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BILIMB YACOBUX JETEPMIHAHT HA E€EKTUBHICTb MAPKETUHI'OBUX
KOMYHIKAIIIX Y IU®POBOMY CEPEJOBMUIIII

Y cTaTTi JOC/IAKEHO BII/IMB YacoBUX AETEPMIHAHT HA EQEKTUBHICT MAPKETUHIOBUX KOMYHIKALIi y LIMGPOBOMY CEPELOBULL
B YMOBAX 3POCTaK0HOI [HTEHCUBHOCTI IHGOPMALiViHUX OTOKIB Ta KOHKYDEHLIi 3a yBary crioxwBadis. O6IpyHTOBAHO, IO 4ac y
UNPPOBOMY MEDKETUHIY BUCTYIAE CTPATEMYHUM DECYDCOM, SKMY BU3HAYaE HE JIMLLIE VIMOBIDHICTb KOHTAKTY 3 MAapKETUHIOBUM
T10BIAOMIEHHAM, @ W ITIMOUHY HIOro KOrHiTUBHOI 06pO6bKY, PiBEHB 3a/1yHEHOCTI KOPUCTYBAYIB | XapaKTep IX MOBELIHKOBUX PEAKLIV.
[T0Ka3aHO OBMEXEHICTb TPAANLIHUX [TAXO4IB A0 OLIHIOBAHHS E@MEKTUBHOCTI MAPKETUHIOBUX KOMYHIKALV], SKi [EDEBAXHO
30CEPEMKYIOTLCS Ha 3MICTI MOBIIOM/ICHHS Ta KaHaznax Woro rMOLWMPEHHS, HEJOCTATHbO BPAXOBYIOYH TEMIIOPAa/IbHW KOHTEKCT
B3aEMOZIi 6peHAY 3 ayANTOPIEr.

Y Mexax AOCTIKEHHS CUCTEMATU30BAHO OCHOBHI YacoBi AETEPMIHAHTH LINQGPOBUX MaPKETUHIOBUX KOMYHIKaLIV, 30KpeMa
MIKPO-Yac, LMKITIYHUY, OGIEBNY, IICUXONIONTYHIM Ta TEXHOJIOMYHIM Yac, | PO3KDUTO MEXAHI3MM X BI/IMBY HA K/IKOYOBI [TOKA3HMKM
egektvsHocTi (Engagement Rate, Click-Through Rate, koHBepcito, retention). Ocob/mBy yBary rnpuaiNeHo KOHLENLIi MiKDOMOMEHTIB,
SKi PO3ITISAAIOTECA K KPUTUYHI YacoBi TOYKU MPUAHSTTS DIlIEHb CIIOXUBAYaMyU Ta SK IHCTDYMEHT AETam3auii BBy 4acoBux
AETEDMIHAHT Ha MOBELIHKOBI PeaKuii' y Un@poBoMy cepefoBuLLi. TeopeTuydHy OCHOBY AOC/TIIKEHHS CROPMOBAHO LU/ISIXOM iHTerpauii
KOHLIENUIYi EKOHOMIKU yBary, Teopii KOrHiTMBHOIO HaBaHTaXeHHs, real-time marketing 1a Bri/mBy MIKDOMOMEHTIB MOBEAIHKU
CIIOXKMBAYIB.

3anporoHoBaHo KOMIT/IEKCHUH ITIAXIA A0 aHa/l3y ePEKTUBHOCTI UNPPOBUX MAPKETUHIOBUX KOMYHIKaLIV Y YaCOBOMY BUMIDI,
LYO [1OEAHYE YacoBl AETEPMIHAHTU 3 MAPKETUHIOBUMU [HCTPYMEHTAMY, OI3HEC-MOAEISIMU Ta [PUKIGAHUMY  CTPATErTYHIMU
PEKOMEHAALIISIMU. [TIDaKTUYHE LIHHICTL OTPUMaHNX PE3YJIbTaTIB MOJISrac y MOX/MBOCTI X BUKOPUCTAHHS A/15 ONTUMI3aLIi Ungposmnx
KOMYHIKaUiViHuX CTpaTerivi, MifgBULYEHHS PErIeBaHTHOCTI KOHTEHTY, 3HIWKEHHS PEeK/IaMHOI BTOMMU Ta MOKPALYEHHS pe3y/ibTaTUBHOCTI
MAPKETUHIOBUX KaMITaHIU Y PI3HUX CErMEHTax LngPOBOI EKOHOMIKM.

KImo4oBi  ¢/10Ba:  TEMIOPAasIbHICTE, UNPPOBI  MaPKETUHIOBI KOMYHIKaLli, YacoBi [ETEPMIHAHTY, EKOHOMIKa yBarw,
MIKDOMOMEHTY, [1OBELIHKE CITOXUBAYE, EQEKTUBHICTE MaPKETUHIOBUX KOMYHIKALI,

BOBROVNYK Valentyna

Khmelnytskyi National University

THE IMPACT OF TEMPORAL DETERMINANTS ON THE EFFECTIVENESS OF
MARKETING COMMUNICATIONS IN THE DIGITAL ENVIRONMENT

The article examines the impact of temporal determinants on the effectiveness of marketing communications in the digital
environment under conditions of increasing information intensity and growing competition for consumer attention. It is substantiated
that time in digital marketing acts as a strategic resource that determines not only the probability of contact with a marketing message
but also the depth of its cognitive processing, the level of user engagement, and the nature of behavioral responses. The limitations
of traditional approaches to evaluating the effectiveness of marketing communications are identified, as they primarily focus on
message content and distribution channels while insufficiently accounting for the temporal context of brand—consumer interaction.

The study systematizes the main temporal determinants of digital marketing communications, including micro-time, cyclical,
event-driven, psychological, and technological time, and reveals the mechanisms of their influence on key performance indicators
(Engagement Rate, Click-Through Rate, conversion, and retention). Particular attention is paid to the concept of micro-moments,
which are considered critical temporal points of consumer decision-making and a tool for detailing the impact of temporal determinants
on behavioral responses in the digital environment. The theoretical framework of the study is formed through the integration of the
concepts of attention economy, cognitive load theory, real-time marketing, and consumer behavior micro-moments.

A comprehensive approach to analyzing the effectiveness of digital marketing communications in the temporal dimension
s proposed, combining temporal determinants with marketing tools, business models, and applied strategic recommendations. The
practical significance of the results lies in their applicability to optimizing digital communication strategies, increasing content
relevance, reducing aavertising fatigue, and improving the performance of marketing campaigns across various segments of the
digital economy.

