHS JUI MIJBHIICHHS KOHKYPEHTOCIIPOMOXKHOCTI TIJIPHUEMCTB. Y pAIl mparp
3aMpoIOHOBAHO KPUTEPil BIIOOPY KOMIAHIH-€TaIOHIB Ta MiAX0AH 10 OeHUMApPKIHTY Oi3HEC-MOJeNeH, o PO3IIHPIOE
MPUKJIAIHUHA THCTPYMEHTapil OPiBHAIILHOTO aHAaMTi3Y.

BopaHouac OUIbLIICTh HASBHUX TOCHIIKCHb 30CEPEIMKCHA HA 3arajbHUX aClEKTaX MapKETHHIOBOTO aHAJI3y
abo OpieHTOBaHa NEPEBAXHO Ha CHOXKMBYI PUHKH, TOAI K crenudika iHrerpamii OEHUYMapKiHTy B CHCTEMY
MapKeTHHTOBHX JOCIIKeHb puHKY B2B 3anmuimaerbcsi He0CTaTHRO BUCBITIIEHO. Hel0CTaTHBO NOCIIIKEHUMH €
TaKOX MEXaHI3MM ajanTanii Kpammx YHOpaBIiHCBKMX 1 pPHUHKOBUX MpPAKTHK Tally3eBUX JIJIepiB JO0 yMOB
(yHKI[IOHYBaHHSI YKPaiHCHKHX ITINPUEMCTB B YMOBaX BOEHHOT'O CTaHy Ta €KOHOMIYHOI TYpOYJIEHTHOCTI.

3 ormsamy Ha Ie aKTyami3yeThcs MOTpeda y MOAaNbINiid CHCTeMaTH3alii KpHUTepiiB BigOOpy KOMITaHiH-
STAJOHIB 1 PO3BUTKY METOAMYHUX IIJIXOMIB O BHKOPUCTAHHS OEHUMAPKIHTY SK CKJIa0BOi MapKETHHIOBHX
JocIiKeHs puHKy B2B, 1m0 # BU3Ha4ae HanpsiM Ta HAYKOBY HOBU3HY JIAHOTO JIOCIIKSHHS.

®OPMYJIOBAHHS IIJIEA CTATTI
MerToro cTaTTi € HayKoBe OOTPYHTYBaHHS POJIi OCHIMAPKIHTOBUX TOCIIIKCHP K CKIIATOBOI MApKETHHTOBHX
JOCTIIKeHb pUHKY B2B B yMOBaX €KOHOMIYHOI HECTAaOIIBHOCTI, a TAKOX CHUCTEMATH3allis BUAIB OCHUMAPKIHTY,
BU3HAYCHHS KpHUTEpiiB BHOOPY KOMIAHIH-€TAJOHIB 1 YTOYHEHHS IHCTPYMEHTapil0 aJalTHBHOIO pearyBaHHs
MIANPUEMCTB Ha OCHOBI TIOPIBHSUILHOTO aHAI3y.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

VY cyuacHiil pUHKOBI# €KOHOMIIII MapKETHHIOBI JJOCIIIKSHHS IepecTa OyTH MPOCTO iIHCTPYMEHTOM 300pyY
cTaThcTHKH. Sk 3a3HavaioTh A. B. Meiim Ta O. B. MartBiituyk, ycnix Oy1b-sK0i KOMIIaHii CbOTOHI MPSIMO 3aJI€XKHTh
Bix ii 3gaTHOCTI reHepyBaTH 00’ €KTHBHI, HEyNEpe/KEHI Ta CBIXI JaHi NMpo crioxuB4y mnoBediHky [1]. Tpaanmiini
migxonu, mo onucytorbest C. E. Amonc ta O. I1 .KpacHsk, GOKycyrOTbCSI Ha CTPYKTYpHHX €JIE€MEHTaxX PUHKY
(micTKicTh, 4acTKa, KOH'IOHKTypa) [2]. Came TyT O€HUMAapKiHI BHCTYNA€ SK TPOTPECUBHUN PI3HOBHI
MapkeTrHroBoro jocuimkenns. JI. C. Beperin Bu3Hauae ioro sik Oe3nepepBHUI NPOIEC MOUTYKY Ta BIPOBA/KEHHS
«Kpamux MpakTuK». Lle 103BoIIsE HE MPOCTO pearyBaTH Ha 3MiHH, a CTPATETIYHO BUIEpeKaTH ix [3].

