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YIPABJIIHHA ®IHAHCYBAHHAM HUPPOBOI'O MAPKETHUHI'Y: CTPATEI'TYHI
HIAXO0An TA TEXHOJIOI'TYHI PIINEHHSA

Y cTarTi po3r/igHyTO CyqacHi CTpaTeriyHi rigxoam 1@ TEXHO/IOMYHI PILLEHHS LOAO YIipaB/iiHHS QIHAHCYBaHHSIM LUN@PPOBOro
MapKETHHIY B yMOBax TPaHCQOPMaLIi Gi3HEC-cepegoBuiya. Y CBIT/I MOCTIVIHUX 3MIH PUHKOBOI KOH TOHKTYPM, BOEHHOIO CTaHy B YKpaiHi,
Br/IMBY [7106a/IbHNX KpM3 Ta LBUAKOIO POo3BUTKY digital-cepeqosuiya, 3poctae rnotpeba y @opmyBarHHI rHy4Ykux | CTpaTeridyHo
BUBIpeHnx Moaenest @IHaHCyBarHHs LN@BPOBUX MapKETUHIOBUX AKTUBHOCTEN. Y MpOLECi AOCTIMKEHHS BY/I0 CHCTEMATH30BAHO Ta
AETa/IbHO POaHa/I30BaHO YOTHPU OCHOBHI CTPAaTeridHi rigxoan Ao yrpassiHHSA QIHAHCYBaHHAM y c@epi digital-MapkeTuHry:
performance-based budgeting, agile marketing finance, customer-centric budgeting 1a scenario-based planning. KoxeH nigxig
PO3KDUTO 3 yPaxyBaHHAM [PUHLNITIB 3aCTOCYBaHHS, KIOYOBUX [1OKA3HNKIB E€QEKTUBHOCTI Ta BIAMOBIAHNX TEXHOOMYHNX
[HCTpYMeHTIB, Takux sk CRM-cucremu, niaar@opmm MapKkeTuHroBoi asTomartvzalii, cucremn business intelligence (Bl), a 1akox
[HCTPYMEHTY IPOrHO3HOI aHaniTuku. Oco6snBY YBary rPUAINEHO aHasizy yCrilUHUX KEVCIB yKpaiHcekux komnaHivi (Rozetka, Monobank,
Prom.ua, Hosa [llowwta), SKi aKTUBHO BIPOB3/KYIOTb 3a3HAYEH] MTIAX0AN B YMOBAX HECTAbIIbHOM0 MaKpOEKOHOMIYHOMO CEPEAOBULLA.
OpuUriHasibHICTb CTaTTi MOJISrae B MOEAHAHHI CTPATENYHOMo Ta MPUKAaAHoro aHasisy Unu@poBoro MapkeTUHIroBOro QiHaHCyBarHs,
[HTErpauii piHaHcoBoro rnsaxyBaHHs 3 digital-rexHosiorisimm 1a 710Ka/izauii migxoaiB 4o yMOB YKpaiHCbKOro Gi3Hecy. 3anporioHoBaHa
MoAeNb PO3r/ISAaE DIHAHCYBaHHS LNPPOBOrO MapKETUHIY HE SIK OKpeMuyi GIOMKETHMI MpoLec, a K CTpareridHy @yHKUio, Lo
BI/IMBAE Ha LiJTICHY MaPKETUHIOBY EQPEKTUBHICTE MIAMPUEMCTBA. Pe3y/ibTaTv AOC/TIIKEHHS MOXYTb OYTH BrIPOBAKEHI SIK Y BE/INKIX,
TaK | B CEPEAHIX KOMIIaHIX, SKi 34IMCHIOOTb UN@POBY TDAHCHOPMALIIO MAPKETUHIOBOI AIS/IbHOCTI. Y MIACYMKY, ¥ CTaTTi JOBEAEHO,
L0 eqpEeKTUBHE YrIPaB/liHHS QIHAHCYBAHHSIM LNPBPOBOrO MAPKETUHTY MAEE [PyHTYBATUCS Ha CTPATErTYHOMY MUC/IEHHI, OCTiViHiM
aHasiTULlj, TEXHOJIOTYHOMY 336E3I1e4YEHHI Ta KITIEHTOOPIEHTOBAHOMY MiAXo4). 1epCrieKTuBHUMYU HANpSIMamu MoAa/IbLLnX JOC/IAKEHb
BU3BHAYEHO aHasi3 rasy3eBoi crieyngikv QiHaHcyBaHHs digital-MapKeTuHry, MOAEOBAHHS IHAHCOBUX CTPATErV 3 BUKODHUCTAHHSIM
LITYYHOIO IHTE/IEKTY, a TaKOX OLIIHKY €QEKTUBHOCTI GBTOMAaTU30BAHNX GIOKETHUX CUCTEM Y ITAMPUEMHULIBEKIA rPAKTHLI.

KI1to40Bi c/i0Ba.: QiHaHCyBaHHS, UNPPOBI3aLIS, yrpas/liHHS MaPKETUHIOBUMMU AaHUMY, LNGDOBMN MaPKETUHI, TEXHO/IOMYHI
PILLEHHSI MBPKETUHTY, CTPATErIS QiHAHCYBAHHS.,
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DIGITAL MARKETING FINANCING MANAGEMENT: STRATEGIC APPROACHES
AND TECHNOLOGICAL SOLUTIONS

The article examines modern strategic approaches and technological solutions for managing digital marketing financing in
the context of the transformation of the business environment. The relevance of the study is due to the growing role of digital
communication channels in the marketing activities of companies, the increase in the share of digital expenses in the overall structure
of marketing budgets, as well as the need to optimize financial decisions based on data and technology. In light of the constant
changes in the market situation, martial law in Ukraine, the impact of global crises and the rapid development of the digital
environment, there is a growing need to form flexible and strategically verified models of financing digital marketing activities. The
hypothesis of the studly is that the implementation of strategic approaches to managing digital marketing financing based on analytical
data, automation tools and adaptive financial models ensures increased effectiveness of marketing investments, companies' resilience
to external changes and improvement of overall business results. Particular attention is paid to the analysis of successful cases of
Ukrainian companies (Rozetka, Monobank, Prom.ua, Nova Poshta), which are actively implementing these approaches in an unstable
macroeconomic environment. The originality of the article lies in the combination of strategic and applied analysis of digital marketing
financing, the integration of financial planning with digital technologies and the localization of approaches to the conditions of
Ukrainian business. The proposed model considers digital marketing financing not as a separate budgetary process, but as a strategic
function that affects the overall marketing efficiency of the enterprise. The practical significance of the work lies in the possibility of
using the above approaches to optimize budgeting of marketing campaigns, increase the profitability of digital investments, form
crisis-resistant financing models and adapt marketing strategies to the needs of specific target segments. The results of the study
can be implemented in both large and medium-sized companies that carry out digital transformation of marketing activities. As a
result, the article proves that effective management of digital marketing financing should be based on strategic thinking, continuous
analytics, technological support and a customer-oriented approach.
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INOCTAHOBKA ITPOBJIEMMU Y 3AT'AJIBHOMY BUI'JIAA1
TA i 3B’S30K 13 BAXKJIMBUMH HAYKOBUMM YW MTPAKTUYHUMU 3ABJIAHHAMMU

