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PO3SMIIIEHHS MPOAYKIIi HA KHTAMCBKHAX E-COMMERCE INIAT®OPMAX:
MOXKJIUBOCTI, BUKJINKHU TA CTPATEI'TYHI NI AXOAHN

Y po6oTi po3r7isiHyTO NOTEHLjian, BUKIIMKHA Ta CTPATENYHI ITAX0AN /15 YKDAIHCHKUX MTIAMPUEMCTB LOAO BUXOAY HA KUTAUCHKI
EJ/IEKTPOHHI TOProBe/ibHI n1ar@opmu. [poaHaii3o0BaHo MOKa3HNKU EKCopTy Ta 0CO6/IMBOCTI pUHKY e-commerce Kutaro. CrpareridHi
17i4X04aM A0 NPOCYBarHs NMPoAyKUii Ha Takux naatgopmax, sk Tmall, JD.com, Pinduoduo, Taobao Towjo. Y3ara/ibHeHO rpaKTuyHm
AOCBIfl EKCIIOPTEPIB Ta BUSB/IEHO KITIOYOBI BUKITMKY, CEPEL SIKMX — MOBHI, JIOrICTUYHI, PEry/ISTOPHI Ta Ky/IbTypHI 6ap py.

KITto40Bi C/10Ba. ENIEKTPOHHA KOMEPLIIS, NaPTHEPCHKMY MAPKETUHI, KUTak, e-commerce niatgopMu, OpraHidHa rnpogyKyis,
arpapHmi eKcriopT, JIOriCTvKa, CITifIbHI porpamu, ANCTPUGYLIS.
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PLACEMENT OF PRODUCTS ON CHINESE E-COMMERCE PLATFORMS:
OPPORTUNITIES, CHALLENGES, AND STRATEGIC APPROACHES

This paper explores the opportunities, challenges, and strategic approaches for Ukrainian enterprises entering Chinese e-
commerce platforms, one of the largest and fastest-growing digital markets in the world. The study emphasizes the critical role of e-
commerce in international trade, highlighting China’s dominance in global online retail with platforms such as Tmall, JD.com,
Pinduoduo, Douyin, and Xiaohongshu. Special attention is given to the placement of Ukrainian agricultural and organic products,
which are gaining traction among Chinese consumers due to rising demand for certified high-quality and eco-friendly goods. The
paper analyzes trade performance indicators, identifies key barriers such as language, cultural differences, logistics, and regulatory
compliance, and discusses the adaptation strategies required for successful market entry. Case studies of exporters are summarized
to illustrate practical approaches to overcoming obstacles, including localization of branding and packaging, partnerships with Chinese
logistics operators, and the use of cross-border e-commerce models. Furthermore, the research underlines the significance of digital
marketing tools—such as influencer marketing, livestream sales, and social commerce integration—as essential drivers of visibility
and competitiveness on Chinese platforms. The paper argues that a comprehensive strategy, combining segmentation of target
audiences, localization, regulatory alignment, and strategic alliances with local distributors or Tmall Partners, is crucial for sustainable
growth in the Chinese market. Ultimately, product placement on Chinese e-commerce platforms is not only a commercial opportunity
but also a pathway to deeper integration into the global digital economy, enhancing brand recognition, diversifying distribution
channels, and expanding the long-term export potential of Ukrainian enterprises.
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INOCTAHOBKA IMTPOBJIEMMU Y 3ATAJIBHOMY BUTI'JISIAI
TA i 3B’S30K 13 BA’)KIMBUMU HAYKOBUMH YU IPAKTUYHUMU 3ABJIAHHAMHU

Enexrponna xkomepuist B Kurai € ogHi€ro 3 HalOIIbI1 PO3BUHEHHX Y CBITI, 3 pIYHUM 0OCSTOM PHHKY, KU
nepesuiye 3 tpuibiionu nonapis CLIA. [l iHO3eMHUX KOMIaHii, 30KpeMa YKpaiHChKUX, PO3MILIEHHS TPOTyKIIii
Ha KUTaHCHhKMX IUaTopMax e-commerce BiAKPHBAE NUISAX O MIJBHOHHOI ayauropii croxkuBauiB. BogHouac me
noTpedye peTenbHOI MiATOTOBKU, BpaXyBaHHs JIOKAIFHOTO 3aKOHOAABCTBA, CIEHU}IKK MIaTGOpMH Ta CHOXKHUBYOI
MOBE/IiHKH.

