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EBOJIONIA TA HEPCIIEKTUBHI BEKTOPHA PO3BUTKY MAPKETUHI'OBHX
IHHOBALIN Y PUTENJII

Y c1atTi JOCTAKEHO EBOMIOLII0 MAPKETUHIOBUX IHHOBALIY y CQEepi puTeliny Kpisb Mpu3My TEXHOJIOMYHOIO pO3BUTKY Ta
TPAHCHOPMALYT CIIOXUBYNX OYIKYBaHb. BUOKDEM/IEHO MATH K/IHOYOBUX E€TalliB PO3BUTKY IHHOBALMI — TpaANLIViHWY, MepexeBuv,
UndpoBmi, OMHIKaHabHMA Ta IHHOBALIWIHO-TEXHOTOMYHMA — KOXEH 3 SIKUX CYrpOBOMKYETLCS CIIEUNDIYHUMU  BUKITUKaMAY,
MOXJTMBOCTAIMU Ta GakTopamu BriimBy. 3p06/IEHO BUCHOBKY PO 3aKOHOMIPHOCTI IIEPEXORY MK E€Taramu 1a posib IHHOBAUIN y 3MiHI
6i3Hec-Mogenesi y po3apIGHIY TOpriB/i. BU3HaYeHo K/IoYOBI HAMpsSMU MO4a/bLLIOIO PO3BUTKY MapKETUHIOBUX IHHOBALY, 30KpemMa
TEXHO/IOr3aLil0 KITIEHTCLKOO AOCBAY, IHTENEKTYa/IbHY aBTOMATU3ALI0 MAPKETUHIY, CTa/mu nigxid, iHTerpalio Web3, po3sutox
COLIIa/IbHOrO KOMEDCY Ta 3aCTOCYBAHHS E€MOUMIHOI aHasnituky. CTatTs MAae MPpUKIGAHE 3HAYEHHS A1 GaxiBUiB 3 MApPKETUHTY,
KEPIBHUKIB pO3APIOHNX MIANPUEMCTB | AOCTIAHNKIB, SIKI MPaUroOTL HaA afantayieto 6i3HECY 40 HOBUX yYMOB LN@GPOBOI EKOHOMIKU.

KIto40Bi C/10Ba.: pUTENsT, MPKETUHIOBI IHHOBALJI], OMHIKaHa/IbHICTb, KITIEHTCHKUM 40CBI, digital-TexHosorii.
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EVOLUTION AND PROSPECTIVE VECTORS OF MARKETING INNOVATIONS
DEVELOPMENT IN RETAIL

The article explores the evolution of marketing innovations in the retail sector through the lens of technological development
and the transformation of consumer expectations. Five key stages of innovation development are identified—traditional, network-
based, digital, omnichannel, and innovation-technological—each characterized by specific challenges, opportunities, and influencing
factors. The traditional stage was marked by a focus on product policy and individual promotions within the physical store. The
network-based stage introduced the integration of IT solutions into logistics, CRM systems, and initial customer segmentation. The
digital stage was distinguished by the emergence of online stores, mobile marketing, and personalized communication. The
omnichannel stage involved the full synchronization of online and offiine channels to ensure a holistic customer experience. The
innovation-technological stage includes the extensive implementation of artificial intelligence, AR/VR, blockchain, and emotional
analytics.

The study draws conclusions about the patterns of transition between stages and the role of innovation in transforming
business models in retail. Key directions for further development of marketing innovations are identified, including the technologization
of customer experience, intelligent marketing automation, a sustainable approach, Web3 integration, the growth of social commerce,
and the use of emotional analytics. However, the implementation of these directions is accompanied by a number of challenges
related to the rapid pace of technological change, increasing consumer expectations, and the need to adapt business models to new
ethical and environmental standards. In Ukraine, these challenges are further intensified by martial law conditions, market instability,
limited resources, and the urgent need for rapid transformation of the retail sector to fit the new realities.

It is noted that the development vectors of marketing innovations in retail form a complex yet high-potential system of
change that requires strategic thinking, flexibility, and readiness to implement new formats of customer interaction. The article has
practical significance for marketing professionals, retail business managers, and researchers working on adapting business practices
to the evolving digital economy.
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IMMOCTAHOBKA INPOBJIEMHU Y 3ATAJIBHOMY BUI'JISIAIL

TA i1 3B’S130K 13 BAXKIMBUMH HAYKOBUMU YA IPAKTUYHUMU 3ABJIAHHSAMHU

CydacHui pUTEHIT BUCTYIA€ OIHIEI0 3 HAHOUIBII AMHAMIYHUX cdep, A€ piBeHb KOHKYPEHTOCIIPOMOKHOCTI
0e3mocepeIHbO  3aNIeKHUTh BiJ] 3MaTHOCTI Oi3HECYy BIIPOBAJKYBaTH MapKeTWHTOBI iHHOBamii. IlocTiiiHa 3MiHa
CIIOXKMBYMX 3aITUTIB, MOSIBA HOBHX TEXHOJIOTIH Ta 3pOocTaroda poiib NHM(POBUX KaHAIB KOMYHIKAIii CTBOPIOIOTH
HEOOXIJHICTh I PUTEWUJIEPIB CIIJIKyBaTH 3a TPEHAAMH i MPOAKTHBHO (HOPMyBATH HOBI MiIXOAM IO B3AaEMOZII 3i
CHOKHBAYaMH.

Pa3oM i3 TUM HayKOBi IOCHI/PKEHHS Ta IPAaKTH4HI KEHCH CBIUaTh Ipo Te, 10 IHHOBaNil y cepi MapKeTHHTY
HE € OJHOPa30BHM DIIIEHHSAM — BOHHM MOTPEOYIOTH CHCTEMHOI'O IEPEOCMUCIICHHS Oi3Hec-Mojeneid Ta crpaTerii
6penny. IIpobnema mossirae y ToMy, 110 3Ha4YHA YaCTHHA PHUTEHIIEPiB, OCOOIMBO JIOKAIBHUX 1 CEPEAHIX, HE MAIOTh
JIOCTaTHIX pecypciB, EKCIIEPTH3H Y THYUYKOCTI JUIs IIBUJIKOT afanTarii 1o 3MiH puHKY. Lle akTyanizye HeoOXiaHICTh
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JIOCITI/DKEHHST 1CTOPil €BOJIIOMIT MapKETHHTOBUX 1HHOBAIlid, BHU3HAYCHHS KJIIIOUOBHMX YHHHHUKIB iX YCIITHOCTI Ta
MPOTHO3YBaHHS MEPCIIEKTUBHUX BEKTOPIB PO3BUTKY, SIKI 3aTHI 3a0€3M€4UNUTH JOBIOCTPOKOBY KOHKYPEHTHY IEepeBary.