VY cywacHMX yMoOBax HU(POBOi TpaHCPOpMamii €KOHOMIKM Ta CTPIMKOTO PO3BHUTKY iH(pOpMAIitHuX
TEXHOJIOTiHf MapKeTHHT 3a3Hae (pyHIaMEHTAIbHUX 3MiH, 30KpeMa y cdepi ¢inancyBaHHsA. TpanutiiHi miaxomu 1o
PO3MOJiTY Ta YIpaBiiHHS Oo/pKeTaMH MapKEeTHHTOBHX KaMIlaHild MOCTYIIOBO BTPAa4yalOTh €)EKTUBHICTH Y 3B 53Ky 3
JMHAMIYHICTIO OU(POBUX KaHaJiB, 3POCTaHHSM BapTOCTI 3aJly4CHHsS KIIEHTIB, HEOOXITHICTIO TMepcoHai3arii
KOHTEHTY Ta 3a0e31eYeHHS IBUAKOTO 3BOPOTHOTO 3B’5I3Ky. Y pe3yibTaTi U(POBHIA MapKETHUHT MIEPETBOPIOETHCS HA
CKJIaJIHy IHBECTHUIIHHY CHCTEMY, SKa NOTpeOye CTpAaTEerivHOrO IIaHyBaHHs, TOYHOI'O IPOTHO3YBaHHS €()EeKTUBHOCTI
BUTpAT Ta BUKOPUCTAHHs IHHOBALIHHUX TEXHOJIOTIH AJIsl aHAJIITUKU Ta ONTUMI3alii Iporecis.

[Ipobnema ynpasiiHHs hiHAHCYBaHHAM HU(PPOBOTO MapKETHHIY HOJIATAE HE JIMIIE Y BUOOP] ONTHMaNbEHOTO
Oro[KeTy, a i y 3a0e3nedeHHi HOro THy4KOTO Ta aJIalTHBHOTO PO3IOALTY B YMOBAaX BHCOKOI KOHKYPEHIii, 3MiH y
MOBEIIHII CHOXWBAYiB, OaraToKaHAILHOCTI KOMYHIKalili Ta MOCTiifHOI moTpeOM B akTyaii3amii iHCTpyMEHTapiro.
YacTo KOMIIaHil CTHKAIOTHCA 3 TPYOHOIIAMH y BUMIpIOBaHHI peanbHOI Bimmaui Binm imBectumii (ROI) y mudposi
KaMIIaHil, M0 YCKIaTHIOE MPHHHATTS CTpaTeriyHUX (piHaHCOBHMX pimeHb. KpiM TOro, 3acTOCyBaHHS Cy4acHHX
TEXHOJIOTiH, TakuX 5K big data, mryynnii intenekt (Al), mamnaae HaBganus (ML) Ta aBTOMaTH3a1i MAPKETHHTOBUX
MIPOIIEeCiB, BUMAra€ CyTTEBUX (piHAHCOBHX PECYPCIB i CHEHiaTi30BaHUX YIPABIIHCHKUX ITiIXOIIB.

3B’530K MpoOJeMH 3 HAayKOBHUMHU Ta NPAKTHYHUMH 3aBJaHHSAMH € OaraTOBHMIpHUM. 3 OJHOTO OOKY,
aKTyaJIbHOIM € HayKOBE JIOCHI/DKEHHS Mojeell (iHaHCOBOro 3a0e3nedeHHs HUPPOBOro MapKETHHTY, BU3HAUCHHS
CTpaTeriyHuX KpHUTepiiB e()eKTUBHOCTI IHBECTHUIIH, po3pOOKa MiAXOIB 10 OLIHKH PH3MKIB Ta MOOYJOBa THYYKHX
CHCTEM KOHTPOJIO. 3 1HIIOTr0 OOKY, MPAaKTHYHI 3aBJIaHHS MOJISATAalOTh y BIPOBA/KEHHI JI€BHX TEXHOJIOTYHHUX DillIeHb,
o 3a0e3nevyroTh MPOo30pe Ta pPe3yJIbTATUBHE YIPaBIiHHA MapKeTHHrOBUM (DiHAHCYBaHHAM: IIaTGOPM s
ABTOMATH30BaHOTO OOIKETYBaHHS, IHCTPYMEHTIB IPOTHO3YBaHHS €(EKTHBHOCTI KaMITaHif, CHCTEM BiJCTEKCHHS
KIIIEHTCHKOTO IIUIIXY (customer journey) Ta ympaBIiiHHS KATTEBUM uKiIoM kiaieHta (CLM). Takum unHOM, TIOCTaEe
HEOOXITHICTh PO3POOKM IHTETPOBAHWX CTPATETiYHUX MIAXOMIB OO YNpaBiiHHA (iHAHCYBaHHSIM LHU(POBOTO
MapKeTHHTY, SIKi MOEJHYIOTh HAYKOBO OOTPYHTOBaHI (piHAHCOBI METONMKH, TEXHOJOTIYHI iHHOBAIT Ta MIPAKTUIHAN
JOCBiT QYHKIIIOHYBaHHS Cy4acHUX KOMIaHii B yMOBaX UPPOBOi ekoHOMIKH. L{e 3a06e3meunTs He uiie epeKTHBHE
BHKOPHCTAHHS OFOIDKETIB, ajie i MiABUIUTH KOHKYPEHTOCIIPOMOJKHICTD HiATIPHEMCTB Y TA(YPOBOMY CEPEIOBHIII.

HaykoBa 3HauymiicTh nJaHOT NpoOJieMH 3yMOBIIEHA HEOOXiJHICTIO PO3POOKH IHTETPOBAHUX MOAEIEH
yIpaBiIiHHS HU(POBI3ali€l0 MApKETHHTOBHX JIOCIIDKEHb, SKi HE JIHIIE 3a0e311euyBaTUMYTh ¢(DEKTHBHY aJarnTarito
MiAMPUEMCTB 10 YMOB IM(POBOrO CEpelOBUINA, ajie M CHPUATUMYTH ONTUMI3alii (iHAHCOBUX IOTOKIB, IO
3a0e3nedyroTh MiATPUMKY aHATITUYHHUX Ta JOCIIIHUIBKUAX MPOLECiB y chepi MapKEeTUHIOBOrO aHaji3y; BaXKJIHBO
MIKPECIIUTH, 10 PO3BUTOK IU(POBUX TEXHOJIOTIH MOTpeOye HEe MPOCTO aBTOMATH3allii iICHYIOUMX IIPOLECIB, a i
CTBOPEHHS IPUHIMIIOBO HOBUX MiZXO/IIB JI0 aHaJIi3y MapKETHHIOBHX JIAaHUX, YIIPaBIiHHS iH)OPMALIIHUMH TOTOKaMH
Ta popMyBaHHs (DiIHAHCOBHUX MEXaHi3MiB MIATPUMKH BiIOBIIHAX IHII[IaTHB.