CraH mapTHEPCHKOTO MAapKETHHTY MiANPHEMCTB y B3aeMoAii 3 Kuraem cBiTIuTH Mpo 3pocTarode 3HAUYCHHS
criBOpari B yMoBax Tio0aiizallii, 3aroCTpeHHsI KOHKYPEHTHOI 00pOTHOM Ta Mepexoay 0 HOBHX Oi3Hec-Mojelnei.
Kwuraii, Oyaydu oHUM i3 TIPOBITHUX TPaBIIiB CBITOBOI EKOHOMIKH Ta KIIOYOBUM €KCIIOPTEPOM MPOAYKIIii, HaOyBae
POJIi CTPaTEriyHOr0 COO3HMKA JJIS MiAMPUEMCTB Y PI3SHOMAHITHUX chepax — Bi MammMHOOYTyBaHHS i €IEKTPOHIKH
JO JIeTKOi MPOMHUCIIOBOCTI Ta arpapHoro BuUpoOHMITBAa. Uepe3 Te, crTae aKkTyadbHUM IHTAHHS IOCIIIKECHHS
0co0JIMBOCTEH PO3MIIIEHHS IPOIYKLIT Ha KUTAalChKUX e-commerce raTdopmax.
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AHAJI3 OCTAHHIX JTOCJIIKEHD 1 TYBJITKAIIA

HaykoBi mxeperna 1eMOHCTPYIOTh IHTEpEC 10 TEMH IIPOCYBAHHS arpapHoI MpoayKuii Ha puHKH Kutato gepes
MapTHEPChKI MapKETHHTOBO-JIOTiCTUYHI MeXaHi3MHU. lleil HampsM akTHBHO PO3BUBAETHCA, OXOIUIIOIOYH IMHTAHHS
MapKETHHTOBOTO Ta JIOTICTHYHOTO MAPTHEPCTBA, 30KpeMa IU(PPOBUX KaHATIB 30yTy, aganTamii OpeHIy Ta CII0)KHBYO1
MIOBE/IiHKH.

Oxkpema yBara y HayKOBHX JOCH/DKEHHSIX OCTaHHIX pOKIB TpPUAUIETbCS TEMaTHI IPOCYBaHHS
arponpoJoBOJIbYOi Mpoayknii Ha puHKax Kwurtaro yepes MexaHI3MH eNEKTPOHHOI KOMepLii Ta CTpaTerivHoro
MapTHEPCTBA 3 KUTAWCHKUMU JIOTICTHYHUMH CTpyKTypamH. L{to nmpoGiiemy BuBYanu sik yKpaiHCBKi, Tak i 3apyOixKHi
JIOCIITHUKY, MiAKPECTIOI0YH 11 MDKIUCIUILTIHAPHUI XapakTep — Ha CTUKY MapKeTHUHTY, JIOTICTUKH, MiXXHapOIHOT
TOPTIBII Ta U(YPOBUX TEXHOIOTIH.

Cabmyk II., Imukynsk O. po3rismaiddl TEpCIeKTHBH IHTErpamii yKpaiHCHKOT'O arpapHOTO CEKTOpYy B
rio0anbHi PHHKH, 30KpeMa MOXIHBOCTI eKcrmopTy no Kuraro. AkmeHT 3poOiieHO Ha (opMyBaHHI €PEKTHBHHUX
JOTICTHYHUX KaHaJiB 30yTy Ta HeoOXimHOCTI MapkeTHHroBoi amantamii. KoBampuyk JI. mocmimxyBana MexaHi3MH
mu(poBizariii arpobi3Hecy Ta y4acTh YKpaiHCHKHX MiAMPHEMCTB y cross-border e-commerce. 3a3Hauae BaKIHBICTH
KooIeparii 3 KHTalChKUMHU Tu1aThopMaMu I BUXOAY Ha po3apiouuit ppuHok KHP. Mukutiok O. aknieHTye yBary Ha
6ap’epax BXOly YKpaiHCbKHUX BUPOOHHKIB 10 KUTAWCHKUX OHJIAHH-MapKeTiB, HPOIIOHYIOUYH alTOPUTMHU CTPATETiTHOTO
MapTHEPCTBA 3 JIOTICTUYHUMU onieparopamu Kuraro.

Suenko O., I'pssina A., llerunk O. J0CHIHKYBaIU CYTh, XapaKTEPHI OCOOIUBOCTI, MEPEBAry Ta mpoodaeMu
(YHKIIOHYBaHHS €JEKTPOHHOT KOMepIil sk HOBOI ()OPMHU EKOHOMIYHHMX BIJIHOCHH CyO0’€KTiB Oi3Hecy B yMOBax
r7100abHOT TOPTOBENBHOI cucTeMH [2].

PoGoTH BITUM3HSIHMX HAayKOBLIB (DOPMYIOTH METOJOJIOTIYHY 0a3y IuIs YKpPaiHCHKHMX MiJIIPHEMCTB, LIO
MParHyTh MacIITaOyBaTH CBili €KCIIOPTHHIA MOTEHINAT Y MEXaX eJIEKTPOHHOI riTo0ai3arrii.

Yuqing Xing aHamizye poip e-commerce y CTPYKTYpi KHTaHCBKOTO IMIOPTY, OCOOJNMBO B KOHTEKCTI
r700aTbHUX JIAHIIOTIB MOCTAYaHHS IPOAYKTIB XapuyBaHHA. Xing 3BEpTa€ yBary Ha IOJITHKY KHTaiChKOTO Ypsmdy,
sIKa CTUMYJTIOE IMIIOPT cepTH(]iKOBaHOI OPraHIYHOT MPOAYKIIi Yepe3 OHIaitH-KaHaIIH.

