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ONTUMIBAIIA KOMYHIKAIIMHOI CTPATEITL NIAITPUEMCTBA HA OCHOBI
MMOEJTHAHHSA PUSH- I PULL- CTPATETTI

KoMyHIKaLiviHa CTpaTerisi € HEBIJ'EMHOI YacTUHOK CTPATENYHOro yrpas/iiHHS, OCKIIbKM BOHa BU3HAYAE, K OpraHizaLis
B3aEMOJIE 3 BHYTPILLHIMU Ta 30BHILIHIMYU CTEUKXO/IAEPaMH (CIIOXUBaYamy, napTHepamy, IHBECTOpamu, AEPIKaBHUMHU opraHamy, 3MI
T0LL40). BOHa A0rOMarae @opmyBaTH MO3UTUBHMUA IMIK KOMITaHI, 3MILHIOBaTH i perlyTaliio 1a rnigTpumyBaT e@ekTiBHI 3B 593k1 3
UiboBumy - ayantopismu. 14  KOMYHIKALIVIHOK CTpaTerielo Cig po3yMiTu KOMIIEKCHMA 1iaXia 40 YIIpas/iiHHS B3aEMOLIEO
TTIANPUEMCTBA [3 BHYTPILUHIM T3 30BHILLHIM CEDEAOBULLEM, O BKITIOYAE IHTErPaLIilo GI3HEC-LIIEY, 3aBAaHb | MOMITUKY MAMPUEMCTBA
V KOHKDETHI Aif B CQOEDI KOMYHIKaLid. 383HAYEHO, O KOMYHIKALiHa CTPATErs € CK/Ia40BOK ONEPALIVIHNX CTPATErV opranizaii,
OCKI/IbkM BOHa OE3IM0CEPEAHBO BI/IMBAE HA PEasli3auito MapKeTUHIoBuX, yrpas/iiHCbKuX Ta OI3HEC-NPOLIECIB, BUKOPUCTOBYIOYM
IHTErpoBarmi niaxig A0 30BHILLHIX | BHYTDILLHIX KOMyHiKauid. HasegeHo ripouec ii ¢popmyBaHHs, Y CTatTi AOC/IAKEHO KIOHOBI
KOMYHIKaLiViHi MOAEST, SIKi 3aCTOCOBYIOTCS B MaDKETHHIOBUX CTPATEriSxX 4715 QOpMyBaHHS €@eKTUBHOI B3aEMOLII 3/ CrIo)uBaYam.
S3okpema, posrnaHyTo kinacnyHi mogesi AIDA, AIMDA, ACCA, 4A, 4P, DIBABA ta DAGMAR, ix xapakTepHi 0cob/mBOCT], MEXaHI3MN
BIUmBY Ha UiIbOBY ayAUTODIO Ta MOX/IMBOCTI agantauii 40 Cy4acHux yMoB LM@POBOro MapKeTuHry. Pe3y/ibTatv AOC/TIMKEHHS
LAEMOHCTPYIOTE, LLO BUGID KOMYHIKALIIVIHOI MOAE 3a71EXUTH B MEPKETUHIOBUX 3aBAAHb, TUITY MPOAYKTY Ta OYIKYBaHUX PE3Y/IbTAaTIB
B3aemMogii 3i crioxvBadamu. Y CTaTTi pO3r/ISHYTO KOMyHIKaUiviHi CTpaterii npocysaHHs npodykTis — Push Strategy (ctpareris
npoLITOBXyBaHHS) 1a Pull Strategy (cTparteris nputaryBaHHs CrioXvBadYiB). [OC/TimKkeHo ix ocob/mBOCT, NeEPEBaru 1a AOLI/IbHICTb
BUKOPUCTAHHSI 3a/IEXHO BifI PUHKOBUX YMOB, Uified MIAMPUEMCTBA Ta €Tarly XUTTEBOrO LMKy rPpo4yKTy. Busrnaqero, wo Push-
CTpaTerisi € eqeKTUBHOO A/ CTUMYJIHOBAaHHS TOCEPEAHNKIB | ANCTPUG IOTOPIB A0 akTMBHOIO poCyBaHHS TOBapPIB, IO OCO6/IMBO
Ba)XJ/IMBO LV15 3Pinx NMpogyKTiB abo npogykuli, wo nepebysac Ha erari cragy. BogHoyac Pull-ctpareris cripMoBaHa Ha CTBODEHHS
T10MNTY CEPEL KIHLIEBUX CIIOXMBAYIB, O € KITIOHYOBUM IPU BUBELAEHHI HOBUX TOBAPIB Ha PUHOK.

Kito4oBi c/10Ba. CTpaTeris, KOMyHIKaLiViHi MOAEN, KOMYHIKaLiiHa CTpaTeris, CTpaTeris poLTOBXyBaHHSA MpodykTy (Push
Strategy), cTpareris npuTsryBaHHs crioxmsadis (Pull Strategy).