AHAJII3 OCTAHHIX JJOCJIJKEHD 1 TYBJITKAIIA

IMutasHs wUQpOBI3aIil MapKETHHIOBHX IOCTIKEHb Ta iX (iHaHCOBOro 3a0e3ledeHHs ITOCTYIOBO
MIPUBEPTAIOTh yBary HAYKOBINB 1 MPAaKTHKIB, MPOTE 3IEOUTBIIOTO pPO3TIAAAIOTECS (hparMeHTapHO abo y Mekax
IIMPIIUX TOCIiKeHb, IPUCBSYSHUX UPPOBii Tparnchopmariii 6i3Hecy. Cepes HAYKOBIB, SKi aHANI3YBaIHA DHPPOBY
€BOJIIOLII0 MapKEeTUHTY, BapTo Bija3Hauuth podoru @. Kotnepa, . Yaddi [1], b. Birepa [2], siki akueHTYIOTh Ha
HepeBarax iHTerpamii Mu(ppOBUX TEXHONOTIH y MAPKETUHIOBY JisNIbHICTh. IXHi JOCHiIKEHHS BHCBIiTIIOIOTH BIUIUB
uuQpoBUX IHCTPYMEHTIB Ha e(EKTUBHICTH B3a€MOIl 3 KII€HTAMM, YIPaBIiHHS JaHUMH Ta aHa3 IOBEIiHKH
CIHOXKHBaYiB.

BomHouac y mpamsx cy4acHHX yKpalHCBKMX 1 3apyObKHUX eKOHOMIcTiB 3okpema, I. bnanka,
O. [onneprorina, T. BoHTKO po3rIIAgarOThCs acleKTH (iHAaHCYBaHHS iHHOBANIWHOI MisIIBHOCTI Ta YIpaBIiHHS
IHBECTHIITHIMH TPOCKTaMH, OJHAK HE B KOHTEKCTI (hiHAHCYBaHHA HU(PPOBUX MApKETHHTOBHX JOCIiIKEHH [3].
Pobotu, npucesueni RegTech- abo FinTech-pimmenssam y mogaTkoBoMy uu (hiHAaHCOBOMY aJIMiHICTpYBaHHI [4], TAKOXK
HE OXOILTIOIOTH MPOOIEMATHKY IIFOBOTO (PiHAHCYBAaHHS MapKETHHIOBOI U pOBizallii.

ABTOpPCBKI JOCHI[DKCHHS B JaHI TEMaTWIll CHOpSAMOBaHI Ha aKTyali3alilo acleKTiB (iHaHCOBOTO
3a0e3neueHHsT MapKETUHTOBOTO aymuTy [5], pO3BHTOK MOOUTBHHX ILIATEKHHX CEPBICIB [6] Ta BIIMBY pi3HUX
MTOKOJIiHb HA PO3BUTOK IU(YPOBOTO MapKeTUHTY [7].

TakuM YMHOM, HAasSBHHH HAayKOBHH JOpOOOK BKa3ye€ Ha aKTYalbHICTh 1 HEIOCTATHIO PO3POOIEHICTH
KOMIUIEKCHOTO MiJIX0oay Mo (iHaHCOBOTO 3abe3nmedeHHs mu(ppoBUX 3MiH Yy cdepi MapKEeTHHTOBUX JOCIiIKEHb.
HeoOxigHicTh moegHaHHSA (PIHAHCOBOTO IUIAHYBAaHHS, IHHOBAI[IfHOTO MEHEKMEHTY Ta IM(POBOTO MapKETHHTY
CTBOPIOE 3allUT HAa MDKIUCHMIUTIHAPHE OCTI/KCHHSA, 3/aTHE 3aIpONOHYBaTH Cy4YacHI MOZEN Ta MeXaHi3MHu
peaizarii TaKuX MpoIeciB.

BU/IIJIEHHS HEBUPILIEHUX PAHIIIE YACTHUH 3ATAJILHOI ITIPOBJIEMU,
KOTPUM NPUCBAYYETHCH CTATTSA
HesBakaroun Ha 3Ha4YHUIT PO3BUTOK iH(OpMaLiltHUX TEXHOJIOTIH Ta iX BIUIMB Ha Oi3Hec-mporecH, 6arato
KOMIIaHIH IPOJOBKYIOTh BUKOPUCTOBYBATH TPAAWIIHHI MiAXOIH 10 NPOBEAECHHSI MapKEeTHHIOBUX JIOCIIJKEHb, 110
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HE JI03BOJISIE iM TIOBHOIO MipOIO OIiHIOBATH €()EKTHBHICTh MAapKETHHIOBUX CTpaTerid y nU(pPOBOMY CEPEIOBHIIII.
BigcyTHICTh iHTErpoBaHUX ITUPPOBUX CHUCTEM AyAWTY, aBTOMATH30BAHMX AHANITUIHHUX IDIATPOPM Ta HAIECKHOTO
(inancyBaHHS TH(POBHX 3MiH € KIIOYOBUMH (aKTOPaMH, M0 VYIOBUIBHIOIOTH IH(PPOBY TpaHCHOPMAIIO
MapKETHHTOBOTO 3a0€3MeUeHHSI.

®OPMYJIOBAHHS IIJIEMA CTATTI

MerTot0 CTaTTI € IOCHIKEHHSI TEOPETUKO-METONOJIOTIYHMX 3acal 1 po3poOKa MpakTHYHUX MIIXOMAIB 10
OOIpYHTYBaHHSI CTpaTeriYHUX MIJAXOJIB I BapiaHTIB TEXHOJIOTIYHMX pilleHb €(QEKTUBHOTO YIPABIiHHI
(iHaHCYBaHHAM IM(POBOro MapKETHHTY B yMoOBax LU(poBoi TpaHcdopMalii Oi3Hecy, 3 ypaxyBaHHSIM BHMOT 10
a/IalITUBHOCTI, pe3yJIbTATUBHOCTI Ta IHHOBALIITHOCTI MapKETHHIOBUX 1HCTPYMEHTIB.