MapkeTHHroBi JOCTIKeHHS! pUHKY B2B Binpi3HAIOTECS BiJ TOCTIIKEHb CIIO)KWBYHX PUHKIB OOMEXEHOIO
KIJIBKICTIO  KJTIIEHTIB, BHCOKOIO KOHIIGHTPAI[IEI0 IIONMHTY, 3HAYHOIO BApTICTIO KOHTPAKTIB 1 CKIAJHUMHU
GaraTopiBHEBUMH IPOLIEAYPAMHU yXBAICHHS 3aKyMiBEIbHHUX PillleHb. 32 TAKUX YMOB TPaIUIIiiHI iIHCTPYMEHTH aHANI3y
PHHKOBOI KOH FOHKTYPH, MiCTKOCTi 400 YaCTKH PHHKY HE 3a0€3MeUyI0Th JOCTaTHROI aHATITHIHOI TTHONHH.

VY cucteMi MapKeTHHTOBHX JOCHTIDKeHb pHHKY B2B GeHUMAapKiHT HOIUIBHO PO3IISAATH SK CaMOCTIHHY
aHANIITHYHY CKIIAJIOBY, CIPSMOBAaHY Ha TIOPIBHIBHE TOCIIKCHHS Oi3HEC-TIPOLIECIiB, MOJICICH B3aEMOIT 3 KIIIEHTAMH,
CEepBICHUX CTaHAAPTIB, JIOTICTUYHHX 1 KOMYHIKaliiHUX pimens. Ha BinMiny Big B2C-cermenra, y B2B-6enumapkinry
JIOMIHY€ aHaJi3 yIpaBIiHCHKHUX 1 (YHKIIOHAIBHUX HPAKTHK, M0 GOPMYIOTH JJOBIOCTPOKOBY IIIHHICTh ITAPTHEPCHKHUX
BIZTHOCHH.
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Oco6muBoro 3HaueHHs OeHIMapKiHT HabyBae y mporieci GopMyBaHHs IIHHICHOT Ipono3uIlii Ha puHKY B2B,
OCKIIBKH TIOPiBHSAHHS YMOB ITIOCTA4aHHS, PIBHS CepBicy, THYYKOCTI KOHTPAaKTiB i HU(POBOI MATPHIMKH KIIEHTIB
ITO3BOJIsIE OOTPYHTOBAHO BH3HAUATH KOHKYPEHTHI IepeBard mianprueMcTBa. B yMoBaXx eKOHOMIYHOI HeCcTaOlIbHOCTI
Ta BOEHHOTO CTaHy OCHUMAPKIHTOBI MOCTIKEHHS CIPHUSIIOTh CKOPOUYCHHIO YaCOBHX 1 iH(QOpMAIifHUX BUTpAT Ha
PO3pOOKY MAapKETHHIOBUX CTpAaTerid MUIIXOM aJamnTallii IepeBipeHuX YIPaBIiHCHKHX PillleHb ray3eBUX JIiJepiB,
BUKOHYIOYH (DYHKIIIIO IHCTPYMEHTY 3a0€31eUeHHS CTIMKOCTI Ta KOHKYpPEHTOCIPOMOXKHOCTI B2B-mianpueMcs.

st rmu61oro po3yMiHHS i€epapXii MapKETHHTOBOTO aHai3y PO3TISIHEMO CTPYKTYPY 00’ €KTIB JJOCIIIKEHHS

(puc. 1).