VY po6ori Jian Li Ta Han Zhang «Cross-border E-Commerce and Agricultural Trade: A Chinese Perspective»
aBTOPU JOCHIPKYIOTh BIUIMB IH(POBUX MIaTOpM Ha CTPYKTYpY arpapHoro iMmopty Kuraro, onmucyroTs MexaHi3MH
iHTerpauii JOTiCTHYHUX 1 MapKETHMHTOBHX pillleHb Yepe3 MOAEeNi CHIBMpali 3 iHO3eMHUMH BUpoOHuKamu. Torsten
Kithlmann pocnimkyBaB MiKHapOIHUI TAPTHEPCHKUH MapKETHHT, Y T.4. y opMmaTi criibHOro OpeHyBaHHs Ta KO-
MapKeTHHTY 3 KHTaHCbKMMH IUCTPUO t0TOpamu. B Hioro podorax aHai3yeThes ananraiiis OpeHIiB 10 KUTaiCbKOTO
CIOXKMBaua, a TAKOXK BUKIMKU KPOC-KYJIbTYPHOTO MEHEIKMEHTY.

HayxkoBi mxeperna AeMOHCTPYIOTh HAYKOBHUIl iIHTEpecC 10 TEMH IIPOCYBaHHs arpapHoOi MPOAYKIIi HA PUHKU
Kutaro yepe3 nmapTHepChbKi MapKeTHHTOBI MexaHi3Mmu. Lle mone NociijipkeHb aKTHBHO PO3BHBAETHCS, OXOILTIOHOYH
MTUTAHHS JIOTICTHIHOTO MapTHEPCTBA, MU(YPOBHUX KaHATIB 30Ty, aganTarii OpeHAy Ta CIIOKUBYO1 moBeNiHKU. Pobotn
3a3HauYCHMX HAYKOBIIIB (JOPMYIOTh METOMOJIOTIUHY 0a3y Al yKpaiHChKHX MiIPUEMCTB, IO IIPAarHyTh MacIITa0yBaTH
CBill EKCTIOPTHUH MOTEHITIAN Y MeKaX eJIEKTPOHHOT TI100ai3arii.

®OPMYJIOBAHHSA IIJIEA CTATTI
Mertoro cTaTTi € NpoaHaNi3yBaTH Ta y3araJbHUTH INOKa3HUKH €KcIopTy Ykpainu 3 Kurtaem, a Takox
0COOJIMBOCTI pO3MILIIEHHS MTPOAYKIIii HA KUTaliChKUX e-commerce raTdopmax, npu HpoMYy 3’5ICYyBaTH MOXKIMBOCTI,
BUKJIMKH Ta CTpATeriuHi MiIX0AM 1010 (YHKIIOHYBaHH e-commerce miaThopM.

BUKJIAL OCHOBHOI'O MATEPIAJTY

[ommupenHs e-commerce JOKOPIHHO 3MIHIOE YSABJICHHS MPO TPagUIiiHy IMOBEIIHKY CIIO)KHBAYiB B MPOIEC]
3MIMCHEHHS MOKYNKH. Y KOHTEKCTI IudpoBoi TpaHchopmaliii CBITOBOrO PHHKY €JIEKTPOHHA KOMepLisi HalOyna
KJIFOYOBOTO 3HAYEHHS SIK e(DeKTHBHUIT IHCTPYMEHT IPOCYBaHHS TOBapiB Ha Mi>KHapoaHi puHKH. KnTai, sikuii nocinae
NPOBIHI MO3MLii 3a MacmTabaMu OHJIAWH-TOPTIBII, CTBOPIOE MIMPOKI MOXIIMBOCTI NMPOTpaM IMapTHEPCTB IS
1HO3EMHHMX IIOCTa4yaIbHUKIB. Buxin Ha kuTaiichbki matdopMu eneKTpoHHOT TopriBii, Taki sik Alibaba, JD.com, Tmall
Global, Pinduoduo Ta Kaola, BinkpuBae HOBI NEpCHEKTHBH IUISi €KCHOPTY, 30KpeMa JUIS MaJloro Ta CEepeHbOTO
0i3Hecy, 110 MparHe 3aKpinuTHCS HAa pUHKax As3ii.

ArpapHuil CEKTOp pealizye CIiIbHI MapKETHHIOBI MPOTpaMy 3 KUTAWCHKUMH JIOTICTHIHUME KOMITaHISIMH
JUTA TIPOCYBAHHS OpraHigHol mpoaykii B mposiHmii KHP.

V¥ cydacHHX ymMoBax riobaiizamii arpapHOro pHHKY 3pOCTa€ 3HaYSHHS MIKHAIIOHAJIBHOTO MMapTHEPCTBA Y
ctepi MapKeTHHTY Ta JIOTICTHKH. Oco0IMBY aKkTyanbHICTh HaOyBa€e CIIiBIpaId MiXK arpapHUMH HiAIPHEMCTBAMU Ta
norictnyanMy kommadismMu KHP, 30kpema y KOHTEKCTi MpOCyBaHHS OpraHi4HOI MPOAYKINI Ha MUHAMIYHHN Ta
BUMOIJIUBUN KUTANUCBKUN PUHOK.