AHAJII3 OCTAHHIX JTOCJIJKEHB I TYBJIKAIIA

[MuraHHS pPO3BUTKY MapKETHHIOBUX IHHOBaUiii y cdepi posapiOHOi TopriBii HaOyBae Bce OLIBIIOT
aKTyaJIbHOCTI SIK B HAyKOBiM JHCKycii, Tak 1 y NpaKkTH4HIA JisibHOCTI pureiiepiB. OCTaHHI JOCIIKEHHS
30Cepe/DKYIOTECSL Ha MexXaHi3Max TpaHcopmarnii Oi3Hec-mMozenei, iHCTpyMeHTaX IH(pPOBOro MapKEeTHHTY Ta
ajanTaiii iHHOBAaIil O JIOKAIRHOTO KOHTEKCTY. 30KpeMa, CIil BUIUIMTH nociimkeHHs Haituyk-Xpym M. Ta
KonoBaneup O. [7], sfKi aKIEHTYIOTh yBary Ha IHHOBAIlIiHIA AKTUBHOCTI Mayloro i cepemaHnoro Oi3Hecy Ta
HeoOXiHoCTI crpaTeriuHoi agantauii 1o puHkoBux ymoB. Carup JI. M., Kenko B.M. i IlleBuenko A.O. [§]
aHAII3YIOTh POJIb HU(PPOBOTO MApPKETHHTY, IepcoHamizamnii Ta Big Data sk KIF090BUX iHCTPYMEHTIB iHHOBaWid y
topriemi. ['amoBa 1. [5] 30cepemKyeTsCcs Ha aKTyalbHUX MeXaHi3Max IPOCYBaHHS iHHOBaIii y cdepi e-commerce,
30KpeMa ComianbHUX Menia Ta KoHTeHT-MapketuHry. Coxampka O. M. 1 3asropomas O.O. [12] mocmimkyroTh
noteHmian nuppoBux texHoorii (Al, IoT) y mixBuIIeHH] KITI€HTOOPIEHTOBAHOCTI YKPATHCHKOTO PUTEHITY.

Cepen 3apyOixkanX aBTOpiB, Mostaghel et al. [3] po3rmsimaoTs mrdpoBizamiro sSK Katamizatop 3MiH Oi3HeC-
Mozerneit y pureiini. Ratchford et al. [1] anami3yroTs iHHOBAIIIT B JIOTiCTHIII Ta JOCTABIi, 0 (OPMYIOTH HOBHI PiBEHD
crioxuB4oro nocmimy. Lamey ta Breugelmans [4] moBomsre, 1m0 iHHOBawil B CEpBICHOMY OOCIIyroBYBaHHI
Oe3nocepeHbO BIUIMBAIOTH Ha akIiOHEpHY BapTicTh kommanii. Kiacuuna mpans Sorescu et al. [2] oxpecioe
CTpaTerivuHi CrmocoOu iHHOBAIHOI TpaHcopMmallii po3apiOHUX Oi3HEC-MOENeH 3aaisi 3POCTaHHS CIIOKUBYOI
LIHHOCTI.

JocnikeHHs: YKpaiHChbKHX aBTOPIB HAJAIOTh CUCTEMHE PO3YyMIHHS, SIK MapKETHHIOBI 1HHOBAIi MOXYTh
CTaTH pymIisMu KoHKypeHTocmpoMmoxHocti MCII y mokampHOMY KOHTEKCTi. BomHowac cBiTOBI pobotu
JIEMOHCTPYIOTH YHIBEpcajbHI MOJEN TpaHchopMarii Oi3Hec-Moaenel y puTeiii, akTyadbHi K U MIXHAPOIHUX
MEpEeK, TaK i ISl JOKAJIBHHX ITiATIPUEMCTB.

®OPMYJIOBAHHS LIJIENA CTATTI
MeToro cTaTTi € HJOCHiKEeHHS KIIOYOBHX CTAIliB EBOJIONII MapKeTHHTOBHX IHHOBANid y pHTEHI,
BU3HAYCHHS iXHBOIO BIUIMBY Ha (DOpPMyBaHHS CIIOXKHMBAI[bKOi IIIHHOCTI Ta OKPECJICHHS aKTyaJlbHHX TEHICHIIH
PO3BHTKY.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

CyuacHuii puteiin nepedyBae y cTaHi HOCTIHHUX TpaHC(OpPMAIIi ITijl BITIMBOM LU(POBI3alii Ta 3pOCTal0unX
OuiKyBaHb  crnokuBadiB. TpaguuiiiHi Mozeni mpojaxy Oulbllle HE  TrapaHTYIOTh  JOBIOCTPOKOBOL
KOHKYPEHTOCIIPOMOXKHOCTI O€3 BIPOBADKCHHS iIHHOBALIHIX MapKETHHIOBHX pillleHb. EBOJIOLIS MapKeTHHIOBHX
iHHOBamiil y cdepi po3apiOHOI TOpriBm BimoOpakae TiaHOOKI TpaHchopMarii y B3aeMomii 31 CHOXHBadeM,
BUKOPHCTaHHI TEXHOJIOTIH Ta aganTauii 10 3MiH 30BHILIHHOTO CEPEOBUIIA. I3 KOXKHMM HOBUM €TaroM 3MiHIOBAIIUCS
MiAXOIM 10 KOMYHIKaIlii, TPOCYBaHHS Ta OpraHi3amii puTeiin-0i3Hecy, mo OyiI0 3yMOBJIECHO SK 30BHIIIHIMH, TaK i
BHYTpImHIME (hakTopamu. Y3araibHeHI XapaKTepUCTHKH OCHOBHHX €TaIliB PO3BUTKY MAapKETHHIOBHX iHHOBAIIN Y
pUTeiTi IpeCcTaBIeHO B Tabmumi 1.

