Scientific journal ISSN 2307-5740

https://doi.org/10.31891/2307-5740-2025-340-1
VJK: 339.138.012.61

ITAPKO Biramniit

BiHHUIBKHIT TOProBenbHO-ekoHOMIuHHIT iHCTHTYT JITEY
https://orcid.org/0000-0001-5830-8911

e-mail: vorfahr@ukr.net

SIHUVYK Tersana

JloHelbKuii HallioHaNbHUIL yHiBepcuTeT iM. Bacuis Cryca
https://orcid.org/0009-0004-0870-0511

e-mail: t.yanchuk@donnu.edu.ua

KPUBEHIEHKO Bikropist

KuiBchkuii HallioHaNBHUN €KOHOMIYHHI YHIBepcuTeT iM. Baguma ['eTbmana
https://orcid.org/0000-0002-2375-9664

-mail: viktoriakoschenko@gmail.com

HAPTHEPCHKHI MAPKETHHI : CEKPET YCIIIXY Y B3AEMOBUI'TTHUX
BIITHOCHUHAX

[1apTHEDCHKMA MAPKETUHI 3aBASHYIOYM CTDIMKOMY DO3BUTKY COLIa/IbHUX MEPEX Ta E€/IEKTPOHHOI KOMEPLT HabyB HOBOI
TI0MY/ISPHOCTI, BIAKDUBAKOYN BEMKI MOXX/IMBOCTI V19 MIAMPUEMLIB T8 KOHTEHT-MEVIKEDIB. Y CTaTTi aBTOpamMy pO3r/igHyTO OCHOBHI
KOHLENLij, nepesary 1a K/lo4Y0BI €/1EMEHTU NIaPTHEDCHKOrO MapKeTHHry. 30KPEMa, NPOoaHasli30BaHo KIIlOHOBI CTaTUCTUYHI [TOKa3HMKY
3MiH B 1IGPTHEPCEKOMY MAEDKETUHIY, TPUKIEAN BUKOPUCTaHHS MOJENed Crisrpayi B rapTHEPCLKOMY MAapKETUHrY. ABTopamu
BUOKDEM/IEHO OCHOBHI [HCTPYMEHTU M8PTHEPCLKOrO MapKETUHry, MPEACTaB/IeHO iX pi3HOBUAN Ta GOpMaTH BMKOPUCTaHHA. HaaaHo
1poro3nyii LYoo poO3BUTKY NEPTHEPCLKOrO MapKETUHIY AJIS BITYUIHSIHUX CY6 EKTIB rOCIOAaPIOBaHHS.
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PARTNERSHIP MARKETING: THE SECRET OF SUCCESS IN MUTUALLY
BENEFICIAL RELATIONSHIPS

Affiliate marketing, due to the rapid expansion of social networks and e-commerce platforms, has gained significant
popularity in recent years, offering substantial opportunities for both entrepreneurs and content creators. The article under
consideration delves into the fundamental concepts, advantages, and core components of affiliate marketing, offering a
comprehensive overview of the field. In particular, the authors examine key statistical indicators that highlight the changes and trends
within affiliate marketing, providing a snapshot of its growth and evolution. This includes an analysis of how affiliate marketing has
adapted to shifts in consumer behavior and technological advancements.

Furthermore, the article presents various models of cooperation in affiliate marketing, showcasing how different types of
partnerships are formed and function within this industry. The authors offer real-world examples of successful affiliate marketing
campaigns, illustrating how diverse organizations have utilized affiliate networks to drive growth and increase their market share. This
exploration of cooperation models helps to highlight the flexibility and scalability of affiliate marketing as a strategic tool for businesses
in a range of sectors. One of the critical aspects discussed is the identification of key tools within the affiliate marketing ecosystem.
The authors categorize these tools, explaining their varieties and the different formats in which they can be applied. These tools
include affiliate networks, tracking software, analytics platforms, and communication channels that enable businesses to manage and
optimize their affiliate relationships. The effectiveness of these tools plays a significant role in the success of affiliate marketing
campaigns, as they provide valuable insights into performance and allow for timely adjustments.

The article also emphasizes the importance of affiliate marketing for domestic businesses, particularly in the context of
growing digital transformation and the global marketplace. The authors offer practical recommendations for businesses looking to
leverage affiliate marketing to expand their reach, build brand recognition, and increase revenue. Key suggestions include fostering
strong partnerships, selecting affiliates who align with the brand’s values and goals, and using data-driven strategies to optimize
campalgn performance.

However, the authors caution business leaders to be discerning when choosing affiliate partners. Careful analysis of
potential partners, along with a thorough evaluation of the pros and cons of such partnerships, is essential for ensuring long-term
success. Successful affiliate marketing requires not only a strategic approach to partner selection but also constant monitoring of
traffic quality and campaign effectiveness. By adopting these practices, businesses can mitigate risks and maximize the potential for
success. The article concludes by reinforcing the idea that successful affiliate marketing hinges on having a well-defined strategy, a
robust framework for attracting and managing partners, and a thorough understanding of the market conditions that influence affiliate
performance. A business that effectively manages its affiliate marketing efforts can achieve significant growth, foster customer loyalty,
and remain competitive in an increasingly digital world. In this regard, the authors advocate for an ongoing commitment to innovation
and optimization in affiliate marketing to maintain a competitive edge.