HAVLOVSKA Nataliia, ZAHARCHUK Nataliia, RUDNICHENKO Yevhenii
Khmelnytskyi National University

OPTIMIZATION OF THE COMPANY'S COMMUNICATION STRATEGY BASED ON
THE COMBINATION OF PUSH AND PULL STRATEGIES

Communication strategy Is an integral part of strategic management, as it determines how the organization interacts with
internal and external stakeholders (consumers, partners, investors, government agencies, media, etc.). It helps to form a positive
image of the company, strengthen its reputation and maintain effective relations with target audiences. Communication strategy
should be understood as a comprehensive approach to managing the interaction of the enterprise with the internal and external
environment, which includes the integration of business goals, objectives and policies of the enterprise into specific actions in the
field of communications. It is noted that the communication strategy is a component of the operational strategies of the
organization, as it directly affects the implementation of marketing, management and business processes, using an integrated
approach to external and internal communications. The process of its formation is presented. The article examines the key
communication models used in marketing strategies to form effective interaction with consumers. In particular, the classic models
AIDA, AIMDA, ACCA, 4A, 4P, DIBABA and DAGMAR are considered, their characteristic features, mechanisms of influence on the
target audience and possibilities of adaptation to modern conditions of digital marketing. The results of the study demonstrate that
the choice of a communication model depends on marketing objectives, type of product and expected results of interaction with
consumers. The article considers communication strategies for product promotion — Push Strategy (push strategy) and Pull Strategy
(consumer attraction strategy). Their features, advantages and feasibility of use depending on market conditions, goals of the
enterprise and stage of the product life cycle are studied. It was determined that the Push strategy is effective for stimulating
intermediaries and distributors to actively promote products, which is especially important for mature products or products that are
in a decline stage. At the same time, the Pull strategy is aimed at creating demand among end consumers, which is key when
introducing new products to the market.

Key words: strategy, communication models, communication strategy, Push Strategy, Pull Strategy.
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IMOCTAHOBKA INPOBJIEMMU Y 3AT'AJIBHOMY BUTJIAAI

TA i 3B’S30K 13 BA’KJIMBUMH HAYKOBUMM YU MTPAKTUYHUMHA 3ABJIAHHAMU

CrpareriyHe yHpaBIiHHSA € KIIOYOBHM €JIEMEHTOM YCHIITHOTO (DyHKIiOHyBaHHS OyIb-sfKOI OpraHizamii,
OCKINIBKH TTO3BOJIsIE (POPMYBaTH JOBIOCTPOKOBI Mijli, aJanTyBaTHCA MO 3MiH y 30BHIIIHBOMY CEpEIOBHUINI Ta
3a0e3neuyBaTd KOHKYPEHTOCIPOMOXHICTh [2, 5]. B ymoBax rmo0amizamii Ta BHCOKOI TypOYJICHTHOCTI PHHKY
CTpaTeriyHe yIpaBIiHHs JOIOMarae miJpHeEMCTBAM HE JIMIIE ONTHMI3yBaTH pecypcH, aye i eeKTHBHO pearyBaTu
Ha BUKJIMKH [IUISIXOM IUIaHyBaHHS, pealtizallii Ta KOHTPOJIIO CTPATEeriyHUX PillIeHb.

['0JI0BHOI0O METOIO CTPATEeriyHOrO YIpAaBIiHHS € JOCATHEHHS CTIMKOTO PO3BUTKY OpraHizamii uepes
noOy/I0By THYYKOi CHCTEMH YINpPABIiHHS, sIKa BKJIIOYAa€ aHali3 30BHIMIHBOTO Ta BHYTPIIIHBOTO CEpEOBHIIA,
PO3pOOKY cTpaTeriii, ynpapiliHHS pU3UKaMU Ta MPUAHATTS e(hEeKTUBHHUX YIPABIIHCHKUX PIIICHb.

KomyHikariiiiHa cTpareris € HeBil’ €MHOIO YaCTHHOIO CTPATET1YHOTO yIPaBIiHHS, OCKIIEKHE BOHA BIH3HAYAE,
K OpraHi3amis B3aeMOIi€ 3 BHYTPIIIHIMH Ta 30BHIIIHIMH CTEHKXOJAepaMH (CIOXHMBAaYaMH, MapTHEpaMH,
iHBeCTOpaMu, IepkaBHUMH opraHamu, 3MI Tomio). Bora momomarae ¢opmMyBaTH IMO3WTHBHHK IMiDK KOMIIaHii,
3MIIHIOBATH {i perryTamito Ta miATPUMYBaTH e(EKTHBHI 3B’ A3KH 3 HITHOBUMH ayIUTOPISIMH.

AHAJII3 OCTAHHIX JIOCJIJKEHD TA TYBJIKAIIA

[IpoGnemarnka cyTHOCTI Ta ocoOnuBocTed (OpMyBaHHS KOMYHIKaliifHOI crTparerii JeTaibHO
JIOCITIJKYBaJIaCh BITYM3HSHUMH Ta 1HO3EMHHUMH HAyKOBLSIMH, TakuMU sk: Aakep /., Aucodd 1., Apmcrponr M.,
Kotnep @., Kemnep K., Cxkoyns K., llepuiaposa 3. Ta iHii.