Tamyzer: mzepu

[Ipami KOHKYpEHTH
_ - , L .
TnobansHi iHHOEATOPH (Kouxypenrauit bemamMapkinr 2a Apemenxo

Berumaprinr 0izHec-Momened 2a Cragunx o
BayTpimaii

OeHIMApKIHT

Puc. 1. CTpyKTYpHO-JIOTi4HA cXeMa 00'€KTiB MAapKeTHHIOBOI'0 A0CTiI’KEHHSI B CHCTEMi G6eHUMapKiHTy

Puc. 1 imoctpye iepapxito 00’€KTiB MapKETHHTOBOTO JOCTIKCHHS B CUCTEMi OCHUMAPKIHTY, IO OXOILTIOE
BHYTPIIIHE CEPEJOBUIIE MiJNPHEMCTBA, KOHKYPEHTHE OTOYEHHS, rally3eBUX JIiJEpiB Ta III00AILHUX IHHOBATOPIB.
Taka cTpykTypa BimoOpaxkae pO3LIMPEHHS aHAJITUYHOTO (OKYCY BiJ OINEpaLiifHOro PiBHS 10 CTPATEriyHOro Ta
JTO3BOJISIE OOIPYHTOBAaHO OOWMpaTH MaclITad i TITHOMHY OCHUYMAPKIHTOBHX IOCII/KCHb 3aJeKHO BiJl 3aBIaHb
MapKeTHHTOBOTO aHaji3y Ha puHKy B2B.

Konkypentnuii 6enumapkinr, Ha aymky C. C. fIpemenko [4], € KPUTHYHO BaKJIMBUM JUISl aKTHBIi3allil
MapKETHHIOBOT KOMYHIKaliiHOT IisuibHOCTI. JOCHIPKEHHS JI0CBiZly KOHKYPEHTIB JO3BOJISIE KOMIIAHISIM HE JIUIIE
BHIIPABIATH TIOMUJIKH, a ¥ CTBOPIOBATH YHIKaJbHHUU BIUTMB Ha HiIbOBY aymutopito. Y mpami C. FO. Xawminiu ta
0. O. Minrorina Ha npukiani [T-ocBiTa qOoBeneHO, M0 OCHUMAPKIHTOBHI aHAII3 € QyHIaMEHTOM IS GOpMYyBaHHI
cTparterii 3a0e3Mme4eHHs] KOHKYPEHTOCIIPOMOXKHOCTI [5].

V mpaxTHili MapKETHHIOBHX JOCHTIKEHb pUHKY B2B BrOip BuIy OSHUMAapKIHTy BU3HAYAETHCS CIEIHU(DIKOIO
MiX(ipMOBHX BiTHOCHH, TPUBAJICTIO KOHTPAKTIB Ta PIBHEM IHTETpaIlii Oi3HEC-IIPOIECiB ITiIPHEMCTB.

AHai3 HayKOBUX JOKEPeJT JJ03BOJISIE CHCTeMATH3yBaTH OCHOBHI BUAW OCHUMAPKIHTY, SIKi BAKOPHCTOBYIOTHCS
B Cy4YacHill ynpaBIliHCbKil npaktuii (tabdm. 1).

Tabmums 1

Tunosoris 6eHUMapPKIHTOBHUX JIOC/II/IKEHb Y CHCTeMi MAPKETHHIOBHX J0CTiXKeHb puHKY B2B

Bup 6enumapkinry

O0’€KT T0CTiTKEHHS

OcHOBHA MeTa

OcHoBHI kepea ingopmanii

Tixpo3ainu, ¢inii, 6i3Hec-nponecu

Bussnenns ta TIOIIUPEHHA

Brytpimmas 3BitHicTh, KPI,

olepaTopH)

Ta KOHKYpPEHTHUX II€peBar

BHyTpimmHii . L
onroro B2B-mianpuemcTea BHYTPILIHIX KPAIIHX HPaKTHK perIaMeHTH
IpsiMi KoHKypeHTH Ha puHKY B2B . ®dinaHcoBa 3BITHICTb, TEHIECPHA
. . o BusHadeHHs pUHKOBOI MO3UIIT . o
KonkypeHnTtHuit (TIOCTavYaIIbHUKH, ITiIPSITHAKH, CEPBICHI JOKYMEHTAIisl, KOMEepLiiHi

TIPOIIO3HILIT, raTy3eBi O

OyHKIIOHATBHHN

Oxpemi B2B-¢ynkuii (Jorictuka
MIOCTa4aHHs, CEPBIC, YPaBIiHHS
KOHTPAKTaMH)

Onrtumizaris 6i3Hec-mpoLeciB
Ta MiJABUIICHHS eheKTUBHOCTI

Ipodeciiini acomianii, ramysesi
JIOCITIJDKEHHS, KOH(epeHIil

3aranpHui (poJoBHil)