Keywords: affiliate marketing, partnership relations, digitalization, tools, tasks, principles, enterprise, development
proposals, e-commerce.
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IMOCTAHOBKA INPOBJIEMMU Y 3AT'AJIBHOMY BUTJIAAI
TA i 3B’S30K 13 BA’KJIMBUMH HAYKOBUMM YU MTPAKTUYHUMHA 3ABJIAHHAMU

VY cygacHoMy 1mppoBOMY CBITi Oi3HEC MOCTIIHO ITyKae HOBI METOIHM 3aIyYeHHs KII€HTIB 1 ITiIBUIIECHHSI
nprOyTKOBOCTi. IlapTHEPCHKMIA MapKEeTHHT € OJHWAM i3 Halle(eKTUBHIMNX IHCTPYMEHTIB, SKHH IO3BOJISE
MiANPUEMCTBAM MPOCYBaTH CBOI TOBapH ab0 MOCIYTH 3a JIOMIOMOTOI0 TapTHEPIiB, BUHATOPOJKYIOUH IX 3a YCIIIIHI
npojaki. 3aBAsSKU [[bOMY METO/y Oi3HecH MOXKyTh MaciiTabyBaTHCsl 03 3HAYHMX BUTpPAT Ha peKJiamy, a MapTHEPH
OTPUMYIOTH CTa0UIbHUIT T0X1/. 3 PO3BUTKOM €JIEKTPOHHOT KOMEPLT Ta COL[iaJIbHUX MEPEeX MapTHEPCHbKUN MapKETHHT
HaOyB HOBOI IOMYJIIPHOCTI, BIAKPUBAIOYH BEJIMKI MOKJIMBOCTI JUIS MiJNPUEMIIIB Ta KOHTCHT-MEHKEPIB.

HesBaskarouu Ha sIBHI lepeBary, OUIBLIICTh i IIPUEMCTB 3IIITOBXYIOTHCS 3 TPYJHOIIAMHU NIPU BIPOBAKEHH1
MapTHEPCHKOTO MapKETHHTY. /0 OCHOBHUX IPOOJIEM BIIHOCATHCS:

— HeBipHMIA BUOip MapTHEPIB, 10 MOKE IPU3BECTH O BTPATH PEITyTallii KOMITaHi;

— Hee(heKTUBHI YMOBH CITiBIIpaIli, SIKi He CTUMYIIIOIOTh TApTHEPIB;

— BIZICYTHICTH KOHTPOJIIO HAJ SKICTIO KOHTCHTY Ta PEKIaMHUX MaTepialiB, 0 MOKE HETATHBHO BIUIMHYTH
Ha JTOBipYy CHOXXHBAYiB;

— HEJJOCTaTHIi{ piBeHb AHATITUKA Ta MOHITOPHUHTY PE3yJIbTATiB.

3 orsy Ha [ie, BaYKIMBO MaTH YiTKe PO3yMiHHS INOJO NMPHHIUITB POOOTH NapTHEPCHKOTO MapKETHHTY Ta
e(peKTUBHHX CTpATEriil MpH HOro 3aCTOCYBaHHI.

AHAJII3 OCTAHHIX JOCJIJKEHD I TYBJIKALIA

Tema cmiBnpami MiK KOMIIAHISIMH CTajla BaXJIUBOIO c(eporo IOCHiPKEHb y Cy4acCHOMY MapKeTHHTY,
OCKIJIbKH 00'€THAHHS 3yCHJIb JBOX 1 OUTbILIE KOMITaHiH 103BOJIsIE e(hEKTUBHIILIE 33 J0BOJIBHATH ITIOTPEOH CIIOKUBAYIB 1
MPOTIOHYBAaTH PHHKY OULIBII KOHKYPEHTOCIPOMOXHI pimeHHsA. OcoONMBOCTI OO PO3BUTKY IAapTHEPCHKOTO
MapKETHHTY aHAIlI3YIOThCS y MPAIsX AK 3apyOikHUX [2—7 Ta 9—17], Tak i BiTym3HsIHUX [ 18—25] HayKOBLIB.

Xomenko JL.M. ta IMTaBnenko M.C. [15] mocmimxyBamu iHCTPYMEHTH HapTHEPCHKOTO MApPKETHHTY JUIs
PO3BHUTKY Majoro ta cepexuboro 6i3Hecy, KysaeBa T. Ta PemrerimoBa T. [5, 6] mociikyBand TapTHEPCHKHMA
MapKeTUHT B mpomuciioBocti, [Tontasues B.O. [9] — npu npocyBanHi ToBapiB Ta nocayr, [Ipockypuina H.B. [10] —
MApTHEPCTBO B COLIaNbHUX Mepekax. [lapTHepChKMI MapKeTHHT SIK CKJIaJOBY IOBIOCTPOKOBOI cTpaterii ¢ipmu
posrisiHyTo B pobortax JKapamu K.A. ta JKapanu A.K. [4]. UacTuHa BITUM3HSHUX JOCHIHKEHb 30CEpe/KEHA Ha
OKpEeMHUX IHCTPYMCHTaX MapTHEPCTBA, TAKHX SK ayTCOPCHHT [2], OmaromiiHicTh [3], KoHTeHT-MapkeTHHT [11] Ta
koOpeHnuHr [12]. YV 3apyObKHUX MpaipiX TakoX aHaJi3yIOThCs PIZHOMAHITHI IHCTPYMEHTH IapTHEPCHKOTO
MapKeTHHTY, 30KpeMa AUCTpuOyLiiiHe napTHepcTBo [19], dpanuaiizuur [25] Tomo. [HO3eMHI HayKOBIII JOCTI/KYIOTh
MapTHEPCTBO B Pi3HUX cdepax, TAKUX SIK TYPH3M, MapKETHHT TepuTopiil [24], oxopoHa 310poB's, couiansHa cdepa
[20]. OxpeMo pO3rasmalOTHCA TOPH3OHTAIBHI MapKeTHHroBi maptHepctBa [23]. BomHouac amami3 HaykoBoOl
JiTEepaTypy CBiIUUTH, IO IMHUTAHHS CHCTEMAaTH3allii IHCTPyMEHTIB MapTHEPCHKOTO MAPKETUHTY TA BU3HAYEHHS THX
IHCTPYMEHTIB, SIKI MOXYTh 3aCTOCOBYBAaTH BITYM3HSHI MiANPHEMCTBA IMOTPEOYIOTh MOMANBIINX TOCTIKCHHSI Ta
BU3HAYCHHS HANPSIMiB PO3BUTKY.

