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ICUXOTEMIIOPAJIBHUIA MAPKETHHT, HK“CY‘IACHI/Iﬂ AXIA 10
JOCJIIPKEHHS CIIOKUBAILIBKOI ITIOBEJIHKH

Y cTarTi po3r/isHyTO KOHLENLIHO MICUXOTEMIIOPA/IbHOIO MaPKETUHTY SIK CYYaCHOMo riaxoay 40 AOCTIIKEHHS CrIOXUBALIbKOI
T10BEJIHKN B YMOBax LMGPOBOI eKOHOMIKY. [IpoaHasi30BaHO HayKOBI [XKEPENA 3 HEVPOMAPKETUHIY, [OBEAIHKOBOI eKOHOMIKY,
KOMHITUBHOI ricuxosiorii Ta UX-gu3aiiHy, Lo 3aK184atTe METOLO/IONYHY OCHOBY /1S BUBYEHHS YacOBOI YyT/IMBOCTI CIIOXWBAYIB.
BU3Ha4YeHO K/IH0HOBI YHHHUKY, SKi BIINBAIOTL HA CIIOXUBYI DILLIEHHS! JOOOBI Ta CE30HHI PUTMY, TPUBA/IICTb KOHTAKTY 3 6PeHoM,
EMOLIVIHMA CTaH, Ky/IbTYPHI BIAMIHHOCTI Y CrIPMVIHATTI Yacy. Y3ara/ibHeHo rpakTu4Hi acrieKTv BripOBafXKEHHS ICUXOTEMITOPA/TbHUX
CTPATErivi y Pi3HUX rasy3sx — EEKTPOHHIV KOMEDLY), GaHKIBCbKuUX M0C/yrax, ocBiTi Ta HoReCa. [ToKa3aHo, Lo BUKOPUCTAHHS
TEMI10pasibHOI cermenTauli, ANHaMIYHOro LiHOYTBOPEHHS Ta YacoBUX OPIEHTUDIB MIABULLYE PIBEHb KOHBEPCII Ta POPMYE JOBroTpuBasly
JI0SI/IbHICTb CIIOXUBAYiB. 3p06/IeHO BUCHOBOK PO MEPCIIEKTUBHICTL MOAS/IbLIMX AOC/IKEHSL Y HAMPAMI Ki/IbKICHOrO BUMIDIOBAHHS
BIMBY YacoBUX YWHHUKIB HA MOBEAIHKY CrIOXUBAYIB Ta afantalii KOHLENLii 40 creym@ikv yKpaiHcsKoro puHKY.

KIto4oBi  c10Ba: McuXOTEMITOPATIBHMA MAPKETUHI; CIIOXUBALBKE [T0BELIHKA, YaCOBI YWMHHUKY, LMPPOBA EKOHOMIKE,
HEVIDOMaPKETHHI,; TOBEAIHKOBA EKOHOMIKA.
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PSYCHOTEMPORAL MARKETING AS A MODERN APPROACH TO THE
RESEARCH OF CONSUMER BEHAVIOR

The article examines the concept of psychotemporal marketing as an innovative approach to analyzing consumer behavior
in the digital economy. The study emphasizes the role of time-related factors—such as daily and seasonal rhythms, the duration and
sequence of consumer—brand interaction, emotional states, and cultural differences in time perception—in shaping decision-making
processes. Unlike classical marketing models (AIDA, 4P), which focus mainly on message content and communication channels,
psychotemporal marketing integrates insights from cognitive psychology, neuroscience, behavioral economics, and UX design to
highlight the decisive importance of timing in marketing strategies.

The article systematizes recent research findings and demonstrates how temporal segmentation, dynamic pricing, and the
use of temporal landmarks influence consumer choices and foster long-term loyalty. Practical applications are considered across
various sectors, including e-commerce, banking, education, and HoReCa, where temporal triggers (e.g., morning discounts, evening
premium offers, end-of-year campaigns) have proven effective in boosting engagement and conversion rates.

It /s argued that psychotemporal marketing not only enriches the theoretical foundation of consumer behavior studies but
also provides business with practical tools to optimize digital communications, personalize offers, and strengthen competitiveness in
an environment of information overfoad and increasing cognitive pressure on consumers. The article concludes with recommendations
for further research focused on quantitative assessment of temporal factors, adaptation of psychotemporal strategies to Ukrainian
market specifics, and the integration of these tools into artificial intelligence—driven platforms.
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MOCTAHOBKA IMPOBJEMMU Y 3ATAJIBHOMY BUIJISIAIL

TA 1i 3B°S130K 13 BAXKJIMBUMHW HAYKOBUMU YU IIPAKTUYHUMUA 3ABJJAHHSMHU

CyvacHuii iuppoBUI IPOCTIP XapaKTEPU3YETHCS BUCOKOIO TUHAMIKOIO, iH(HOPMAIIHHAM MepeHaCHYEHHIM
Ta 3pOCTaHHSAM KOTHITUBHOTO HABaHTAKEHHS Ha KOPUCTYBada. Y IUX YMOBaX KJIaCH4HI MapkeTHHroBi mozeni (AIDA,
4P To1110), OPI€EHTOBaHI MEPEBAXKHO HA 3MICT MOBIIOMIICHHS Ta KaHAJN KOMYHIKaIlii, BUSBJISIFOTH CBOI0 OOMEKEHICTh,
aJ/DKe HE BpPaxOBYIOTh 4acOBOI UYyTJIMBOCTI cIlokMBaua. BojgHouac came (akTop Yacy — MOMEHT B3aeMOAIi,
TPUBAJIICTh KOHTAKTy, PUTM 1 IOCTIJOBHICTh KOMYHIKaIlii — BHCTYyNa€e KIIOYOBOIO 3MIHHOIO, IO BH3HAYAE
e eKTUBHICTh U(PPOBUX CTpATETIH i1 piBEHb CIIOKUBANBKOI JOSIILHOCTI