OpraniuHa NpOAyKIis, cepTUdikoBaHa BinnoBiaHO 10 MikHapoaHux cranmaptiB (EU Organic, USDA
Organic), KOPUCTY€ETHCS 3pOCTAIOUUM MOMMTOM CEpe]] CIIOKHMBAYIB y BEJIMKUX MICTax 1 HpoBiHLisAX Kuraro, Takux sk
I'yannyn, Cuuyanb, YWxernssH ta Illanpayn. e oOymMOBIICHO MiZBHIIEHOIO yBaror KHTaHCHKOI'O HACENICHHS IO
3J0POBOT'O XapuyBaHHs, SIKOCTI XapyOBUX MPOAYKTIB Ta €KOJIOT1YHOT Oe3MeKu.
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Kuraii € apyrum micns €C ToprosenbHuM napTHepoM Ykpainu. [Ipotsrom 2024 p. ToBapoodir Ykpainu 3
Kutaem cranosus 16,8 mnpn gon. CIIA (14,9 % Bin 3araxsHOr0 ToBapooOiry). IMmopr kutaiicekux ToBapis (14,4
mipa poin. CIIIA) mepeBaxkaB Hajx ykpaiHCbKHM ekcrmoproMm a0 Kwuraio (2,4 mupxa mon. CIIIA), mo chopmysaino
HEeTaTHBHE CaJblI0 TOPTiBIi ToBapamMu B po3Mipi 12 mupx non. CIIA. [opiBastHO 3 2023 p. iMIIOpT TOBapiB 3pic Ha
37,6 %, a ekcriopT ckopoTuBes Ha 0,5 %. [Ipu npomy dizuuni o0csru excnopty no KHP 3pocnu Ginbiie Hixk yaBiui,
1110 TOB’sI3aHe 31 3MIHOIO TOBapHOI CTPYKTYPH eKCopTy 3 YKpainu no Kurato [1].

Kurali € HaliOmpIIMM y CBITI PHHOK €JIEKTPOHHOI KoMeplii, sKkuii 3abesneuye moHany 50 %
OHJIalH-TpaH3akUid y cBiTi. ¥ 2024 pomi obcsar puHKy nocsar npubmusno USD 2,22 TpnH 3 nmpOrHo30BaHUM
cepeaHpOpiuHIM mpupocToM 8,9 % mo 2034 poky [3, 4]. Hominyrots miatdopmu Alibaba (Tmall i Taobao) 3
gactkoro 50,8 %, JD.com— 15,9 % ta Pinduoduo — 13,2 % punky [5].

BpaxoByroun 11i TeHICHIII1, arpapHi mianpueMcTsa 3 YKpainu, [lonpmti, JInTeu Ta inmmx kpain LenTpansaoi
ta CximHoi €Bpomnm akTHBHO (OPMYIOTh MAPTHEPCHKI BITHOCHHU 3 KHUTAHCHKUMH JIOTICTHYHHMHU OIIEPaTOpaMH,
30KpeMa i3 KOMIIaHisIMH, 5Ki 3a0€3MeTyIOTh:

— IIBHAKE Ta KOHTPOJIbOBAaHE TPAHCHIOPTYBaHHA MPOAYKIII 3 ZOTPUMAHHSAM TeMIIEpaTypHOro pexumy (cold
chain logistics);

— muCTpHOYLi0 A0 TIpeMiadbHHUX CYIEPMAapKeTiB, OPTaHIYHUX MapKeTiB Ta ommaiH-TaTgopm (Tmall,
JD.com, Freshhema);

— iH}pacTpyKTypy Ui 30epiraHHs Ta MapKOBaHHs NMPOAYKIIi BiINOBiAHO 1o BUMOTr JleprxaamiHicTpanii
KHP i3 perymntoBaHHsI pUHKY.

[MoreHuian KuTaiichkOro PUHKY €JIEKTPOHHOI KOMepLil 3a JaHUMHU JOCHipkeHb Statista Ta iResearch,
JIEMOHCTPY€ MPHUCYTHICTh MOHA] 850 MINBHOHIB KUTAMINB, SKI aKTHBHO 3[IHCHIOIOTH OHJIAWH-OKynKu. [{opiunuit
npupict oocsriB e-commerce y KHP 3anmumaetbest cTabilbHO BUCOKAM 3aBISKH:

— PO3BUTKY MOOLIBHOI TOPriBii (M-COMMErce),

— IOMYJSIPHOCTI «II(PPOBHUX» MapKETILICHCIB,

— BHUCOKIH JIOBipi CIIO)KUBAYiB 10 €IEKTPOHHOI MOKYIKU IMITOPTHIX TOBapiB,

— neprkaBHii miaTpumili kpoc-6opaepa (cross-border e-commerce, CBEC).