®OPMYJIFOBAHHS IIJIEA CTATTI
MeTo10 gaHoi PoGOTH € JOCHIKEHHS CyTi MAPTHEPCHKOTO MApPKETHHTY, PO3KPUTH OCOOIHBOCTI HOTrO
e(eKTHBHOCTI B pi3HUX cdepax Oi3HECYy Ta po3poOKYy pEeKOMEHMAIi Ui YCIHINIHOT peaizailii mapTHEPChKUX
mporpam.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

udposizaliisi CBITOBOI €KOHOMIKH CTBOpHJIA €IUHUIN Oi3HEC-TIPOCTIp ISl MIANPUEMCTB 3 PI3HUX KpaiH,
HaBiTh SIKIIO BOHU MPALOIOTh Y TPAAULIHHIX, HeU(PPOBUX ramy3sx. Lle 1amo MoXIUBICTb 1J1s CIIBIIPALll B €AMHOMY
mdpoBomy cepenoBuii — [HTepHeTi. Po3mmpeHHs MOKIMBOCTEH JUIsl CIIBPOOITHULITBA BiJKPUBA€E HOBI IUISIXH IS
e(eKTUBHOT B3aEMOIiT B KJIacTEpax IiIPUEMCTB, CTPATETIYHUX ANbsSHCAX, BEPTUKAIBHUX MAPKETHHIOBUX CUCTEMaX,
MEpEKEBOMY MAapKETHHTY, (ppaH4Yaii3MHIOBHUX MepeXax, BEPTHKAJIbHO IHTEIPOBAaHMX IIiANIPUEMCTBAX Ta IHIINX
(hopMax JOBrOCTPOKOBHX MapTHEPCHKUX BiTHOCHH [14].

[NapTHEpCHKUI MapKETHHT — II€ CTPATeris B3a€EMOBUTITHOTO CIIBPOOITHUIITBA MiX KOMIIaHi€l0 Ta il
naptHepamu (adimiaTamn), Ki OTPUMYIOTH BHHArOPOAY 3a 3aMyYeHHX KIIIE€HTIB 4M 3[iHCHeHi mokynku. [laptHepn
MOXyTh OyTH Onorepamu, BeOMalCTpaMH, BIACHHKAMH CaWTiB, COIaIbHUX CTOPIHOK a00 HAaBiTh BEJIUKHUMH
KOMIIaHIsIMH, SIKi IPOCYBaIOTh TOBAPH YH MIOCIYTH depe3 cBoi pecypcew [15].

AdimiaTuBHUE MapKeTHHT — 1€ TexXHika e(EeKTHBHOTO MAapKeTHHTY, KOJIu BeO-caiitu (adimianm)
peKIaMyBaTUMYTh MPOAYKTH ab0 MOCIYTH IHIIMX KOMIaHii (BHAaBLiB) B 0OMiH Ha TpomoBy BuHaropoxy [14, 15].
Bpenau MoxyTh criBIparroBaTv 3 adiniioBaHIMHU 0cO0aMH TPhOMa CIIOCO0aMU:

— BilacHe pimeHHs — OCHOBHUMH OpeHa po3po0iise IHCTPYMEHT, KM JIO3BOJISIE MApTHEPY 3aBaHTa)KyBaTH
OaHepH, 0OMpaTH TUN KaMIaHii 3 BiIMOBITHUMH ITOCHJIAHHSIMH JUTS BIJICTE)KECHHS Ta TEPETIIIaTH BCI pe3yIbTaTH B
OJTHOMY MICITi.

— Mepexi — TpeTsi CTOpoHa, Jie PeKJIaMOo/IaBellb 1 BUJIABELb PEECTPYIOTHCS Ta BUKOPUCTOBYIOTH MOCIYTH
yepes3 30BHILIHIH MopTal.
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— ATreHTCTBa — CIiBHpallsd 0e3MmocepeHbo 3 areHTCTBOM, sike yrpasisie moptdomio adiniiioBanux ocid Ta
KOHTPOJIIOE iX omepartii.

Binpin meTanbHO PO3MIITHEMO 3MICT MOHSATTS NMApTHEPCHKUII MApKETHHT, 30KpeMa DPO3IITHEMO TOJOBHI
3aBJIaHHA, TIPUHIIMII T2 IHCTPYMEHTH BIUTMBY Ha €(PEKTHBHICTh TOCIIONAPCHKOI MisUTBHOCTI MiATPpHeMCTB. [ oToBHIMHI
3aBIaHHSIMU NAPTHEPCHKOTO MapKETUHTY €:

1. Po3mmpeHHs: OXOIUICHHS ay TUTOPil — KOMIIaHis 3a1y4ae HOBUX KIII€HTIB Yepe3 30BHIIIHI pecypCH.

2. 3HWKEHHSl BUTpAT Ha peKjiaMy — oIUiata BiJOyBaeThCs JHIe 3a (aKTUYHHK pe3yJbTaT (HaupHKIa,
Mpoaax abo peecTparliro).