MManpemiss COVID-19, macoBa mudpogizaiis Oi3Hec-mponeciB Ta TNI0OaNbHI COLIATBHO-EKOHOMIYHI
MIOTPSICIHHSA aKTyali3yBajli HEOOXiIHICTh MONTYKY HOBHX ITiJIXOJIIB JI0 OpraHi3auii MapkeTnHrosoi B3aemoii. biznec,
KA HE aJanTye CBOi IHCTPYMEHTH TiJ iHIWBiAyalbHI TEMIOPaJIbHI OCOOIMBOCTI ayauTOpii, pU3NKy€E BTPATHTH
KOHKYPEHTHI IO3MIii B yMOBaxX 3pocTaidoi 00poTedm 3a yBary. Came ToMy (OpPMYBaHHS CTIHKMX KOTHITHBHHX,
E€MOIIIfHUX Ta TOBEIIHKOBUX 3B’S3KiB 31 CIOKMBAaueM Ha OCHOBI BpaxyBaHHS HOTO 4acOBOI YYTIWBOCTI HaOyBae
BHPIMIAIIEHOTO 3HAYEHHS
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3 HayKOBOI TOYKH 30py Ipo0diieMa NoArae y BiICYTHOCTI KOMIZIEKCHOTO METOJI0JIOTIHHOTO IMiAX0AY, SKHUH
Ou iHTerpyBaB JIOCSATHEHHS KOTHITHBHOI IICUXOJIOTI], HEHpOHayK Ta IM(POBOro MapKETHHTY JUIS MOSICHEHHS BIUIUBY
4yacy Ha CIOXXHBYY IOBEIIHKY. 3 IMpakTHYHOI — Yy morpebi Oi3Hecy OTpUMAaTh IHCTPYMEHTH, IO JI03BOJISITH
ONTHMI3yBaTH MAapKETHHIOBI KOMYHiKamii, MiABHIIMTH KOHBEpCil0 IM(PPOBUX IUIATPopM 1 3a0e3neduTH
JIOBIOTPHBAITY JIOSUTBHICTh KIIIEHTIB.

TakuM 4UHOM, NICHXOTEMIIOPAIBHUI MapKETHHT IIOCTA€ HE JIUIIE SK TEOPSTUYHHI HANpPSM IOCIIKEHHS,
ane ¥ SK MPaKTUYHO OPIEHTOBAaHWU MiAXiM, IO BiAIMOBifae HAa aKTyaJdbHI BHKIUKK IH(PPOBOI €KOHOMIKH. Horo
PO3BHUTOK 3aTHHUI HAAATH HAYKOBE OOTPYHTYBAHHS AJIS IEPCOHATII30BAHNX CTPATETi KOMYHIKAIIil, a TAKOX CIPUATH
(hopMyBaHHIO iHHOBAIIHHNX Oi3HEC-MOIENEH, OpPi€EHTOBAaHHUX HA YaCOBY IWHAMIKY CIIOKHBYOTO JOCBiTY.

AHAJII3 OCTAHHIX JTOCJIJKEHB I TYBJIKAIIA

Cepen HAyKOBIIB, SIKi JTOCHIKYBalW TMHUTAHHS CIIOKMBYOI MOBEIIHKKA Y IH(PPOBOMY CEpelOBHIIN Ta
PO3IIIS AN TEMATUKY TICHXOTEMIIOPATLHOTO MapKETHHTY 200 CYMDKHUX MiZXO/IB, BAPTO BIIZHAYUTH TAKUX:

Muxaiinos A., Hoxna B. [1], ski po3riisHyIH eBOMONI0 BeOMM3aiiHy SK HACTIOK aanTallii MapKeTHHTOBHX
IHCTPYMEHTIB JI0 3MiH IICHXOJIOTIYHOT'O CIPUHUHATTS iHpopMauii ninboBuMu ayauntopismu. 3aBaniid T.0., Jlerenuyk
C.®., Ocramuyk T.I1. [2] oOrpyHTYBaaH OCOOIMBOCTI HEHPOMAPKETHHTY SIK CKJIaJI0BOT LIM(PPOBOTO MapKETHHIY Ta
MpoaHajIi3yBaiy HOro MOXKJIMBOCTI y BUBUYEHHI MOBEIHKH croxuBadiB. Yeuentok 1. [3] po3kpuiia HelipoMapKeTHHT
SK IHCTPYMEHT Hi/IBUIIEHHS 00CATIB MPOJaXKy, aKIEHTYIOUH yBary Ha CEHCOPHOMY BIUIHBI Ha MOKYTIIIS.

Jlo Koma JOCTIDKEHb, 10 PO3IMIHUPIOIOTh METOJOJIOTIYHY 0a3y ICHXOTEeMIIOPATIbHOTO MiAXOIY, HAlIeXaTh
nparni Mitana O.I'. [4], sskuit HOoeIHY€e TOBEIIHKOBY EKOHOMIKY Ta HEHPOMAapKETHHT IS IIOSICHEHHS 1ppaIlioHAIEHOCTI
CIOXKMBYMX PIIIEHb Ta IIJBUIICHHS KOHKYPEHTOCIIPOMOXHOCTI migmpueMmcTB. Pocoxata A., JleryHoBchka H.,
Maxkepcrka B., Kpormmsa B. [5] y cBoix mpalisfx moka3and 3MiHH MTOBEIIHKH CIIOKHBaYiB y MH(POBOMY CEpEeIOBHIII
mia BrommBoM nauaeMii COVID-19, HaroiocuBig Ha poiti (JakTOpPiB 30POB’sl Ta MPO30POCTi Oi3HECY.