OcCHOBHI 3aBIaHHS JTOCIiKEHHS: IPOAHAII3yBaTH CYy4JacHi TCHISHII PO3BUTKY IHU(YPOBOTO MAPKETHHTY Ta
ixHiii BB Ha (iHAHCOBE IUTaHyBaHHS 1 OOPKETYBaHHS MAapKETHHIOBHX AKTHBHOCTEH; BH3HAYUTH KITIOYOBI
npoOJeMr Ta BHKIWKH, TOB’S3aHI 3 yHpaBiIiHHAM (piHaHCYBaHHSIM IM(PPOBUX MapKETHHTOBHX KaMIIaHIH y
IUHAMIYHOMY Oi3Hec-CepeloBHIN; KiIacu(]iKyBaTH CTpaTeTidHi MiAXOAW A0 IDIAHYBAaHHA Ta KOHTPOIIO
MapKETHHTOBHX BHUTPAT y IIU(PPOBOMY IPOCTOPi; MOCHIAUTH MOKIMBOCTI BHKOPHUCTAHHS CYYaCHHX ITH(PPOBHIX
TEXHOJIOTiH (aHATITHKa BEMKUX NAHWX, IITyYHUI IHTEJCKT, aBTOMATH3allis, TIATGOPMEHHI pilleHHs) Y IMporieci
ynpaBiiHHs (piHAHCYBaHHSM MapKETHHTOBHX 3aX0/IiB; PO3POOUTH MOJIEIb IHTErPOBAHOTO CTPATET1YHOTO YIIPABITiHHS
(iHaHCYBaHHSAM LU(POBOTO MAapKETUHTY, siIKa MOE€NHYe (DIHAHCOBI, TEXHOJOTIYHI Ta OpraHi3aliiiHi KOMIIOHEHTH;
HaJaTu MPaKTUYHI PEKOMEHAlii /sl KOMIaHiil M0A0 MiJBUIIEHHS e()EeKTUBHOCTI BUKOPUCTAHHS MapKETHHIOBUX
Or0/DKETIB HA OCHOBI aHaNI3y pe3yJIbTaTUBHOCTI Ta IHHOBALlIMHUX MIIXO/IB 10 yIPABIiHHS BUTPaTaMH.

Takum uymHOM, mpoOiema ynpaBiiHHA (iHAHCYBaHHAM IM(POBOrO MAapKETUHTY BUXOIUTH 33 MEXKI
TPaAMIIMHNX KOHIEMIil CTPAaTEeriyHOr0 MEHEPKMEHTY Ta MAapKETHHIOBOTO aHalli3y, OCKUIBKHM Hependavae
HEOOXIHICTh IHTErpalii TEeXHOJIOTIYHHWX IHHOBAIlii, (piHAHCOBHX CTpaTerii 1 aHANITUYHUX MiOXOMIB Yy €IWHY
CHCTEMY, 31aTHY 3a0e3MeYnTH epeKTUBHE (DYHKIIOHYBAaHHS MIANPHEMCTB y BACOKOKOHKYPCHTHOMY Ta ANHAMIYHOMY
mdpoBOMy cepemoBHIi; ii BUpIMIEHHS NOTPe0y€e KOMIUIEKCHOTO IIAXOY, IO BKIIIOYAE SIK PO3POOKY TEOPETHIHMX
OCHOB IIM(POBOTO MapKETHHTOBOTO ayJIHUTy, TaK 1 BIPOBAPKEHHS IPHUKIAJIHIX METOAIB (piHAHCOBOTO yNPaBIiHHS,
II0 TO3BOJISIOTH MiHIMI3yBaTH BUTPATH Ta MiABUIIUTH MPUOYTKOBICTH iHBECTHIIIH Y IH(POBI TEXHOJOTI].

Bukisiag ocHOBHOTO MaTepiany.

VYnpapninHs (iHaHCYBaHHAM LU(PPOBOr0 MAapKETHUHTY € OJHIEI0 3 HaWBAKJIMBIIIMX CKIAJOBHUX Cy4acHOI
Oi3Hec-cTparerii, OCKIIbKY 3a0e3Ieuye He JIMIIE HasBHICTh PECypCiB A pearizallii MapKeTHHIOBUX aKTUBHOCTEH,
asie i BU3HAa4ae iXHIO €()eKTUBHICTh, THYUKICTh 1 aIalITUBHICTh y AUHAMIYHOMY HU(BPOBOMY CEpElOBHIILI. Y IILOMY
KOHTEKCTi OCHOBHOIO METOIO JIOCHI/PKEHHS CTaI0 (JOPMYBaHHS CTPATEriYHO OPI€EHTOBAHMX IiJIXOJIB 10 YIPaBIiHHS
(hiHaHCYBaHHSAM LU(PPOBUX MAPKETUHIOBUX KaMIaHIH 13 3aJy4eHHSIM TEXHOJIOTTYHHUX iHHOBawLiH [8].

HudpoBuit MapKeTHHT CHOTOIHI 0a3yeThcA Ha MEPCOHATI30BAHUX KOMYHIKAIlisAX, IHTEPAKTHBHUAX KaHAJIaX
3B’s3Ky [6], BukopucranHi big data, Al, ML, CRM-cucTeM Ta aHANITHKH CIIOKUBYOI MOBEAIHKA. Y 3B’S3KYy 3 UM
BiOyBa€ThCS paauKajbHa 3MiHA MIAXOIB IO IUIAHYBaHHS MapKETHHIOBHX OIOIDKETIB. SIKIIO paHimie OroKeT
(hopMyBaBcs 31€01TBIIOr0 HA OCHOBI MUHYJIOPIYHHX BUTpAT i CTATHYHHX IUIEH, TO 3apa3 KOMIIaHil MOTpeOyOTh
aJanTUBHOTO, THYYKOTO (PIHAHCOBOTO IUIaHYBaHHS, SKE BPaXOBY€ IMHAMIKY IOBSHIHKH KII€HTIB, e()eKTUBHICTH
kanauniB, nokasuuku ROI, CPL, CAC, LTV Ttomo.

3rifHO 3 pe3ysbTaTaMy JAOCIIIDKEHb MiXHaponHMX KoHcaiTtuHroBux areHTcTB (McKinsey, Deloitte,
Forrester), komnanii, siki iHBecTyt0Th y data-driven marketing Ta TeXHOJIOTi IPOrHO3YBaHHs, IEMOHCTPYIOTh Ha 15—
30% BuIly eeKTUBHICTH BUKOPUCTAHHS OIOJKETIB Y MOPIBHIHHI 3 TPaJULIHHUMHU TiAX0AaMH.