3. IligBumieHHs1 1OBipH 10 OpeHIy — CIIOXHMBadi yacTillle JOBIPSAIOTh PEKOMEHJAIIsAM BiIOMHX OCi0 abo
eKCIIePTIB.

4. CTBOpEeHHS MACHBHOTO IOXOAY UL MAPTHEPIB — MAPTHEPH MOXKYTh OTPUMYBATH CTaOiTbHAN MPHOYTOK
0e3 BIaCHUX MPOAYKTIB a00 MOCIYT.

[lepeBaxkHa OLIBIIICTP BENWMKUX IiINPUEMCTB BHKOPHCTOBYIOTH MapTHEPCHKUN MapKeTHHT. Amazon
Associates — ogHa 3 HaWBITOMINIMX MApTHEPCHKHX MPOTpaM, sKa JO3BOJsE OJorepaM Ta BIIACHHKAM CalTiB
3apo0usiTH, peknaMyoun ToBapu 3 Amazon. Shopify Affiliate Program — mamae Bunaropomy 3a 3aiydeHHS HOBHX
KOPHCTYBadiB 10 IIaTGOPMHU UL CTBOPEHHsS OHJIaWH-MarazuHiB. Nike Ta Ojorepm — maHa KOMIIaHis aKTHBHO
CHIBIpAITIOE 3 IHPITIOCHCEPAMU Y COIIAIbBHUX MEPEekKax, siKi peKJIaMYIOTh MPOIYKIIIO Yepe3 MapTHEPChKi MOCHIAHHS.
Airbnb Referral Program — Airbnb nmpomonye cBoiM KOpuCcTyBadaM GOHYCH 3a 3alydeHHS HOBHUX OpeHaapiB abo
roCrHojapis.

[TapTHEpCHKUMIT MapKETHHT AEMOHCTPYE CTIMKE 3pOCTaHHS Ta BIUIMB Ha €ICKTPOHHY KOMEPIIIO MPOTATOM
OCTaHHIX M'SATH pokiB. KIJFOYOBI CTaTHCTHYHI JaHi, 10 UIIOCTPYIOTh PO3BUTOK HAPTHEPCHKOIO MAapKETHHTY
npencTaBuMo B Tadu. 1.

Ta6muns 1
Iloka3HMKHU 3MiH B IapTHEPCHLKOMY MapKeTHHrYy [1, 8]
TTokazauk Poxu, %
2019 2020 2021 2022 2023
YacTka IapTHEPCHKOTO MapKETUHTY 16 16 16 16 16
B I100aJIbHUX MPOJJAXKaX
€JIEKTPOHHOT KoMep1ii
BukopucTanHs MOOLTBHIX 45 48 50 52 55
HPUCTPOIB JUISL TAPTHEPCHKOTO
Tpadiky
BincoTok mapTHepiB, 10 60 63 67 70 72
BUKOPHUCTOBYIOTh COIialTbHI Mepexi
JUISL 3QJTy4EHHsI KJTi€HTIB
KinbKicTh peKIaMOAaBIIiB, 110 75 78 81 83 85
BHKOPHCTOBYIOTh APTHEPChKi
porpamu
KinbKicTh BHAABIIIB, 3aTy4EHNX JI0 80 82 84 86 88
HapTHEPCHKHX MPOrpaM

[awi 3i6pani 3 pisHux uxepen, Bkimrodaroun Admitad ta Web-Promo.

[TapTHEpCchKMiT MapKETHHT TOCTIHHO reHepye Onm3bko 16 % rinobanbHUX MpoaaxiB y cdepi eneKTpoHHOT
komepii. [IpoTaromM ocTaHHIX I'SITH POKiB YacTKa MOOUTEHOTO TpadiKy B HAPTHEPCHKOMY MapKETHHTY 3pocia 3 45
% 1o 55 %, mo migKpecIoe BaXKIMBICTh ONTHUMI3alii MOOLTbHUX TuaTdopm. YacTuHa mapTHEPIB, SKi 3ay9aloTh
KJIEHTIB 4epe3 colianbHi Mepexi, 30umpmuBcst 3 60 % y 2019 poui mo 72 % y 2023 pomi, mo CBiIYUTH MPO
e(heKTUBHICTh ITMX KaHAJIB Y HapTHEPCHKOMY MapkeTuHry [1, 8].

KinbkicTh pexiiaMoIaBIliB Ta BUAABIIB, IO OEPyTh YUaCTh y MAPTHEPCHKUX MPOTrpaMax, MOCTIHHO 3pocTae,
nocararoun BiamosinHo 85 % ta 88 % y 2023 pomi [1, 8].

Taki nmaHi BKa3ylOTh Ha BaXJIHMBICTh NMAapTHEPCHKOTO MAapKETHHTY SK €()EeKTHBHOTO iHCTPYMEHTY s
301TBIICHHS IPOJAXKiB Ta PO3IMINPEHHS Ay IUTOPIi HOTEHIIHHUX KIIIEHTIB y Cy4acHOMY It poBoMy cepenonuii. [Tpu
L[OMY, BapPTO BIZI3HAYMTH, 1[0 TAPTHEPCHKUN MapKETHUHT e(hEKTHBHO MPALIOE i y TAKHUX ray3sx, SK:

— EnextpoHHa Komepuist — OHJIaifH-Mara3uHy 3aIy4aloTh HOBUX ITOKYIIIIB Yepe3 Oyorepis Ta BeOMaiicTpis.