Baromuii BHecok y BuBUeHHs LU(poBoi nmoseninku 3poouin Pemernikosa O.B., /lanunenko B.1., Jopomi-
Kizum M.M. [6], siki y3araabHWIN TEHJECHLIT eJIEKTPOHHOT KOMEpLii Ta BU3HAYMIM KJIIOYOBI CTUMYJIH YKPaiHChKUX
OHJIalH-CIIOKMBAYIB, cepell SIKUX — OE3KOIITOBHA JOCTaBKa, 'HYYKi IUIATDKHI PIIICHHS Ta COLIANbHHUNA JI0Ka3.
[Mapanensuo IlintycoB A. Ta Paguenxo I'. [7] mociiguiau posib eMOLIHHOTO MapKETHHTY B IIM(DPOBUX KOMYHIKAIIsX,
MIIKPECIMBIIN HOTO 3HAYEeHHS Il JOPMYBaHHS JAOBIpH Ta JIOSUILHOCTI CII0KUBAYiB.

TakuM dnHOM, Yy BITUM3HSAHIA HAyKOBIM JiTepaTypi MpPOCTEXKYETbCA TIOCTYIOBe (OpMyBaHHS
MDKIUCIHIDTIHAPHOT 0a3y, M0 MOEIHYE ITiIX0AN KOTHITUBHOI IICHXOJIOTIi, HeHPOHAYK, MTOBEIIHKOBOI €KOHOMIKH Ta
UX-nu3aiiHy, IO CTBOPIOE HIiAIPYHTS JUIA PO3BUTKY ICHXOTEMIIOPAIBHOTO MApKETHHIY SIK OKPEMOTO HANpsMy
IOCIIIKEHD.

BU/IIJIEHHS HEBUPIIIEHUX PAHIIIE YACTHH 3ATAJILHOI ITIPOBJIEMU,
KOTPUM NIPUCBAYYETHCS CTATTS

[Mornpu HasIBHICTh 3HAYHOT KUJIBKOCTI IOCHIJPKEHD Y cepi MOBeIHKOBOI €eKOHOMIKH, HelipoMapkeTHHTy, UX-
J3aiiHy Ta UQpoBOi ICHUXOJIOrii, OKpeMi acleKTH BIUIMBY YaCOBUX XapaKTEPUCTHK Ha CHOXHMBYY IOBEAIHKY
3aJIMIIAI0THCS HEJIOCTATHBO PO3KPUTUMHU. 30KpeMa, y MpalsixX BITYN3HIHUX 1 3apyOKHIX aBTOPIB yBara 31e01JIbIIoro
30Ccepe/pkeHa Ha aHali3l eMOLIHHMX Ta KOTHITMBHMX YWHHUKIB NPUIHATTS pillleHb, OJHAK NUTaHHsS iHTEerparii
4acoBOT 4yTIHMBOCTI (timing-sensitivity) y MapKeTHHIOBI cTpaTerii po3risiHyTO JHIIe parMeHTapHo.

HemoctaTHRO MOCHIIKEHOIO 3aJMINAETHCS 1 MPoOIeMa ImepcoHaizamii TUPPOBUX KOMYHIKAIliH BiIIOBIIHO
JI0 IHAWBIAyaNbHAX YaCOBUX PUTMIB CIIOKHBaYiB. bpakye eMITipmaHIX TaHUX MPO Te, SIK caMe OiOpUTMH, TPUBAJICTh
Ta PUTM B3a€MOJIIT 31 CIIOKMBa4YeM BIUIMBAIOTH Ha €()EKTHBHICTh MAPKETHHIOBHX ITOBIIOMJIEHb, YACTOTY IIOBTOPHHUX
KOHBEPCiii Ta TOBrOTPUBAITY JOSUTBHICTH IO OpeHY.

Oxpemoi yBarm mnoTpeOye 1 NHTaHHSA ajanTamii KOHIEMIIi NCHUXOTEeMIIOPaJbHOTO MAapKETHHIY JI0
YKpalHChKUX peaniid. BulblIicTh iCHYIOUMX JOCIIIKEeHb OMUCYIOTh 3arajbHi MiIX0AU 10 HU(POBOr0 MapKETHHTY,
OJTHAaK MPAKTUYHI pPEKOMEHJAIli 110/10 BIPOBAHKEHHS MCHUXOTEMIOPAIBHUX CTPATEriil y MISUIbHICTh IiJIPHEMCTB
MAaJIOTO Ta CePeIHBOr0 Oi3HeCY B YKpaiHi 3aJIUIIAI0THCS OO IUHOKUMH.

Takum 9MHOM, HE3BaXKAIOYH HAa HAYKOBHH MIPOTPEC y CYMIKHIX HAIIpsIMax, BIICYyTHS IIJIiCHA MOJIEINb, siKa O
MO€AHYBAJIA KOTHITHBHO-TICHXOJIOTIYHI, HEHPOIICMXOJIOTiYHI Ta YacoBi IMapaMeTpH CIIOKWBYOI MOBEIIHKH Y
mudpoBomy cepenopumii. Came 3alOBHEHHIO IIi€i MPOTAIMHM 1 NMPHCBSYEHO NaHy CTATTIO, SKAa CHOpPSMOBaHA Ha
CHCTEMaTH3aLliI0 Ta PO3BUTOK KOHIIEIIIIT ICHXOTEMIIOPAIEHOTO MAPKETHHTY SIK Cy4acHOTO MiIX0/Ly 0 JOCIiIKEeHHS
CIO)KMBAILIbKOT OBEIIHKH.