Keywords: temporal determinants; digital marketing communications; marketing effectiveness, attention economy; micro-
moments; consumer behavior.
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INOCTAHOBKA INPOBJIEMMU Y 3AT'AJIBHOMY BUI'JIAAI
TA 11 3B’S30K 13 BA’JKTMBUMU HAYKOBUMHA YU MMPAKTUYHUMU 3ABIAHHAMHU
[udpose cepenopuie MapKETHHTOBHX KOMYHIKAII XapaKTepH3Y€EThCS BHCOKOIO 1HTEHCHUBHICTIO
iHpopMaiHHUX OTOKIB, HOCTIHHOIO MPUCYTHICTIO CIIOKMBaya B OHJIAHH-NIPOCTOPI Ta 3pOCTAal0Y0I0 KOHKYPEHIIIEIO
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3a Horo yBary. Cy4acHHI KOPHUCTyBad B3a€MOJIi€ 3 OpeHIaMU MPaKTUIHO Oe3MepepBHO — Yepe3 COIliallbHI Mepexi,
MIOITYKOBI CHCTEMH, MOOUTbHI HOAATKH, push-moBimomieHHs Ta email-po3cmnku. BomHouac KOTHITHBHI pecypch
CIIO’KHMBaya € OOMEXCHUMH, 1110 3yMOBIIIOE CEJIEKTHBHE CIIPUHHATTS MAPKETHHTOBUX ITOBITOMIICHB 1 TOCHICHHS POJIi
¢inpTpanii iHpopmaii.

TpagumidiHi MIXOAW OO OI[HIOBAHHSA C(EKTHBHOCTI MApPKETHHTOBHX KOMYHIKAIid y IUPpPOBOMY
cepeloBHII 3/1e01IBIIOr0 30CePEKYIOThCS Ha MapaMeTpax ayJUTOPHOTO TapreTHHTY (JeMorpadivHi, MOBEAIHKOBI,
ncuxorpadiyHi XapakTepUCTHKH), 3MICTI IOBIJIOMJICHHS Ta KaHajJaX HOro NHOMMpeHHs. UMHHHMK 4Yacy 4acTo
PO3TIBIIAETHCS (hparMEHTapHO a00 3BOAMTHCS BHKIIOYHO J0 TEXHIYHUX ACIEKTIB IUIAHYBaHHS MyOuikariil. Takuit
Mi/IXiJ] HE BPaxoOBYe TEMIIOPAIBHY MPHUPOAY CIIO)KUBUOTO CIIPUHHATTS, KOJIM OJHA W Ta cama iH(popMaIis Moxe
BUKJIMKATH IPUHILUIIOBO Pi3HI peakLii 3aJIe’KHO BiJl MOMEHTY KOHTaKTY.

VY Mexax mudpoBol eKOHOMIKH yBary, 4ac NepeTBOPIOETCS Ha CTPATETiYHUI Pecypc, 0 BU3HAYAE HE JIUIIE
HMOBIpHICTP KOHTAKTy 3 NOBIJOMJICHHSM, a W TTTMOWHY HOTO KOTHITUBHOI OOpOOKH, eMomiliHe 3a0apBiICHHS Ta
MOBEIiHKOBI Hacmimku. Yac moOm, TpHBAJICTh B3a€MOJii 3 KOHTEHTOM, IIBHIKICTH peakiii OpeHAy Ha 3amuT
KopHcTyBada abo 30BHIIIHI MOAii (OPMYIOTh KOHTEKCT CIIPUHHATTS KOMYHIKaIlii Ta 0e3rmocepefHhO BILIMBAIOTH Ha
Taki IMOKa3HUKH ePEeKTHBHOCTI, K piBeHb 3amydeHocTi (Engagement Rate), xoegimient kmikabempHOCTI (Click-
Through Rate) Ta xoHBepcis.

Oco0inBoi akTyanpHOCTI HaOyBae mpoOJieMa YACOBMX JETEPMIHAHT Yy 3B’3KYy 3 MOIIUPEHHSIM
ITOPUTMIYHUX CUCTEM JUCTPUOYILII KOHTEHTY Ta BHKOPUCTAHHSM IITYYHOTO IHTEJEKTY B MAapKETHHTOBUX
KOMYHIKaI[isiX. AJTOPUTMH COLIaIbHUX MEPEX 1 peKIaMHUX IUaT(opM JAeAaii yacTillle ONTHMI3yIOTh MOKa3u He
JIMILIIE 32 PEJICBAHTHICTIO ayIUTOPI, a i 3a peJIeBAaHTHICTIO MOMEHTY, 1110 aKTyaJli3y€e NOTpedy HayKOBOI'O OCMHUCIICHHS
TEMITOPAILHOCTI KOMYHIKaI[IHHUX MPOLIECIB.

AHAJI3 OCTAHHIX JTJOCJIZKEHD 1 ITYBJITKAIIA

CyuacHi OocmikeHHS OU(POBOTO MApKETHHTY JIEMOHCTPYIOTh 3HAYHY BapiaTUBHICTh IOKAa3HHKIB
e(heKTHBHOCTI MapKeTHHTrOBHX KoMyHikamiii (engagement, CTR, xoHBepcis) 3anexHO Bif dacy A0OW, TUKITIIHUX
MaTEepHIiB aKTUBHOCTI CTIOJKABAYiB Ta IIO/Ii€BOTO KOHTEKCTY B3aeMoii [1;2; 4; 5; 11; 14; 17]. Y HayKoBHX ImyOITiKaIisax
[1; 3; 4] migkpecmroeTbes, MO HU(PPOBE CEPEIOBHUIIE XaPAKTEPU3YETHCS HEPIBHOMIPHHUM pO3MOALIOM YyBaru
CHOXKMBAUiB y 4Yaci, II0 3YMOBIIOE HEOOXiqHICTh ajanTaiii MapKEeTHMHTOBHX IHCTPYMEHTIB J0 YacOBHUX YMOB
KOHTaKTY.

Emmipuuni gocnimkennst [11; 17; 24] neMOHCTPYIOTh aCUMETPUYHMIN BIUIMB PI3HUX YaCOBUX IHTEPBAJIIB
100H Ha peakilii KOPUCTYBaYiB 11010 BUOOPY TOBAPIB (Y T.4. Y COMIATBHUX MEpekax i MOOLTBHOMY CepeIOBHIILI), TOI1
sk B poboTax [8; 15; 18; 25] HaykoBLi OOIPYHTOBYIOTh JOLUIBHICTh ypaxXyBaHHsS 4aCOBUX MATEPHIB 1 LUKIIYHOCTI
aKTHBHOCTI KOPHCTYBauiB K KPHUTUYHO BaXKIMBHX IapaMeTpiB onTHMIi3alii peklaMHUX KOHTAaKTIB 1 pO3Momiity
KOMYHIKAI[IIfHOTO HaBaHTaXXEHHsS. 30KpeMa, 4acoBi MAaTepHH EMOIMHOro CTaHy ayauTopii (JOPMYyIOTH KOHTEKCT
CHpUAHATTS pexinamMHoro moBimomieHHs [§]. Lle o3Hauae, mo omHa H Ta camMa KOMYHIKallil MOXKE MaTH pi3HY
e(eKTHUBHICTB 3aJICKHO BiJI MOMEHTY KOHTaKTy — HaBiTh 32 HE3MIHHOTO 3MICTY.