— (dinaHcoOBUIT ceKTOp — OaHKM Ta KPEAUTHI KOMIIAHI{ CHIBIPALIOIOTH 3 MApTHEPAMH ISl TIPOCYBAHHS CBOIX
TIOCITYT.

— TypusM i roTenbHUi Oi3HEC — cepBicH OPOHIOBAHHS TOTEJIIB BUKOPUCTOBYIOTh IIAPTHEPCHKI MPOTpaMHu ISt
3aJTy4eHHs KJIIEHTIB.

— OcBiTHI OHJIAHH-TIIATHOPMH — KypCH Ta HaBYAJIbHI MPOrPaMu 3ally4aloTh CTY/AEHTIB 4epe3 NapTHEpiB.

Jlo nmpuHIHIIIB poOOTH MAapTHEPCHKOTO MAPKETHHTY BiTHOCATE:

— KommaHsist cTBOpIOE MapTHEPCHKY MpOTrpaMy — BU3HAYa€ YMOBH CITIBIpAIli, MOAETHs BUHAropoau ((hikcoBaHa
maTa, Komicisi, 00HyCcH TOIIIO).

— IlapTHepy TPHETHYIOTHCS IO TMPOTPAMH — PEECTPYIOTHCS Ha TUIAT(HOPMI Ta OTPUMYIOTH YHIKalbHi
pedepanbHi ToCHIaHHS a00 TPOMOKOJIH.
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— Pexsama mpoyKTiB ab0 MOCITyT — MapTHEPH PO3MIIIYIOTH peKJIaMHi MaTepiain Ha CBOiX pecypcax (6iorwy,
YouTube, Instagram Toro).

— 3aydeHHs KII€HTIB — KOJIU KOPHUCTYBAY MEPEXOANTH 32 MAPTHEPCHKUM ITOCHIAHHSAM 1 3[IHCHIOE TIOKYTIKY,
cucreMa (ikcye e K yCHilHy KOHBEpCilo.

— Orurata KOMIcCii — KOMIIaHis BUILIayye MapTHEPY BUHArOpo/y 3a BUKOHAHY JIIO.

Oco0MMBOCTI TAPTHEPCHKOTO MAPKETHHTY MOJISATAIOTE Y : pizHux mooeis sunazopoo — CPA (omnara 3a firo),
CPC (omnara 3a kiik), CPM (omnara 3a mokasu), asmomamusayii — Cy4acHi MmiaTOpMHU JO3BONSIOTH JIETKO
BiZIcTe)KYBaTH €(DEKTUBHICTh KaMITaHii; eHyukocmi — mapTHEp MOXKe 00MPaTH, SIK caMe BiH X0U€e IPOCYBATH NPOYKTH;
006ipi — 4iM O1bIIe TOBIPH 10 MapTHEpa, TUM Kpamii pe3ynbrary [1, 8].

[MiampueMcTBa MOXXYTh BHUKOPHCTOBYBAaTH pi3HI MOJeNi BHHAaropogy 3aJIe)KHO Bij Lieil Oi3Hecy Ta
ocobmmBoCTeH puHKY. OCHOBHI BUIM TAPTHEPCHKHUX IIPOTPaM HAaBEJCHO B TAOI. 2.

Tabmuws 2
MogpeJi cniBnpani B 1apTHEPCbKOMY MAPKETHHIY

Tun napTHepcbKoi Onuc Ipuxiag BUKOPUCTAHHS
nporpamMu
CPA (Cost Per Action) OrmtaTa 3a KOHKPETHY [if0 (peecTpartis, mianmuckKa, OmutaitH-0aHKH IUTATATH 32 BiIKPUTTS PaXyHKY

3alI0BHCHHS (JOPMH)
Omutara 3a KOXHU 3I1CHEHHI TTPOIaxK

CPS (Cost Per Sale) [HTepHeT-MarasyHy BUILUIAYYOTh BiJICOTOK 32
KOXHY HOKYIIKY

OcBiTHI IIaT(HOPMH IUIATATH 33 PEECTPALII0 HA
Kypc

Pexamui Mepexi Google Ads, Facebook Ads
Ka3suHo Ta CTpiMiHTOBI cepBicH iIATHCS
JI0X0JIOM

CPL (Cost Per Lead) OrwtaTa 3a 3aydeHHs TOTEHIIHOTO KITIEHTa

CPC (Cost Per Click)
Revenue Sharing

Orutara 3a nepexiJ Ha caiT KoMIaHii
BixcoTok Bijl JOXOy KOMIIaHii, OTPIMAaHOTO 3aBIsSKH
MapTHEPY

ChiBnpans 3 iHIIUMH aBTOPUTETHUMH MiANPHEMCTBAMU POOHMTH MAPTHEPCHKUH MAPKETHUHT IOTYXHOIO
cTparerieto it Oi3Hecy, AOMOMaraio4u 3700yTH aBTOPHUTET 1 JIOBIPY, a TaKOX PO3LIMPHUTH KIIIEHTChKY 0asy Ta
PHHKOBE OXOIUICHHS. [lapTHepchbKMH MapKETHHI TaKOX BIIKPHBAE JOCTYN [0 HOBUX KaHAIB 1 Mepex
PO3IOBCIOIKEHHSI, IO CIIPHSE 3POCTaHHIO NpoAaxiB 1 mpuOyTKy. KoMOiHallis MpakTHYHOTO JOCBiAy 3 HAYKOBUM
MIIX0/I0M JIO peaizallil mapTHePChKUX cTpareriii 3abe3nedye epeKTUBHICTh NPUITHATHX PIllICHb.