®OPMYJIIOBAHHS IIJIEA CTATTI
MeTo10 CTaTTi € KOMILIEKCHUH aHali3 KOHLETIT IICHXOTEMITOPAIbHOTO MapKETHHTY SIK Cy4acHOTO MiIX01y
JIO JIOCII/DKEHHS CIIO’KUBAILbKOT MOBE/IIHKH, a TAKOK BU3HAUEHHS IEPCIEKTHB HOTo MPaKTHYHOTO 3aCTOCYBAaHHS B
yMOBax IU(POBOTO CepeioBUINA. Y MeKax Ili€i MeTH nepeadadeHo:
- 3’CyBaTH TEOPETHKO-METOINYHI 3aCaTil IICUXOTEMIIOPATEHOTO MapKETHHTY Ta HOTo BiIMIHHOCTI
BiJl CyMI>KHUX KOHIICTIITIH;
- MIpOaHaJIi3yBaTH BIUIMB YaCOBUX IMapaMeTpiB (TPHUBAIICTh, PUTM, MOCIiZOBHICTH) Ha CIIOKUBUY
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MOBEJIIHKY y IU(POBOMY CEPEIOBHIIII;

- CUCTEMATH3yBaTH HAYKOBI IiIXOU 10 BUBYCHHS KOTHITUBHUX 1 HEHPOIICHUXOJIOTIYHUX YMHHUKIB,
10 (POPMYIOTh YaCOBY UYTJIMBICTh CIIOKUBAYIB;

- OKPECJIUTH MPAaKTHYHI MOXKIHBOCTI 3aCTOCYBaHHS MCHUXOTEMITOPAILHUX CTPATETiil y MisIBHOCTI
yKpaTHCBKUX KOMIIaHii;

- BU3HAYHUTH MEPCHEKTHBH IIOAAIBIIONO PO3BUTKY MCHUXOTEMIOPATBFHOTO MAapKETHHTY SIK
IHHOBAIIIITHOTO HANIPSAMY MapKETHHTOBOI HAYKH.

BUKJIAL OCHOBHOI'O MATEPIAJTY

[IcuxoTeMmopansHII MapKETHHT — II€ HAYKOBO-TIPAKTUYHHUN MiIXiM, SIKMH BPaxoBY€ YacCOBY UYTIHBICTh
CIIOXXHMBAYiB: IXHI TOOOBI pUTMH, CIIPUHHATTS 9acy, TPUBANICTh B3a€EMO/Iii Ta YaCOB1 OPIEHTHPH y MIPUHHATTI PIllICHb.
Ha Bigminy Bij kiacuyaux 4P abo nemorpadigHoro 4u ncuxorpagiuHoro TapreTHHry, NCUXOTeMITOpaIbHUN MiIXif
3BEpTaE yBary Ha Te, KOJIH i IIPOTATrOM SIKOTO Yacy ayAMTOPis KOHTAKTye 3 OpeHoM. JlocmimKeHHs cBiaYaTh, o yac
J100M, TPUBAICTh KOHTAKTY W KOHTEKCT (HAIpUKJIa[], II0YaTOK YM KiHEellb Mepioy) 37aTHi 3MiHIOBATH KOTHITUBHUI
CTaH, eMollii Ta MOTHBAIIiO croxkuBaya. Hanpukmasn, y po6oti Muxaitiosa i Moxnu [1] 3a3Haueno, mo iHTerpamis
MICUXOTEMIOPAIBEHOTO MiIX0Ty, IKUI BpaXOBY€E TPHBAIICTh Ta YaCOBI ACIIEKTH CIIPUUHATTS (yBary, nam’sitb, 00poOKy
iH(pOopMaii), Mojke 3HAYHO TiABHIIUTH aJalITHBHICTh BeO THU3aiHy Ta MOKPAIIUTH KOPUCTYBAIBKHINA JOCBI.

Hefiponayka mokasye, o €MOIHHUI cTaH Ta BIOYYTTSA Yacy BIDIMBAIOTh Ha MOKYNKH. bior Winsome
Marketing (2025) mosicHto€, 10 eMoiiiHe 30yIKeHHs YIIOBLIEHIOE Cy0’ €KTUBHUH XiJl 4acy, a BITIyTTS TEPMIHOBOCTI
migcwiroe BumineHHsS nodaminy. Taki MexaHi3MH poONATP OOMEXKEHI 3a YacoM TIPOIO3UINI Haa3BUYaWHO
epextuBHIMA. KpiM TOTO, KyNbTypHI BiAMIHHOCTI y CIPHHHATTI 4acy (MOHOXPOHHI VS. TOJIXPOHHI KYJIBTYpH)
3YMOBIIIOIOTH Pi3HI peakiii Ha TePMiHOBI IOBIJOMIICHHS, TOMY TJ100abHI OpeHAN MOBUHHI aIalTyBaTH KOMYHIKAIIi1
JI0 JTOKaJNbHOI «TeMIIOpPaNIbHOI KYyJIBTYpH». [9]

JlocmiKeHHS IUPKAIHUX PUTMIB MOKA3yIOTh, 110 JO000BI KOJMBAHHS CHEPTil Ta 30yIKCHHS BIUTMBAIOTh HA
BuGip. IuTeps’io mpodecopa Monu Beprepa 3acBiuye, mo CroKuBayi 3paHKy poOISATH BUOIP HA KOPUCTh 3BUYHIX
TOBapiB, TOJI SK OJMKYE 10 TMOJYAHS LIYKAIOTh HOBH3HY. lle MOSICHIOEThCS HU3BKMM piBHEM (i3iosioriyHOTO
30y[KeHHsSI BpaHL 1 BUIIMM — oOMiBAHI. [9] AHayoriyHi BUCHOBKHM HaBeJeHO y neuromarketing maTepiaii mpo
BapiaTHBHICTH MOBEAIHKHU: 1H/IEKC MOIIYKY HOBU3HH 3pOCTA€ 3 PaHKY /0 00i1y, miciist yoro crabimizyerses [10]. Ha
OCHOBI IIMX IaHUX Oyno moOyxoBaHo Tpadik (puc. 1), sKuit IeMOHCTPYE, SIK iHTEpec A0 Pi3SHOMAHITTS 301BIIYETHCS
JIO CEpEMHU JTHS, & MOTIM 3MEHITYETHCS.