TeopeTudHi MiIXOIX O aHANI3y YaCOBUX JETePMiHAHT NU(POBUX KOMYHIKAIiN, 3aIIPOMOHOBAHI Y MPAISIX
[2; 5; 12; 20], po3risinaroTh 9ac sK IMOBEAIHKOBY Ta KOTHITHUBHY XapaKTePUCTUKY CIIOKUBAYa, [0 BU3HAYAE TIHOUHY
00po0Oku iHpopMarii Ta eeKTUBHICTh PEKIAMHOTO BIUIMBY. 30KpeMa, KOHICIIIiST MiKpOMOMEHTIB [2] H03BOJISIE
IHTEpIIPETYBaTH Yac SIK TOUYKY MPUHAHATTS pillieHb y 1udpoBoMy cepenoBuii, Toi sik Teopist Need for Cognition [12]
3abe3rneuye MOsICHEHHS BapiaTUBHOCTI CIPUUHSATTS PEKJIAMHUX TMOBIJIOMIIEHb 3aJI€)KHO BiJl KOTHITHBHOI TOTOBHOCTI
CHOXKMBaua Y KOHKPETHUI MOMEHT KOHTAaKTY.

Hocmimkenns [7; 9; 22; 26] iHTErpyrOTh MCHXOJIOTIYHI MOJENI YBarw, 4aCTOTH Ta YaCOBOI JUCTAHIIT
pEeKITaMHUX KOHTAKTIB, JOBOJSYH, III0 ONITUMAJIbHE IO AHAHHSI MOMEHTY ¥ iHTEHCHBHOCTI €KCTIO3HUIIiT Oe3nmocepeHb0
BIIJIMBA€ Ha Noka3HUkH engagement Ta CTR.

Poboru [10; 16; 23] emmipu4HO MiATBEPIKYIOTh KIIOYOBY pOJIb KOTHITUBHOI yBaru B IH(POBHX
KOMYHIKaI[isIX, MMOKa3yrouu, mo ii mediuuT y cepemoBHill iHPOPMAIIHHOTO NEPEeBaHTa)XKCHHS CYTTEBO 3HIKYE
e(heKTUBHICTh MAPKETHHTOBUX MOB1IOMIIeHb. KiTacHYH1 KOTHITHUBHI TOCIiIKeHHs pekiamu [13; 21; 27] moBoasTs, 1o
Bi3yaJIbHa yBara KOpHCTYBaya Ta TPUBAIICTh (pikcallil Ha KOHTEHTI NPsAMO BIUIMBAIOTH Ha 3araM’iTOBYBaHHs OpeH.y,
PiBEHB 3aJyYCHOCTI Ta IMOJANBIII TTOBEAIHKOBI peaKIlil.

Oxpemuii HampsiM TOCHIKEeHb [24] 30cepemKyeThcs Ha aHajdi3i Cy0’€KTHBHOTO CHPUIHATTS dYacy SK
JIETePMiHAHTH CIIO’KUBYOI MOBEIHKH 1 9aCOBY IEPCIEKTUBY CIIOKMBada. BimuyTTs pedinuTy 9acy ciig po3risgaTu
SIK TICUXOJIOT1YHU N YUHHUK, SIKHIA OMTOCEPEAKOBYE BIUTMB MApPKETHHIOBUX CTUMYJTIB Ha BUOip ipoAykTiB. Lle mo3Bomsie
MOSICHUTH, YOMY 32 YMOB 4acOBOi 0OMEKEHOCTI aKTHBI3yIOTbCS IMITYNbCHI PIIIEHHS Ta 3MIHIOETHCS €(EKTUBHICTD
PEeKITaMHUX TOBIZIOMJICHB Y IIH(PPOBOMY CEpETOBHIIII.

TeoperudHi MoJieNTi KOTHITUBHOI 0OpOOKH pEKITaMHUX ITOBiTOMIIEHB, 30KpeMa KOHIIETIis IEHTPATBFHOIO Ta
nepudepiiHOro MapuipyTiB nepekoHaHHs [19], MOSCHIOIOTH, SKUM YHMHOM YacOBi YMOBH KOHTaKTy MOYJIOIOThH
piBeHb yBaru, crocid iHteprperaunii iH$opMamii Ta pe3yJibTaTH B3aEMOJIl CHOXHBada 3 OpeHIoM y HudpoBoMy
cepeloBHILl. 3ampoNOHOBAaHMK aBTOpaMM IIJXiJ [O3BOJISIE TEOPETHYHO IOSICHUTH 3aJICKHICTh pE3yJbTaTiB
peKJIaMHOi KOMyHiKauii BiJl MOMEHTY Ta yMOB KOHTaKTy. L{e cTBOpIoe OCHOBY /JIst aHANI3y YaCOBUX JETEPMiHAHT: Yac
KOHTaKTy MOJYJIIO€ PiBEHb yBaru, CHPUHHATTS TIOBIIOMJICHHS Ta ITOBEJIHKOBI pe3yJIbTaTh B3a€MOJIT 3 OpeHIOM.
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BUIIJIEHHS HEBUPIIIEHWUX PAHIIIE YACTHH 3ATAJIbHOI ITIPOBJIEMU,
KOTPUM NNPUCBAYYETHCHA CTATTA

[Monpu 3HaYHMHA MacHB IOCIIPKEHb, IPHCBIYCHUX LHU(YPOBHM MAapPKETHHIOBUM KOMYHIKAllisiM, IMTaHHS
podi gacy 31e01IBIIOT0 aHAMI3YIOTECS B MEKaxX OKPEMHUX ITiIXO/IB 1 He 3aBXKIU IHTETPYIOTHCS Y IUTICHY TEOPETHIHY
Mmojenb. Lle 3ymMoBiIIoe moTpedy B CHCTEMHOMY OCMMCIICHHI Yacy SIK KOMIUIEKCHOI JIeTepMiHaHTH €(QEeKTUBHOCTI
pOBUX KOMYHIKamii.