[u6ko H. [16] Pi3Hi Timu mapTHEpCTBA BUMATAOTH PI3HOTO PiBHS 3ay4eHOCTi. ABTOP HABOJIHTH MPHUKIIA/,
30Kpema sIKIIo adisiiioBaHe MapTHEPCTBO € MOPIBHSHO MPOCTUM, TOJI SIK JIMJIEPChKE MapTHEPCTBO NOTpeOye OLIbII0T
ydqacTi. SIKIIo miAmpueMCTBO HEBEIUKeE, 3 KUTBKICTIO TpaIiBHUKIB 10 50, y B2B mapTHepcbKOMYy MapKETHHTY BapTO
MOYaTH 3 IPOCTIMHX GopM criBmparti. SKmio me mapTHepCcTBO OyIe YCHIITHNM, MOYKHA ITEPEUTH O OUTBII CKIIaTHIX
yroj. [TounHaTH MOXHa 3 MIHIMAJIBbHOI B3a€MO/Ii 3 KOXKHUM HOBHM MapTHEPOM i MOCTYHOBO IIEPEXOIUTH 10 OLIBII
rMOOKHX 1 3anmydeHnx yroj. Hampukian, modat 3 mapTHEpPChKOi yroiu, B sIKii KOMIaHii B3aEMHO MOCHIIAIOTHCS
OllHa Ha ONHY Ha caiiTax. [IpoaHanizyBaBIIN pe3yIbTaTH, HAPUKIAM, 30UTBIICHAS BiIBIAyBAaHOCTI CalTIB Mix 4ac
CHIJIBHOI JisNTBHOCTI, MOXKHA IEPEHTH 110 PEeKOMEHJAI IMpPOXYyKTiB. 3Tr0JlOM MHAapTHEPCTBO MOXE IEpeiTH 110
CIJILHOTO MapKETHHIOBOTO CHiBPOOITHUIITBA. TaKkuii MOeTAHUIN MiAX1J] JO3BOJISE BIOCKOHAIIOBATH MiIPHEMCTBA
Ta OTPUMYBATH Kpalli Pe3yJIbTaTH 3 4aCOM.

VY cBOT HAYKOBHX JIOCIIDKEHHSIX, aBTopH [2, 11, 12, 14, 15, 23] BHOKpEeMIIN OCHOBHI iIHCTPYMEHTH MapTHEPCHKOTO
MapKeTHHTY Ta 1X pi3HOBUH (Ta0IL. 2).

Tabnums 2
Oco00JIMBOCTi NAPTHEPCHKOT0 MAPKETHHIY

IncTpymenT

PizHoBuan

(I)opmaTu NpeaACcTaBJICHHS

AdiniaTuBHUN MapKETHHT

CriBnpatis yepes BHyTPIILIHE PillICHHS,
Mepex, areHTCTBa

banepHa pekJiama, TEKCTOBE MOCHIAHHS, IIPOMO-CTOPIHKa,
iH(opMaNiiHi IMCTIBKY, MOPIBHSIbHA TAONHIL, Bileo 3
po3MaKyBaHHsAM TOBApiB, )KMBi BeOiHApH

KonrteHT-napTHepcTBO

CrinibHe CTBOPEHHSI Ta OOMiH
TIOCHJIAHHSIMH; €KCIIEPTHUMH, BIpyCHUH
Ta KOHTEHT, 110 IIPOJae

OdoiuiiiHi JOKyMeHTH, CTaTTi, iHporpadika, Bizeo Ta
MiIKaCTH, TOCTHOBE BEJICHHS OJIOTY, €IEeKTPOHHI KHUTH,
YEeK-JIMCTH, BeOIHAPH, JKHBI MTaHEN, BIpTyallbHi oAii, Ol
JIOKyMEHTH, 11a0JI0HM, HAbOpH IHCTPYMEHTIB, TEMaTHYHI
JIOCIIJUKEHHS TOIIIO.

CnoHCOpCcTBO

CouiansHo1, CyCHiIbHO-TIOITUYHOL
cdep Ta 3ax011iB

CropTHBHE CIIOHCOPCTBO, M€/Iia-CIIOHCOPCTBO, MiCIIEBE
CIIOHCOPCTBO, CIIOHCOPCTBO 3aX0/J[iB, 3HAK CXBAJICHHSL.

IIpoaykToBe mapTHEPCTBO

Hapnanns nociyr uu TexHouorii; Oina
€THKETKA; 3JIMTTS IPOAYKTIB

Burmyck HOBOro pOAyKTY; BUKOPUCTAHHS OpeH.Ty; HOBI
PHMHKH; PO3IIOJIiJI BUTPAT

Jluctpu®’romis mapTHEpCTBa

O0’eHaHHS, IEPEXPECHUN MapKETHHT,
CIITBHUH IPOJIAX, IEPEIPOIAXK,
BiZOOpaXkeHHs 0OJIKOBUX 3aHCIB
HOTEHUIHKUX KIiEHTIB

Pi3Hi KOMIUTEKTH TOBapiB; CIIJIbHI 3aX0A1; TOCTHOBHH
MOCTIHT; KPOC-aKIii Ta KOHKYPCH; IPOMO-KaMIIaHil; email
PO3CHIIKH; OaHEepHa pekiaMa; pop-up BiKHA; HATHBHA
peKiaMa; MapKEeTHHT 4aT-00TiB; JTUCTIBKU; JEMOHCTpALlii;
IIPOCYBAHHS B COLIaAbHUX Mepeskax 4d iH(popManiifHoMy
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MPOJYKTI