Kommanii pi3aux ramyseit 3i cCXOXXUMH
MiXx(hipMOBHMH TpoLiecaMn

Momryk iHHOBaLitHUX
YIIPaBITiHCHKHUX 1 MPOLECHUX
pilieHb

ITyGnivnHi aHAIITHYHI 3BiTH,
MiKHapoaHi 6a3u JaHuX

Crpareriuynuii

bisnec-Mozeni Ta 10BrocTpoKoBi
crparerii migepiB B2B-punkis

@DopMyBaHHS CTPATEri4HUX
OpIEHTUPIB PO3BUTKY
T APUEMCTBA

AHaITHYHI JOCTi JUKEHHS,
CTpaTeTi4Hi OIJIsAIH PHHKIB

V3araqbHEHHsI TUHOJIOTI] OEHUYMapKiHrOBHX IOCHTIKeHb (Tabu. 1) 103BOsIsie 3pOOMTH BHCHOBOK, IO B
CHCTEMI MapKeTHHTOBHX JOCTIKeHb pUHKY B2B OeHuMapKiHT OXOIUTIOE Di3HI PiBHI aHaNi3y — BiJ BHYTPIIIHIX
0i3HEC-TPOLECiB MIANMPHEMCTBA [0 CTPATETIYHMX MOJEIEH Taly3eBHX 1 MDKramy3eBHX JiiepiB. 3acTOCyBaHHS
BHYTPIITHEOTO, KOHKYPEHTHOTO, (YHKI[IOHAJHLHOTO, 3arajlbHOTO Ta CTpaTeTivHOro OEHYMapKiHTy 3abe3mnedye
KOMIUIEKCHY OIHKY €(peKTUBHOCTI MisSJIbHOCTI MANPHUEMCTBA Ta CTBOPIOE aHATITHYHE MIAIPYHTS ISl GOpPMYBaHHS
aJanTHBHUX MapKETHHTOBUX CTPATETii y MXK(QIpMOBOMY CEepeIOBHIIIi.
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OmHUM 13 BOXIIMBHX aCTEKTiB OCHIMApPKIHTOBUX JOCITIDKEHb € aHATi3 MOBEAIHKOBUX Ta ICHXOJOTiTHHX
xapakrepucTuk croxkuBadiB. T. O. KopHieHKO 3a3Hadae, 0 B yMOBaX BOEHHOTO CTaHy MapKETHHI'OBI TOCIIIKCHHS
CHOXWBYO{ TTOBENiHKA HaOyBarOTh OCOONMBOrO 3HAYCHHS SK IHCTPYMEHT BUWSBJICHHS AaNaNTHBHUX CTpaTeTid
mianpueMcTB [6]. Y Mekax OEHIMApKIHTY 1€ JO3BOJISIE IIPOAHATI3YBATH, SIKHM YHHOM JiJepH PHHKY KOPHUTYIOTH CBO1
L[IHHICHI IPOIO3MILIiT Ta MapPKETHHIOBI ITiAXOAX BIAMOBIIHO JI0 3MiH 30BHIIIHBOTO CEPEIOBHINIA.

Baromolo ckiagoBor Takoro aHajisy € IiHoBa nojdituka. H. Bykano y cBoix mocmipkeHHSX IeTalbHO
PO3KpHBaE BIUIMB LIHOBUX 3MiH Ha IMOBEJIHKY CII0KMBAa4iB, BHOKPEMIIIOIOUH THITH PeakIii Ha iHOBi ctumynu [7]. Y
KOHTEKCTi OEHUMapKiHTy 1€ liepe1davyae aHai3 He JIMIIE PiBHS I[iH KOHKYPEHTIB, a i IXHIX cTpaTerii AMCKOHTYBaHHS,
IporpaM JIOSUTBHOCTI Ta MiAXOMAIB JO INCHXOJIOTIYHOTO IIHOYTBOpeHHs. JIOriKy moeaHaHHs OCHUYMApKiHTY ILiH i
aHaJi3y CHOXXKMBYMX OYiKYBaHb BiJIOOpa)KEHO y MOJIEINI aJallTHBHOIO MapKETHHIOBOTO pearyBaHHsI, PeCTaBICHIN
Ha puc. 2.