J1o k1rouoBHX MPOOIIEM, BUSIBIICHHX Yy TIpOLieci aHanizy (JiHaHCYBaHHSI MapKETHHIOBOI JiSUIbHOCTI KOMIaHii
MaJIoro i cepeHboro Oi3Hecy, HayekaTh: CKIIAIHICTh OLIHKH peajbHOro e()eKTy BiJ MApPKETHHIOBUX aKTHBHOCTEH
(am3pKa mpo3opicTh attribution models); ¢pparmenTamis Or0pKeTiB Mixk unciieHHIMHA mtatdhopmamu (Google Ads,
Meta, TikTok, SEO, email-po3cuiku TOIIO); HEMOCTATHIN piBeHB iHTETpalii (iIHAHCOBUX Ta MAPKETUHTOBUX CHCTEM;
HEepIBHOMIpPHHIA PO3IIOILI KOIITIB MiXK eTallaMi BOPOHKH MTPOAaxiB (HaaMipHUH (okyc Ha Tpadik 3aMicTh yTPUMAHHS
KJII€HTIB); CKIIAIHICTh Y IPOTHO3YBaHHI MapKETHHI'OBHUX PE3YJbTATIB Yepe3 IMOCTiiHI 3MIHH alTOPUTMIB IUPPOBUX
wiatopM. Bei i BUKIHKH MOTPEOYIOTh CTPATErivHOIO IMEPEOCMHUCIICHHS MPOIECiB OIOKETYBaHHS, KOHTPOIO
BUTpAT Ta BUKOPUCTAHHS iHHOBALIMHUX PIllICHb.

Cepen cTpaTeriyHuX MiAX0/IB yIpaBiIiHHS (hiHAHCYBaHHAM HU(BPOBOTO MAPKETHHTY Ha ChOTOJHINIHIN IeHb
MOYKHA 3aIpOIIOHYBAaTH:

1) Performance-based budgeting: OromkeTyBaHHS Ha OCHOBI pe3yIbTaTUBHOCTI KaMIaHIM i3 peryIspHUM
KOPHUTYBAaHHSIM Ha OCHOBI KIIIOYOBHMX METPHK. YTPABIIHHA OIOMKETOM 0a3yeThcs Ha MOCTIHHOMY MOHITOPHHTY
MOKA3HHUKIB €(peKTHBHOCTI MApKETHHI'OBUX aKTHBHOCTEH. Pecypcu cripsiMOBYIOTBhCS Ha Ti KaHaIH abo KaMImaHii, SKi
JIEMOHCTPYIOTh HaWBHIY pe3yJIbTaTUBHICTH 3a oOpanmMu MeTpukamu: ROMI (Return on Marketing Investment),
CPA (Cost per Acquisition), CPL (Cost per Lead), LTV (Lifetime Value) Tormo. OCHOBHUMHE TiepeBaraMu JTaHOTO
MiIX0/y € BHCOKAa aJalTHUBHICTH 710 3MiH PHHKY, MOXJIMBICTh ONTHMI3alii BUTpaT y pealibHOMY 4aci, (hoKyc Ha
eeKTUBHOCTI, a He Ha "TpaauuiiHux" Oromkerax. IlpukiiazoM mpakTHYHOI peasnizamii Moke OyTH BiANOBigHA
nisutbHicTh KoMmanii Nike (perioHansHux digital-xkamnaniit). Nike BukopucroBye performance-mozens y cBoix
kammaHisx y €spomni Ta CIIIA. BropkeT kammaHii po3noainserses Mix kaHaaamu (Google Ads, Instagram, YouTube,
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TikTok) 3anmexHo BiJf TOCITHYTHX TIOKa3HUKIB y peanbHoMy daci. Hanpukian, sikmo CPC (Cost per Click) y TikTok
3HmKyeThes, ane ROMI 3pocrae dactka Oromkery Ha TikTok aBromarmyHO 30imbmnyerses depes Al-momyins
OropKeTHOT onTuMi3alii. Y pa3i 3HIKEHHS KOHBEpPCiit — O0DKET MepeHaNpaBIse€ThCS B PETAPTETHHIOBI KaMITaHii.

Rozetka aktBHO BHKOpHCTOBYE pekiaMHi kammanii gepe3 Google Shopping, Google Performance Max,
Meta Ads (Facebook, Instagram) Ta OLX Ads. [{is koxHoi kateropii ToBapiB airote BracHi CPA- ta ROAS-mimi.
BromkeT nMHAMIYHO TEepPEepO3MOAUIAETECA MK KammaHismu, 1 ROAS > 500%. Hanpuknazn, Ko KaMmmaHis Imo
cmaptdonax Xiaomi nokazye ROAS = 720%, a no rteneBizopax LG mume 290%, Owomker aBTOMaTH4HO (32
nonomoroto Google Ads Scripts 1 Bracuux Bl-mopneneii) cnpsIMOBY€TbCSI Ha HepIuuii cerMeHT. KoxKHOro TwxHS
NIPOBOANTHCSL PEBi3is KaMmaHid Ta onTuMizamis Owomkery. B pesymbrari +20% 10 peHTaOEIBHOCTI PEKIaAMHHX
IHBECTHLIH Y BUCOKOKOHKYPEHTHHX TOBAapHUX Ipymnax.

2) Agile marketing finance: THydke ymnpaBmiHHA OOIPKETaMH i3 3aCTOCYBaHHSM TIPHHIUIIB CIIPHUHTIB,
rimoTe3, TeCTyBaHHSI Ta MIBHAKOI mepeopieHTamii pecypciB. CyTh MHiIXOAy MOJATa€ B TOMY, IIO OIOKETH
PO3TIOAIIAIOTECS HE HA TOBTHH Mepio (Pik/miBpidds), a KOPOTKUMHU cripuHTaMu (2—4 TiokHi). KokeH MapKkeTHHTOBHH
CIIPUHT Ma€ I, TimoTe3w, OIODKET 1 OIMiHKY pe3ynbsTariB. Ha OCHOBI mumx pesynbTaTiB (HOpMyeThCS OIOIKET
HACTYITHOTO cIIpuHTY. L{e mae 3Mory TecTyBaTi HOBI KaHAJIH, KPEaTHBH, TIIIOTE3H Ta IIBUJIKO pearyBaTH Ha 3BOPOTHUH
3B’A30K 3 PHHKY. llepeBarn JaHOTO CTpATErivyHOTrO MigXOAy B MaKCHMAalbHIM THYYKOCTi, MiHIMIi3aIlil (iHaHCOBUX
BTpaT 4epe3 IMOoraHi rinoTe3n Ta MOXKIMBOCTI MacimTadyBatu ycmimHi pimenss. [Ipuknagom peanizauii € Crapran
Grammarly (B2C), sixkuii BUKopucTOBYe agile-Mozesp Ayl 3alycKy pekiaM y HOBHX KpaiHax. Y KO)XKHOMY LHUKII
(cripuHTI) TECTYETHCS KiIbKa BapiaHTiB Bifieo-kpeaTusiB, Tpu miatdopmu (YouTube, Facebook, Instagram), rimoresa,
mo CTA «Ilokpamn cBiif Tekct» mpamtoe kpame 3a «[Tumm 6e3 momunoky». Ilicns 2 THXHIB MPOXOIUTH aHANI3
pe3ynbTatriB. Skino, Hanpukian, Instagram mokasye CPA wa 30% Hmkue — OFOJKET HACTYIHOTO CIPUHTY
NIepEepO3NOIUIAETHCS HA HBOTO.