Po3apibHe mapTHEpCTBO

KoMapkeTHHT; CIiIBHO CIOHCOPOBaHi
3aX0/I1; CHUIbHI IPOIYKTH

Odmaiin: Mara3uH y Mara3uti, OCTiHHHHN CTiN, peKIaMHHI
CTEH[I; OHJIAMH: clieliajbHa BKJIaaKa ab0 CTOpIHKa; 30Ha
JuIst y9acHUKiB; iFraming

IponaxriueiicMenT

HemnowmitHe yu npsiMe po3MiLleHHs
OpeH/Ly, CIIOHCOPYBaHHS MMy OIiYHOT
ocobu

Kiacuune po3milieHHs; KOPIOPaTHBHE PO3MILLICHHS;
BHpa3HE PO3MILCHHS; IPHUXOBAHE PO3MILLICHHS

JlostbHICTh B MAPTHEPCTBI

HakonuuyBasbHa, KOOpEHIHHIOBa 260
JIICKOHTHA IIPOrpama; 3aKpUTHH KiIyO

Bayuepu, koau 3HHKOK, OaJIu KITyOHOI KapTKH,
PO3IIMPEHHS MPOIYKTY, KeMOeK; KOOPEHIUHT Ha OCHOBI
KOMYHIKaIIii 9i IpOAyKTY

Jlinen3yBaHHst

JlinensyBaHHs IPOIyKTY, OpeHay, GppaHdaii3udr

AyTCOpCHHT

ITapTHEPCTBO B JIAHIIO31 IOCTABOK; 30BHIIIHIN ayTCOPCHHT

CrijbHe TiIIPHUEMHHUIITBO

CrinbHi mignpueMctsa 50 / 50; MakOpUTapHi MiAIPHEMCTBA.

B VYkpaini GinbiuicTs OpeH/IIB IPOCYBaE BIACHI TOBApH YH MOCIYTHM Ha PUHKY CaMOCTIHHO 3aBASKU Pi3HUM
cTparerisM HudpoBOro MapKETHHTY, B TOH Yac SIK Ha MIKHApPOJHOMY PiBHI KOMIIaHil AeAaii JacTilie BAalOThCS 10
CHUIbHUX OPEHIMHTOBHX KaMIaHil, sKi € JOCUTH YCIIIITHIMH.

Hudposizamis  GizHEC-TIpOIECiB

cTa€ YMOBOIO

3a0e3eYeHHs HasgBHOCTI

KOHKYPCHTHUX IEpeBar

TOCHOJAPIOI0YHX Cy0‘€KTiB, IPU3BOAIIH A0 MEePeOyJOBH YCiX EKOHOMIUYHUX 1 BUPOOHWYHX IMPOIECiB, IiABUIICHHS
SIKOCTI Ta 3HW)KEHHS co0iBapTOCTI TOBapiB 1 mociyr. 3aBmsku IwQpoBizamii 3°SBISAIOThCA NPUHIMIIOBO HOBI
MOJKJIMBOCTI [UTA BEICHHSI TOCIIONAPCHKO1 ASTFHOCTI MiATIPHEMCTB TOPTIBII, 30KpeMa peai3allis ToBapiB 3aco0aMu
InTepuer-mapkermneiicy [17].

3a pe3ynmpTaTaMy aHANI3Y CY4acHOTO PHUHKY, BapTO BKAa3aTH HA ICHYIOWi iHHOBALIWHI MPOTO3UIIiT (TTiIX0IN)
B IIAPTHEPCHKOMY MAPKETUHTY IiANPHEMCTB (Tabu. 3).

Tabmums 3

IIpono3uuii A1 pO3BUTKY NAPTHEPCHKOI0 MAPKETHHIY

Ne HoBatopchka o ue? SAx npauroe? Komnanii aki
NPOoNo3HLIis BHKOPHCTOBYIOTH BiKe
iHHOBaIii

1 Bukopucranns LI Ta Bukopucranns anropurmis Al ais AHaJni3 nonepeHix MoKyroxk, Amazon nepcoHnaisye
Big Data s aHaJIi3y MOBEAIHKH CIOXXUBAYiB Ta iHTepeciB KOPUCTYBauiB, BUSHAYCHHS MapTHEPCHKI
TiepcoHaizarii Mix00py peeBaHTHHX e(eKTHBHUX aiiaTHUX KaHAIIB. peKoMeHanii Ha OCHOBI
MapTHEPCHKUX MapTHEPCHKUX MPOTO3HUIIIH. Big Data.
oporpam

2 NFT ta Web3 y Buxopucranns NFT stk 60oHycHIX IMaptaepu otpumytoTs NFT, mo nae Adidas Bumycrtuna NFT-
apTHEPCHKOMY BUHArOpOJ Ta BIIPOBAHKCHHS JOCTYH 70 €KCKITIO3UBHHUX MPOMO3UIIH | KBUTKU UL JOCTYIy 0
MapKETHHTY OITOKYEHH-TEXHOOTIH JUIst Ta MiJABUIIEHUX KOMICiH. YHIKQIBHUX KOJEKIIiH.

MIPO30PHX BUIUIAT ITAPTHEPAM.