1. MoriTopHHT IH 2. Anam3s 9VTIHBOCTI
ETAIOHIE cnoEHea e (za bykano)

T l

3. Kopuryeanua
-— ATanNTHEHOCT1 CTPATErii
(2a KoprieHED)

4. OmuEa :MIHH
TOATIEHOCTI

Puc. 2. Moaesb aaniTHBHOI0 MAPKeTHHIOBOI'0 PearyBaHHs HA OCHOBi 6eHUMAPKIHTy LiH Ta CNIOKUBYUX OYiKYBaHb

[epmmii eTan Mozeni mepeadadae MOHITOPHHT IIiH €TANIOHIB, IO € OCHOBOIO IS MOPIBHAUIFHOTO aHAJI3y Ta
BHU3HAYCHHS KOHKYPCHTHUX OPi€HTHPIB Ha pHHKY. [licisa 300py maHUX IO IiHM BiIOYBa€ThCA MEPEXid A0 APyroro
eTaIy — aHaJi3y Yy TIMBOCTI CIIOKUBAYIB, SIKMH 3[1IICHIOETECS 32 METOMKOI0 bykaio. Lleit Kpok 103BOJIsIE 3pO3yMITH,
SK caMe IThOBa ayAUTOPis pearye Ha 3MiHY HIHOBHX ITOKA3HUKIB Ta sKi ()aKTOPH BILUIMBAIOTH HA iXHE PIICHHS MPO
MOKynKy. Ha OCHOBI OTpMMaHHX pe3yibTaTiB aHAJi3y peai3yeThCsl TPETiH eram, IO IOJrae y KOPUTYBaHHI
aJIalTUBHOCTI cTparterii 3a Meroaukoto KopHieHnka. Tyt BinOyBaeThcst 6e3mocepe/iHe HaIalITyBaHHs MApKETHHTOBUX
IHCTPYMEHTIB KOMIIaHIl JJIsl Kpauoi BiJIIOBIHOCTI PUHKOBUM YMOBaM. 3aKJIIOYHHM, YETBEPTUM €TAIOM LHMKIY €
OLliHKa 3MIHHU JIOSUTLHOCTI CIIO)KMBAUiB, SIKa JI03BOJISIE BUMIPATH €(DEKTHBHICTh BIIPOBAJKEHHX KOPEKTUB Ta TXHii
BIUIMB Ha BiJJIaHiCTh OpeH/y. 3ampolioHOBaHa MOJENb Ma€ LUKIIYHUA XapakTep i BKIIOYAE MOCITIJOBHI eTamnu
MOHITOPUHTY MLiH €TaJOHHUX KOMIIaHii, aHalli3y I[IHOBOI YYTJIMBOCTI CIIOXXMBadiB, KOPUT'YBaHHS aJalTUBHOCTI
MapKeTHHIOBOI cTparerii Ta OI[HIOBAaHHsS 3MiH piBHsS JosuibHOCTI. Takuii miaxin 3abesnedye OesnepepBHE
MPUCTOCYBAHHS IMiIPHUEMCTBA IO AHHAMIYHUX YMOB PHHKY Ta ITiBUIIYE OOTPYHTOBAHICTh YIPABIIHCHKUX PIllICHb y
cdepi MapKeTHHTY.

st Toro, mo6 OeHYMapKiHTOBE JOCITIHKSHHS 0YyJI0 BaJliTHUM, HEOOX1THO IPaBUIIBHO 00PATH «IIapTHEPA 110
O6enumapkinry». 3. Bapnaniii Ta C. Maiyp nponoHyIOTh IPYHTOBHY CUCTEMY KPHUTEpiiB 3icTaBHOCTI. Xoua aBTOpH
PO3IIISIAIOTH 1X KPi3h NPU3MY TPaHC(EPTHOTO HIHOYTBOPEHHS, 11l KpPUTEPIi € yHIBEpCATIbHUMHU IJIs1 MapKeTHHTY [8].