BpaxyBanHs wacy n00HM O3BOJISE€ ONTUMI3YBAaTH I[IHHU Ta MPOMO3HMIi. 3TiXHO 3 MiICYMKOM JOCIIIKCHHS,
omybmikoBanoro Colling Media (2024), niHoBa YyTIHMBICTh BHINA BpaHIl, KOJW CIIO)KWBadi CIOBHEHI €Heprii Ta
CXWJIbHI aHANII3YBaTH I[iHH, 1 HIDKYa BBEYEPi, KOJIX BTOMA 3MEHIITY€E KOHTPOJIb 1 0N KYIYIOTh OB IMITYJIbCUBHO.
MapkeTuHroBi cTparerii, 110 BUKOPHCTOBYIOTh AMHaMiYHE WIHOYTBOPEHHS (HANPWKIAZ, «PAaHKOBI 3HIKKH» Ta
«BEYIipHI MpeMialbHI MPOMO3HLii»), MiABUIIYIOTh KOHBepcil. [11]

[Hmmit HarpsiM — cermMeHTaltis 3a yacoM. Ananitiuka Abmatic Al (2024) nponoHye BUIUISATH IeHH], THKHEBI,
CE30HHI Ta JKUTTEBI YacOBI CErMEHTH, HIO0 MEepCOHATI3yBaTH HPOIO3MILIT: HAIPHUKIAJA, TPOCYBATH KaBOBI HAroi
BpaHIli, CIMCHHI MakeTH HAa BUXIJHUX YM CE30HHI TOBApW y BiAMOBiAHI mopu poky. [12] V cBoro uepry, New
Neuromarketing (2023) nokasye, mo McDonald’s 3MiHIO€ MEHIO BIAIOBITHO 10 A000BUX PHUTMIB, Amazon
BHKOPUCTOBYEe oOMexeHi 3a wacom Lightning Deals, a Spotify ¢opmye mepconamizoBani daylist rureinmcT,
OHOBJIIOIOYH X KiJIbKa pa3iB Ha AeHs. [13]

BrumiB kiHIIEBUX 9aCOBHX JTaHAMAPOK (KIHEUb THS, THKHS, POKY) pO3TIIsLae JOCTiHKeHHS Sigen Song Ta iH.
(2024): pe3ynpraTu MOKa3ykOTh, 1[0 HAIPUKIHII HEPioAy 3pOCTAE BiUyTTs HOCTAJIBII, 110 Yepe3 NOTpedy HajIexKaTu
CTHUMYJIOE KYIIBIIO HOCTANBriYHUX ToBapiB [14]. Lle BigkpuWBa€e MOXIHBOCTI I MapKETOJOTIB: HATIPHUKIA,
BIIAIITOBYBATH PETPOCIICKTHBHI KaMIIaHii Hariepeaoaai HoBoro poky abo y KiHIII ceMecTpy, KOJIU CIIOKHIBadi CXHIIbHI
JI0 HOCTAJIITIHHUX MOKYIIOK.

Y  TpaguuiiHOMY MapKETHHIY CIIOKMBAa4iB CErMEHTYIOTh 3a JeMorpadiuHuMu, reorpadiyHuMH,
ncuxorpadivHuMH ab0 TMOBEIIHKOBUMHU KpuUTepisMu. [lcuxoTeMnopanbHUii MapKeTHHI JOMOBHIOE Ii KpUTepii,
JIOJTAf09X YaCOBHI BUMIp JI0 aHANi3y MOBEAIHKH Ta MOTHUBAIiH. [IopiBHAHO 3 HEHPOMAPKETHHTOM, SIKUH (POKYCY€ETHCS
Ha HEHPOHHMX Ta EMOIIIMHUX PeaKIisfX, ICUXOTEeMIIOPAIbHAHN IMiIXi] aKIIEHTY€E caMe Ha 9aci B3a€MOJii, BpaXOBYIOUH
6l0pUTMH Ta KpOC KyJbTYpHI BigMiHHOCTI. [IoBeliHKOBa €KOHOMIKa PO3TIIsLAac KOTHITHBHI YHEpeIKeHHS, aje He
JIETANII3y€ 4acOBY CTPYKTYPY IPOLECIB; ICUXOTEMIIOPAILHUN MapKETHHT Y3rO/KYE Ll yIepeDKEeHHS 3 1000BUMH Ta
ce30HHMMH puTMamu. Bognouac UX ju3aifH KOHLEHTpYEThCS Ha 3pYYHOCTI Ta eMOLIHHOMY JAW3aiiHi;
NICUXOTEMIOpaNbHUH Hinxin iHTerpyethes 3 UX, monatroun Qakropu yBaru, mam’sti ¥ yacy oOpoOku iHpopmarlii,
mo06 ontumisyBaTu iHTepdeiicu. [1]