Oco0nuBy Hilly 3aiiMalOTh NPOIYKTH XapdyBaHHS, KOCMETHKA, TOBAPH IS IITEH, EJIEKTPOHIKA Ta TOBapH
MOBCSIKAEHHOT0 BXHUTKY. CriokuBaui B Kural akTHBHO LIYKalOTh SIKICHY, OPUTIHAIBHY Ta cepTU(hIKOBaHY OpraHidHy
MPOAYKILIO 3-3a KOPJIOHY.

Po3mimieHHst ykpaiHChKOT MPOAYKI Ha KUTaChKHX e-commerce miatpopMax € He JHIIe KOMEpLiHHO
MOJKIJIMBICTIO, aJie ¥ BaXKJIIMBUM €TaIloM iHTEerpaii B IJ00aibHy Mu(POBY €KOHOMIKY. Y CIilIHE BXO/KEHHS Ha IeH
PHHOK TOTpe0ye KOMIUIEKCHOT MiJJrOTOBKH, 30KpemMa y cdepi 1opuandHoro oopMIIeHHs, MAPKETHHIOBOT cTpaTerii,
JOKaTizalil KOHTEHTY Ta JIOTICTUKH. 3a yMOB NpaBHJIbHOTO migxony Kwurail Moxe craTh OAHUM i3 TOJOBHHX
TOPTOBENEHUX MAPTHEPIB IS BITYM3HIHUX BUPOOHHKIB.

3 TOYKHM 30py, aHAJII3y TOPrOBEIbHUX IIaT(OPM, AKLEHTYEMO yBary Ha OCHOBHHUX e-commerce raTdopmax
Kuraro. Bix Tak, cepen HaiOLnbmmx miatdopM Ha Hally ITyMKY, SKi BiIirpaloTh KIFOYOBY POJIb y BHYTPIIIHIHN Ta
TpaHCHamioHanbHi# Toprieni KHP, Bupizastorses — puc. 1.

| ToprosensHi wiatdopmu (e-commerce) |

Alibaba Tmall Global JD.com Douyin
B2B-mnardopma, B2C-maiimanuuk, 1o OJTHA 3 TIPOBIIHUX (kumaiicokuit TikTok) ma
1110 OPIEHTOBAHA | | Ha/la€ 3MOT'Y 1HO3EMHHUM OHJIAITH-TOPTOBEIILHUX Xiaohongshu (Little Red Book)
Ha T'ypTOBY OpeHaaM IpojaBaTu wiatgopm, mo colliaJIbHO-KOMEpLiiHI ardopmu,
TOPTIBIIIO HanpsMy KHTaHChKUM BHUPI3HAETHCS BUCOKUM LIO NOEJHYIOTh PEKOMEHIaliHHUit
CIIO)KMBa4aM PpiBHEM JIOTiCTHKH KOHTEHT i3 MPSAMHUMH NPOAaKAMH

Puc. 1. E-commerce miargpopmu Kuraro

Kuraiiceki mmardopmu Tmall, JD.com, Pinduoduo, Douyin (TikTok China), Xiaohongshu ta Kaola,
(hyHKIIOHYIOTh HE JMIIE SK TOPTOBi MaiIaHYMKH, aje ¥ SK COmiaJbHI €KOCHCTEMH, /€ MPOJaXi iIHTETPYIOTHCS 3
PEKIaMOI0, BiICOKOHTEHTOM Ta iH(IIIOCHCEP-MapKETHHIOM. Y CITiX OpeHJy 4acTO 3aJIeKUTh HE TIJIbKU BiJ SKOCTI
TOBapy, a i BiJ HOTrO Bi3yaJIbHOTO MO3HIIIOHYBAHHS, BIATYKIB, Y4acTi B pO3IIPOJaXi, Ta €(EeKTUBHOCTI CIIBIIpari 3
KOL (Key Opinion Leaders).

BBaxxaemo, 110 po3MilIeHHS BITYM3HIHOI NMPOMYKIii HA KUTAHChKUX e-commerce MmiaThopMax BiIKpHBAE
TaKi MOKJIMBOCTI:

— BUXijl Ha 0araToMuUIbHOHHY ayanTopito croxuBadiB. KinbkicTs ornaiiH-nokynuiB y Kurai nepesuiye 900
MJIH 0Ci0, 1110 CTBOPIOE BUCOKY KOHLICHTPALIIO MTOIIUTY;

— MJBHINEHHS BapTOCTI OpeHay Yepe3 ydacTh Y MDKHAPOJHOMY CEPEHOBHII Ta 3aIYYCHHS KUTAHCHKUX
iH(I0EHCEePIB;
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— IHCTPYMEHTH TapreTHHTY Ta aHAIITHKH, IO NO3BOJLIOTH aIaNTyBaTH MapKeTHHI 1O OCOOIMBOCTEH
KHATaHChKOTO CITOKMBAYa;

— TapTHEPCTBO 3 JIOKaJbHUMH JUCTPUO'TOTOpaMH Ta MapKeTIUIeHC-areHTaMH, $Ki CIPHUSIOTh
NPHUIIBHANICHHIO BXOKEHHS HA PHHOK.