Tabmumg 1
ETtanu eBojo1ii MAapKeTHHIOBMX iHHOBaWiil y puTeiii

Eran Mepiox XapakTepHi pucu MapkeTHHIOBi iHHOBaWil Karaxizatopu 3min
JlokaizoBaHa TOpPriBis, VYpbanizamisi, 3poCTaHHS
AV HE yTPaBIiHHSL Bitpunu, ycHi akiii CITO’)KUBYOTO TTOTIUT
1. Tpaguuiiinuii 1o 1980-x PyTHE Y/ P . P )Y > Y
00MeXeHHH KOHTAKT 31 JIpyKOBaHa pekjiama MOYaTOK MacOBOTO
CIIOXKHBAYEM BHUPOOHHMIITBA
ITosiBa cynepMapkeris, ITporpamu JOSIIBHOCT, I'no6auizaris, iHTeHCHBHA
2. Mepexesuii 1980-2000 po3umpenHs reorpadii, 6penaunr, ATL-pexnama KOHKYPEHILis, PO3BUTOK
CTaHIap TH3ALLisl (TB, pazio) JIOTiCTHKH
InTepHeT-KOMepis . [upoke BnpoBaKEeHHS
. p MEpLL, SEO, email-mapkeTuHr, P P S . .
3. Hudposuit 2000-2010 3HIKEHHS poJi Qi3UYHUX IHTepHeTy, KOMI 10Tepu3allis
OaHepHa pekIama
TOYOK mooyTy
CuHepris OHIalH 1 odnaiiH OMHIKaHaJbHI cTpaTerii, MoOGinbHICTB, 3MiHA
4. OMHiKaHATBHUK 2010-2020 KaHaJiB, IepPCOHAII30BaHUI MOO1IBHI 3aCTOCYHKH, YaT- MOBEIHKN CIIOKUBAYIB,
I IX 1T 00TH, TapreToBaHa pekjiaMa po3Butok CRM
.. n(ppoBizaLis, naHaeMist
. AKIEHT Ha MEPCOHATI3AILIIO . 1 ? .
5. InHoBaniHO- N o . P o AI/ML, Big Data, AR/VR, COVID-19, ernunnit
A 2020—notenep LITYYHUH IHTENEKT, CTAJIUH : o o
TEXHOJIOTIUHHH COLiabHUH KOMepe CroKuBUHiA THCK, ESG-
PO3BUTOK
TPEHU

Jlxeperno: cKiIaJeHO aBTOpaMy Ha OcHOBI [1; 2; 3]

Tpaauniiauii eram pO3BUTKY MapKeTMHIOBMX IHHOBAIl Yy pHTEiJli OXOIUIIOE TMepiox a0 MacoBoi
mudposizamii Ta XapakTepu3yeTbCs JOMIHYBaHHAM KIACHYHMX ITJIXOJIB 1O BeJCHHS Oi3Hecy Ta B3aemonii 3
kiaieHTOM. OCHOBY (popMyBaHHSI KOHKYPEHTHHUX IepeBar y Ied nepioj cTaHOBWiIA (i3MYHA JOCTYIHICTH TOBapY,
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3pyYHE PO3TallyBaHHS TOPTOBEIHHOI TOYKH, IMIMPOKE TOBAPHE HAIMMOBHEHHS Ta e()eKTHBHA OpTaHi3allis MPOIaxiB y
MeXaxX TpaIuIiiHuX (GopMaTiB — KpaMHHIlb, Mara3uHiB, pUHKIB.

MapkeTHroBi iHHOBAIIIT IHOTO TIEpPioLy He OyIIH OB’ sI3aHi 3 TEXHOJIOTIYHUMH ITPOPUBAMH, HATOMICTh BOHU
BHSIBILSUTMCS. Y BIOCKOHAJCHHI OpraHi3amii 0OCIyroByBaHHS, Bi3yaJbHOTO MepUYaHIAH3MHTY, PO3BUTKY KOHIICIIiN
€caM0oO0OCITyroByBaHHs, a TaKOX y (OpMyBaHHI OpPEHIOBOI BII3HABAHOCTI TOPTrOBEIBHOTO mianpueMcTBa. OCHOBHI
3yCWIUISl pUTEHJepiB Oyiu cHpsMOBaHI Ha IOKpAIIEHHS CIIOKHBYOTO JIOCBiAYy B OQUIalH-IPOCTOPI: HIISIXOM
PO3LIMPEHHsST aCOPTHMEHTY, CTaHAapTH3allii cepBicy, 3alpOBa/UKEHHS MPOTpaM JIOSUIBHOCTI, aKIii Ta CE30HHHX
3HMKOK.

Karanizaropamu iHHOBaLii y LieH nepio1 BUCTYTAJIN 3MIHU y CTHIII )KUTTS HACEJIEHHSI, 3pOCTaHHS CIIOXKHUBYOT
KyJIbTYPH, TIOCHIEHHS KOHKYPEHIIT MIXK po3piOHMMHU MepexxaMu Ta riio0altizallisi TOBAPHUX MOTOKIB. YMOBHO e
€TaIl MOYKHa Ha3BaTH «IHAYCTPiaIbHUM» y cdepi MapKETHHTY, OCKIJIBKH BiH TSDKIB 10 MacOBOCTI, CTAaHIApTH3AIli] Ta
yHipiKaIii miaxoaiB A0 CIIOKHUBAYA.

BaxxnmmBruM eneMeHTOM MapKETHHTOBHX IHHOBAIill TPagWIiHHOTO eTamy cTano (GOopMyBaHHS e€MOLIHHOTO
3B’A3Ky MK OpEHIOM i IOKYTIIEM 3a JOTIOMOTOI0 Bi3yalIbHOI 1I€HTHYHOCTI (0OPMIICHHS BITPHH, JIOTOTHIIH, TACIIa),
0 CTAJO CBOEPITHOIO OCHOBOIO /IS MOJANBIIOTO PO3BHUTKY IIEPCOHATIZ0BAHOTO MAPKETHHTY y HACTYIHI HEpiOIu.
Taxkum unHOM, TpaguLidHMI eTan 3aKiaB QYHAAMEHT AJI MOJAIBIINX TEXHONOTIYHUX 1 KOHLENTYa bHUX 3PYIICHb
y cepi pUTeiTy, BUCTYIAIOYX MEPEXiTHOI0 MIaTHOPMOI0 MiXK KJIACHYHOIO TOPTIBJICIO Ta iIHHOBANIHHO-IIU(POBUMHU
IiIX01aMH CY4aCHOCTI.