B ymoBax Haja3BMuaiiHO >KOPCTKOI KOHKYpEHLii Ta CTpIMKOi nM(poBi3alii, MUTaHHI NOB’s3aHi 3
(hopMyBaHHSIM KOMYHIKaliiHOT CTpaTerii, HA0yBalOTh OCOOINBOI aKTyadbHOCTI, OCKIIbKA BOHA BH3HAYAE KITFOYOBI
MeXaHi3MH KOMYHIKaIlii opraHizamii 3 yciMa 3aIikaBJIeHUMH CTOPOHAMH, MiIBHUINYE ii KOHKYPEHTOCTIPOMOXKHICTD Ta
CHpusie MOCATHEHHIO Oi3HeC-IIiIeH.

POPMYJIIOBAHHS HIJIEU CTATTI
MeTor0 CTaTTi € MOCTIMKEHHS CYTHOCTI MOHATTS «KOMYHIKamifHA CTPAaTeTis», DOCIIIKEHHS Mporecy il
PO3po0OKH Ta 0COOIMBOCTEN 3aCTOCYBaHHS KOMYHIKAIIMHUX CTPATETii 32 00’ €KTaMU KOMYHIKaIlifHOTO BILIHBY.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

VY cy4acHMX yMOBax CTPIMKOTO PO3BUTKY IM(POBHX TEXHOJIOTIH, riobamnizaiii pHUHKIB Ta 3pocTarouoi
KOHKYpeHIii, KOMyHIKalliiiHa cTpareris BiJirpae KIHO4YOBY pojb Yy (opMmyBaHHI iMifkKy opraHizauii, 3MillHEHHI
JIOBipH 3 OOKY CIIOKMBad4iB, MApTHEPIB Ta IHIIMX 3alliKaBJIEHUX CTOpiH. Bucoka iHTEHCHBHICTH iH(opMamiiHUX
MOTOKIB BUMarae CUCTEMHOTO ITJXOy JIO YIPaBJiHHS KOMYHIKalisiMH, 11100 3a0e3nednT eeKTHBHY B3aEMO/IIIO 3
[UTEOBOIO Ay TUTOPI€I0, CBOEYACHE JOHECCHHS KIIFOUOBHX ITOBIIOMIICHB Ta MATPUMKY CTIHKOTO OpeHITY.

3okpema, mudposa TpaHchopMarlis 3MiHIIA TPAOUIIHHI TAXOIN IO KOMYHIKAINA: CITOKUBAYi OYiKYIOTh
NEePCOHAJII30BaHUX MOBIIOMIICHb, IIBUIKOIO pearyBaHHs Ta iHTEPAKTUBHOI B3aeMofii 3 OGpeHaamu. BukopucTranHs
COIIATBHUX MEpeX, KOHTCHT-MapKETHHTY, IHCTPYMEHTIB aHANITHKH Ta aBTOMAaTH3allii KOMYHIKaIiil IO3BOJISIE
OpraHizalliiM aJanTyBaTH CBOi CTpaTeril BINMOBITHO A0 MOTped Ta OYIKyBaHb ayJUTOpii, IO MiABHIIYE iX
KOHKYPEHTOCIIPOMOXXHICTb.

B HaykoBiii JiTeparypi iCHyIOTh pi3HI MiJXOJHM IOJO BHU3HAYEHHS CYTHOCTI MOHSTTA «KOMYHIKaIliiiHa
cTpareris», IesKi 3 HUX HaBeJeHo y Tadu. 1.

Tabmns 1
ExoHOMiYHA CYTHICTh MOHSATTSI KKOMYHiKaniiiHa cTpaTeris»

ABTOD, JUKEpEno Busnauenns

«I1e YacTHHA KOMyHIKaTHBHOI B3a€MOJIii UM KOMYHIKaTHBHOI MOBE/IHKH, sIka JIO3BONISIE iHTETPYBATH i, 3aBIaHHS Ta

Bacmbis H. [1 . L .. . L
B (i 0i3HeC-CTpaTerito MiANPUEMCTBA 3 HAOOPOM KOHKPETHHX JIiH y cdepi KOMyHIKaIlii I IpHeEMCTBa»

I'nirenxo JI. K., «€ BHYTPIIIHIM JIOKyMEHTOM 1 Ma€ CIIyTyBaTH OPi€HTUPOM Ut Oy/Ib-sIKOi AISUTBHOCTI, III0 TIOB’s13aHa 3 iH(OPMYBaHHIM
JaitHoBcbkwmid 1O [3] LIJTbOBMX ayAUTOPIH, CIIIKYBaHHsI 3 3ac00aMH MacoBoi iH(OpMallii TOIIo»
Tewerco M [4] «€ KOPOTKHM onuan TOJITHKY TI0 JOCSATHEHHIO TOCTABICHUX I[iIEH 1 3aBAaHb, TOOTO «IKHM YHMHOM» BOHH IOBHHHI
OyTHU TOCSATHYTHID)
Kupunuenxko C., «pO3ITIIAETBCS K TPOILEC iHTErPOBAHOI KOMYyHIKAIlii IMiANpHEMCTBA 3 NILOBUMH ayAUTOPisAMH (CTIIOKMBa4aMy,
psix I1. [6] MIapTHEpPaMH, IHBECTOPAMH, JICPYKABHUMH OpraHaMU BIIaId, MPOQeciiHUMH acoLiallisMU Ta CITIIKAMH )»