3aJMIIa€eTHCsl HEBUPILICHOIO NPo0iieMa MoeIHaHHS Pi3HUX GOopM Hacy (MiKpo-4yacy, IMKIIYHOTO, TOJI€EBOTO,
TICHXOJIOTIYHOTO Ta TEXHOJIOTIYHOI0) 3 NMOKAa3HUKaMH €(EeKTUBHOCTI HU(PPOBUX MApKETHMHTOBHX KOMYHIKamlid, a
TaKOX 3 KOHKPETHUMH MapKETHHTOBHMH IHCTpyMeHTaMH Ta Oi3Hec-MopensMu. HemocTaTHbO AOCTIIKEHHM €
MUTaHHS B3a€EMOJIIT YAaCOBHUX JETEPMIHAHT i3 KOTHITMBHHM HaBaHTAXXCHHSIM KOPUCTYBAdiB Ta IX MIKPOMOMEHTaMH
NPUAHATTSA pillleHs y IU(QPOBOMY CEpPEeNOBHIN y KOHTEKCTI OIIIHIOBAaHHS BIUIMBY YacOBHUX JIETEPMIHAHT Ha
3aITy4eHICTh, KIIKaOeIbHICTh 1 KOHBEPCIIO 3 ypaxXyBaHHSAM aJTOPUTMIYHOTO PO3MOITY KOHTEHTY Ta BUKOPHCTAaHHSI
IITY9HOTO iHTEJIEKTY.

e 3ymoBmoe moTpedy y (OpMyBaHHI CTPYKTYPOBaHOI CHCTEMH aHAJ3y 4YacOBUX ICTEPMiHAHT
MapKETHHTOBUX KOMYHIKAIii, OPIEHTOBAHOI SIK HAa HAYKOBE y3aralbHEHHS, TaK i HA MPAKTHYHE 3aCTOCYBAHH.

®OPMY.JIIOBAHHS IIJIEMA CTATTI
Meroto cTaTTi € popMyBaHHS TEOPETUYHOTO MIAXOAY 10 aHai3y epeKTHBHOCTI IN(PPOBUX MAPKETHHTOBHX
KOMYHIKaIliif y 4acOBOMY BHMIpi Ha OCHOBI cHCTeMarTu3allii YacOBHUX AETEPMIHAHT Ta iX iHTerpauii 3 KOHIEMII€
MIKPOMOMEHTIB, IOKa3HUKaMH €()eKTUBHOCTI, MAPKETHHIOBUMH 1HCTPYMEHTaMH Ta 013HEC-MOJIENISIMH, 110 T03BOJISIE
MOTJIMOUTH HAYKOBE PO3YyMIHHS TEMIIOPAIBHOT IPUPOAN IIU(DPOBUX KOMYHIKAIIiH.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

CyuacHa cTpaTeriss MapKETHHIOBUX KOMYHIKaIliii OpeHay 0a3yeTbesl Ha TITHOOKOMY aHaIi31 YaCOBUX ITHKIIIB
CIIO)KMBaya Ta TEMIIOPaJbHOCTI B3aeMOJii OpeHIy 3 ayauropiero. bpeHan He MPOCTO TPaHCIIOITH pEKIamy, a
CHHXPOHI3YIOTh TIPONO3HUIIi{ 3 IepiogaMy HalBUIIOT aKTHBHOCTI ayIUTOPii, BpaXOBYIOUH SIK 4ac AOO0H, NEHb THIKHS,
CE30HHI KOJIMBaHHS, TaK i IOICHHI 3MiHU B IICUXOJIOTIYHOMY CTaHi KIIi€HTa y 0araTOBUMipHOMY OHJIAHH-CEePEIOBHIIII.
VY 11bOMY KOHTEKCTi TEMIIOPAJIBHICTh BiJoOpakae OaraToOBUMIpHY MPHPOAY Yacy CIIOKMBUOI B3a€EMO/IIT, 110 MOEAHYE
00’€KTHBHI 4acoOBi MapameTpu 3 Cy0 €KTHBHUM CHPUIHSATTAM MOMEHTY KOHTakTy. [ 0JOBHa MeTa — MiHIMi3yBaTH
4acoBi BUTpATU JIIOJMHU HA NPHUHAHATTS pillleHHs, 3a0e3Neuyloud HaJaHHsS MPOAYKTY B MOMEHT MaKCHMaJbHOI
aKTyaJIbHOCTI.

Y 1pOMy KOHTEKCTI 4Yac CTae KIIOUOBMM DPECypCOM, IO BH3HAuYa€ pe3yJbTaTHBHICTh B3aEMOAI Ta €
CTpaTeriyHuM pecypcoM MapKeTHHIOBOTO IUIaHyBaHHs. BiH 103BoJIsie BUIUIMTHA ONTUMAalbHI MOMEHTH KOHTaKTY 3
AyTUTOPIEI0 Ta BPAaXOBYE IMKIIIYHI 3aKOHOMIPHOCTI MOBEIIHKH KOpUCTyBadiB. [ mudpoBOro MapKeTHHTY Iie
03HayYae HEOOXITHICTh alanTallii KOHTEHTY ITiJl 9aCOBi MATepHH OHJIAWH-aKTUBHOCTI ayAUTOPil.

TeoperndHe OOTpYHTYBaHHS BIUTHBY Yacy Ha €()eKTHBHICTH KOMYHIKaIlill MOKHa MOOyIyBaTH Ha KiJTBKOX
B3a€MOIIOB s13aHUX Tigxoxax. Konmenmis ekonomiku yBaru [10; 16; 21; 23; 27] mosicHIOE, O KOTHITUBHI pecypcu
CHOXWBaviB 0OMekeHi, a iHpopMmartliiiHe cepenoBuIie TNPPOBUX IUTATGOPM HACHICHE CUTHAIAMHU, IO KOHKYPYIOTh
3a yBary. B ymoBax nedinury yBaru, yac KOHTakTy 3 KOHTEHTOM CTa€ KpUTHIHAM (pakTOpoMm, 1110 BU3HAYAE, UM Oyie
MOBIZIOMJICHHSI TOMiYeHe, 00poOJieHe Ta 3amam’sToBaHe. Y 1boMy KOHTeKCTi [8; 11; 17; 22] noka3HUKH 3a1y4eHOCTi
(Engagement Rate), kiika6ensrocti (CTR) Ta koHBepcii He 3aieaTh JIMIIe Biji 3MICTY MMOBIJOMIJICHHS, a i BiJl Horo
4aCcOBOT'0 KOHTEKCTY.

Y Mexax KOHIENIii €KOHOMIKM yBarn OCOOJIMBOrO 3HAa4yeHHs HaOyBae NEPBHHHUH €Tall KOHTAKTy
KOpUCTYBaua 3 pEKIaMHHUM [OBIIOMIICHHSIM, SIKMH TpHUBaE CeKyHIAH. JIOCHI/DKeHHS BIUIMBY Bi3yaJbHUX
XapaKTEePUCTHK OHJIAHH-PEKIIAMH CB1T4aTh, IO IU3aiH, KOJIip, KOMIIO3UIs Ta Bi3yaJlbHa CKJIIHICTh Oe3mocepeIHbO0
BIUIMBAIOTh Ha WMOBIpHICTH (ikcamii yBarm Ta TepBHHHOI peakiuii KOpUCTyBaya IIe J0 eTaly YCBiJOMIIEHOI
KOTHITUBHOT 00poOKku [6]. TakuM YMHOM, 4YacoBUH BHMMIp €(EeKTHMBHOCTI MapKEeTHHTOBHX KOMYHIKallili TiCHO
NIOB’SI3aHUH 13 Bi3yaJIbHOIO ONTHUMI3alli€l0 KOHTEHTY, SIKa BU3HAYA€ PE3yJbTATHBHICTD MEPUIMX CEKYHJ B3aeMOIil y
TUPPOBOMY CEPEIOBHIIII.