MepekeBuii eTan po3BUTKY MapKETHHIOBUX IHHOBAIlH Y PUTEHII OXOILIIOE TIEPio]] CTAHOBJICHHS BEIMKHUX
TOPrOBEIBHUX MEPEK, SKi 3alpOBaJMIA CTaHIAPTH30BaHI Oi3HEC-MOENI, ONTHMI30BaHI JIOTICTHYHI CHCTEMH Ta
MacuTabHi MapkeTHHroBi crpaterii. Llei etan ymoBHO oxoruiroe KiHelnb XX — nmodaTok XXI CTONITTS, KOJIH PHHOK
puTeiiily mo4aB CTpPIMKO TpaHc(oOpMyBaTHCs WA BIUTMBOM IPOIECiB TIo0ami3allii, KOHICHTpamii KamiTtaxy Ta
IHCTHUTYLIOHATI3AIi{ TOPTOBENBHO JTisITEHOCTI.

Ha mpomy erami MapKeTWHTOBI iHHOBamii mepecTany OYTH CHOpPaIUYHAMH IHIIIaTHBAMU OKPEMHX
MIATPHEMITB 1 HAOYITH CHCTEMHOTO XapaKTepy: MapKETHHT TI0YaB PO3TIIAATUCS SK IUTICHA (YHKIIS YIPaBIIiHHSA, IO
IHTETPY€ETHCS B 3aralIbHY CTPATETiI0 PO3BUTKY MepeKeBUX KOMIaHii. Byio cranmapTH30BaHO BizyalkbHi KOMYHIKaIIii
(ailimeHTHKa, ymakoBKa, (opMaT pekiaMH), BIOPOBAKEHO YHi(ikoBaHI mporpamu nosmbHOCTi, CRM-cucremu,
MapKETHHTOBHH aHalli3 MpOIaXxiB Ha OCHOBI 0a3 MaHKUX Ta COLIATLHO-AeMOrpadiaHOro MpodiIto KIIEHTIB.

Cepen KITIOYOBHUX KaTalli3aTOPiB IHHOBAI[I MEPEKEBOr0 €TaIy CJIiJI BiJ3HAYMTH: TOCUIICHHS MIXXMEPEKeBOT
KOHKYpeHIii, pO3BUTOK MacoBOi KyJbTypH CHOXXHMBaHHS, IOSBAa €IEKTPOHHUX 0a3 JaHUX KIIEHTIB, aKTHUBI3allilo
iHTerpauidHux mpoueciB y cdepi mocrauanHs Ta 3akyniBenb [4]. 3pocTaHHs MacuITabiB AisIIBHOCTI pHUTEiepiB
moTpeOyBano e(GeKTHBHUX IHCTPYMEHTIB YNPABIiHHS TOBAPHHUMHK IOTOKAMH, ACOPTUMEHTOM 1 CIIOKHBYMMU
OUiKyBaHHSMH.

OCOONMBICTIO MapKeTHHTOBHX IHHOBAIiil IIHOTO €Taly CTalo IO€JHAHHSA VHiQikamii OpeHmy 3
IuQepeHIialliero CIIoKUBYOTO JTOCBIMY 3aJIeKHO Bil PETIOHY UM CETMEHTY PHHKY. Y IIbOMY KOHTEKCTi HaOyBae
3HaueHHs (opMyBaHHS OaraTOKaHaJIBHUX CTpAaTerid NMpoAaxiB, CETMEHTAllis PUHKY, a TAKOXX BUBEJICHHS HA PHHOK
MpHUBaTHUX TOPTroBUX Mapok (Private Label) sk iHCTpyMEHTY IiIBHIICHHS JIOSUTEHOCTI CIIOXKHMBAYIB 1 KOHTPOJIO HAJT
iHOYTBOPEHH:M [4].

TakuMm 4MHOM, MEPEKEBHI €Tal eBOJIIOLIl MAPKETHHIOBUX 1HHOBAIIH Y PUTEHII CTaB BaXXJIMBUM MICTKOM
MIDXK TpaJHLiHOI0 0()IalfH-TOPTIBIIEIO Ta €MOX00 HU(PPOBUX TeXHOoJOTiH. Came B e nepio/i MapKeTHHTOBI I 1X011
OyJIM CTPYKTYpOBaHi, MacIITa0OBaHi Ta IHTErPOBaHi y 3arajbHy 0i3HEC-CTpaTeriio, 10 CTBOPHJIO MEPeayMOBH s
MOJIAJIBLIOTO MEPEXO/TY /10 OMHIKaHAIBHOTO, IEPCOHATII30BAHOT0 Ta HIU(PPOBO KEPOBAHOTO PUTEHITY.

Ludposuii eran eBoiroLii MAPKETUHIOBUX IHHOBALIH Y PUTEWII € HAaWOLIbLI JUHAMIYHMM 1 BOJHOYAC
KOHIIENTYallbHO HOBMM TODIiBHSHO 3 IMONEPENHIMH eTamamH. Voro XpoHONOTiYHO MOXKHA OKPECIHMTH 3 JPYroi
mosioBrHU 2000-X POKIB 1 T0 CHOTOAEHHS, KOJH IU(POBI TEXHOJNIOTIi, MOOLTEHHH iHTepHET, BenuKi aaHi (Big Data),
AITOPUTMH ITYYHOTO iHTeNekTy (Al) Ta cormiampHi Mezia modanu (yHIAMEHTAIBFHO TPAaHC(POPMYBATH IMIPHUPOIY
MapKEeTHHTOBOI AisLTBHOCTI y cepi Toprismi. Ha ipoMy erami BinOynmacs skicHa 3MiHa MapagiurMy — BiJl MACOBOTO Ta
MEpEeXEBOT0 MapPKETHHIY JI0 TIEPCOHANTI30BaHNX, IHTEPAKTUBHUX 1 JAHOLEHTPUYHUX ITiXOIIB.