CrnocoOu po3MillleHHs! PO3MILIEHHsS BITYM3HSHOT NPOAYKLII HAa KUTAaHCBKHX e-commerce IuaTdopmax
MPE/ACTaBICHO B Ta0I. 1.

Tabmuus 1
Oco0,1MBOCTi po3MillleHHs BITYM3HSHOI NPOAYKIii HA KHTalCLKHX e-commerce miaTgopmax
Cnocodun KopoTtknii 3micT

YMOBH BUXO/ly Ha KUTaiChKi e- | — peectpauis Toprosoi mapku B Kurai (060B’s3x0Ba st Tmall, JD.com);
commerce m1aThopMu — HaJIarOJPKEHHS JIOTICTHKH (Kpoc-0oep ckiiaau ado JIOKaIbHi HapTHEpH);

— JIOKaJIi3allis KOHTEHTY 1 HaKyBaHHs BiAOBIIHO 10 KUTAHChKHUX CTAHAAPTIB;

— inTerpauis miatbkHux cucteM (Alipay, WeChat Pay Toro);

— MapKeTHHIOBA CTpATerisi, Opi€eHTOBaHa HA KMTANChKOrO CIIOXKHBAYA.
BUKIMKY Ta pU3HKH — CKJIaJIHE PETyJIATOPHE CEPEIOBUIIE Ta MOTpeba B aanTarii;

— 3HAYHI IHBECTHUIIT Y MAPKETHHT 1 IPOCYBAHHS;

— BUCOKa KOHKYPEHLisl 3 OOKY JIOKaJIbHUX 1 MDKHApOIHUX OpeHIiB;

— KyJIbTYpHi Ta MOBHi 6ap’epi.
TlepcrieKTHBHI HATIPSIMH TS — arpoIpoAOBOJIbYA MPOIYKLIs (Mef, roJ1, COKH, MOJIOYHA MPOIYKLIis 3 BUCOKOIO JJOJAHOK0 BapTICTIO);
YKpaiHCbKHX TOBapiB — KOCMETHKA i OpraHiqHa MpoxyKIIis;

— BUPOOU 3 HATYpaJIbHOI CUPOBHHH (TEKCTUIIb, IEPEBUHA, pyuHa poboTa);

— TOBapH 3 YKPAiHCHKOIO II€HTUYHICTIO Ta CTHIYHUMH CIICMCHTAMH.

Hudposi TexHOMOTIT PO3BUBAIOTHCS, 30UTBIIYIOUN POJh |HTEpHETY y BeACHHI BITYM3HSAHOTO Oi3HECYy, IIO
copusie (GOPMYBAaHHIO HOBHX CKOHOMIYHHMX BITJHOCHH Yy BCiX cdepax TOCMOJapChKoi MisIIBHOCTI Ta moTpedye
HETalfHOTO BUPIMICHHS HACTYITHUX 3aBJaHb!

— IIPOBEJICHHS aHANI3y PI3HUX MapKETHHTOBHUX KaHAJIB Ta PO3POOKH MEXaHI3MY afarnTallii mianprHeMcTBa 10
YIpaBIIiHHS HUMH;

— CTBOPCHHS Ta CHUCTEMAaTH3allii HOBUX CTPATETiYHUX IHCTPYMEHTIB, SKi HE JIMIIEC YTPUMYIOTH iICHYFOUHX
KJI€HTIB, a IaI0Th MOKJIMBICTh 3aJTy4UTH HOBUX, CIIPUSIOYHU JIOBIOCTPOKOBHM 1 B3aEMOBHIITHMM BiJIHOCHHAM;

— 3a0e3MeyeHHs] HOBUX MOJKJIMBOCTEH sl opraHizauii mpouecy B3aeMoJil 3 KIIIEHTAMU Y MapKeTHHIOBil
cepi [6].

[Tpu upoMy BBaXkaeMo, 110 YCIIIIHE MMO3UIIOHYBaHHA Ha pUHKY Kurtato norpebye rimnboOKoi miAroToBKH,
ajanTariii 10 JJOKaJIbHUX YMOB Ta BUOOPY BiAMOBIIHOT CTpaTerii.

Jlo cTpateriyHux miaxo/aiB 0 PO3MIIICHHS MPOAYKIIii Ha KHTAWChKUX e-commerce miaT¢hopMax BiTHOCHMO:
CerMeHTallisl pUHKY Ta BHOIp IiITOBOI IUIATGOPMIE; CTpATETis JIOKami3amii MPOAYKTY; MapKETHHTOBE MPOCYBaHHS
(Digital marketing); BuOip Mozei BUXOAY; JIOTICTHYHA CTpATETisl.