Teopist wacoBoi opieHrtanii cnoxuBauya [20; 24; 25] Buainste MuHYJe, TeNepiliHe Ta MaHOyTHE SK
TICHXOJIOT1YHI KOOPIWHATH, III0 BIUIMBAIOTh HA CIIPHUUHATTS 1 MOBEAIHKY KOpHCTyBadiB. Hampukmazn, kopuctyBadi 3
Opi€HTAIli€f0 HA TeTePilIHe GBI YyTIHBI 10 MIBUIKUX, KOPOTKUX HOBIJOMJIEHB 1 iIMITyTbCHBHUX HPOTO3HUILii, TO1
SK Opi€HTOBaHI HA MalOyTHE — A0 KOMIUIEKCHOT'O KOHTEHTY, II0 MOTpedye TUIaHyBaHHS 9 aHamizy. Takuil miaxix
JIO3BOJISIE BPAXOBYBATH 1HANBITya bHI ICUXOJOTIUHI 3MiHH CTaHy KOPHCTyBa4a y Pi3Hi YaCOBI IMPOMIXKKH.

Teopist korHiTUBHOTO HaBaHTaxXeHHS [12; 13; 19; 26] mokasye, mo edekTuBHICTH 00pOOKHM iH(DOpMaItii
3aJIeKUTH BiJl 0OMEKEHOCTI 00POOHHX pecypciB MO3KY. Y HH(POBOMY CEPEIOBHIII 1€ MPOSBISAETHCS SK:

- LIBHJIKE CKaHyBaHHS KOHTEHTY;

- 00OMeXEeHUI Yac yBard Ha OJTHOMY ITOBiIOMJICHHI;

- 30UIBIICHHS PU3UKY PEKJIAMHOT BTOMH IIPU YacTUX IIOBTOPHUX KOHTAKTaX.

Tomy onTuMizalist yacy KOHTAaKTy Ta iHTEPBaJiB MK HOBIJIOMJICHHSIMHU € KPUTHYHOIO JUIS IMiATPUMAHHS
e()eKTHBHOCTI KOMYHIKaIili.
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IonieBuit mapkerurr (Real-time marketing) [1; 2; 4; 5] migkpecitroe, o peaxiist OpeHIy Ha aKTyalbHi Moii
B PEKUMI peaslbHOTO Yacy MOXE CYTTEBO IMiJBUIIUTH €(heKTUBHICTh KOMYHIKaIlii. Y IIbOMY KOHTEKCTI Yac BUCTYIIA€
SIK KOHTEKCTYaJIbHIH YMHHUK, SIKHH B3a€MOJII€ 3 eMOIIHHUM CTAaHOM CIIO’KHBAaYa Ta COLiaTbHUM (POHOM MOl

3ayBakuMo, IO cydacHi nu(poBi IIATGOPMH BHUKOPHUCTOBYIOTH aJTOPUTMH AaBTOMATHYHOTO PO3IOILITY
KOHTEHTY, II0 BPaxOBYIOTh HE JIMIIE PEJCBAHTHICTh 3a IHTEpecaMH, aje i ONTUMAJIbHUI Yac BiJNpaBIICHHS
MOBiZIOMJIEHb. TEeOpeTHYHO 11l MiIXOIH JO3BOJIAIOTH IHTEIPYBATH Yac y IMHAMIUHY ONTHUMI3alilo KOMyHiKamii, ane
Hapasi BiJICYTHI yHiBepcaJbHi MO/ OI[IHKY BIUIMBY YaCOBHX JICTCPMIHAHT Ha €()EKTUBHICTh TAKUX PilllEHb.

[loennanHs 1MX MiOXOIIB J03BOJISE TOOYAYBaTH CTPYKTYpOBaHY KOHILEMNIII0 YacOBUX JAETCPMIHAHT
nU(pPOBUX MapKETHHTOBHX KOMYHIKaliii: MIKpO-4ac, LMKIIYHMHA 4Yac, MOJI€BUIl Yac, MCHXOJIOTIYHMH dac,
TEXHOJIOTIYHUIT Yac.

Ha ocHOBI muX [eTepMIHAHT CTBOPIOETBCA CTPYKTYPOBAHWH aNTOPHTM JOCHIDKCHHSA HHU(PPOBUX
MapKETHHTOBUX KOMYHIKAIlH, y SKOMY Yac PO3TJISAAEThCS HE 130JbOBAHO, a Y TOE€NHAHHI 3 TOBEHIHKOBUMH Ta
KOTHITHUBHIMH XapaKTEPUCTHKAMH KOPHCTYBaUiB.

VY TakoMy MigXo.i JOTIYHUM MPOAOBKEHHSIM BUCTYIA€ KOHIEMISI MiIKDOMOMEHTIB (micro-moments) [2] —
KOPOTKHX, aJie KpUTHIHO BKIMBHX MOMEHTIB B3a€EMOJIi KOPHUCTYBada, III0 BiIIOBIJAIOTh HA aKTyallbHi MOTpeOu: «s
X0dy II3HATUCS», « X04y 3pOOHTH», «I X0Uy MITH» Ta « X04y KyIMUTW». [HTeTpariisi MIKpOMOMEHTIB JJO3BOJISIE
JIeTaJli3yBaTH 4acoBi JETEpPMIiHAHTH, TI0Ka3aTH 1X BIUIMB HA MOBEAIHKY Ta €(EKTUBHICTh KOMYHIKaLil 1 MiIACHINTH
MPaKTHYHY LIHHICTH JOCIIKEHHS 1Uist OyIb-K01 Oi3HEeC-MO/Ielli Ta KaHaTy KOMYHIKallii.

Mikpo-yac, 10 OXOIUIIOE€ TMeplli CEKyHIH KOHTaKTy, KPUTHYHO BIUIMBA€ Ha IMIYJIBCHBHI DillIEHHS
kopuctyBaua. CaMe Ha IIbOMY €TaIll NPOSIBISIOTHCS MIKPOMOMEHTH THILY «51 XO4Y Ji3HATUCS» a00 «51 X0Uy 3pOOHUTH»,
KOJIA KOPHCTYBau MPHAMAae MHUTTEBE PILICHHS MO0 B3a€MOJIl 3 KOHTCHTOM. AHali3 TaKUX KOPOTKOYACHHUX il
JIO3BOJISIE OLIHUTH NEPBUHHY 3aTyYCHICTh, BUSBHUTH €JIEMECHTH KOHTEHTY, IO CTHMYIIOIOTH IMIYJIBCHBHI Aii, Ta
MIPOTHO3YBaTH KOHBEPCII.