CyTHicTIO TH(QPOBOTO eTary € TIHOoKa IHTEerpalis TeXHOJOTIH Y BCi CKIAJ0BI MapKETHHIOBOTO MIKCY:
iHOYTBOPEHHS, KOMYHIKAIii, IPOCyBaHHs, po3monir, ceppic. OHmaiiH-matrgopMu, MapKeTIUieicH, MOOLIbHI
JOJATKH, MPOrPaMH JIOSUIBHOCTI, 110 0a3ylThCS Ha MOBEIIHKOBIH aHATITHIN, CTAJd HEBIJ €MHOI YaCTUHOIO
B3aeMoii 3 KirieHTaMu. KiTlo40BHM iHCTPYMEHTOM MapKEeTHHIOBHX iHHOBAIIM HAa I[bOMY €Talll € OMHIKaHAJIBHICTD —
moeaHaHHSA (I3UIHUX 1 MUPPOBUX KaHAIIB KOMYHIKamii Ta Mpogaxis, mo 3abesnedye Oe3nepepBHUN Ta 3pYIHHN
CIIOKUBYNH JOCBI.

KaramizaropamMmu 1pOro eTamy BHUCTYNWIHM KilbKa B3a€MOIIOB’S3aHMX YWHHHKIB: MacoBa HU(pOBi3allis
CyCIIIbCTBA, IOSBA TEXHOJOTiH OOpOOKM BEIMKHX MAacHBIB JaHUX, 3MiHa CIOXXHMBYOi MOBENIHKH (30Kpema —
OUiKyBaHHS MHUTTEBOCTI, MEpPCOHANI3ALIl Ta 3pY4HOCTi), PO3BHTOK COLIaJbHUX Mepex 1 reimidikauii, nanaemis
COVID-19, sika cyTTeBO MPUIIBUALINIA TIEpEXi 10 e-commerce [S].

MapkeTnHroBi iHHOBalii IN(PPOBOTO PHUTEHITY OXOIUTIOIOTH: BUKOPHCTaHHS MAapKETHHIOBOI AHATITUKU B
peaJbHOMY 4aci; TapreToBaHy peKjlaMy Ha OCHOBI I'NTMOOKOTO Hpo(iiaio KOpHCTyBaua; aBTOMAaTH30BaHI KaMIaHil
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yepe3 MapKeTHHT-aBTOMATH3AIliI0 (MApKETHHT 32 TPUTepaMH); BipTyaJlbHI IIOYPYMH, OTIOBHEHY peanbHICTh (AR),
4aT-00TH Ta TOJIOCOBI ACHCTEHTH; 1HQIIFOCHCEP-MapKETHHT 1 OpeH/I-aABOKAIII0 Y CePEeIOBHUIII COIliaIbHUX Meia.

OCOOMUBICTIO IIHOTO ETAITy € TAKOXK IIEPEOPi€HTALIIS HA KIIIEHTA SIK [DKEPEIIo TaHMX — KOXKHA Jis KOPHCTyBada
aHAJII3y€THCS, BUMIPIOETHCS 1 CTa€ OCHOBOIO ISl TIPUIHSATTSA MapKETHHTOBHX PIMIeHb. YCe YacTillle TOBOPSATH IIPO
nepexin Big B2C mo H2H-mopmeni (human-to-human), ne moBipa, emorii Ta B3a€MOJis CTarOTh ICHTPATbHUMHU
€JIEMEHTaMHU MapKETHHIOBHUX CTPATErii.

udposuii eran eBomonii MapKETUHIOBUX 1HHOBAIill He TiJIBKHM TpaHC(HOPMYBAB PHUTEH, ajle i CTBOPUB
nepeyMOBH JIJIsl BAHUKHEHHS HOBUX Oi3Hec-Moneneit, 30kpema D2C (direct-to-consumer), CyOCKpHUIIiHOT TOPTiBIIi,
€KOHOMIKH IUIaThopM, Jie TPaAULIHHI ITOCepEeHUIIbKI JTaHKU MOCTYNA0THCS MiclIeM HU(PPOBUM eKocucTeMam [6].

VY miacymky, 1upoBUi pUTEHN — 1€ He IPOCTO HOBHMH KaHaI 30yTy, a sIKiCHO iHImMH (opmar OizHecy, B
SKOMY MapKeTHHI TepecTae OyTH Jumie (QYHKIEI0 1 CTa€ iHTETPOBAHOIO TEXHOJIOTIEI0 TNPHUHATTS pillleHb,
(hopMyBaHHS HIHHOCTI Ta CTBOPEHHS TOCBiTy CIIOKMBAHHS.

OMHiIKaHAIBHHHN eTaIl eBOJOLIi MAPKETHHTOBHX iHHOBAIIH y puTeiini po3modascs y 2010-x pokax i cboromHi
JIEMOHCTpY€ HAHBHIY CTYIiHb iHTErpalii ycix momnepeasix ¢popmaris Topriemi. Moro cyTHicTh monirae y moBHOMy
3MUTTI (QI3UIHOTO Ta MU(POBOTO PUTEHITY, i€ KIEHT B3a€MOJIi€ 3 OpeHIoM depe3 pi3HI KaHaM (OHJIAaH-MarasuH,
MOOLTEHUI JOIATOK, COLiaNbHI MEpeXi, TpaAuMiiHUI Mara3uH TOIIO) B €IHHOMY, Oe3MEepEepBHOMY CIIOKHBUOMY
JnocBini. ['oloBHa MeTa Takoro migXOQy — CTBOPHTH €IMHE LIJTICHE CEPElOBHIIE, y SIKOMY CIIO)KHMBaY MOXE
nepeMilaTiesl MK KaHaaMu 0e3 0ap’epiB Ta BTpaT y cepBici.

Ha upomy erami B)ke HEJZOCTAaTHBO MPOCTO OYTH NMPHUCYTHIM y KUIBKOX KaHalax — WAEThCA MPO TIIHOOKY
KOOpPJHMHAIIII0 KaHATiB y peansHoMy uaci. CriokiBay ouikye, 10 TOBap, sIKMH BiH o0aunB B Instagram, moxHa Oyze
MHUTTEBO 3aMOBUTH Yy IOJATKy 3 JOCTaBKOI abo 3abpatu B odaliH-marasuHi. TakuM 4MHOM, OMHIKaHAIIBHICTh
nepecrae OyTH KOHKYPEHTHOIO MIEPEBArol0 i CTa€ HOPMOIO ITOBEAIHKH YCIIITHOTO PUTEHIepa.