VY3arajgpHEHHS BiIMIHHOCTEH MK KIIACHYHUMH ITiIXOJaMH JI0 aHaJi3y CII0)KUBYOI IIOBEAIHKH (TPaIUIliHHII
MapKeTHHT, HeHPOMapKETHHT, TOBEIiIHKOBa eKoHOMiKa, UX-An3aiiH) Ta IMCHXOTEMITOPAITEHUM MapKETHHTOM ITO/IaHO
y Tabammi 1.1. Bora HA0YHO JEMOHCTPYE, IO HA BiIMiHY BiJl IHIINX HAMIPSIMIB, ICHXOTEMIIOPAIEHIH IiXi/ aKIIEHTYE
yBary Ha 4acoBil YyTJIMBOCTI CIIOKMBAdiB, IHTETPYIOYH OiOpPUTMH, KOTHITHBHI PUTMH Ta TEMIIOPAIbHI OPIEHTHPH Y
IpoIieci IPUHHATTS PillICHb.
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Tabuus 1

Orasa 10caiIzkeHb Ta NPAKTHYHUX BUCHOBKIB

Yacosuii pakrop

BnuiinB Ha NOBeiHKY

MapkeTHHIoBi iMmnutikauii

EMoriiiina axTuBaiis

YacoBuil TUCK Ta EMOLIMHWI CTaH BIUIMBAIOTh Ha PIlICHHS:

CrBoproBaTH  KaMIaHil 3  ypaxyBaHHSIM

Ta CHOPUHHATTS 4acy; | BIAYYTTA TEPMIHOBOCTI MiABHINYE WMOBIPHICTh IOKYIKH; | €MOLUMHOr0 CTaHy ayauTopii i KyIbTypHOI
KyJbTYpPHL YacoBi | MOHOXPOHHI Ta MOJIXPOHHI KyJbTYpH IMO-Pi3HOMY pearyloTh Ha | KOHLEMNIi Jacy; 30ajlaHCOBYBAaTH urgency Ta
TaTTePHU YPreHTHI MOBiJJOMJICHHS CHPaBXHIO [[IHHICTh

JenHi, TIoKHeBi, | [loBemiHKa 3MIHIOETBCS 3al©KHO BiJ YacOBOrO CerMeHTy: | Po3moain aynuropii 3a 4aCOBUMHU CErMEHTaMH,
Ce30HHi, JKUTTEBI | CHOXKHBAdi MalOTh Pi3HI moTpeOH 3paHKy, B 00iA Ta BBeYepi; | MepcoHai3allis MOBIJOMIICHb Ta ONTHMi3aLlis
moxii CE30HHI 3MiHHM Ta KUTTEBI MOIi BIUIMBAIOTH HA ITOIUT 4yacy HaJICWIaHHS PEKJIAMHUX MaTepiaiB

Yac pobu 1 piBeHb
30yIKEHHS

Bpaniii — HU3bKa CXUIBHICTH 10 HOBU3HH; JI0 TIOJTyAHS — BUCOKUH
iHTepec 0 PI3HOMAHITTS, Hmicis 06ixy — cTabimizamis

YacyBaHHs MPOIO3MLI# i/ KK Pi3HOMAHITTS
(McDonald’s mento, Amazon Lightning Deals,
Spotify daylist)

Jlo6oBi
puTMH

LUPKaJIHI

BpaHui 11011 KyIylOTh MEHILE Pi3HUX IPOAYKTIB; B CEPEANHI THS
— Oimpmra moTpeba y HOBH3HI; BHOIp 3MIHIOETBCS 3 piBHEM
(izionorivHoOTO 30y IKEHHS

PeknamyBaru MIPOLYKTH 3 O1IBIIO0
BapiaTHBHICTIO y ApYTil MONOBUHI JHS; IS
IIPOCTHX TOBApiB — peKIamMa BpaHIi

Yac nobu # uiHoBa
Iy TJIUBICTH

[{iHoBa 4YyT/IMBICT, BHINA BpaHIl, HWXXYa BBEYEPI;
3MEHILYE CXUIIbHICTh OPIBHIOBATH L[IHU

BTOMa

JluHaMiyHe WIHOYTBOPEHHS: CKUJKM BpaHI,
IpeMiabHi IPOIO3HUIIii BBEUepi; KOPUTYBaHHS
CTaBOK Y peKJiaMi

Kinnesi 4acoBi . . . BukopucToByBaTH KiHIEBI Moii (KiHELb POKY,
. Kinmesi naHAMapKM BHKIHMKAIOTh HOCTAIBLI0 Ta HOTPEOy .

JMaHAMapkd  (KiHeIb . ceMecTpy) UL CTBOPSHHS KaMIlaHii, IIo

HaJIeXaTH, 110 BeJle 0 HOCTAIBIIYHOIO CIIO>KHBAHHS .

JTHS, THXKHSL, POKY) BUKJIMKAIOTh HOCTAJIBIi0

TpuBamicte Ta 4ac

cnpuitHaTTs  (yBara, | IlcmxoreMmnopanbHHH MAapKeTHHI IiABUIIYE aJaNTHBHICTh | IHTerpamis IICHXOTEMIIOPAIBHHX CTpaTeriii 3

nam’siTh, 00pobka | au3aiiHy Ta KOPUCTYBALbKHUIT JOCBI KYJbTYPHOIO aaNTalli€ro BeO-1u3aiHy

iH(popMmarii)