Hukniuauit yac BimoOpaxae perysspHi MK aKTUBHOCTI KOPUCTYBAiB MPOTATOM JOOH, THKHS a00 ce30Hy.
OnTrMizanis KOMYHIKaIliil BiATIOBITHO 10 WX MATEPHIB J03BOJIsE €PEKTHBHO IUIAHYBaTH YacTOTY ITOKa3iB Ta BUOIp
yacy B3a€MOJii, 3MEHINYIOYM PHU3MK pekilaMHOi BToMu. Came Ha NWX eTamax HaWdacTille NPOSBISIOTHCS
MIKDOMOMEHTH «S XO04y Ii3HATHCSA» Ta «I X0Uy 3pOOWTH», KOJIH KOPUCTYBad aKTUBHO IIyKae iH(GopMariro abo
BUKOHYE HEBEJIHKI 3aBIaHHs Y NU(GPOBOMY CEPEIOBHIIII.

[MoxieBuii yac BinnoBizae Ha MOTpeOy pearyBaTy Ha aKTyalibHi MOJIiT Ta KOHTEKCT KOPUCTYBaya B peajlbHOMY
yaci. [Hrerpanis crpareriii real-time marketing 103BoJIsi€ MiABUIINTH PENEBAHTHICTH MOBIJOMJICHb Ta aJlalTyBaTH
KOMYHIKaI[il MiJi KOHKPETHI TOJii, [0 aKTHBI3yE MIKDOMOMEHTH «s X04Uy MiTH» ab0 «iI X04uy KYIHUTH», KOIIU
KOpHUCTYBay LIyKae KOHKPETHI pillieHHs ab0 TOBapH B MOMEHT moTpeOu. Lle crpuse migBHIICHHIO 3aJy4€HOCTI Ta
KOHBEpCIil.

He MeHII BayKIIMBUM € TICHXOJIOTIYHHH Yac, SKWi BpaxoBY€ KOTHITHBHUH CTaH Ta IICUXOJIOTIYHY Opi€HTaIli0
KOpHCTYBa4ya (MHUHYJIC, TEIEpilIHe, MaiOyTHE). Apnanrtarlis KOHTEHTY JO IHX YMOB [O3BOJISIE IiABHIIUTH
CIPUHHATINBICTD TOBIIOMIICHB, ONTHUMI3yBaTH CKJIAIHICTh iHQOpMAIii Ta 3MEHIIMTH PHU3UK BiJIITOBXYBAaHHS
HaJIMIpHO CKJIaJIHUMHU TOBiIOMJICHHSIMU. MiKpPOMOMEHTH THITYy «sI XOUYy JU3HATHUCS» 1 « X0Uy 3pOOHTH» Y IIbOMY
BUIIAJIKY 3aJISKaTh Bijl TOT0, HACKIIBKM KOHTEHT Bi/JIIOBi/Ia€ MOTOYHOMY KOTHITHBHOMY CTaHy KOpUCTYyBada.

TexHoNMOTIYHMI Yac MiIKPECIIOE PONIb AITOPUTMIB 1 MAIIMHHOTO HaBYaHHS y BU3HAYCHHI ONTHMAJILHOTO
MOMEHTY KOHTAaKTY 3 ayJUTOpi€l0. BUKOpHUCTaHHS aHAIITUKYA Ta aBTOMAaTH30BAHNUX CUCTEM JIO3BOJISIE TPOTHO3YBATH
HalKpallli YacoBi IHTEPBaJIH JJIsl MIKDOMOMEHTIB «5 XOUY JI3HATHCS», «1 X0UY 3pOOUTHY, «5 XOUY HITH» Ta «5 X0uy
KyIUTHY», TIBHIIYIOUYNM TOYHICTh IEPCOHANI3alil, PeJeBaHTHICTh MOBIZOMIIEHb 1 €(pEKTUBHICTH MapKETHHIOBHX
KOMYHIKaIliil.

Jis cucTeMHOTO JOCTiKEHHS BIUIMBY 4Yacy Ha e(eKTHBHICTh IU(PPOBUX MAPKETHHIOBHX KOMYHIKaIliit
JIOLUTBHO BUIUIMTH KITFOUOB1 KOMITOHEHTH, 1110 BU3HAYAIOTh PE3yJIbTaTUBHICTD B3a€MOIT 31 cioknBaueM (tadmuus 1).

3ayBa)XMMO, 110 MapKETUHIOBI IHCTPYMEHTH JI03BOJISIIOTH BiIOOPA3UTH KOHKPETHI KaHAJIM Ta MEXaHI3MHU
KOMYHIKaIlil, yepe3 siki OpeHJ B3aeMOi€ 3 KOpUCTyBaueM y LU(PPOBOMY cepeloBHII. BpaxyBaHHsS wacoBux
JIeTepMiHaHT (MIKpO-, IMKJIIYHNH, NOI€BUH, TICHXOJOTYHUN Ta TEXHOJIOTTYHNH Yac) y TO€JHaHHI 3 IHCTPYMEHTaMHU
JIO3BOJISIE CHCTEMATH3yBATH IIPOLIEC JIOCHIPKEHHS, BUSHAYNTH, Ki 3ac00HM HallepeKTUBHIIIIE CTUMYJIIOIOTH Pi3HI THITH
MIKPOMOMEHTIB («51 XO0Wy [i3HATHUCS», <« XO4y 3pOOMTH», « XO04y IITH», «I X04y KYIHTH») 1 3a0e3meduTH
MaKCHMaJIbHO PEJICBAHTHY B3a€EMOJiI0 31 crmoxkmBaueM. Lle m03Boisie BiICTEKyBaTH MOMEHTAIbHI PIlICHHS
KOPHCTYBadiB, IMIYJIbCHBHI Jii Ta peakii Ha moii, o0 0COOIMBO KPUTHYHO I MU(POBOTO MAPKETHHTY, € KOXKHA
CeKyHJIa B3a€MO/Iii BIUTMBAE Ha KOHBEPCIIO.

IToxazuuku epextuBHOCTI (Engagement Rate, CTR, xonBepcis, retention, ROI, CPA), siki iHTerpoBaHi ais
KUTBKICHOI OI[IHKM BIUTUBY YaCOBHX JETEPMIHAHT HA MOBEAIHKY KOPHCTYBadiB CTBOPIOIOTH METOJIOJIOTIYHY OCHOBY
JUIA eMITIPUYHOTO aHaji3y Ta MOPIBHSAHHS €(pEeKTHBHOCTI Pi3HMX KOMYHIKALIHHUX CTpaTerid y 4acoBOMY BHMIpi.
Hanpuknan, nopiBasaast ER y paHkoBi Ta BedipHiI FOAMHU TO3BOJISIE BUSBUTH ONTHMAJIBHI YacoBi IHTEpBaIHU JUIs
MaKCHMaJILHOTO 3aJydeHHs ayanTopii, a anani3 CTR ai1s mo/ieBoro KOHTEHTY ONIOMAara€e BU3HAYUTH €()eKTUBHICTh
peakuii Ha pealibHI O/Ii Ta aKTyallbHI HOTPeOH KOPUCTYBaUiB.