KirouoBnmu npaiiBepamMu pO3BHTKY LBOTO €Taly CTadHM: 3pPOCTaHHS MOOIUIBHOTO CIIOKHBAaHHS Ta
MYJIBTHIDIAT(HOPMEHOCTI; OUYIKyBaHHS KITI€HTIB MO0 OE3IIOBHOTO cepBicy (seamless experience); BUKOPHCTaHHS
€IVHUX KITIE€HTCHKUX Mpo(diniB Ta meHTpanizoBanoi CRM; mosiBa iHTETpOBAaHHX CHUCTEM YTIPABIIHHS JAHIIOTAMA
MOCTavaHHs, PO3BUTOK IHTEIEKTYAIbHOI JIOTiICTUKM Ta TiIOpUIHUX Mopelel moctaBku (Hampukian, click&collect,
dark stores, last-mile delivery) [3].

OMHIiKaHallbHa MOJIENIb TOPTIBNII 3MIHIOE CTPYKTYpy YIpaBJIiHHS MapKETHHIOM: 3pPOCTa€ pOIlb
MapKeTHHTOBHUX TEXHOJOTiH (martech), TaHOLEHTPUYHUX PIllIeHb, aBTOMAaTH3aLlil MPOLECIB, a TAKOXX KOMaH, IO
BIJITIOBIZIAF0Th 32 KIIIEHTCHKHH NOCBif (customer experience, CX).

Takum 4MHOM, YEeTBEepTHH — OMHIKAHAJIBHUI — €Tal €BOJIOLii MapKEeTHHTIOBHMX IHHOBAIWA y pHUTEHII €
BTUJICHHSM 171e1 TOTaNbHOT KIIIEHTOLIEHTPUYHOCTI, A€ Besl iHdpacTpykTypa Oi3Hecy miuiaToBaHa i1 iHANBi Ty aabHUH
MapuIpyT CIOXKUBaya.

[T’sTrit etamn eBOMIOII] MAPKETHHTOBUX IHHOBAIIH Y PUTEHII — IHHOBaLiHHO-TEXHOJOTIYHUHN — (OPMYEThCA
B yMOBax IHUQPOBOi TpaHchopMalii II00aTbHOTO PHHKY, CTPIMKOTO PO3BHUTKY INTYYHOTO IHTENEKTY, big data,
inTepHery peueit (IoT), BipryansHOi Ta nonmoHeHoi peanbHOCTi (VR/AR), OI0KYSHH-TEXHOIOTIH Ta aBTOMATH3AIIi1
nporeciB. Ilefi etan mo3Hayae mepexin pPUTEHy OO HOBOI SKOCTI iHHOBAIiM, /1€ TEXHOJOTII CTalOTh HE JIHIIE
IHCTPYMEHTOM, a SJPOM MAapKETHHIOBOI CTpaTerii.

VY 11p0My KOHTEKCTI MapKETHHTOBI iHHOBAIIl BXXe HE OOMEXYIOThCS KaHaJlaMH KOMYHIKamii 9u popmMamMu
B3a€MO/IIT 3 KJIIEHTOM, a MPOHUKAIOTh Yy BCI JIAHKKM OI3HEC-MOJENi: BiJ MEepCOHAI3aIll TOBAPHUX MPOIO3HUIIN 10
ABTOMATHYHOT'O MIPOTHO3YBaHHS MOMKTY, B/l IHTEPAaKTHBHOTO MEPUEHJAW3HUHTY 10 HU(PPOBUX JABIHHUKIB KII€HTIB.

O3HakaM¥ iIHHOBaIIHHO-TEXHOJIOTTYHOTO €TaIly BUCTYNal0Th: Al-MapkeTHHT (3aCTOCYBaHHS F€HEPATHBHOTIO
IITYYHOTO 1HTENEKTY JJIs CTBOPEHHS KOHTEHTY, CIEHapiiB KOMYHiKalil, JUHAMIYHOTO LIHOYTBOPEHHS TOIIO);
Predictive analytics st TOYHOrO POTHO3YBaHHS MOBEJIHKM KIIIEHTIB; BipTyaubHi fitting room ta AR-iHTepdeiicu
JUTSL «TIPUMIpKI» TOBapiB y mudpoBomy mpoctopi; Bukopuctanas NFT ta OnokueitHy s Bepudikamii yHiKaIbHOCTI
TOBapiB, 30kpema y fashion-pureiini; Oe3nmromHi MarasuHu (Hampukian, Amazon Go) sk mpuxian cuaTesy loT,
KOMIT FOTEPHOTO 30pYy Ta 010MeTpil; MIKpOTapreTHHT Ta TillepriepcoHai3allis MapKeTHHTOBHX TIOBiJOMJICHB; TOJIOCOBI
ACHCTEHTH SIK HOBI KaHAJIM MIPOJIAXXy (V-commerce); po3IIMPEHHs BAKOPUCTAHHS pOOOTH30BaHNUX CHCTEM Y JIOTICTHII
Ta 00CIyroByBaHHI KIIi€HTIB [7; 8].

OCHOBHUMH KaTali3aTOpaMy [IbOTO eTaIly BUCTYIAIOTh: EKCIIOHEHIIHHE 3pOCTaHHs 00CATIB 1aHMX, ITOTpeda
y OUIbII TTIMOOKOMY PO3YMIHHI KIIIEHTIB, TEXHOJIOTIYHA JIOCTYMHICTh XMapHuX ruiatdopm i API, a takox BuMora
PUHKY JI0 HaJ[3BHUaHHO BUCOKOI MIBUIKOCTI aIanTallii 0 3MiH CITO’KUBYOI MOBE i HKH.

[IpoTe iHHOBALIHHO-TEXHOJIOTI9HA TpaHC(HOPMAIIis PUTEHITY TaK0K CTBOPIOE HOBI PH3HMKH: 3POCTAE 3arpo3a
BTPATH MEPCOHATBHUX JTaHUX, aKTyaJli3yI0ThCS €THYIHI MUTaHHSA BUKOpUCTaHHS Al, a HamMipHa aBTOMATH3aIlis MOXKeE
3HW)KYBATH EMOLIHII KOMIIOHEHT CIIOKHBUYOTO JOCBIAY. Y 3B’S3Ky 3 IIUM 3POCTAE 3HAUCHHS] €THYHOTO MapKETHHTY,
MIPO30POCTi AITOPUTMIB 1 pETYIATOPHOTO CYIPOBOTY.