«I11e KOMIUIEKCHAa B3a€MOJisl OpraHi3auii 3 BHYTPIIIHIM 1 30BHIIIHIM CEPEOBHILEM 3 METOIO CTBOPEHHS CHPHSATINBUX

To6epexna M. [7] . .. L .
YMOB JUIsl CTabiIbHOT IPHOYTKOBOI isUTBHOCTI HA PHHKY)

Tymxap 3., «ue 1iaH abo Hallp 3axOfiB, CIPSMOBAHMX Ha JOCSATHEHHS KOHKPETHHMX LJIeH y B3aeMoAil 3 ayIuTOpIEr0 4H

ITymkap b. [8] CITiBPO3MOBHHKAMID)

Vxanina H. «IUTaH-TOKYMEHT Ha TEBHUH MPOMDKOK Yacy, BI[NOBIAHO JO SIKOTO KOMIIaHiS KOHTAKTY€ 31 CBOEIO IUIHOBOIO
[9] AyJIUTOPIEIO»

«KOMIUTCKCHHH TIJIXiZ O YIPaBJIiHHSA B3a€MOMIEI0 MiANPHEMCTBA i3 BHYTPIIIHIM Ta 30BHIIIHIM CEPEIOBHILEM, IO

ABTOpCBKe BU3HAYCHHA . . . . . . . . e . . as
BKJIIOYA€ IHTETPALIIIO 613HGC-LI]IIBI/I, 3aBJAaHb 1 ITOJIITUKU MANPUEMCTBA Y KOHKPETH1 111 B cd)epl KOMYHIKAIII

Herald of Khmelnytskyi National University. Economic sciences 2025, Ne 1 487




Scientific journal ISSN 2307-5740

Ha mincraBi HaBeJeHWX BH3HAYeHb y Tabn. 1 MOXHA BUAUTMTH OKpEMi IMIXOAU O CYTHOCTI TOHSATTS
«KOMYHIKaIliifHa CTpaTeris, 30KpeMa:

— (hyHKIiOHABHO-YTIpaBiHchkui miaxin (Bacwmsni H., Jemdenko M., Ilymxkap 3., [Iymkap b.) B Mexax
SIKOTO BH3HAYAIOTh KOMYHIKAIIIHHY CTPATETiIo K KOMIUTEKC 3aXOiB 200 TUIaH iif;

— nokymMmeHTanbHO-HOpMaTuBHuA minxin (I'minenko JI. K., JlarinoBehkuit FO., Yxanina H.) B Mexax sikoro
BU3HAYaIOTh KOMYHIKaliiHy CTpaTeriio SK BHYTPIMIHII periaMeHTyIOuui JOKYMEHT;

— igrerpanidnnii miaxix (Kupuuenko C., Lpax II., IToGepexxna M.) B Mexax SIKOTO BH3HA4alOTh
KOMYHIKaI[if{Hy CTpaTerito sK IPOoLeC IHTErpOBaHOI B3a€EMOIIT MIANPUEMCTBA 3 KIFOUOBUMH CTEHKXOJIIEPAMH.

Ha namy aymKy, mix KOMyHIKaliiHOIO CTpaTeri€ro Ciifi po3yMITH KOMIUIEKCHHH MiAXiA 0 yHpaBiiHHS
B3a€EMOJIIEI0 MiJIPUEMCTBA i3 BHYTPIIIHIM Ta 30BHIIIHIM CEPEJOBHUINEM, IO BKIIOYAE iHTErpailiro Oi3Hec-IliieH,
3aBlaHb 1 MOJITHKH MiANPHEMCTBA Y KOHKPETHI Iii B cdepi komyHikaniil. KomyHikariitna crpareris Mmoxe Oytn
MIpeJCTaBICHA y BUTIIAAL IUTaHy UM BHYTPIIIHBOTO JOKYMEHTA, KU BU3HAYa€ 3aC00M, METOAU Ta KaHAIA OOMiHY
iH(pOpMaLi€eo I TOCATHEHHS CTPATETidHUX 1 TAKTWYHHX Hijed opraHizamii. OCHOBHOIO METOIO TaKOi CTpaTerii €
(¢opMyBaHHS Ta MiATPUMKA MO3UTHUBHOTO IMIIUKY, MiIBHINEHHS BITI3HABAHOCTI OpeHIy, aKTWBi3alis MPOIAXiB, a
TaKOX 3a0€3IeYCHHS JOBIOCTPOKOBOI B3a€MOIii 3 TApTHEPAMH, KJII€HTAMH Ta iHIIUMH 3aIliKaBJICHIMH CTOPOHAMHU.

KomyHikariiiHa crparerisi € CKIaJOBOIO ONEpaliiHUX CTpaTerii opraHizamii, OCKUIBKM BOHA
OesnocepelHbO BIUIMBAE Ha peajli3allil0c MapKeTHHTOBHX, YIPaBIIHCHKUX Ta Oi3HeC-NpOLECiB, BUKOPHCTOBYIOUYH
IHTErpOBaHMH MiJXiJ A0 30BHILIHIX i BHYTPIlIHIX KOMyHiKalii. [Iponec po3poOku onepauiiiHOT cTpaTeriii HaBeaeHo
Ha puc 1.