Tab6muus 2
Kpurepii Bindopy xomnaHiii-eTanoHiB 1151 MpoBeJeHHs] 0eHYMAPKIHIOBHX J0CTiKeHb HA PUHKY
B2B
I'pyna xpuTepiiB Onuc napameTpiB I aHAJIZY 3HavyymicTh 111 MApKETHHIOBOT0 BUCHOBKY
Tpeverni AcCOpTHMEHT TOBapiB/-l'IOCJ'IyF, YMOBH KOHTpAKTIB, PiBEHb BusHadeHHs peneBaHTHOCTI nORiBHfHHﬂ Ta
CEpBICHOTO CYyNpoBOY MOXJIMBOCTEH Ju(peperuianii
Exononiami OO0csr akTUBIB, peHTA0CIBHICTD TPOSIAKY, cTablIBHICTh Oninka ¢pinaHCcOBOT cnp0M0>KHOCTjupeani3auii
TPOIIOBUX MOTOKIB MapKETHHIOBUX CTpaTeriit
Dymxionamsui Posnonin pmmxi.B, MapKETHHTOBI (by}_{xui’i, JIOTiCTHKA, BusiBnenns pgsepgiB ni/:[BmJ_leHHﬂ e(eKTUBHOCTI
YHpPaBIiHHs KIIOYOBUMH KJIi€HTaAMHI MiXk(ipMOBHX BiJHOCHH
Tcorpadpiuni Perion npucyTHOCTI, JIOTicTHYHI JARIIOTH, TOCTYTI 110 Ypaxysanas npocTopoBoi crienudixn B2B-puHKiB i
KOpPIIOPaTUBHUX KILI€HTIB HOIUTY

CrpateriyHo Opi€eHTOBaHMM piBHEM OCHUMApPKIHTOBHX JIOCIIKEHb € aHaii3 0i3Hec-mozeneit. A. B. Ctagauk
Ta CITIBABTOPH HArOJIOIIYIOTh, IO B CyYaCHUX YMOBaX KOHKYPEHIISl BiOYBAa€ThCSA HE MK MPOAYKTAMH, a MiX
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MOJEISAMH yrpaBiiHHsA. JloCiKeHHS TakuX TiradTiB, sk Apple um Netflix, 103BosIe YKpaiHCHKUM ITi ITPHUEMCTBAM
IHTETpyBaTH eNEMEHTH IiDKATAII3AII Ta MiAMUCHOT MOJeNi y CBiif MapkeTuHr [9].

TmEHTATI3a1A

IMoTo9Ha KOMITAHIT

KimeHTOOpIEHTOBARICTE
LTI ALO EHHITENTHANOY

GAP-anams 3a
Bepetiam

Onepanifiga JOCKOHATICTE

Puc. 3. KpeatuBna matpuns «beHumapkinrosuii pagap inHoBauiii»

300pakeHHs] BHKOHAaHE Yy BHIJSIAI pagapHoi (MaByTHHHOI) JiarpaMu, sKka BUKOPHCTOBYETHCS sl
KOMIUIEKCHOT OI[IHKM Ta TIOPIBHIHHS KIIFOYOBHX MApaMETPIB JOCITIHKEHHSI.

Panap po3nineHuit Ha YOTHPU OCHOBHI BEKTOPH (KBaIpaHTH), KOXKEH 3 SKHUX BiIIOBIJA€ 32 BYKIIUBUH acIIeKT
Oi3Hecy:

—  JIiDKUTaNi3alist: piBeHb BIIPOBAKECHAS MU(PPOBUX TEXHOJIOTIH Ta aBTOMATH3AIII1;

— KIIIEHTOOPI€HTOBAHICTB: 3JAaTHICTP KOMIIAHIi BiANOBIOaTH NOTpeOdaM KIIEHTIB Ta CTBOPIOBATH
TIO3UTHBHUH JOCBIJ;

— omepamniiiHa JOCKOHATICTh: e()eKTUBHICTh BHYTPIIITHIX MPOIECIB, AKICTh Ta MPOIYKTHBHICTH;

— KOMYHiKalliiiHa TIOTY>XHICTh: PiBeHb B3aEMO/IiT 3 PHHKOM, BITi3HaBaHICTh OpEH/y Ta CUJIa MApKETHHTOBUX
KaHaJIiB.