B yxpaiHchkux ymoBax (hopMyBaHHS IBOTO €Taly BifOYyBaeThCsl HEPIBHOMIPHO, OJHAK OKpeMi MPHKIIaIN
(BupoBakeHHs Al-acHCTEHTIB, 4YaT-OOTIB y TOPrOBENBHMX MeEpeXkax, smart-JOAaTKiB 3 TeoJIOKALiEl0 Ta
MepCOHAI3aLlI€I0) IEMOHCTPYIOTh IIOCTYIIOBY 1HTETPALlif0 HOBITHIX TEXHOJIOTIH y JIOKaIbHI Oi3HEC-MOAEI.

Taxkum 4rHOM, IHHOBAIIIITHO-TEXHOJIOTIYHHMH €Tall €BOJIONIT PUTEHITY XapaKTepU3y€eThCS 3MILLIEHHSIM (DOKYCY
3 MYJBTUKaHAIBHOTO JIOCTYILY /10 IHTEJIEKTYaJIbHOI'O YIPABJIIHHS MapKEeTHHIOM, Jieé TOJIOBHUMH aKTHBAMH CTaIOTh
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TOBapH, JaHi, aJTOPUTMHU Ta IMBUIKICTh aganTarii A0 3MiH. Y IbOMY KOHTEKCTI MapKETHHTOBI iHHOBAIil CTalOTh
KITFOYOBUM JpaiiBepOM ajarnTailii MiAMPUEMCTB JO HOBHX BHKIIHMKIB Ta JDKEPEIOM JOBTOCTPOKOBOI KOHKYpPEHTHOL
niepeBard. [lepcrekTHBHI BEKTOPH PO3BUTKY MapKETHHTOBUX iHHOBAIIH Y pUTEHIIl MOKHA YMOBHO KJIacH(]iKyBaTH 3a
KUTPKOMA CTPATETIYHUMH HAIPSIMaMHU:

1. TexHomnorizauist KIi€HTCHKOTO A0cBiy. [lonanpiumii po3BUTOK mTY4HOTO iHTENeKTY (Al), MammHHOTO
HaBYaHHs, HeiipoMepex, BipTyansHoi (VR) Ta momoBHeHOT peanbHOCTi (AR), a Takok 0I0OMETPUYHUX TEXHOJIOTIH
CTBOPIOE YMOBH JUIS TillepIEepPCOHAII30BaHOTO OOCIyroByBaHHS KJi€HTIB. O4iKy€ThCs MONIMPEHHS 1HTEPaKTUBHHUX
«PO3yMHHX» J3€pKall, BIPTyaJbHUX BITPUH, T'OJIOCOBHX aCHCTECHTIB Ta CHCTEM MPOTHO3HOTO aHAli3y MOBEIIHKU
MOKYTILS B PEXHMMI peasibHOro vacy [9].

2. IHTeneKTyalqbHa aBTOMaTH3allis MapkeTHHry (marketing automation 2.0). Mnerbcs mpo mepexix Bin
KJIAaCMYHOI aBTOMATH3aIlil KaMIlaHiii MO BUKOPUCTAHHSI CaMOHABYAJIBHHUX aJITOPUTMIB, SKi 34aTHI aganTyBaTh
cTpaTterii B3aeMO/Iil i3 KJIiEHTaMH B pealbHOMY 4Yaci, BpaXxOBYIOUH HE JIAIIE JeMorpadidHi 9u MOBEeIiHKOBI 1aHi, a i
eMOIIHAI CTaH, KOHTEKCT 1 CepeIOBHILE.

3. Po3BUTOK OMHIKaHAJBFHOI EKOCHCTEMH. Y HAWOMMKIOMYy MaWOyTHBOMY OUIKY€THCS IIOJANbIIC
pO3IUpPEeHHs] OMHIKaHANBHOI MoJeli y Oik MoBHOI iHTerpamii Gi3ugHOro, HU(PPOBOTO i METABCECBITHHOTO PHUTEHITY.
Poip BimirpaBaTHMyTh HOBiI KaHaJIM — 30KpeMa, METaBCECBIT, TIAT(GOPMHU ITOTIOBHEHOI PealbHOCTI, iHTEPaKTHBHI
eKpaHH, a TAKOXK II0€JHAHHS MapKeTHHTY 3 iIrpOBUMHU MexaHikamu (gamification retail) [10].

4. Cranuii Ta eTUHYHUNA MAPKETHUHT. Y BIJMOBI/b HA COLIAILHU 3aIIUT CIIOKUBAYIB Ta TTO0ATBHI €KOJIOT1YH1
BUKJIMKH BCe OUIBILOrO 3HaYEeHHs HA0YBarOTh iHHOBALT y cepi cTanoro po3BUTKY. 30KpeMa, HIeThes PO MPO30pHit
JIAHIIOT TIOCTaBOK, LU(pPOBE MapKyBaHHS TOBapiB, BYIJICHEBHH CIIJI NPOAYKIi, BUKOPUCTAHHS EKOJIOTTYHHX
naKyBaHb 1 po3po0Ky KOHIIeMIil zero waste retail [11].

5. Bukopucrtanssa OnokdeiH-TexHOJNori Ta Web3. [lemeHTpamizoBaHi ImiaThopMu BiIKpHUBAIOTh HOBI
MOJKJIMBOCTI JUTA BepUQiKaIlil OXOIKEHHS TOBapiB, 3aXICTY MPaB CIHOXKUBAYIB, YIIPABIIHHI JIOSUTFHICTIO HA OCHOBI
TOKEHIB, a TAaKOK CTBOPEHHS HOBUX (hopMartiB B3aeMoii 3 kirieHTamu uepe3 NFT-mMapkeTuHr i smart-koHTpakTH [ 12].

6. JIromMHOUCHTPUYHUIN MAapKETHHI Ha OCHOBI €MOIiiHOT aHamiTHKH. PO3BHUTOK TEXHOINOTIH TpeKiHTy
MIKpOBHpa3iB 00IUYYS, BiICTEKEHHS OTIiAy (eye-tracking), emoniitHoro Al no3BonuTs OymyBaTH e OB TOYHI
MOJIeNi B3aEMOJIT 3 KIIi€HTaMHU. 3aMiCTh CTAHJAPTHUX CIIOKUBYMX CETMEHTIB 3aCTOCOBYBATHMETHCS iHIMBITyalbHA
eMOIIifiHa KapTa MOBEIHKH MOKYIIIIS.