. R
Micia
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0 ¥
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Puc. 1. IIpouec po3podku GpyHKIioHAIBLHOI Ta onepauiiiHoi cTpaTeriii

‘ AHali3 pHHKY
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-

KOHKYypeHTHa IepeBara 1

Orepartifina cTpaTeris po3po0JISIETHCS Y BiAMOBIIHOCTI JI0 MicCii, OaueHHs Ta Iijiei opraHizariii. Baaemomist Mixk
ornepariitHiMy, (QyHKIIOHATEHIMH CTPATErisIMU 1 3arajibHOI0 CTPATETi€l0 OpraHi3allil BU3HAYAE YCIMIX B JOCSTHEHHI
MOCTaBJIeHUX Mijied Ta 3albe3neuye edexTuBHE (YHKIIOHYBaHHA Bciei opranizamil. EdexTuBHICTH peaizarii
KOMYHIKAIiHHOT CTparterii 3aJie)kKuTh Bijl BUOOPY BIAMOBIMHMX KaHATIB KOMYHIKalii, ajanTtamii 10 3MiH PUHKOBOTO
CepeIOBHIIA Ta BIPOBA/HKEHHS Cy4aCHHUX IM(PPOBUX TEXHOJOTIH.

KomyHikamifiHa cTparteris opraHizaimii BKIIOYa€ KOMIUIEKCHE BHUKOPHCTAaHHS DI3HHUX €JIEMEHTIB CHUCTEMH
MapKETHHIOBUX KOMYHIKAIi{ 111 TOCATHEHHS CBOiX Hijied. OCHOBHI €JIEMEHTH CHCTEMH MapKEeTHHIOBUX KOMYHIKaIlii
BKJIIOYAOTh:

—pexnamy (Advertising) — BUKOPHCTaHHS PEKJIaAMHHMX MOBIJIOMJIEHb y DPI3HMX Menia (TeneOadeHHi, pafio,
[HTepHeT, Npeci ToIo) JUIs NPUBEPHEHHSI YBAru LJIbOBOI ayANTOPIi CIIO’KMBAYIB JI0 MPOIYKTY;

—npssmuii MapketuHr (Direct Marketing) — 0coOHCTI KOHTaKTH 13 CIIOKMBadaM{ JUI TOSICHEHHS TiepeBar
MIPOIYKTY, BiITOBI Ha 3aITUTaHHS Ta JIOTIOMOTH B IPOIIEC IPUHHATTA PIiICHHS PO MOKYTIKY;

—3B'm3ku 3 rpomazcekictio (Public Relations — PR) — 37ificHeHHsS COIPSMOBaHHX 3yCWIIb Ha IATPAMKY Ta
PO3BUTOK TIO3UTUBHOTO IMI/PKY OpraHisaliii, B TOMY YMCII i3 BUKOPUCTaHHAM cTateid B 3MI, opranizaiiiro 3aX01iB TOIIIO;

— oprami3ariito 3axofiB (Event Marketing) — ygacTh y BUCTaBkax, KOH(EPEHIIisSIX, CIOHCOPCTBO TO/IiH Ta iHIINAX
3aX0/1aX 3 METOIO NMPOCYBAHHSI POIYKTY Ta 3aJIy4EHHS CIIOXKHUBAYIB;

—ma6micuti (Publicity) — s MapkeTHHTOBa KOMYHIKaITis 3iCHIOETHCST BUKITFOUHO Yepe3 MyOiKaIlii y pisHuX
BUJIAHHSIX.
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— ctumymoBaHHs 30yTy (Sales Promotion) — me ogwH 3 elNeMEHTIB MapKeTHHTOBHX KOMYHIKAIlid, KW
BHUKOPHCTOBYETHCSI UTSI TAMYACOBOTO 30LIBIICHHS iHTEpeCY MOKYTIIIB 0 MPOIYKTY YH ITOCITYTH Ta IiJBHUIIECHHS 00CATY
TIPOJIaXiB 3a paxXyHOK 3HIKOK, aKIiid, 00HYCIB TOIIO;

— intepakTrBHHA MapkeTuHr (Interactive Marketing) — BHKOpPHCTaHHS IHTEPaKTHBHUX 3acO0iB KOMYyHIKaIlii,
TaKMX 5K BeO-CaiTH, COIiabHI MEPExi, TS 3aTyYCHHS 1 B3aEMOIIT 3 ayTUTOPIETO.

KomyHikauiitHi crparterii 0a3yroTbcsi Ha €(EKTHBHOMY BHKOPHCTaHHI PI3HMX KOMYHIKaLliHHMX MOJEeH,
3okpema: AIDA, AIMDA, ACCA, 4A, 4P, DIBABA, DAGMAR, siki HaBesieHO y TaO. 2.