VYcnimHa cTpaTeris po3MIIICHHS NPOIYKIii MOYHMHAETHCS 3 CETMEHTAllll PHHKY Ta BHOOPY MiThOBOI
wiatdopmu, a came:

Tmall — s npemiym-6peHis;

Taobao — a1 Mac-Mapkery;

JD.com — 30cepemKeHHst Ha JiDKUTaNi3alii Ta IBUAKOMY [TOCTavaHHi;

Douyin — 1y1st BiZIEOKOHTEHTY Ta IMITYJIbCHBHHUX MOKYIIOK.

Crparerist Jiokamnizauii IPOAYKTY — Lie KOMIUIEKC 3aXO/iB, CHPSIMOBAaHHMX Ha aJaNTalliio NpOJIYKTY, HOro
MapKETHHTOBHX MaTepiajiB, a TAKOXK CYIYyTHbOT'O CEpPBICY 10 MOBHHUX, KYJIbTYPHUX Ta PETriOHAIILHUX O0COOJIMBOCTEMH
iap0BOTO pUHKY. CTpaTeris Jokamizallii MpoayKTy nepeadoaJac:

MaKyBaHHS Ta €TUKETYBaHHs KHTaHCHKOIO MOBOIO;

ceprudikais npoaykuii Bignosigao no Hopm KHP (manpukinan, CFDA, CCC);

BpaxyBaHHS KyJIbTYPHHUX YHO100aHb (HAIPHKIIaA, YePBOHHUH KOJIIp — acomiallist 3 yCIixom).

[HCTpyMEHTH MapKeTHHIOBOTO NPOCYBaHHS — II€ Pi3HI METOJHM Ta 3aco0H, sSKi BUKOPHCTOBYIOTHCS IS
iHpOPMYyBaHHS ITLOBOI ayANTOPIi PO TOBap, NOCIYry abo OpeH] 3 METOI0 30UIBIICHHS MTPOJAXIB Ta JIOSUIBHOCTI
KJI€HTIB. JI0 TaKMX IHCTPYMEHTIB BiJJHOCHMO:

KOL-mapketunr (Key Opinion Leaders);

livestream-mpomasxi;

MapTHEPCTBO 3 MiCIIeBUMH areHuisMu 3 digital-mapkeTunry;

axtuBHicTh y WeChat, Xiaohongshu, Douyin.

Bubip Moxeni Buxomy B e-commerce 3alieXHTh Bif 0araThox (DakTOpiB, BKIIOYAIOYH THI TOBapiB abo
MOCTYT, LITBOBY ayAWTOpPiro, OIOPKET Ta CTpaTeriyHi Hijl mignpuemctBa. Ha Hamry AymMKy Ui pO3MiIICHHS
BITYM3HIHOI NPOJYKIIi Ha KUTAaHCHKHUX €-commerce IaThopMax BapTo 3BEpHYTH yBary Ha Taki MOJeli:

cross-border e-commerce (CBEC) — cipomiena Moaesnb ekcropTy uepes miatdopmu sk Tmall Global ado JD
Worldwide;

B2C / B2B po3amileHHs yepes JIOKaIbHOTro TUCTPUO'I0TOpa;

CTBOPEHHS IPECTAaBHULITBA YH CILIbHOTO mignpuemcrea B KHP.
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JloricThka e-commerce € KpUTUIHO BaXKJIMBUM KOMIIOHEHTOM €KOCHUCTEMH PO3piOHOT TOPTiBIi OHJIAKH, 110
IIBUJIKO PO3BUBAETHCA. L[ cucTeMa € KOMIIIEKCHOI IIaPUHOK0, IO XapaKTEePU3YEThCS AUHAMIYHUM DPO3BHTKOM,
NO3HAYCHUM YHCJICHHUMH BUKIMKAaMH Ta [HPOKMMH MOXJIUBOCTAMH. LI CKIafHICTh MigKPIIUTIOETHCS KITIOYOBOO
POJUTIO JIOTiCTHKH B 3a0e3nedeHHi e(eKTUBHOTO MepeMilleHHs, 30epiraHHs Ta IMOCTA4aHHS TOBapiB, MPHUAOAHUX
OHJIaliH, 1110, CBOEI0 YEProlo, BIIMBAE Ha 3aJJ0BOJICHICTh KII€HTIB, €(pEKTHUBHICTH POOOTH MiJNPHEMCTB Ta iX
NpUOyTKOBICTB.

[HTerparnis cuctem 30epiraHHs Ta po3IOUTY B JIOTICTUYHY MEPEXY €JIEKTPOHHOT KOMEepLii 3HaXOIUTHCS Y
tdoxkyci gocmimxenns Guo Y. [7] ta Yu Y. 3i cmiBaBTopamu [8]. IlimKpecmroeThess BaXIUBICTh Oe3mepeOiitHol
B32€EMOJIiT MIXK CKJIaJICBKUMH Ta TPAHCIIOPTHUMHU KOMIIOHEHTaMH JIaHI[Iora OoCTayaHHs.