AHanoriqyani keifc ykpaiHChbKOTO CETMEHTY BimoOpaxae Monobank, a came BUKOpPHUCTaHHS MAPKETHHIOBOTO
OFOJDKETYBaHHS Yepe3 TirmoTe3n Ta KopoTki cipuHTH. Komarma Monobank mOCTiifHO TecTye HOBI KOMYHiKamiiHI
TiAXOIU Ta IMOCTYTH: KeIOeKH, KPeAUTHI JIiMiTH, "OaHka" Mg 300py KOmTiB Tommo. Peamizarist miaxomy IpoXoIUuTh
gepe3 ¢GopMmyBaHHA agile-kOMaHIM MapKETOJOTIB, NMPOAYKTOBHX AaHANITHKIB 1 TapreronoriB. KoxHi 2 THXHI
TECTYEThCs HOBa Tinore3a. Hanpukian: «IpoMoaxiiist 3 kemOekoM Ha 3ampaBkax Oyzae edexruBHimoro gepe3 TikTok,
HiK 4epe3 OaHepHy pekiamy». Ha KoxeH CIpHHT BUIUIIETBCS oOMexeHHH Oroker (Hanpukinaa, 150 Tuc. rpH).
Benerbcs moBHa 3BiTHicTh moxo CAC, CPI Ta edekrtuBHOCTI BOpoHKH. B pesymbrari OIOMKETH MOCTIiHO
OHOBITIOIOTHCSI, 03BOJISIFOYY LIBUKO MacIuTa0yBaTH eheKTUBHI MEXaHIKHU i BiAKUIATH ciabKi 0e3 BEIMKHUX BTpaT.

3) Customer-centric budgeting: Gokyc Ha KII€HTCHKOMY IIIISIXY Ta OLIHIN KUTTEBOI MiHHOCTI KitienTa (LTV)
SIK OCHOBH TS po3m0/1ity BUTpat. CyTh MIAXO/Y TMOJIATaE B TOMY, 110 OFOHKET POPMYETHCs 3 POKYCOM HE Ha KaHATH
4Yd IHCTPYMEHTH, a Ha eTamu KiieHTcbkoro nuiixy (Awareness, Interest, Consideration, Conversion, Loyalty).
IaBectumii ontumizyrotecs 3a LTV (Lifetime Value), CAC (Customer Acquisition Cost) i Retention Rate. 3ycumns
(OKyCYIOTbCSl Ha HAHPUOYTKOBIIIMX CETMEHTaX KIIi€HTIiB. [lepeBarn BUKOPUCTAHHS TAKOTO CTPATETIYHOTO MiAXO0IY
MOXYTbh OyTH TpEICTaBJICHI BHIIOK PEHTA0CIBHICTIO Ha KOXKHOTO KiieHTa, ontuMizanieto CAC/LTV, mocuneHHsM
MpoTpam JIOSUTFHOCTI Ta YTpUMaHHs KIi€HTiB. [IpukiamoM mpakTHYHOI pearizarii € kelic Amazon Prime, kommaHis
PO3TOALIsie MApKETHHTOBHH OI0KeT 3 ypaxyBaHHsIM LTV kopucrtyBaui. Hanpuknaz, y CILIA cepenniit LTV Prime-
KOpHUCTyBa4a BTPUYi BUIIUH, HDK y 3BUYaifHOTO TOKYMIsL. ToMy Amazon crpsiMOBYe€ OI0OKET He TITbKH Ha 3aTyYeHHS
HOBHUX KOPUCTYBauiB, ajie i Ha nepcoHali3oBaHi email-porpamu yTpuMaHnHss, creuiansHi odpdepu (free trial — piuna
MI/IICKA), peTapreTHHI Ha OCHOBI IOIEPENHIX 3aMOBJIEHb. Y pe3ysbTaTi KOMIIaHis Mae€ MEHIIl BHUTpaTH Ha
3ayueHHs1, Bulinii ROI, 301ybIIeHHS! TOBTOPHUX MOKYTIOK.

YkpaiHcbkuii BapiaHT BUKOPHCTaHHS MiJX0y peanizoBaHo B Prom.ua (evo.group), ne $hoxyc cnpsiMmoBaHuit
Ha HaWMpuOyTKOBIIMX Kareropisx kimieHtiB. Marketplace Prom.ua mMae coTHi THCSY NpOJABLIB, Jie Pi3HI IpyIH
mpoaaBIiB MatoTh pizHi LTV Ta 3amydenns. Peanizamist Customer-centric budgeting BimOyBaeThcs uepes iHTETparlito
CRM i Google. BigQuery xiacugikoBaro mnpozapimiB 3a nmokazHukamu LTV Ta aktuBHOCTI. Ha mpocyBaHHs akiiit
JUTs "KITFOYOBHX KITIEHTIB" (SIKi IIOMICAI CIUIAYyIOTh 32 peKiaMy) BUIIIEThCS 10 70% MapKeTHHTOBOTO OFOIIKETY.
[IpoBonsAThCs IepcoHaizoBaHi email-kammaHii, mpocyBarHs yepe3 YouTube Ads i3 OkpeMUMH ITOBITOMIICHHSIMH IS
VIP-ipomaBuiB. PesymbraTr peamizamii migxomy : LTV ximouoBux KimieHTIB 30umbIeHo Ha 25% 3a pik 3aBIOsSKd
(oKyCcyBaHHIO Ha IXHbOMY yTpHMaHHi.

4) Scenario-based planning: mMonenOBaHHS ClIEHApiiB PO3BUTKY MapKETHHIOBUX KaMIIaHIH Ui OLIHKA
JOITBHOCTI iIHBECTYBaHHS B Pi3HI KaHAJHM 3 ypaxyBaHHAM pHU3HKiB. CyTh MiIXOAY HOJIATAE B TOMY, IO IUTAHYBAaHHS
Oromxery 0asyeTbcs Ha 1OOYyMOBI AEKITBKOX CIEHApiiB PO3BUTKY MO (ONTUMICTUYHHH, peanmiCTUYHUI,
necuMicTUUHU). I KOXKHOTO CIIEHapilo pO3paxoBYIOThCA NMPOTHO3HI BUTpatH, ouikyBaHi KPI Ta pmsuxu. Lle
JI03BOJISIE€ ORI TOYHO MIiATOTYBATHCS 10 3MIiH y CEpPelOBHII (EKOHOMIYHA KPH3a, 3MiHA aJTOPUTMIB COIiaJIbHUX
Mepex, Gopc-maxkopu). Cepen mepeBar IaHOTO CTPATETIYHOTO MiJXOAY MOXHA O3HAYWTH [8] 3HWKEHHS PU3HKIB,
iATOTOBJICHICTH IO HECTIOAIBAHUX CUTYallill, THyUYKe IepepOo3II0AiIEHHS KOLITIB 3a MOTPEOH.