B ymoBax BO€HHOro CTaHy Ta €KOHOMIYHOi Kpu3H, sK miakpecinroe B. B. JlazeOHMK, MapKeTHHIOBI
JOCTIDKCHHS MAalOTh CTaTH «IIBUAKAMH». BeHUMapKiHT [03BOJISIE CKOPOTHUTH dYac Ha pO3pOOKYy cTparerii,
BHKOPHCTOBYIOUHN Bke mepeBipeHi puHkoM pimenHs [10]. C. C. SIpemenko monae, mio e 0COOIMBO BaXIJIUBO IS
YIpaBIiHHSA KOHKYPEHTOCIIPOMOJKHICTIO Yepe3 MapKETHHTOBI KOMYHIKaIlii, sIki MaroTh OyTH MakCHMaJIbHO TOYHUMH
Ta eMIIATHYHUMHU JI0 CIIOKMBaYa I10 Kopeutoe 3 BUcHoBKaMu T. O. KopHieHko.

Tabu1. 3 imocTpye 3MiHY CTpaTETIYHUX MIAXOMAIB 10 YIPABIiHHS Ta MAPKETHHIOBOTO aHAMI3Y MIANIPUEMCTB Y
IIPOLIEC] epexoy BiJl CTa0UILHOIO PUHKOBOT'O CEpPEOBHUINA JI0 YMOB €KOHOMIYHOI HeBu3HaueHocTi. [lokazano, mo
IHCTpYMEHTH, €(DEeKTHBHI B NEpiojy CTaOUILHOCTI, 30KpeMa TPAAWLIiHHI MapKETHHTOBI JIOCHIIKEHHS, BTPAYaloTh
AQHAJTITUYHY PEJIEBAHTHICTh y KPU30BUX YMOBAaX, IIO 3yMOBJIIOE€ HEOOXiTHICTH MEpexomy 10 MoJeli OeHYMAapKiHT-
ajarnraii.

Tabmmms 3
HOpiBHﬂHHﬂ pe3yJ’l]>TaTl/lBHOCTi MApKETUHIOBHUX }]()C.]'IiZ[)KeHI) y CTa0IJILHUX TA KPHU30BHX YMOBaXx
KoMnoHeHT MapKeTHHTY Tpaauuiiine nociixkeHHs (cTablJbHICTD) BeHumapkinr-aganrauis (Kpu3a/HeBU3HAYEHICTh)
[IporHo3yBaHHs Ha ocHOBI TpeHIiB MUHYJIUX POKIB CrieHapHe MOJIECIIOBaHHs HAa OCHOBI Jiif JtiepiB
BropxeTyBaHHS dikcoBaHHH BiICOTOK Bijx 060poTy ['Hyuke nepepo3noaiy Ha U(MPOBI KaHAIK
linHicHa MpOIO3HIis Emoiiini nepeBaru, IpecTmx PanioHanpHICTh, Oe3MeKa, MiATPHMKA TPOMAIN
bizHec-nporecu CranjapTHi onepariiiHi npouexypu ['Hy4Ki MOZIEINi Ta ayTCOPCHHT
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[TopiBHsUTEHUI aHANi3 Pe3yabTATHBHOCTI MapKETUHTOBHX JOCIIHKEHb y CTaOITbHUX 1 KPU30BHX YMOBax
(Tabm. 3) cBigunTH TPO TpAaHCHOPMALIIO MiAXOMIB IO IPOTHO3YBAHHS, OIOKETYBaHHSA, (pOpPMYBaHHS LiHHICHOI
MPOTIO3UIIii Ta opraHizamii Oi3Hec-mpomeciB. Y Tmepioay HEBH3HAYECHOCTI MiANpHEMCTBA pUHKY B2B 3mymeHi
MIEPEXOANTH BiJ TpaJumiHHUX MOJENel aHamily n0 OCHUMAapKiHT-aJanTallii, mo IPYHTYETbCS Ha CIEHApPHOMY
MHUCJIEHHI, THYYKOMY YIPaBJIiHHI pPeCypcaMH Ta BUKOPHUCTaHHI EPEBIPEHNX PUHKOM YIPaBIiHCHKHUX PILlICHB.