[NcuxoTemMnopanbHUI MapKETHHT SIK IHHOBaLiHHUI HaNpsIM Cy4acHOI MapKETHHIOBOI HAYKH IPYHTY€EThCS Ha
YCBIIOMIICHHI BHPIMIATBEHOI POJIi Yacy B CTPYKTYPi CIIOKUBYOI TOBeAiHKHA. Ha BiIMiHY Bill KITACHYHUX MOJEICH, SKi
31e0UTBIIOTO OPIEHTYBAICS HA 3MICT ITOBITOMIICHHS 91 KaHAJIH KOMYHIKAIIi1, ICHXOTEeMITOpaIbHUH IMiXi BPaXOBYE
MUHAMIKY KOTHITHBHHUX PHTMIB, OIONOTIYHMX HUKIIB Ta YaCOBHX OPIEHTHPIB CIIOKHBAdYiB, M0 Oe3mocepenHbo
BIUIMBAIOTh Ha IXHIO TOTOBHICTH JI0 IPUHHSATTS pillleHb. Y HAYKOBUX Hpalsix JOBEACHO, IO cCaMe MOMEHT B3aEMOJIil,
TPUBAIICTh KOHTaKTy Ta IOCIIJIOBHICTh mojayi iHQopmauii 4acTo BU3HAYalOTh €PEKTUBHICTH MapKETHHIOBOL
cTpaTerii, crpusitour (OPMYBAHHIO JIOSIIBHOCTI Ta MiJBUINCHHIO KOHBepcii. TakuM YHHOM, MCHUXOTEMIIOPATbHHMA
MapKeTHHI TO€JHY€E 3400yTKM KOTHITHMBHOI TCHXOJIOTi], HEHpOHAyK 1 IMOBEIIHKOBOI E€KOHOMIKH, CTBOPIOIOYH
OaraTopiBHEBY OCHOBY JJIsl aHAJI3y il POTHO3yBaHHS MOBEIIHKYU CHOXKUBaUiB y IIM(POBOMY CEpPEIOBUILL.

[MpakTryHa 3HAYYINICTD Li€] KOHLENLIi MiATBEPKY€ETCS MPUKIIaJaMy BIIPOBADKEHHS Y PI3HUX CEKTOpax
eKOHOMIKH. Y cdepi e-commerce MHPOKOTO TOMKPEHHS HaOymu IHCTPYMEHTH YacOBOi CEerMEHTAllii: iHTepHeT-
Mara3fHHU 3aCTOCOBYIOTh PaHKOBI 3HIDKKH IUISl 3aTy4€HHS KOPHCTYBadiB i3 BUCOKOIO UYTJIMBICTIO O LIHM, TOMI 5K
BEUIpHI TPOMO3WIIi OpIEHTOBaHI Ha IMPEMiyM-CerMEHT. 30KpeMa, KOMIIaHis Amazon aKTHBHO BHKOPHUCTOBYE
MmexaHi3M Lightning Deals — oOMexeHHX y 4aci akmiif, mo (GopMyrTh y CIIOKHBa4a BIAYYTTS TEPMiHOBOCTI U
CTHUMYITIOIOTH iMITynbcuBHI mokynku [13]. TlomiGHI iHCTpYMEHTH AOBOISATH, IO HABITH KOPOTKOYACHHHA YacOBHI
TpHUTep MOXE 3MIHUTH MTOBEIHKY KIII€HTA.

VY OaHkiBChbKil 1 (iHAHCOBIH cdepi NMCHUXOTEMIOPAIbHUI MapKETUHI MPOSBISIETHCS Y BIPOBAIKEHHI
CHeLiaJIbHAX MPOTMO3KLIH, MPUYPOUYEHHUX JI0 3aBeplieHHs (DiIHAHCOBOIO POKY YW KBapTaiy. Y el Hepioj KIi€HTH
YacTille NPUUMarOTh PIillIeHHs 00 3a011a/PKeHb a00 1HBECTHUIIIH, a OTKE — JEMOHCTPYIOTH Ii/IBUILIEHY TOTOBHICTb
JI0 B3aeMoJii 3 0aHKIBCbKUMH MPOAYKTaMHU. BeuipHi mpomno3umii npeMialbHUX KapT 4 iHBECTHLIHHHUX Hporpam
aJIpECyYIOThCSI CErMEHTY KOPUCTYBAdiB 13 HIDKYHAM PIBHEM I[IHOBOI YYTJIMBOCTI, IO [IO3BOJISIE ONTHUMI3yBaTU
CTPYKTYpY NOIUTY Ta MiABHUIIUTH CEPEIHIH YeK.

He MeHIm moxa3oBUM € BIPOBAKEHHS NMPHUHIMIIB IICHXOTEMIIOPAIILHOTO MapKeTHHTY y cdepi OcBiTH Ta
EdTech. AgantuBHI HaBYanbHI IIaTGOPMH MOJETIOIOTH MPOIEC 3aCBOEHHS 3HAHBb BIAMOBIIHO IO PUTMIB yBaru
KOPHCTYBaiB: CKJIaJHI TEOPETHUYHI OJOKM MPOMOHYIOTHCS Y TOIMHU IKOBOI KOTHITHBHOI aKTUBHOCTI, TOMi 5K
TPEHyBaJIbHI BIIPaBU — y JIPYTii MOJOBUHI JHS, KOJIX NPOJYKTHBHICTD MOCTYIOBO 3HIKY€EThCs. BuKopucTanHs Tak
3BaHMX temporal landmarks (4acoBux opieHTHpIB), HAPHUKJIa/ HarayBaHb PO 3aBEPUICHHS MOAYJIs abo ceMecTpy,
CTHMYJIIOE CTYIEHTIB JI0 3aBEPIICHHS KypCy, (POPMYIOUH JOJATKOBY MOTHBAILIIO.