BpaxyBanns 6i3nec-moneneii (E-commerce, SaaS, Retail, Subscription services, Digital Media) HeoOxinHe
JUIsl ajanranii 4acoBMX cTpateriil mig cneuudiky opraHizallifHMX Ta KOMEpLIHHMX KOHTeKCTiB. KokHa Mojens
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XapaKTepU3YEThCSl BIACHHUMH TaTepHAMM TIOBEIIHKH KOPHCTYBadiB, PUTMaMH B3a€MOZil Ta MeXaHi3MaMH
MOHETH3aIli{, 0 NpsSMO BIUIMBA€ Ha IUIAHYBaHHA Ta ONTHMi3amiro MikpomoMmeHTiB. Hampuximax, y E-commerce
BaXXJTUBO BPAXOBYBAaTH MIKPO-9ac U IMITyJbCHBHHX MOKYIOK, TOHNI AK A SaaS-KOPUCTYBadiB KPUTHIHOIO €
ONITUMI3aIlisl TUKIIIYHOTO Ta IICUXOJIOTIYHOTO Yacy I MiABUIICHHS YTPUMAaHHs Ta KOHBEpPCii y IUTaTHI MaKkeTH.

Cucremaru3zauisi YacoBHX JIeTEPMIiHAHT Ta iX

Tabuuns 1

0J1b Y ONITHMi3allii MADKEeTHHIOBUX KOMYHiKaIii

MalllMHHE HABYaHHS
JUISL OIITHMI3AILil
MOMEHTY
KOMYHiKaItii)

ONTHUMI3aLlis Yacy
MOBiIOMJIEHB,
aBTOMAaTH30BaHi
CHUCTEMH

Yacosa MapkeTHHIoBi Iloxa3Hukn Biznec-moneui IMpuxnagui crpaTeriuni pexomenaamii
JeTepMiHaHTa iHCTpYMeHTH e(eKTHBHOCTI
Mikpo-dac Landing page, Engagement Rate E-commerce, OnrumizyBaTtn HIBUJIKICTD 3aBaHTa)KEHHS,
(mepiwi cekyHaAn KOpPOTKi BiZeo, push- (ER), yac Retail CTPYKTYpYy KOHTEHTY Ta 3aKIuKH [0 Jii Ajs
KOHTAKTY, II0BiJOMJICHHS, B3aemoxii, CTR, CTHUMYJIIOBaHHS MHTTEBHX DIllICHb, BPaxOBYBaTH
LIBUAKICTD LIBHAKAN KOHTEHT KOHBepCist MIKPOMOMEHTH <« X04Yy [i3HATHCS» Ta I XOuy
3aBaHTAXKEHHS) 3poOHUTH»
uksivauii gac Email-po3cuiku, CTR, ER, SaaS, [TnanyBaTé mMoKa3uW y IMIKOBI TOAWHM AKTHBHOCTI,
(peryJsipHi miKu COLIMEpEexi, KOHBepCis, Subscription OanaHCyBaTH  4YacTOTy  B3aEMOZiH,  YHHKaTH
AKTHBHOCTI TapreroBaHa 4acTOTa B3aEMO/II1 services PEKJIaMHOI BTOMH; BPaXxOBYBaTH MiKDOMOMEHTH «sI
KOPHCTYBaUiB: pekiiama XOUy HITH» Ta «sI X049y KYITUTH»
paHoK, 0011, Bevip)
TopieBuit yac Real-time CTR, kouBepcis, Digital Media, | BukopuctoByBaTH mMOAi€Bi  KOMYHiKarii it
(peakuis Ha marketing, push- qac J1o aii, E-commerce ITi IBUILICHHS PEIeBaHTHOCTI; iHTEerpyBaTu
aKTyalbHi MOl Ta MOBiIOMIICHHS, engagement aKTyaJbHi MOl Ta HOBMHH Y KOHTEHT; BIANOBiaTH
KOHTEKCT) social listening, HAa MIKPOMOMEHTH «S X0Yy 3POOHTH» Ta «I X0uy
KOHTEKCTHA KYIIATH»
pekama
Icuxonoriunnii yac | IlepconanizoBanuii ER, CTR, SaaS, ApanTtyBatH CKIamHicTh Ta (GOpMy MOBiZOMIICHB
(opieHTanis KOHTEHT, aJlallTHBHI retention, NPS Subscription Tmin TICUXOJIOTTYHHH CTaH KOpHUCTYBaua;
CIIO)KUBAYa, MOBiIOMIICHHS, services MiBHINYBATH COPUHHATIMBICTE KOHTEHTY Ta
KOTHITHBHE UX/UI ontumizariist JTOBFOCTPOKOBY JIOSUTBHICTB; BpaxOBYBaTH
HaBaHTAXKCHHS) MIKPOMOMEHTH <« X04Yy [i3HATHCS» Ta «sI XO4y
ITH
TexHonmoriuHmiA 9ac Mamnzne CTR, xoHBepcis, Bci 6i3nec- BukopucToByBaTH HPOrHO3YBAaHHS ONTHUMAJIBHOIO
(asropuT™MH Ta HaBuaHHs, Al- ER, ROI, CPA Mozeni yacy KOHTaKTy Jylsi TepCOHai3alii MOBiJOMIICHB,

migBHIIeHHS e(EeKTHBHOCTI KaMIaHiii Ta TOYHOCTI
TapreTHUHTY; IHTErpyBaTH BCi MIKPOMOMEHTH IS
KOMIUIEKCHOI cTparerii

JIxepeno: po3poOIeHo aBTOpOM

[Mpuknaasi cTpaTerivybi pekoMeHaamii 103BOJITIOTh MAPKETOJIOTaM aIallTyBaTH KOHTEHT ITi/1 ICUXOJIOTIYHII
CTaH KOPHCTYBauiB Ta KOTHITHBHE HAaBaHTa)KCHHS, BPaxOBYBAaTH LHMKIIYHI Ta IIOMI€BI NATEPHW aKTHBHOCTI,
IHTErpyBaTH aJITOPUTMIYHI PIMIEHHS IS MPOTHO3YBaHHS ONTHMAalbHUX MOMEHTIB B3a€MOJIIl, @ TAKOXK 3HIDKYBATH
BUTpATH Ha KOMYHIKAI[il IIJIIXOM TOYHOT'O TapreTHHTY. Takuii miaxin 3ade3neuye He NuIIe eheKTHBHICTh KaMIaHii
Y KOPOTKOCTPOKOBIH MEPCIIEKTHBI, aie i (OPMy€e JOBIOCTPOKOBY JIOSIIBHICTE CITO’KHUBAYIB, IiIBUIIYE PEICBAHTHICTD
OpeHIy Ta CTBOPIOE OCHOBY [UISI CHCTEMHOT'O HAYKOBOTO aHAJI3y MU(PPOBUX KOMYHIKAIIIH Y 9aCOBOMY BAMIDI.