Ta6muws 2

Komynikaniiini MmoaeJi

Hazsa moneni

XapaxkTepucTuka

AIDA
A — attention (yBara)
I — interest (inTepec)
D — desire
(bakaHHS1)
A — action (zis)

AIMDA
M — motive (MOTHB)

AIDA ximacmyHa  MOnEnb, 3a  JOIOMOIOI0  SIKOTO
BUOYIOBYETBCA ~ €MOMIMHMI  3B'I30K 3  MOTCHIIHHUM
CIIOKMBAYEM:

A (mpuBepHYTH yBary)— Tyd4Ha OOINSHKA, 3yXBaJIUHA
3aroJI0BOK, KHHYTHH CJIOTaH TOIIO

| (BukyMKaTh iHTEpec) — IHHI (pakTH, IO TPONAIOTH
MOMEHTH, OCHOBHA iH(opMaltis
D («3irpatm» Ha OaxaHHSX)— HABECTH pe3ynbTary,

TIOPIBHSIHHSL, YKUBI iCTOPIi, 3HANTH 1IEHTUYHICTH

A (3aKiuKaTé 70 Jii) — HAIIUITh 3as9BKY, 3apCECTpyHTecs,
3arene)oHy#Te TOIIO

AIMDA (momaHo oHy CKIIA/IOBY):

M (MOTHBAIlisI TIOKYIIKA) — BHSBICHHSI (DAKTOpIB IO
CIIOHYKAIOTh CII0’KHBAYa JIO MOKYIIKH

ACCA
A — attention (yBara)
C — comprehension
(po3yminHst)
C — conviction
(mepexoHaHHS)
A — action (Jis1)

ACCA nomomarae OUTBII pamioHAaJbHO MPUMATH PIllICHHS.
BoHa BUKOPUCTOBYETHCS TSI TPOAAXKY CKIAJHUX IPOTYKTIB:
A (mpuBepHYTH yBary)— Ty4Ha OOIIMHKA, 3yXBaJIUHA
3aroJIOBOK, KHHYTHH CJIOTaH TOIIO

C (mati po3yMiHHS) — OCHOBHa iHQopMaris, Jomomora B
OCMHCJICHHI [IIHHOCTEH

C (nepekoHaTH) — TIJKPIMTH THPAaBWIBHICTH  BUOODY
CIOYKHMBA4a, HArOJOCUTH Ha BOYKIIMBOCTI HOro BUOOpY

A (zaximuKaTi 10 Ail) — HAAIIITh 3asIBKY, 3apeECcTpynTecs,
3aresie)OHy#TE TOIIO

44
A — awareness
(obi3HaHICTB)
A — attitude

(craBieHH:)
A — action (nis)
A —action again
(moBTOpHA AisN)

4A 3acHOBaHa Ha BCTAHOBJICHHI EMOIIIIHOTO 3B’ S3KY 3
TIOTEHIIHHUM CTIO)KMBAYEeM Ta He 3[]aBaTHCs 3 TIEPIIOTO pasy:
A (03HaOMHTH MTOTEHIIFHOTO CHIOXKMBAaYa) — ONMUCATH CTaH
A (cdhopmyBaTH MO3UTHBHE CTABJICHHS) — CTBOPUTH
CTaBJICHHS 3 ypaxyBaHHSIM IIHHOCTEH CIIO>KMBaya

A (3aKMKaTH JI0 Jii) — HAIIIUIITh 3asBKy, 3apeecTpyiirecs,
3arenehoHy#Te TOIIO

A (y pasi, KO He CIPAIIOBAJIO IEPIIN pa3 3aKIUKaTH 0
TIOBTOPHOI JIii) — HaAIIITITh HOBTOPHY 3asIBKY,
3apeecTpyirecs, 3arenedOHyHTe TOIIO

4P
P — picture
(xapTuHa)
P — promise
(obiusiHKa)
P — prove (nokaz)
P — push (wroBxaTn)

44

4P 3acHOBaHa Ha BCTAHOBJICHH] EMOIII{HOTO 3B SI3KY 3
MOTEHI[IHAM CIIO)KUBAYEM:

P (cTBOpHTH KapTHHKY) — ONMCATH CTaH Y1 HOBY OaXKaHy
JIHCHICTD

P (matu 06i1IHKY ) — HOOOIISATH JOCSKHICT T2 MOXKIIUBICTh

peaizarii
P (noBecTn) — nokazaTy ycHilIHi PUKIIaIN, 1aTH TOKPOKOBY
IHCTPYKIIIIO TOIIO

P (3aknmkaru 110 i) — HaJIIUTITh 3asIBKY, 3apeecTpyics,
3areneoHyH i T.1.
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DIBABA okpiM BCTaHOBIJICHHS €MOMLIHHOTO 3B’ SI3KY
niepen0ayae BCTAHOBIICHHS 3BOPOTHOT'O 3B’ SI3KY 13

DIBABA CIIOXKHBAYIEM:
D — desire D («irpatm» Ha GaXkaHHsIX) — HABECTH PE3yIIBTaTH,
(baxaHH:) TIOPIBHSHHS, KUBI iCTOPIi, 3HANTH 1ICHTHIHICTH
| — identification I (inenTHdikaris norped) — imeHTU}IKyBaTH OTPEOH 13
(inenTHdikaris) MPOTO3HUIIISIMU OpTraHi3arii
B — bamp (momuroBx) B (miaumrroBXyBaHHS 10 MOKYIKH) — iIITOBXYBaHHS IO

A —reAction
(peaxuis)
B — buy (xymu)
A — atmosphere
(atmocdepa)

PILICHHS TIPO KYMIBJIIO 3aB/ISIKH aKLIEHTY Ha TOMY, SIK TOBapH
3aKpHBAIOTh aKTyaJIbHY MOTpedy