3 Teiimidixaris BripoBapkeHHS irpoBUX MEXaHIK y [MapTHEpU OTPUMYIOTH PiBHI, O€iIKi, Binance sukopucToBye
TTapTHEPCHKHUX TapTHEPCHKUH MapKETHHT IS JI0JIaTKOBI BHHArOPO/IM 3 JIOCATHEHHsS | pedepainbHy CHCTEMY 3
porpam 3aJIy4eHHs yIaCHUKIB. KPI. PIBHSMH Ta OOHyCaMH.

4 AR (nonoBHeHa
PEaNbHICTh) y

BrpoBapkennst AR y MapkeTHHTOB1
KaMIaHii U1 iHTepaKTHBHOTO

KopucryBaui MOKYTb B3a€EMOJIISTH 3
TIPOJTyKTaMH 4epe3 cMapTdOH mepest

IKEA BuxopucroBye AR-
JIOJIATOK JUIS IEPETTIsLy

MapTHEPCHKUX nepersiay TOBapiB. MOKYTIKOIO. MeOIIiB Y peaJbHOMY
porpamax MIPOCTOPI.

5 CmiBripans 3 HaHO- Ta Bukopucranss GJI0KYeHH- [TapTHEpU OTPUMYIOTH OILIATY 3a Impact.com kepye
MiKpOiH(IIIOGHCEpaMy | TEXHOJIOTIH JUIsl aBTOMATU3aLil peanbHi mepexou, a He 3a neperiisiin MapTHEPCHKUMH

yepes3 aBTOMATH30BaHi

BHUILIAT MaJuM OJiorepam.

PEKIaMH.

BIJTHOCHHAMH 3

wiatdopmu Gsiorepamu Ta 3MIL

6 TomocoBi MOMIYHHKH InTerpartis mapTHEPCHKUX T'o0coBHif TIOMIYK PEKOMEHY€E Google Shopping Tectye
y HapTHEPCHKOMY TOCHJIaHb y TOJIOCOBI MOMIYKOBI TOBApPH 3 MAPTHEPCHKOI IPOTPaMH. MapTHEPCHKI MOCHIIaHHS
MapKETHHTY 3anmtH (Siri, Alexa, Google Yyepe3 roJI0COBI 3alUTH.

Assistant).

7 Al-garbotu ms Bukopucranss 4ar-60TiB Ha 6a3i YaT-00TH aHATI3YIOTh iHTEpeCcH Sephora BukopucroBye
aBTOMaTH3aMil Al st koMyHIKallii 3 KJlieHTaMn Ta | KJIi€HTa Ta PeKOMEHIYIOTh Al-gaT-60TiB 1151
MapTHEPCHKOTO BiJNPaBKH a(iliaTHUX MMOCUIIAHB. MapTHEPCHKI MPOTYKTH Yepe3 peKoMeHaanii i3
MapKeTHHTY MECEH/KEPH. BKJIFOYEHHAM

IIAPTHEPCHKUX TOBAPIB.

[TapTHEepChKHIA MapKETUHT aKTHBHO PO3BUBAETHCS 3aBIskHM TexHoiorisM Al, Web3, AR Ta reiimidikarii.
EdexTnBHE BOpOBaKCHHS IHHOBAIIMHUX METO/IB IMiABHIINTH €(PEKTHBHICTH Ta B3aEMOJII0 MK MapTHEPaMH Ta
opennamu. [liqnpueMcTBa, sIKi BHKOPUCTOBYBATUMYTh TaKi TEXHOJIOTii, OTPUMYBaTUMYTh KOHKYpPEHTHI IIEpEeBaru Ta
301IBIIAT 3ayYEHICTh Ay IUTOPil.
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BHUCHOBKMH 3 JAHOI'O JOCJIIKEHHSA
I IEPCIIEKTUBHU NNOJAJBIIUX PO3BIJOK Y JAHOMY HAIIPAMI

Tpenan B MapKeTHHTY IIBHAKO 3MIHIOIOTBCA, 1 HE 3aBKIM MOXKHA IepemdadnTH ix 3azmanerins. OmHak
IIBUJIKA aJlalTalisi O HOBUX TeHIACHILIH € KIFOYOBOIO IS YCIIIIHOTO PEKJIAMHOTO IIPOCYBaHHSI.

[MapTHEpchKMiA MapKeTHHI — Iie €(EeKTHMBHUI IHCTPYMEHT B3a€EMOBHIIIHOI CIIBIpall, WO JOIOoMarae
MiANPUEMCTBAaM 301UIbIIYBAaTH NMPOJaKi 0e3 3HAUYHMX PEKIaMHHUX BHUTpAT, a MapTHEpaM — OTPUMYBATH CTaOUIbLHUI
noxing. Ilpote, kepiBHMKaMm IiJIPUEMCTB HOTPIOHO OOEPEKHO MIIXOMUTH A0 BUOOPY MapTHEPIB Ta PETENBHO
aHaJIi3yBaTH BCI IIEpeBary Ta HeMOJMIKK MalOyTHBOI criBIparii. 3aB/AsKu PaMOTHOMY MiIX0/1y 10 BUOOPY MapTHEPIB,
KOHTPOJIO SAKOCTI Tpadiky Ta aHamizy e(heKTUBHOCTI KaMIlaHil, Oi3HEC MOXKE JIOCATTH 3HAYHOTO 3POCTAHHS Ta
JIOSUTBHOCTI KJIIEHTIB. Y CIIIIHE BIPOBA/KEHHSI MTAPTHEPCHKOI0 MapKETUHTY BUMarae 4iTKOi cTparerii, e)eKTHBHHX
METOZIB 3aIy4eHHS apTHEPIB 1 INIMOOKOTO aHalli3y pHHKOBHX YMOB.
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