Haounum npukiiaz peasizanii 1aHOTO CTPATETiYHTO MiIX0XKY (iHAHCYBaHHS HU(PPOBOTO MAPKETUHTY € KEHC
Red Bull, a came #oro nudposa kamnanisi B nepiog COVID-19. Red Bull ninrorysana tpu crenapii Juist 3amycky
KaMIaHil HiITPUMKH CHOPTCMEHIB: ONTUMICTUYHUH — MOBHE BIIKPUTTS CHIOPTUBHHX apeH, o(iaiiH-3ax0/1 + OHJIAiH-
TpaHcIALii (MakcuMasabHUH OI0/KET), peaniCTHYHUI — YacTKOBE TIOBEpHEHHS ayIuTopii, ctaBka Ha YouTube-Bineo
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it Instagram LIVE (cxkopuroBanuii O10/pKeT). IIECUMICTUYHAN — MIOBHUH KapaHTHH, TepeHeceHHs aknenty Ha UGC
(user-generated content) i TikTok-kammanii 3 MiHiMampHEMK BHTpaTamu. Lle namo 3MOTy MHUTTEBO alalTyBaTH
Oro/KeT Ta KOMYHIKaIlii 3aJIe)KHO Bil 00CTaBHH, HE BTpa4yaoun e(peKTHBHOCTI KaMITaHii.

[onibHuit miaxin 3axydeHo B IisUTBHICTE ykpaincbkoi kommanii «Hoa Ilomray. ¥V 2022-2023 poxax
KOMIIaHis IpaloBaja B yMOBaX OOMEXEHOI JIOTICTUKM Ta BHCOKOI HeBHM3HaudeHocTi. HeoOXinHo Oyio IutaHyBaTH
JISUTbHICTH KaMIaHii B yMOBa pU3MKOBaHOCTI Ta HeBu3HaueHocTi. «Hosa Ilomra» cdopmoBana tpu cueHapii
MPOCYBaHHs HOBHX MOCIYT (IOCTaBKa 3a KOPJOH, MOIITOMAaTH, MOOLITBbHI JONATKH): ONTUMICTUYHUN — CTa0lIbHA
pobora odiciB, akieHT Ha oduaitH-peknami; 06a3oBuii — akieHT Ha Google Ads, Viber-po3cuiku; Kpu3oBHid —
npocyBanHs 4epe3 push-moBigomiienHst i BHyTpimmHI0O CRM 06e3 HoBux iHBecTuuiid. Bromxer mepeposnominsses
IIOMICSIIS 3aJIe’KHO BiJl MOTOYHOI cuTyalii y perioHax. B pesynbTari Baanocs yHUKHYTH HaUIMIIKOBUX BUTpAT i
30epertu epeKTHBHICTH HABITh B YMOBAaxX OJEKayTiB Ta JIOTICTHYHUX 3aTPUMOK.

OxpiM HaBeIEHUX CTpATETIYHMX MiAXOMIB (iHAHCYBaHHSA IH(PPOBOTO MAPKETHHTY CIiJl BHOKPEMUTH
JIOJATKOBI Taiy3i st B2B-cermeHTy came B yKpaiHCEKOMY CETMEHTI:

- YouControl (aHamiTrka as1s1 Oi3HECYy) — BHKOPHUCTOBYE customer-centric budgeting i 3amydeHHs BETHKAX
KopriopaTuBHUX KiieHTiB uepe3 LinkedIn Ads i aBToMaTH30BaHi BOPOHKH.

- LIGA Zakon — Boposammia performance-based monens i3 moxinom 6romxeriB Mix SEO-nmpocyBaHHIM,
CPC-xammanissMu Ta BeOiHapamH, opieHTyrounch Ha CPA Bij 3amydeHuX JifiB.

B Tabmumi 1 mpoBeneHO MOPIBHAJBHY XapaKTEPUCTUKY BHINEPO3INISIHYTHUX CTPaTETiYHUX ITiJXOJIB
(inancyBaHHs 1M(POBOro MApKETHHIY Ha MPUKJIAJl KOMIAHIH, 0 X 3aCTOCOBYIOTS.

Tabmuus 1
IopiBHSIHHA cTPaTeriYHUX MiAX0AiB GiHAHCYBaHHSA HM(POBOro MAPKETHHIY

Tiaxin

I'onoBHHIA dokyc

IncTpymenTHn

Ipukiaaa koMnaHii

Performance-based

ROI Tta epeKTUBHICTD

Amnanituka, Al, nam6opau

Nike, Meta Ads

Agile marketing finance

I'inoTe3u Ta CIPUHTH

Trello, Slack, Google Analytics

Grammarly, HubSpot

Customer-centric

LTV, misx xiuieara

CRM, CDP, Retention-aHaiTika

Amazon, Spotify

Scenario-based planning

CreHapii po3BHTKY

Excel models, BI, risk analysis

Red Bull, P&G

JIxepeo: po3pobIIeHO aBTopaMu

Y Mexax CydJacHHX Mojened (iHaHCOBOTO MEHEKMEHTY MAOLIJIBHO BIIPOBAKYBAaTH MOJEIL
OroKeTyBaHHS, Opi€HTOBaHI Ha pe3ynbTatu (performance-based budgeting), rHyuke ¢iHaHCOBE IUIAaHYBaHHS, IO
BpaxoBY€ MIBUAKOIUTMHHI 3MiHH B IH(POBOMY cepemoBHILi, peryisaTopHi TexHomorii (RegTech) nms aBromaTm3amii
MOAATKOBOro oO0JiKy y mpoueci HudpoBOro MapKeTuHry, miatdpopMmu Oi3Hec-aHaMiTUKU ik cepBic (BAaaS) mns
MiHiMi3aril MOYaTKOBUX 1IHBECTHLIIM.