¥ raimy3i po3api6Hoi Toprisii Ta HoReCa (roTensHO-pecTopaHHuil 6i3HeC) MICHXOTEMITOPATEHIA MapKEeTHHT
peamizyeTbCcsi uepe3 3MiHy acOpPTUMEHTY ¥ akIii 3aJexHo Bij g00u. Tak, pecTopaHu MPOIMOHYIOThH CIeliajbHi
CHI/TaHKOB1 MEHIO y PAaHKOBi FOJIMHH, PO3IIUPEHIH BUOIP CTpaB — OIIB/IHI, @ BEYOPaMHU POOJIAT aKIIEHT Ha AecepTax
1 HamosX, SKi BiAMOBimalOTH 3pocTarodiil moTpedi y KamopiiiHii Ta komdopTHii ixi [13]. Taka rHyuka amanraris
JTO3BOJISIE TiABUIIIUTH 3aI0OBOJICHHS CIIOKMBAya Ta 301ILITUTH HMOBIPHICTh MIOBTOPHUX Bi3UTIB.

VY mucepranii Muxaiinosa Aprema (2024) 3po0ieHO BHCHOBOK, IO IHTErpamis NCHXOTEMIOPAIEHOTO
MapKeTHHTY 3 KyJbTYpHOIO aJanTauicro Bed Au3aiiHy MmiaBHINYe epeKTUBHICTh B3a€MO/IT 3 KOPUCTYBadyaMu. ABTOPH
HaroJIoIyI0Th, 10 TPUBAJIICTh B3a€MOJIil, YIIPABIiHHS YBarolo Ta HaM’STTIO, a TAKOX KPOC KYJbTYpHI acleKTH
MOBUHHI PO3MJISAATHCS SIK €IMHA CHCTEMA ITPH po3po0JIeHH] tudpoBuX NpoAyKTiB [1]. BoHM npornonyoTs MoJieNb, y
AKiH u3aifHepChKi pilieHHs (KOJip, WPUPT, CTPYKTYpa KOHTEHTY) CHHXPOHI3YIOThCS 3 PUTMaMH CIIO)KHBada (dac
J100M, ce30H, KIIFOUOBI MOJIT) JUIsl TOCATHEHHSI MAKCUMAaJIbHOTO 3aJIy4eHHs Ta JOSUILHOCTI.
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BUCHOBKH 3 JAHOT'O JOCJIIJ>KEHHSI
I NEPCIHHEKTUBU NNOJAJIBIINUX PO3BIAOK ¥ JAHOMY HAIIPSMI

[IpoBenene MOCHIIPKEHHS 3aCBIAYMIIO, IO MCUXOTEMIIOPAJIbHUI MapKETHHI € TEepPCHeKTHBHUM HayKOBO-
NPaKTHYHUM MIIX0/I0M, KU J03BOJISIE TIIHOIIE 3pO3YMITH MEXaHI3MHU CII0KUBAIbKOT MOBEIIHKY Ta ONTHUMI3yBaTH
MapKeTHHIOBI cTpaTerii B ymoBax LudpoBoi ekoHoMmiku. Ha BinMiHy BiJl KIacCMYHHMX KOHIEMIH, BiH iHTErpye
YaCcOBHI BUMIp Yy MPOIIEC MPUHHATTA PillIeHb, BPaXOBYIOYH O10pUTMH, KOTHITHBHI pUTMH Ta TEMITOPAbHI OPi€EHTHPH.
3amydeHHs NAaHUX HEHPOHAyK, MOBENIHKOBOI ekoHOMikd Ta UX-AW3aiiHy MiATBEpOWIO, III0O MOMEHT B3a€MOZII,
TPHUBAJICTh KOHTAKTY ¥ PUTM KOMYHIKaliif Oe3rmocepenHb0 BIUTMBAIOTh HA PIBEHb yBard, eMOUIWHHUI BIATYK Ta
JIOSUTBHICTH CIIOXKHMBAYA.

[IpakTrana ampoOariss KoHmenmii y cdepax e-commerce, OaHKIBCBKHMX mmochyr, ocitm Ta HoReCa
MpOoAEMOHCTpYBasia ii e(peKTHUBHICTh I IMepCcOHai3amil Mpomo3umiid 1 MigBHIICHHS KOHBepcil. Bukopucranus
JI0OOBHUX, CE30HHHMX Ta <OKMTTEBUX)» YaCOBUX CErMEHTIB, IUHAMIYHOTO LIHOYTBOpeHHs Ta temporal landmarks
JI03BOJIsIE OpeHaM (OpMyBaTH THYUKI cTpaTerii, ki BiIIOBIAAI0Th NPUPOTHUM PUTMaM CIIO>KUBAYiB.

[opanbmi fociiVKEHHS y BOMY HAmlpsiMi MaroTh OYTH CHPSMOBaHI Ha KUIbKICHE BUMIPIOBAaHHS BIUIUBY
TEMITOPAJIbHUX YNHHHUKIB Ha CIIO’KUBYY ITOBEIHKY, PO3pOOJICHHSI EMIIIPHYHO MiATBEP/KEHUX MOJIEIIeH Ta aanTario
IHCTPYMEHTIB TNCHXOTEMIIOPAIFHOIO MapKeTHHTY a0 crenudiku ykpaiHcbkoro puHKy. OcoOnuBy yBary ciiij
NPUALTATH TUTaHHSIM KYJIbTYpHOT TEMIOPAIBEHOCTI, MIKraTy3eBHX BiIMIHHOCTEH Ta iHTerpaii TaKuxX iHCTpyMEHTIB
y mudpoBi mwiatdopmu i mTyyHwA iHTENeKT. Lle BimkprBae MOXIMBOCTI A (OpMyBaHHS HOBHX Oi3HEC-MOJEIeH,
OpI€HTOBaHHWX HAa YaCOBY YYTJIMBICTh CIIO)KMBAYiB, 1 3aKjala€ MATPYHTA IS MOAATBINAX MiXKTUCIHIUTIHAPHUX
IOCTIKECHD y cepi MapKETHHIOBOI HAYKH.
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