TakuM 4YWMHOM, IHTErpaiis 4YacoOBHX JETEPMIHAHT 13 MIKPOMOMEHTAaMH KOPHCTyBaua B IO€JHAHHI 3
MapKETHHTOBUMH IHCTPYMEHTaMH, NOKa3HUKaMH e(heKTUBHOCTI, Oi3HEC-MOJISISIMU Ta MPHUKIIAHIUMHU CTPATET T YHUMHU
PEKOMEHAAIISIMHU JI03BOJISIE TOOYyBaTH YHIBEPCAIBHUH MIAXIJ A0 OLIHKY HU(PPOBUX MAPKETUHIOBUX KOMYHIKAI[IH.
Lle 3abe3medye cHCTEMHE pPO3YMIHHS BIUIMBY pI3HHX YacOBUX acleKTiB (MIKpO-, IMKIIYHOTO, MOMAIEBOTrO,
TICHXOJIOTIYHOTO Ta TEXHOJOTIYHOT0) Ha TOBEAIHKY KOPHCTyBada, €(pEeKTHBHICTh KOMYHIKaIlif Ta ONTHMI3aIlifo
KOHTEHTY I cTparteriil y pi3HHX Oi3Hec-KOHTEKCTax.

BUCHOBKH 3 JAHOTI'O JOCJIAKEHHSA
I IEPCHEKTUBHU IIOJAJIBIINX PO3BIJOK Y JAHOMY HAIIPSMI

VY pe3ynbTaTi IPOBEIEHOTO TOCHIPKEHHSI 00IPYHTOBAHO, 110 Yac y HH(PPOBOMY CEpeIOBHUILI MAPKETHHTOBUX
KOMYHIKaIliif BUCTYIa€ HEe JOMOMDKHHM, a CTPAaTeTiYHIM YMHHHUKOM, SKHI 0€3110CcepeiHbO BIUIMBAE Ha CIIPUHHSTTS
MapKETHHTOBUX TIOBIJIOMJICHb, DPIBEHb 3allydE€HOCTI CIOXHBAWiB Ta iX MOBEAiHKOBI peakmii. JloBeaeHo, mio
e(heKTUBHICTh NU(POBUX MAPKETUHTOBUX KOMYVHIKaIlii BHU3HAYAETHCS HE JIMINE 3MICTOM 1 KaHAJaMW Tepenadi
iH(dopmarrii, a if YaCOBMM KOHTEKCTOM B3a€MOJIii OpPEHIY 3 ayAUTOPIEr0.

VY Mexax IOCTiKeHHS CHCTEeMaTH30BaHO OCHOBHI YacOBi JETEPMiHAHTH MAapKETHHTOBHUX KOMYHIKALil y
IU(PPOBOMY CEpEelIOBHII, 30KpeMa MiKpo-4ac, IUKJIIYHUM, MOAi€BHH, NCUXOJOTIYHMM Ta TEXHOJIOTIYHMH dYac.
TTokazano, 110 KOKHA 3 IIUX JETEPMiHAHT MMO-Pi3HOMY MOJYJIIO€ KOTHITUBHY YBary KOpUCTYBadiB, IITHOUHY 00pOOKH
iHpopManii Ta HMOBIpHICTH peastizauii MIKpOMOMEHTIB THITY s X0UY Ji3HATHCA», «51 XOUY 3pOOUTHY, «5 XOUY IITH
Ta «I X04y KyITUTH».

Ha ocHoBi iHTerpamii KoHuENuid €KOHOMIKM yBaru, Teopili KOTHITMBHOTO HaBaHTaKeHHs Ta real-time
marketing copMOBaHO KOMIUIEKCHUH MiAXiA 10 aHai3y e(pEeKTUBHOCTI HUPPOBUX MAapPKETUHIOBUX KOMYHIKaLid y
4acoOBOMY BHMMIpi. 3alpoONOHOBaHA CUCTEMAaTH3allisl JO3BOJISIE OEIHATH YacOBI JIETEPMIHAHTH 3 MAapKETUHIOBUMHM
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THCTpYMEHTaMH, KIIOYOBHUMH TIOKa3HUKaMU €(QEeKTUBHOCTI Ta Oi3HEC-MOJEISIMH, IO CTBOPIOE YHIBEpCaIbHY
METOJIOJIOTIYHY OCHOBY ISl HAYKOBHX JIOCIIIPKEHB 1 MPAKTHYHOTO BUKOPHCTAHHSI.

[IpakTHyHa 3HAYYIICTh OTPUMAHHUX PE3YJIbTATIB MOJISTAE Y MOMKIMBOCTI BUKOPUCTAHHS 3alIPOMIOHOBAHOTO
MiAXOMy IUTA ONTHMi3amii TH(POBUX KOMYHIKAIIHHUX CTpATeTil, MiABUIICHHS PEJICBAHTHOCTI KOHTEHTY, 3HIKCHHS
peKJIaMHOi BTOMHU Ta MOKpAIIEHHs TIOKa3HUKIB 3ally4e€HOCTI, KJIiKaOeJIbHOCTI i KOHBepcii B pi3HUX Oi3HEC-MOJENsIX
(E-commerce, SaaS, Retail, Subscription services, Digital Media).

[lepcnekTBM MNOJANBUIIMX HAyKOBHX JOCTI[DKEHb y JQHOMY HamlpsiMi IOB’S3aHi 3 EMIIPHYHOIO
Bepu(iKalli€ro BIUIMBY OKPEMHX YaCOBUX JCTCPMIHAHT Ha MOKA3HUKH €(PEKTUBHOCTI NUPPOBUX MAPKETHHTOBHX
KOMYHIKaIlifl 13 BUKOPHUCTaHHSIM BEJIMKMX MAacHBIB JaHUX Ta IHCTPYMEHTIB MAIIMHHOrO HaBuaHHsA. OKpeMuM
HAINpsIMOM ITOJJAIBIINX JIOCHI/PKEHb MOXKE CTaTH BUBUCHHS B3a€MO3B SI3KY YAaCOBHX JAETEPMIHAHT i3 JOBIOCTPOKOBOIO
JOSTIBHICTIO CII0KMBAYiB Ta €(PeKTHBHICTIO OPEHI-KOMYHIKAIH y JHHAMIYHOMY IH(PPOBOMY CepeIOBHIII.
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