BUCHOBKH 3 JAHOTI'O JOCJIAKEHHS
I IEPCHEKTUBU NNOJAJIBIINUX PO3BIAOK ¥ JAHOMY HAIIPSIMI

VY pesynbTaTi AOCTIHKEHHS BCTAHOBJICHO, 1[0 B YMOBaX E€KOHOMIYHOI HECTaOUILHOCTI OeHYMapKiHrOBi
JIOCJIIJPKEHHS] Ha0yBarOTh KJIFOUOBOT'O 3HAYEHHS B CUCTEMI MapKETHHIOBHX JOCIiKeHb puHKy B2B. [loBeneno, mo
JUTS TATPUEMCTB MiK(pipMOBOTO cerMeHTa OCHUMApKIiHT TPaHCPOPMYETHCS 3 IHCTPYMEHTY 3aMO3MYCHHS OKPEMHX
pillleHb y MEXaHi3M CTpATEeTIYHOTO aIaNTUBHOTO YIPAaBIiHHA, OPIEHTOBaHWI Ha TOPIBHSIBHWN aHami3 Oi3Hec-
MPOIIECiB, CEPBICHUX CTAHAAPTIB 1 YIIPABIIHCHKUX MPAKTUK TaTy3eBUX JiEpiB.

Ob6rpynToBaHo, mo y B2B-mapkeruHry OeHUMapKiHI BHKOHY€E IHTETpamiiHy (YHKIIO, ITOETHYIOUN
pe3ynapTaTH MAapKETHHIOBOTO, JIOTICTHYHOTO Ta YIPaBIiHCHKOTO aHaji3y, IO MiJBUIIYE OOTPYHTOBAHICTH
CTpATETiYHUX DILICHb 1 3HIDKYE PU3NKHA MiK(pipMoBoi B3aemonii. CHcTeMaTH3alliss KpUTEpiiB BiOOPY KOMITaHiH-
€TaJIOHIB JI03BOJISIE I IBUIIITH PEIEBAHTHICTh IOPIBHSIIBHOIO aHaJi3y Ta ePeKTUBHICTh (OPMYBaHHS KOHKYPEHTHUX
nepesar.

BcraHOBNIEHO, 110 B yMOBaX BOEHHOIO CTaHy OCHYMApPKIHTOBI JOCIIJDKEHHS CIPHSIOTH CKOPOYEHHIO
4yacoBuX 1 iHQOpMaLiHHUX BUTPAT Ha PO3pOOKY MapKETHHIOBHX cTpaTeriii B2B-mianpueMcTB 3a paxyHok aganTtarii
MepeBIPEHNX PUHKOM YIIPaBIiHCHKHX pilleHb. OTKe, poiib OEHUMapKIHTY SIK CKJIaJJ0BOI MAPKETUHIOBUX JIOCIPKEHb
puHKy B2B cyTT€BO 3pocTae, MO 3yMOBIIOE MOTpeOy HOro MOAANBIIOr0 HAYKOBOTO PO3BHTKY Ta MPAKTUYHOIO
BIPOBAPKCHHSL.

[epcriekTHBY MOJANBIIAX PO3BINOK Y TaHOMY HampsiMi MOB’sA3aHi 3 MOTIMONICHHSIM METOIUYIHUX IiIXOMiB
o iHTerparii OeHIMapKiHTOBHUX JOCITIKEHb Y CHCTEMY CTpaTeriuHoro ymnpasiinasa B2B-mianpueMcTBamu, 30kpeMa
3 ypaxyBaHHAM mu(poBizamii Oi3HEC-IPOLECiB Ta BUKOPHCTAHHS aHAJNITHYHUX iHCTPYMEHTIB Ha OCHOBI BEIUKUX
JaHUX. AKTyaJbHHM HANPSIMOM ITOJAJBIINX JOCTIIKEHb € TAKOXK PO3po0Ka raxy3eBuX Mojeneld OCHIMapKiHTy JUTs
OKpeMHX cerMeHTiB puHKy B2B, oniHroBaHHs eeKTHBHOCTI BOPOBaXKEHHS OEHUMApKIHIOBUX PIlIEHb Y KPU30BUX
YMOBaXx Ta aHajli3 MOXKIIMBOCTEH 3aCTOCYBaHHSI OCHUMAPKIHTY SIK IHCTPYMEHTY MiJIBHIIEHHS CTIHKOCTI MiXk(ipMOBHX
MapTHEPCTB.
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