A (cnioxrBaua) — BaXKIMBO 3ahikCyBaTH PEaKIiio ClIO)KUBada
B (3axnmk 1o KymiBii) — Mae 6yTr c(OpMOBaHMIA SIK TaclIo,
OOILSHKY TOIIO

A (copmyBaru cripusTiauBy arMochepy) — atMocdepa, o
crpusie IPUIOAHHIO TOBApY

Defining Advertising
Goals for Measured
Advertising Results
(BuzHavyeHHS minei
PEKIaMH UL
BUMIpIOBaHHS
pexiIaMHUX
pe3yJbTariB)

DAGMAR BUKOPHCTOBYETHCS I BUMIPIOBAHHS PE3YIIbTATIB
PeKIIaMHOT KOMIaHi{

JIBi OCHOBHI pedi, Ha SIKHX IPYHTY€ETHCS MOJICITB:

1) cTBopeHHsT KOMYHIKAIIHHOT 3a/1a4i TSl JOCATHEHHS 1iJIeit
2) BU3HAYEHHS METH KOMYHIKAIIHHUX 3aBaHb B TAKHIA
croci0, o0 pe3ybTaTn MOXKHA OYJIO BUMIPSITH

D
pacmar | DR
\ 4
\ 4
oM
A
W

3a 00’ekTaMM KOMYHIKAI[I{HOrO BIUIMBY BHAUISIOTBCS CTpaTerii MPOIITOBXYBaHHS NPOIYKTY Ta
NpOTAryBaHHS croxkuBadis (puc.2) [10].
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o B H | > )
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(@) 2, ; TOTIVKT
S T
w
w E .a Bupobuuk
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S|
§ = 5 HaB’s13y€ MIPO/IABELb
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Puc. 2. Ctparerii npomITOBXyBaHHs NPOAYKTY Ta NPUTATYBAHHS CIIOKUBAYIB

Crparteris npomrroxysants npoaykry (Push Strategy) oco0miBo edekTHBHA B CUTYaLlisSIX, KOJIM HPOIYKT BiKe
Jo0pe BiIOMHH, a KOHKYpPEHIisl BUCOKa. O/HaK, IS CTpaTerist MO)Ke BUKOPHCTOBYBATHCS ISl HOBUX IPOJYKTIB, SIKIIO
oprasizaliisi MO)ke IepeKOHATH TOPTOBEJILHHX ITOCEPEIHHUKIB B iX YCHiXy Ha PHHKY.

Crparerist mputsryBanns crnoxuBadis (Pull Strategy) — me mMapkeTHHroBuil miaxim, B SKOMy OpraHi3aris
CTBOPIOE MOTIAT HA CBill MPOJYKT cepel] KiHIeBHX criokuBadiB. OCHOBHA iJiesl OJIATae B TOMY, 00 3aIy4HTH yBary
Ta iHTepeC CIOKMBAYiB, CTBOPUTH MO3UTUBHHUH iMiJK POIyKTy (OpeHIy) Ta MepeKOHATH iX MPHI0ATH MPOAYKT. Y
IFOMY BHIAJAKy CIIOKMBadi CTAlOTh AKTUBHUMH YYacHHKaMH mpomecy Kymieiai. Crpareris HpUTATyBaHHS
CHOXWBadiB e(eKTUBHA B THX BUIIAJIKaX, KOJIU MPOAYKT YA OpEHA HE € 3arajJbHOBIIOMHUM 1 KOJIM CIIO)KHBadi MalOTh
BEJIMKHUIT BUOIp cepesi KOHKYPEHTIB.

Ha ocHoBi aHani3y crpareriii npormroBxyBaHHs npoaykty (Push Strategy) Ta nmpursryBaHHS Crio>KMBadiB
MOXKHa 3aIlpOIIOHYBaTH KOMOIHOBaHMH MiaXiJ 10 popMyBaHHS KOMYHIKaliHHOI cTpaTerii opraHizamii 3a1eXHo0 Bij
il minel, puHKOBOI Mo3MLITl Ta TUIY NMpoxykTy. Ha Hamy nymKy, HeoOXxiqHo BukopuctoByBaTH Push-ctparerito s
B32€EMOIIi 3 MMOCEPEHNKAMH Ta JUCTPUO FOTOPaMH, CTUMYJIIOIOUH iX 0 aKTHBHOT'O NPOCYBaHHs NpOAyKTy, a Pull-
CTpaTerilo Uil CTBOPEHHS IIONUTY cepell KIHLEBHX CIOXXHBAdiB uyepe3 OpeHIUWHI, pekiamMHi kammasii, digital-
MapKeTHHT, JilepiB AyMOK. Takuil miIxix AO3BONIAE HE JIMIIEC MPOCYBATH MPOAYKT Yepe3 AUCTpUOyIiio, ane i
(hopMyBaTH JOSITBHICT CTIOKUBAYIB.
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IIpu peanizarii Pull-ctpaTerii qomiasHO BUKOPUCTOBYBATH IIUPPOBI TEXHOJIOTI1, 30KpeMa:

— KOHTEHT-MapKeTHHT — Il JOPMYBaHHS JOBIPH Ta €KCIIEPTHOCTI OpeHIY;

— Influencer-mapkeTuHr — criBMpars 3 JigepamMu JyMOK Ta OI0orepamMu JUTs 3adyUeHHS [ILTBOBOI ayIUTopil;

— SEO ta SMM — migBuiieHHs BUAMMOCTI OpeH/Ty B iHTEpHETI Ta COIiaIbHIX MEpeKax;

— CRM-cucTemu uis mepcoHanizanii KOMyHikaii 3 KIIiEHTaMu.