7. Posumpenns BIiuBY comianbHoro komepcy ta UGC (user-generated content). Poib TpaauiiiiiHoi pexiaMu
3MEHIIYBAaTUMEThCS, MOCTYMAIOYHUCh MICIIEM OpPraHiYHOMY KOHTEHTY, CTBOPEHOMY KOpHCTyBauamH. [HHOBaIii
30CepeKYBAaTUMYThCsI Ha BOYIOBaHHX MPOJaXKaX y COMiajdbHI MEPEeKi, MPAMHX TPAHCIALIAX 3 MOXKIHBICTIO
MUTTEBOTO npuadanHs ToBapis (live shopping), inTerparii 3 iHuIIOEHCEpaMH Yepe3 CMapT-yroJIHy.

8. IlporHocTWYHMIA 1 peaKTHBHHWH pUTEiN. 3aBASKM TINMOOKIM aHAMITHII Ta MITyYHOMY IHTEJIEKTY
PO3BUBATUMYTHCS IHHOBAIIi, 3MaTHI mepexdadaTH IOMHT, 3MiHY ymomoOaHb, CE€30HHI KOJIMBaHHSA, MOBEIIHKOBI
Tpurepu. BinOyneTbcs mepexif BiJ pearyBaHHS Ha 3allUT A0 MPOTHO3YIOUOTO yNPaBIiHHI MapkeTHuHroMm [13].

Takum 4ynHOM, MalOyTHE PUTEINTy BU3HAYaTHUMETHCS! THYUKICTIO, IIBUAKICTIO BIPOBAPKCHHS 1HHOBALiH,
a/lalTUBHICTIO /10 HOBUX U(POBUX peatiif Ta TITMO0KNM PO3yMiHHSM CIIOXKHMBava. B yMOBaX BUCOKOKOHKYPEHTHOTO
cepeloBUIIa TepeMaraTUMyTh HE Ti KOMIIaHil, OI0 MAaroTh OiNbIle pecypciB, a Ti, XTO 3MOXE OIEPATHBHO
TIEPEOCMHUCITIOBATH B3a€EMOJIIIO 3 KIIIEHTOM uYepe3 Npu3My iHHOBaliiHOl niHHOCTI. CaMe y IbOMY IOJIATa€e TOJIOBHUH
CTpaTeriyHuil BEKTOP MapKETHHIOBHX IHHOBALIN y pUTEilsli HAHOIMKIMX POKIB.

BUCHOBKH 3 JAHOT'O JOCJIIKEHHSI
I HEPCHHEKTUBU NOJAJIBIINX PO3BIAOK ¥ JAHOMY HATIPSMI

[TpoBeneHe AOCHIMKEHHs Jajl0 3MOTY CHUCTEMAaTH3YyBaTH €Talld €BOJIOLii MapKeTHHIOBUX IHHOBALH Yy
pHUTEIi, KOXKEH i3 AKuX OyB 3yMOBJICHHH SK 3MiHAMH y CIOXKHBYMX MOTpPeOaX, TaK i TEXHOJOTIYHUM IPOTPECOM.
BusiBneHo, mo nepexis BiJ TpaAuLiiHOI 10 IdPOBOT Ta OMHIKaHAIIEHOT MOJIEIi CYTIPOBOIKYEThCS TPaHCHOPMAITIE0
0i3Hec-mporeciB, 3MIIIEHHAM AaKLIEHTy 3 MpPOXYKTy Ha JIOCBiJ CIIOKMBada, a TAKOX MIMPOKUM 3aly4eHHIM
IHCTPYMEHTIB aHAIITHKH, aBTOMAaTH3AIlii Ta IIepcoHai3arii.

Oco011B0{ yBaru 3aciIyroBye BIUIMB COLIaJIbHUX MEAia, ITYYHOTo iHTesIeKTY, Big Data ta [nrepHeTty peueit
SIK KITFOYOBHUX KaTaji3aTopiB iHHOBaIi#l. HassBHI TEeHICHIIIT CBIMYATH PO Te, M0 MaHOYTHE MAPKETHHTOBUX IHHOBAIIIH
y puteiini OyJe BU3HAYaTUCS SIK TEXHIYHMM MPOTPECOM, TaK 1 COIialbHUMHU OYiKYBaHHSMH CHOXKHBaUiB, IOTpedaMu
B €TUYHOCTI, CTAJIOCTi, MPO30POCTi Ta iIHKIFO3UBHOCTI.

[lepCreKTUBHUMH BEKTOPaMH II0JIANIBIIOTO PO3BUTKY BHCTYNAIOTh: PO3BHUTOK TillEPIEpCOHATI30BaHOTO
JOCBiTy CIIO)KMBa4a Ha OCHOBI IIPOTHO3HOT aHANITHKH; 1HTETpaIlisi ETHYHOTO0, CTAIOTO Ta iHKIIO3MBHOTO MAPKETHHTY
B iHHOBaIiifHI Mojeni B3aeMmopii; moegHaHHS (i3MYHOTO Ta BipTyamsHOro puTeiny depe3 AR/VR texHosorii;
NoJiajiblile BIPOBA/KCHHS OMHIKAHAJIbHUX IUIATGOPM 3 aKLIEHTOM Ha CHOXHBYY 3pPYYHICTh, CTBOPEHHS HOBHX
(dopmaTiB KOMepLiHOT KOMYHiKalii B MEXaX METaBCECBITIB.

MaiiOyTHI TOCTI/DKEHHSI JOLUIBHO 30CEpeiUTH Ha EMIIpUYHOMY aHalli3i e(EeKTHBHOCTI OKpEeMHX
IHHOBALlIMHMX PIllIEHb y PUTEHJI, BUBYEHHI CIIOXHUBYMX Oap’epiB 10 MPUIHATTS IHHOBAMLiH, a TAKOX OLIHII BILUIUBY
IHHOBAIlif HA CTaJIMH PO3BUTOK TOPTOBEJILHUX ITiAIPHEMCTB.
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