EdexruBHa iHTerpauis rapaHTye, IO TOBapu 30epiraroThCsi, 30MparOThCS, YMAKOBYIOTHCA Ta
BiJIIIPaBIAIOTECS HallepeKTUBHIIIAM CIIOCOOOM, CKOPOUYYIOUHM Yac BHKOHAHHS 3aMOBJICHHS Ta MiHIMI3YIOUH PH3UK
noMmIoK. Lls KoopauHAIIisS Mae KIIFOYOBE 3HAUCHHS IS MiATPUMKH MTOTOKY TOBAPiB Y CHHXPOHI3AIMI] 31 CTIOKUBYMM
MIOITUTOM, OCOOJIMBO i 9ac MIKOBOTO CE30HY MOKYIIOK.

BUCHOBKH 3 JAHOT'O JOCJIIAKEHHSA
I IEPCIIHEKTUBHU IIOJAJIBIINX PO3BIAOK Y JAHOMY HAIIPSAMI

Po3mimieHHst nmponaykuii Ha KHTaiichbKMX e-commerce IuiaTgopMax BiIKpHBAaE 3HAYHI MOXKIJIMBOCTI IS
1HO3EMHHX BUPOOHUKIB Ta €KCIIOPTEPiB, 30KpeMa PO3LIMPEHHS TOCTYILY 0 OJJHOTO 3 HAWOIBIINX CII0)KUBYNX PHHKIB
CBITY, 3pOCTaHHsS OOCSTIB MPOMAXiB, MiJBUINCHHS BII3HABAHOCTI OpeHIy Ta auBepcudikailis KaHaiB 30yTy.
[Tnatpopmu Taki sk Tmall, JD.com, Pinduoduo ta Douyin HanaroTh e(heKTHBHI IHCTPYMEHTH i1 LUGPOBOTO
MapKeTHHTY, JIOTICTUKH Ta B3a€MO/II 3 KIIIEHTaMH, 10 pOOUTH TX MPUBAOIMBUMH JIJIsi BUXOy Ha puHOK Kurato.

PazoM 3 THM, BUKJIMKH, IO CYNPOBOMXKYIOTH Iel mpomuec, € cyrTeBuMu. Cepen HHX BapTO BUALIHTH
CKJIQIHICTD ajanTtamii NpoayKIii Ta MapKETHMHIOBHX CTpaTerii 0 KyJIbTYpHHX Ta MOBHHX OCOOIHMBOCTEH
CIOXWBAYiB, HEOOXiTHICTh BiOIOBITHOCTI KHTAaHCHKIM HOPMATHBHUM Ta CEePTH(IKAMIHHUM BHMOTaM, BHUCOKHHI
piBeHP KOHKYpeHIii Ha IuiaTdopMmax, a TaKoX HOTpeOy y 3HAaUYHUX (iHAHCOBMX Ta YaCOBHX IHBECTHUIISNX ML
HaJIaro/KeHHs e()eKTHBHOI MPUCYTHOCTI OHJIAKH.

VY mboMy KOHTEKCTi KPUTUYHO BaYKJIMBO PO3POOUTH CTPATETiUHI MiIXOIH, SIKi BKIFOYAIOTh: TIIHOOKHUN aHaTi3
PHMHKY Ta OBEJIHKH LIJIbOBOI ayJUTOPIT; JTOKai3allito OpeH/1y Ta KOHTEHTY 3 YpaXyBaHHIM KUTAHCHKHUX KYJIbTYPHUX
KOJIiB; MAPTHEPCTBO 3 JIOKaIbHIMHK areHTaMu abo TP-kommnanismu (Tmall Partners) nist eheKTHUBHOTO YIpaBIIiHHS €-
commerce NpUCYTHICTIO; BUOIp peseBaHTHOT IIaTGOPMH 3aJIEKHO Bijl CETMEHTY MPOYKIIii Ta CIIOXKHUBYOT0 NPOito;
IHTErpaiito 3 JOTiCTUHYHUMH OIIepaTOPaMH Ta BUKOPUCTAHHS MOXJIMBOCTEH TPaHCTPaHUYHOT €JIEKTPOHHOT KOMepIIii
(cross-border e-commerce); moCTiiHME MOHITOPHHI Ta ONTHUMI3AIiI0 €-commerce KaMIaHiii Ha OCHOBI JaHWX
AHAITUKH.

TakuM YMHOM, YCIHINIHE PO3MIIIEHHS NPOAYKIII Ha KHTaHChKMX e-commerce Iuardopmax BHUMarae
KOMIUIEKCHOTO, CTPaTeriyHO BHBAXEHOTO MiIXOMy, KNI MOE€JHYEe MapKETHHTOBY THYUKICTh, IN(POBY I'PaMOTHICTh
Ta PO3YMIiHHS JIOKAJIBHOTO KOHTEKCTY. 32 YMOBH NPAaBWJILHOTO IiJXO/y, KHTAHCHKHI PUHOK MOXE CTATH JDKEPEIOM
JIOBIOCTPOKOBOTO 3pOCTAHHS Ta MIKHAPOIHOTO 3MIIHEHHS MO3HLIH OpeHTy.
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