VY nocmikeHHI Keicy ykpaiHChKoi KoMIlaHii cepeaHboro Oi3Hecy, ska 3IiHCHMIIA mepexia 1o nugppoBoi
MOJIeJli MapKeTHHIOBOTO aHali3y, BCTaHOBJIEHO, IO 32 YMOBHU 3ajJydeHHs (iHaHCyBaHHS 4epe3 SaaS-pillieHHsS
KOMIIaHis 3MEHIINIa BUTpaTH Ha iHdpacTpykTypy Ha 35%, a aHaniTH4Ha eeKTUBHICTh KaMIaHii 3pocna Ha 42%
3aBisiku iHTerpaunii Bl-cucrem. KoHkperHui mpukian BIPOBaKEHHS LU(PPOBOTO MApKETHHIOBOTO aHAJI3y s
ykpaincpkoi kommanii Rozetka (HaiOiLmBIIOro yKpalHCHKOTO OHJIAHH-pUTENepa), METOK HOTO € ITiJBUIIUTH
e(PeKTHBHICTh MAapKETHHTOBHX KaMITaHiH, IEpPCOHAI3yBaTH MPOIO3uMii, mokpamuT UX 1 301IbIIMTH KOHBEpCii B
yMoOBax 0araTOKaHaJILHOTO CEPEeIOBHIIA

BHUCHOBKH 3 JTAHOI'O JOCJIAKEHHSA
I IEPCIHEKTUBU NNOAJAJIBIINX PO3BIAOK Y JAHOMY HAIIPSIMI

VY pe3yisbTaTi IPOBEACHOTO AOCIIKEHHs OyJI0 BCTAHOBJICHO, L0 YNPaBIiHHS (hiHAHCYBaHHSAM HH(POBOTO
MapKEeTHHTY B CyYaCHHUX YMOBaXx IOTpPeOYye MEpeOCMUCIICHHS TPaJULIHHUX MIIAXO/IB 1 BIIPOBA/PKEHHS CTPATETIYHO
OOI'PYHTOBAHMX, THYYKHX Ta aHAJITUYHHUX DillleHb. BUCOKMI TeMI TeXHOJIOTTYHHUX 3MiH, 3pOCTaHHsI KOHKYpEHIIii Ta
HOBI MOJIeNi CIOXMBYO MOBEAIHKM BHMAraloTh BiJl KOMIIaHii mNepexojy Bil JIHIHHOrO OWJPKETyBaHHS [0
JMHAMIYHHUX (DIHAHCOBUX MOJEINel, OpPIEHTOBAHMX Ha Pe3yJIbTaTHBHICTD Ta aJIalITUBHICTb.

VY Mexax IocHiKeHHs OyIio MpoaHa i30BaHO Ta OOIPYHTOBAHO YOTHPH KJIFOUOBI CTPATETIHHI MiIXOAH IO
(dinancyBanHa mEdpoBoro MapkeTuHry: performance-based budgeting, agile marketing finance, customer-centric
budgeting Ta scenario-based planning. 3acTocyBaHHS IIUX MiAXO/IB Ja€ 3MOTY KOMIIaHIsIM HE JIUIIIE ONTHMi3yBaTH
CTPYKTYPY MapKEeTHHTOBHX BHUTpAT, a i 3a0€31eYUTH CTiliKe 3poCcTaHHs Oi3HEC-TIOKa3HUKIB, 30KpeMa Takux, ik CAC
(BapticTh 3aymydenHs kimieHta), ROAS (penrabenpHicTs pekiaamMHux iHBecTHLiN), LTV (kuTTeBHH IUKII KIliEHTA)
tomo. [IpakTiyHi npuKIaan 3 AiSUIBHOCTI NPOBIAHMX YKpalHCBKUX KOMMaHiM, Takux sk Rozetka, Monobank,
Prom.ua, Hoga Ilomra 1eMOHCTPYIOTh Ai€BICTh CTPATETIYHOTO YIPaBIiHHA (iHAHCYBaHHAM NHU(POBOTO MAPKETHHTY
B YMOBax sIK CTalOiIbHOTO, Tak i Kpu30BOro (yHKIiOHyBaHHS Oi3Hecy. OcoOIMBOi yBarm 3acCilyrOBY€ iHTETpaiis
TEXHOJIOTIYHUX pimens, Takux gk CRM-cucremn, Bl-anamiTeka, mmatdopmMu aBTomMaTm3amii MapKeTHHTY Ta
QITOPUTMH MAIIMHHOTO HABYAHHS, SKi MiJCHIIOIOTH €(QEeKTHBHICTh NPHUHHATTS (iHAHCOBUX pimIeHb y cdepi
U(GPOBOTO MapKETHUHTY. YCe I CBIAYUTH NMPO HEOOXigHICTh CHHEpPTii MiX (piHAHCOBMMH, MAapKETHHIOBUMH Ta
AQHATII THYHIMH ITi PO3A1JIaMH, 110 T03BOJISIE IEPETBOPUTH YIIPABIIHHSA MapKETHHTOBUMH 1HBECTHUIIISIMH 3 JOIOMIXKHOT
(yHKIIT Ha cTpaTeriyHuil IHCTPYMEHT 3a0e31edeHHs JOBIOCTPOKOBOTO 3pOCTAaHHS Oi3HECY.
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TTogameii HayKOBi pO3BIZKM B IBOMY HamNpsMi JOMITBLHO 30CEPEIUTH Ha TOCHIPKEHHI Taly3eBHX
0COOJMBOCTEH YIPaBNiHHA HUGPOBUMH MAapKETHHTOBUMH I1HBECTHIISIMH B YMOBaX YyKPaiHCHKOI EKOHOMIKH.
[TepcreKTHBHUM € TaKOX BUBUSHHS MOKIJIMBOCTEH 3aCTOCYBAHHS IITYYHOTO 1HTEIEKTY Ta MAIIMHHOTO HABYAHHS JJIS
MOJICIIOBAHHSI ONTHMAIBHOTO DPO3IMOIUTY OIO/KETiB, a TaKoX pO3poOKa CIEHAPHUX CTpaTerid (iHaHCYBaHHS
r(poBOro MapKETHHTY B YMOBaX HEBU3HAYECHOCTI, 1110 € OCOOJIMBO aKTyaIbHUM JUIs YKPaiHCHKOTO Oi3HECY B Iepioa
BOEHHOTO CTaHy Ta €KOHOMIYHOI TypOyneHTHocTi. KpiM Toro, moTpedye mojajibIoro 10ciikeHHs epeKTUBHICTD
BIIPOBA/PKCHHS1 aBTOMATU30BaHUX CUCTEM OIOJDKETYBaHHS Y MAJIIOMy Ta CepelHbOMY Oi3HECi, a TaKOX IHCTUTYLIHHO-
MIPaBOBI aCMEKTH PEryJIIOBaHHS HU(PPOBUX MapKETHHIOBUX BUTPAT Y HAI[IOHAJIbHOMY KOHTEKCTI.

TakuM YMHOM, Pe3yJIbTATH AOCIIKEHHS (OPMYIOTh TEOPETHYHE Ta NPUKIAIHE MAIPYHTS VIS [OJaJIbIIOT0
PO3BUTKY (DiHAHCOBHX CTpaTerii HU(PPOBOr0 MAPKETHUHIY SIK IHCTPYMEHTY MiJABHIIEHHS KOHKYPEHTOCIIPOMOXKHOCT1
MATPHEMCTB B YMOBaX HUPPOBOi TpaHCHOPMAILlii EKOHOMIKHL..
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