Iarerpanis Push-crpaterii y B2B-komyHikarii Moxxe OyTH peanizoBaHa 3a paXyHOK peaizawii:

— IIpOrpaM JIOSIIBHOCTI JJIsl TUCTPUO I0TOPIB Ta IMapTHEPIB;

— TpelA-MapKeTUHry (CHUTBHHUX aKIii, MOTUBAaLiHHUX OOHYCIB) 3 METOIO CTHMYJIIOBaHHS HPOJaXxiB depes
TOPTOBENbHI MEPEeKi;

— IIepCOHAITI30BaHI KOMEPIiHHI MPOMO3uIlii 11 Oi3HEC-KII€HTIB.

Oxpim Toro, BukopuctanHs Pull-crparerii um Push-cTpaTerii 3ajexuTh Bil eTamy >XHTTEBOTO MHKITY
MPOAYKTY, TOOTO:

—Tpu peamizamii «HOBHX MPOAYKTIB» MiANPHEMCTBA MAlOTh IIEPEBaXHO BUKOpPHCTOBYBaTH Ha Pull-
CTpATETiI0 3 METOIO CTBOPEHHS MOMUTY Ta 00i13HAHOCTI;

— TIpH peaizarii «3piIuX MPOAYKTiBY» 3pijii MPOAYKTH MiAIPUEMCTBA MAlOTh MoeqHyBaTH Push-cTparerii Ta
Pull-ctparterii ayist yTpuMaHHS PUHKOBUX TTO3HIIIM.

— IIpH peaizalii MpoayKTiB, 0 3HAXO/STHCS Ha €Talli «CHaay» MiANPUEMCTBaM BapTo akTuBizyBaTu Push-
cTparerii s pO3IIUPEHHS KaHaliB 30yTy.

BUCHOBKH 3 JAHOI'O JOCJIAKEHHS
I IEPCIIEKTUBHU IOJAJILIINX PO3BIJOK Y JAHOMY HAIIPSIMI

VY crarti Oyno AOCTIKEHO MIIXOAW IIOJO0 CYTHOCTI NOHATTSI «KOMYHIKalliiHa CTpaTeris», i HaBeIEeHO
ABTOPChKE BM3HAYEHHS LILOTO IMOHATTS. 30KpeMa, MiJl KOMYHIKALii{HOI CTpaTerie€lo CJiJi PO3yMiTH KOMILIEKCHHIA
MiAXIA 0 YOpPaBIiHHSA B3a€MOJIEI0 MIAMPHUEMCTBA i3 BHYTPINIHIM Ta 30BHIIIHIM CEpEIOBHUINEM, IO BKIIFOYAE
iHTeTpalito Oi3Hec-1IisIeH, 3aBIaHp 1 TOJITHKH MiATIPHEMCTBA Y KOHKPETHI Jii B cepi KOMyHIKaIIii.

Takox, Oyno DOCTIMKEHO iCHYrOUi KOMYHiKamiiHi Moxmeni, 30kpema: AIDA, AIMDA, ACCA, 4A, 4P,
DIBABA, DAGMAR Tta HaBeneHo iX xapakTepHi o3Haku. Ko)XHa 3 KOMYHIKaiHHUX MOJEJCH Mae BIAacHYy
cnenn(iky Ta MOxe OyTH 3acTocoBaHa B 3aleXHOCTI Big miyei opramizamii. AIDA, AIMDA, ACCA, 4A
opieHTOBaHI Ha ()OpPMYBaHHS TOBEHIHKH crokuBada, toai sk 4P, DIBABA, DAGMAR O0inpmie BpaXxoBYIOTh
CTpaTerito OpeHay Ta OMIHKY e(eKTHBHOCTI pekiaMu. BHKOpHCTaHHS IMX MOJEJICH J03BOJISIE OpraHi3ailisMm
eeKkTuBHO Oy/lyBaTH KOMYHIKAIIi}O Ta BIUIMBATH HA CIIOXKHUBYY TTOBEJIHKY.

VY crarTi onucaHo crparerii 3a 00’ €KTaMi KOMYHIKalLii{HOTO BIUIMBY, 30KpeMa IPOLITOBXYBAHHS IPOJYKTY
(Push Strategy) Ta mnpotsryBanus cmoxwuBauiB (Pull Strategy). Ontumanbha KoMyHiKamiiiHa cTpateris s
opranizauii Mae 6azyBarucs Ha noegHaHHi Push i Pull-migxo/iB, akTHBHOMY BHKOPUCTaHHI IM(POBUX TEXHOJOTIH
Ta THYYKOMY aJanTyBaHHI J0 eTamy PO3BUTKY NpoAykry. Takuil minxin 3abe3neduth e(peKTUBHE MPOCYBaHHS,
T IBUIICHHS BITI3HABAHOCTi OPEHAY Ta JOBTOTPUBAITY JOSUIBHICTH CIIOKUBAYIB.
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